
Pacific Life Global Funding II 
$15,000,000,000

Global Debt Issuance Program 

This Offering Memorandum supplement dated September 9, 2020 (this “Supplement”) is supplemental to 
and must be read in conjunction with the Offering Memorandum dated June 10, 2020 (the “Offering Memorandum”) 
prepared by Pacific Life Global Funding II, a special purpose statutory trust organized in series and formed under the 
laws of the State of Delaware (the “Issuer”), under the Issuer’s global debt issuance program (the “Program”) for the 
issuance of senior secured medium-term notes (the “Notes”) as further described in the Offering Memorandum. 
Capitalized terms used herein and not otherwise defined shall have the meanings of such terms set forth in the Offering 
Memorandum. 

This Supplement constitutes a base listing particulars supplement for the purposes of listing on Euronext 
Dublin’s Official List and trading on the Global Exchange Market and has been approved by Euronext Dublin.  
References herein to this document are to this Supplement, incorporating Annex A hereto. 

On August 14, 2020, Pacific Life Insurance Company, a stock life insurance company domiciled in Nebraska 
(“Pacific Life”), published its statutory unaudited financial statements as of June 30, 2020 and for the six months 
ended June 30, 2020 and 2019 (the “Second Quarterly Statement”), attached hereto as Annex A, and on September 
9, 2020 made available Pacific Life’s Summary Statutory Financial Information included herein (the “Second 
Quarter Financial Information”). 

Except as disclosed in this Supplement, no significant change and no significant new matter relating to the 
information included in the Offering Memorandum has arisen since the publication of the Offering Memorandum. 

Where there is any inconsistency between this Supplement and the Offering Memorandum, the language 
used in this Supplement shall prevail. 

Each of the Issuer and Pacific Life accepts responsibility for the information contained in this Supplement.  
To the best of the knowledge of each of the Issuer and Pacific Life (having taken all reasonable care to ensure that 
such is the case), the information contained in this Supplement is in accordance with the facts and does not omit 
anything likely to affect the import of such information. 

Offering Memorandum Supplement dated September 9, 2020 
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PRESENTATION OF FINANCIAL INFORMATION 

The financial information contained in this Supplement is based on the Second Quarterly Statement, attached 
as Annex A hereto. 

The Second Quarterly Statement was prepared in conformity with the statutory accounting principles (“NE 
SAP”) prescribed or permitted by the Nebraska Department of Insurance (the “Nebraska Department”). NE SAP 
differs in certain respects, which in some cases may be material, from U.S. generally accepted accounting principles 
(“U.S. GAAP”). See Note 1 to the Second Quarterly Statement. 

NE SAP also differs in certain respects from international financial reporting standards adopted pursuant to 
the procedure of Article 3 of Regulation (EC) No. 1606/2002 (“IFRS”) and there may be material differences in the 
financial information had IFRS been applied. 

FORWARD-LOOKING STATEMENTS 

This Supplement may contain information that includes or is based upon forward-looking statements that are 
intended to enhance the reader’s ability to assess Pacific Life’s future financial and business performance. These 
statements appear in a number of places throughout this Supplement and include statements regarding Pacific Life’s 
intentions, beliefs, assumptions or current expectations concerning, among other things, financial position, results of 
operations, cash flows, prospects, growth strategies or expectations, customer retention, the potential future response 
or responses to the pandemic caused by the spread of the novel coronavirus COVID-19 (“COVID-19”) and any related 
contagious disease or pandemic, the outcome (by judgment or settlement) and costs of legal, administrative or 
regulatory proceedings, investigations or inspections, including collective, representative or class action litigation, and 
the impact of prevailing economic conditions. Forward-looking statements are based on the beliefs and assumptions 
of Pacific Life’s management and are subject to risks and uncertainties. Generally, statements that are not about 
historical facts, including statements concerning Pacific Life’s possible or assumed future actions or results of 
operations, are forward looking statements. Forward looking statements include, but are not limited to, statements that 
represent Pacific Life’s beliefs concerning future operations, strategies, financial results or other developments, and 
contain words and phrases such as “may,” “believes,” “intends,” “anticipates,” “plans,” “estimates,” “expects,” 
“should” or similar expressions. 

RECENT DEVELOPMENTS 

Starting from early 2020 the COVID-19 pandemic has negatively impacted the United States and world 
economies. Uncertainty regarding the spread of COVID-19 and its impact on the United States and world economies 
has resulted in volatility and disruption in the financial markets, which may continue. The extent of this impact on 
Pacific Life is continuously evolving and will depend on future developments, including the severity, duration and 
frequency of any new “waves” of the pandemic or the timetable for the development and implementation, and the 
efficacy, of any therapeutic treatments or vaccines for COVID-19, which are highly uncertain and cannot be estimated 
as of the date of this Supplement. Pacific Life continues to monitor and respond to the COVID-19 pandemic and 
related federal, state and local governmental action and regulation, and focus its response on its first priority of the 
health and safety of Pacific Life’s employees, business partners and the public. In response to COVID-19, Pacific Life 
has modified its operations and policies to implement work from home for the majority of its workforce, increased 
sanitization measures at facilities where a small number of its employees and third parties are working, implemented 
health screenings for those working in its facilities and is providing supportive health, wellness and workplace 
equipment benefits and programs. Pacific Life continues to plan for further impacts to its business that may arise as a 
result of COVID-19, as well as evaluate its operating models to adapt to the evolving environment.  Additionally, 
Pacific Life has and seeks to continue to expand its electronic business capabilities for its policyholders and business 
partners.  Further, Pacific Life seeks to leverage its strong risk management framework to assess potential financial 
impacts of COVID-19. Fluctuations in interest rates and equity markets have, to date, had the most significant effect 
on Pacific Life’s financial condition and results of operations and have in some cases resulted in certain adjustments 
in its product lines. The COVID-19 pandemic has increased, and may continue to increase, claims under many of 
Pacific Life’s policies and related expenses. However, as of the date of this Supplement, the increase in claims due to 
the COVID-19 pandemic has been insignificant.  The indirect long-term financial impact from the COVID-19 
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pandemic on Pacific Life’s total statutory capital is uncertain at this time.  To date, there has not been any materially 
adverse financial impact on total statutory capital from Pacific Life’s investment portfolios, including mortgage loans 
and mortgage backed securities.  Pacific Life continues to monitor the status of its investment portfolios very closely.  
Interest rate changes in March 2020 due to the COVID-19 pandemic have not had a material adverse impact on Pacific 
Life’s statutory capital to date.  However, prolonged low interest rates could materially impact Pacific Life’s statutory 
capital over time through downward pressure on investment yields.  Pacific Life continues to actively monitor direct 
and indirect impacts of the COVID-19 pandemic on its business, especially in relation to its investment portfolio and 
claims activity. At this time, Pacific Life is unable to predict how long the COVID-19 pandemic and its impact will 
persist, what additional measures may be introduced by governments or private parties or what effect any such 
additional measures may have on its business. See “Risk Factors—Risk Factors Related to Pacific Life—The course 
of the COVID-19 pandemic, and responses to it, are uncertain and difficult to predict, and could materially and 
adversely affect Pacific Life’s business, results of operations, and financial condition” in the Offering Memorandum 
and Note 22 to the Second Quarterly Statement included in this Supplement. 

In August 2020, Sharon A. Cheever announced her retirement effective December 31, 2020 and Pacific Life 
announced that Jay Orlandi will be the successor General Counsel. Mr. Orlandi has been with Transamerica for 15 
years (2005 to 2020), where his current role is Executive Vice President and Chief Operating Officer. 

BUSINESS 

Pacific Life launched a $5 billion funding agreement-backed commercial paper (“FABCP”) program on June 
30, 2020 through a special-purpose, unaffiliated limited liability company. The limited liability company issues 
commercial paper from time to time and uses the net proceeds from each sale to make a deposit under the associated 
funding agreement from Pacific Life. As of June 30, 2020, Pacific Life’s FABCP funding agreement had no deposits. 

RISK FACTORS 

The following Risk Factor amends and restates in its entirety the Risk Factor entitled “Changes to comply 
with potential laws or regulations which impose fiduciary or best interest standards similar to the now-vacated U.S. 
Department of Labor (“DOL”) Fiduciary Rule in connection with the sale of Pacific Life’s products could materially 
increase its costs, decrease its sales and otherwise have a material adverse effect on its business” in the Offering 
Memorandum. 

Risk Factors Related to Pacific Life 

Changes to comply with new and potential laws or regulations which impose fiduciary or best interest standards 
in connection with the sale of Pacific Life’s products could materially increase its costs, decrease its sales and 
otherwise have a material adverse effect on its business. 

Regulators continue to propose or adopt fiduciary rules, best interest standards and other similar laws and 
regulations applicable to the sale of annuity and life insurance products. These rules, standards, laws and regulations 
generally require financial professionals providing investment recommendations to act in the client’s best interest, 
which generally requires the adviser to put the client’s interest ahead of their own interest. Pacific Life faces 
uncertainty regarding the adoption of these rules and regulations, including that the Securities and Exchange 
Commission (the “SEC”), U.S. Department of Labor (“DOL”) and securities or state insurance departments may 
adopt potentially conflicting or overlapping standards. 

For example, on June 29, 2020, the DOL announced new regulatory action (the “Fiduciary Advice Rule”)
that will expand the scope of what constitutes fiduciary “investment advice” to plans subject to Title I of ERISA 
(“ERISA Plans”) and individual retirement annuities (“IRAs”) and provides interpretive guidance concerning the 
regulation. The guidance provided by the DOL broadens the circumstances under which financial institutions, 
including insurance companies, could be considered fiduciaries under ERISA or the Code. In particular, the DOL 
states that a recommendation to “rollover” assets from a qualified retirement plan to an IRA, or from an IRA to another 
IRA, can be considered fiduciary investment advice if provided by someone with an existing relationship with the 
ERISA Plan or an IRA owner (or in anticipation of establishing such a relationship). This guidance reverses an earlier 
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DOL interpretation suggesting that rollover advice did not constitute investment advice giving rise to a fiduciary 
relationship. 

Under the Fiduciary Advice Rule, individuals or entities providing such advice would be considered 
fiduciaries under ERISA or the Code, as applicable, and would therefore be required to act in the best interest of 
ERISA Plan participants or IRA beneficiaries, or risk exposure to fiduciary liability with respect to their advice. They 
would further be prohibited from receiving compensation for this advice, unless an exemption applied. 

In connection with the Fiduciary Advice Rule, the DOL also issued a proposed exemption that would allow 
fiduciaries to receive compensation in connection with providing investment advice, including advice about rollovers, 
that would otherwise be prohibited as a result of their fiduciary relationship to the ERISA Plan or IRA. In order to be 
eligible for the exemption, the investment advice fiduciary would be required, among other conditions, to acknowledge 
its fiduciary status, refrain from putting its own interests ahead of the plan beneficiaries’ interests or making material 
misleading statements, act in accordance with ERISA’s “prudent person” standard of care, and receive no more than 
reasonable compensation for the advice. 

In addition, the DOL has issued an amendment repealing the provisions of its previous fiduciary rule, which 
was promulgated in 2016 and vacated in 2018. The amendment has also restored certain other prohibited transaction 
exemptions (“PTEs”) to their pre-2016 forms, including PTE 84-24, which provides relief, among other things, for 
receipt of commissions by insurance agents, broker-dealers, and others in connection with the sale of insurance and 
annuity contracts. Such exemptions may provide further relief in connection with the provision of fiduciary advice in 
the context of sales of insurance products. 

Unlike the DOL’s previous fiduciary rule issued in 2016, compliance with the Fiduciary Advice Rule will 
not require Pacific Life or its distributors to provide the voluminous disclosures required for exemptive relief under 
the previous rule. However, Pacific Life continues to analyze the impact of the Fiduciary Advice Rule, and, while 
Pacific Life cannot predict the rule’s impact, it could have an adverse effect on sales of annuity products through 
Pacific Life’s independent distribution partners, as a significant portion of its annuity sales are to IRAs. The Fiduciary 
Advice Rule may also lead to changes to Pacific Life’s compensation practices and product offerings and increased 
litigation risk, which could adversely affect its results of operations and financial condition. Pacific Life may also 
need to take certain additional actions in order to comply with, or assist its distributors in their compliance with, the 
Fiduciary Advice Rule. 

On June 5, 2019, the SEC adopted a package of rules and interpretations designed to enhance the quality and 
transparency of the duties owed by broker-dealers to retail customers and to reaffirm, and in some cases clarify, certain 
aspects of an investment adviser’s fiduciary duty under the Securities Exchange Act of 1934, as amended (the 
“Exchange Act”). Included in this package was the new Regulation Best Interest, which, as of June 30, 2020, requires 
broker-dealers to act in the best interest of retail customers (as defined in the rule), without placing the interests of the 
broker-dealer ahead of the interests of the retail customer, when making recommendations regarding securities 
transactions or investment strategies (including account recommendations). Investment advisors and broker-dealers 
serving retail customers are now also required to provide enhanced disclosures through the new Form CRS, which 
provides disclosures about standard of conduct and conflicts of interest. On September 10, 2019, seven states and the 
District of Columbia filed suit against the SEC, arguing that Regulation Best Interest should have included a full 
fiduciary duty standard and that the SEC exceeded its statutory authority in violation of the Administrative Procedure 
Act by issuing the final rule, but in June 2020, the suit was dismissed by the U.S. Second Circuit Court of Appeals 
and Regulation Best Interest was upheld.  

Regulation Best Interest and other potential fiduciary rules may fundamentally change the way financial 
advisors, agents, and financial institutions do business. These rules may impact the way in which Pacific Life’s 
products are marketed and offered by its distribution partners, which could have an impact on customer demand, 
impact the margins Pacific Life makes on its products or increase compliance costs and burdens. 

Certain states, for example Maryland, Massachusetts, Nevada, New Jersey and New York, have proposed 
and/or adopted laws or regulations that would impose fiduciary duties on certain broker-dealers and investment 
advisers. On March 6, 2020, the Massachusetts Securities Division adopted its own fiduciary rule for broker-dealers 
and their agents conducting business into and/or from Massachusetts and covering recommendations concerning 
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securities, investment strategies and account types. The Massachusetts rule does not explicitly apply to advice on 
commodities or insurance products. Enforcement of the new rule went into effect September 1, 2020. The 
Massachusetts rule applies a “fiduciary” obligation to broker-dealers rather than the “best interest” standard contained 
in Regulation Best Interest; the Massachusetts rule requires that certain conflicts be eliminated or mitigated which 
Regulation Best Interest would address through disclosure; and the Massachusetts rule exempts from its coverage 
“institutional investors” under definitions different from the definitions of “retail customers” and “non-retail 
customers” in Regulation Best Interest. Other states, including Nevada, New Jersey, and Maryland, are also 
considering adopting their own, different fiduciary standards for broker-dealers. On February 13, 2020, the Executive 
and Plenary Committees of the NAIC adopted revisions to the NAIC’s Suitability in Annuity Transactions Model 
Regulation (“Model Reg”) to better align the state standards governing the standard of care of annuity producers with 
the SEC’s Regulation Best Interest. State adoption of these revisions, and any future changes in such laws and 
regulations, could adversely impact the way Pacific Life markets and sells its annuity products. 

SEC’s Regulation Best Interest may further change the way broker-dealers sell securities, such as variable 
annuities (“VAs”), to customers. Such regulations may have more expansive application than the DOL’s Fiduciary 
Advice Rule, which is applicable to sales of annuities to ERISA Plans and IRAs only, because it would apply to non-
retirement assets as well. For example, Regulation Best Interest would apply to broker-dealer sales of securities such 
as VAs to all retail customers. Moreover, Pacific Life believes the rule would impact sales of other annuity products 
that are not securities even if it is limited in application to sales of securities such as VAs because it could be difficult 
for distributors to segregate their sales processes (i.e., apply the same policies and procedures to both fixed annuities 
(“FAs”) and VAs), and because the rule applies to recommendations that an investor sell securities in order to fund 
the purchase of non-securities products. 

These or other actions by the SEC, the DOL, state securities and insurance departments or other regulators 
to impose a fiduciary or best interest standard on insurance market participants may result in differing and potentially 
conflicting laws and regulations. While it remains uncertain what impact these rules and potential rules would have 
on Pacific Life’s annuity products and other businesses, Pacific Life could experience a material decline in sales of 
products, such as VAs and fixed index annuities. Regulators in enforcement actions and plaintiffs’ attorneys in 
litigation could also find it easier to attempt to extend fiduciary status to, or to claim fiduciary or contractual breach 
by, financial professionals who would not be deemed fiduciaries under current regulations. Such laws and regulations 
may have a material adverse impact on the industry and on Pacific Life’s business. 

 The following Risk Factor is added at the end of the section titled “Risk Factors—Risk Factors Related to 
Pacific Life” in the Offering Memorandum.  

Risk Factors Related to Pacific Life 

Changes in the method pursuant to which LIBOR rates are determined and potential phasing out of LIBOR after 
2021, or changes to other “benchmarks,” may adversely affect Pacific Life’s investment portfolio or other floating 
rate instruments, including derivative instruments, and certain liabilities.  

 LIBOR is deemed to be a “benchmark” and is the subject of ongoing national and international regulatory 
scrutiny and reform. Some of these reforms are already effective, while others are still to be implemented or 
formulated. For example, on July 27, 2017, the U.K. Financial Conduct Authority announced that it intends to stop 
persuading or compelling banks to submit LIBOR rates after 2021. Such announcement indicates that the continuation 
of LIBOR on the current basis cannot and will not be guaranteed after 2021. The Alternative Reference Rate 
Committee of the New York office of the Board of Governors of the Federal Reserve, and the International Swaps and 
Derivatives Association, have taken significant steps toward the development of consensus-based fallbacks and 
alternatives to LIBOR. The fallback proposals are intended to minimize disruptions if LIBOR is no longer usable. In 
addition, the International Swaps and Derivatives Association is amending its standard documentation to implement 
fallbacks for certain key interbank offered rates (“IBORs”). The fallbacks will apply if the relevant IBOR is 
permanently discontinued, based on defined triggers. There can be no assurance, however, that the alternative rates 
and fallbacks will be effective at preventing or mitigating disruption as a result of the transition.  

 Additionally, the EEA has adopted and has begun to phase in the EU Benchmarks Regulation (“BMR”)
relating to the use of benchmark measures to price securities. The BMR entered into force on June 30, 2016, with most 
of the provisions coming into effect throughout the EU on January 1, 2018, subject to certain transitional provisions. 
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The BMR imposes obligations on benchmark administrators, supervised contributors and benchmark users which may 
have an adverse impact on “benchmarks” and their continued availability. 

 These reforms may cause such “benchmarks” to perform differently than they performed in the past or to be 
discontinued entirely and may have other consequences that cannot be predicted. Any such consequences could 
adversely affect any interest rates that may be payable to Pacific Life or payments Pacific Life may be required to 
make under floating rate debt, if any (collectively, the “floating rate instruments”), that refer, or are linked, to a 
“benchmark” to calculate interest or other payments due on such instruments. In addition, the valuation of certain 
liabilities based on reference to a “benchmark” may be adversely affected.  Any of the international, national or other 
proposals for reform or the general increased regulatory scrutiny of “benchmarks” could increase the costs and risks 
of administering or otherwise participating in the setting of a “benchmark” and complying with any such regulations 
or requirements. Such factors may have the effect of discouraging market participants from continuing to administer 
or contribute to certain “benchmarks,” trigger changes in the rules or methodologies used in certain “benchmarks” or 
lead to the discontinuance or unavailability of quotes of certain “benchmarks.” To the extent interest payments are 
linked to a specific “benchmark” that is discontinued or is no longer quoted, the applicable floating interest rate will 
be determined using the alternative methods described in the relevant governing documents. Any alternative methods 
may result in interest payments to Pacific Life that are lower, or interest payments due from Pacific Life on its floating 
rate debt that are higher, than or that do not otherwise correlate over time with the payments that would have been 
made on such instruments if the “benchmarks” had continued to be available in their current form (and in certain 
circumstances, where an alternative method provides for the base rate to be determined based on the last published 
rate, could result in an effective fixed rate for the remaining term of such floating rate instruments). Further, the same 
costs and risks that may lead to the discontinuation or unavailability of a “benchmark” may make one or more of the 
alternative methods impossible or impracticable to determine at the relevant time.  Any of the above changes or any 
other consequential changes to LIBOR or any other “benchmark” as a result of international, national or other 
proposals for reform or other initiatives or investigations may have an adverse effect on the value of and return on 
such floating rate instruments.  

REGULATION 

The following information amends and restates in its entirety the section under the heading “Regulation—
Insurance Regulation—Annuity Suitability” in the Offering Memorandum. 

Annuity Suitability 

On June 5, 2019, the SEC adopted a package of rules and interpretations designed to enhance the quality and 
transparency of the duties owed by broker-dealers to retail customers and to reaffirm, and in some cases clarify, certain 
aspects of an investment adviser’s fiduciary duty under the Exchange Act. Included in this package was the new 
Regulation Best Interest, which, as of June 30, 2020, requires broker-dealers to act in the best interest of retail 
customers, without placing the interests of the broker-dealer ahead of the interests of the retail investor, when making 
recommendations regarding securities transactions or investment strategies. See “Regulation—Securities Regulation” 
in the Offering Memorandum.  

On June 29, 2020, the DOL announced the Fiduciary Advice Rule that will expand the scope of what 
constitutes fiduciary “investment advice” to ERISA Plans and IRAs and provides interpretive guidance concerning 
the regulation. The guidance provided by the DOL broadens the circumstances under which financial institutions, 
including insurance companies, could be considered fiduciaries under ERISA or the Code. See “Risk Factors—Risks 
Related to Pacific Life—Changes to comply with new and potential laws or regulations which impose fiduciary or 
best interest standards in connection with the sale of Pacific Life’s products could materially increase its costs, 
decrease its sales and otherwise have a material adverse effect on its business” in this Supplement. 

Certain states, for example Maryland, Massachusetts, Nevada, New Jersey and New York, have proposed 
and/or adopted laws or regulations that would impose fiduciary duties on certain broker-dealers and investment 
advisers. On March 6, 2020, the Massachusetts Securities Division adopted its own fiduciary rule for broker-dealers 
and their agents conducting business into and/or from Massachusetts and covering recommendations concerning 
securities, investment strategies and account types. The Massachusetts rule does not explicitly apply to advice on 
commodities or insurance products. Enforcement of the new rule went into effect September 1, 2020. The 
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Massachusetts rule applies a “fiduciary” obligation to broker-dealers rather than the “best interest” standard contained 
in Regulation Best Interest; the Massachusetts rule requires that certain conflicts be eliminated or mitigated which 
Regulation Best Interest would address through disclosure; and the Massachusetts rule exempts from its coverage 
“institutional investors” under definitions different from the definitions of “retail customers” and “non-retail 
customers” in Regulation Best Interest. Other states, including Nevada, New Jersey, and Maryland, are also 
considering adopting their own, different fiduciary standards for broker-dealers. On February 13, 2020, the Executive 
and Plenary Committees of the NAIC adopted revisions to the Model Reg to better align the state standards governing 
the standard of care of annuity producers with the SEC’s Regulation Best Interest. State adoption of these revisions, 
and any future changes in such laws and regulations, could adversely impact the way Pacific Life markets and sells 
its annuity products. 
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SUMMARY STATUTORY FINANCIAL INFORMATION 

Pacific Life is required to prepare statutory financial statements in accordance with NE SAP, which is a 
comprehensive basis of accounting different from U.S. GAAP. 

The summary unaudited financial information includes unaudited financial information as of June 30, 2020 
and for the six months ended June 30, 2020 (the “2020 Period”) and 2019 (the “2019 Period”) and has been derived 
from the Second Quarterly Statement. The unaudited statutory statement of operations and changes in capital and 
surplus data and unaudited statutory assets, liabilities and surplus data of Pacific Life for the six months ended June 
30, 2020 and 2019 and as of June 30, 2020, respectively, presented below should be read in conjunction with the 
audited statutory basis financial statements of Pacific Life as of and for the years ended December 31, 2019 and 2018, 
the Summary Statutory Financial Information and Management’s Discussion and Analysis of Pacific Life included in 
the Offering Memorandum. 

Subsequent to the filing of Pacific Life’s 2019 Annual Statement with the Nebraska Department, Pacific Life 
determined the balances for other amounts receivable under reinsurance contracts included in other assets and other 
amounts payable on reinsurance included in other liabilities as of December 31, 2019 were not properly presented in 
the 2019 Annual Statement and have been corrected in the Statutory Statement of Assets, Liabilities and Surplus Data 
table below and the Statutory Basis Financial Statements included in the Offering Memorandum. These balances as 
of December 31, 2019 were not restated in the Second Quarterly Statement. See Note 2 to the Second Quarterly 
Statement, attached as Annex A hereto. 
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Statutory Statement of Operations and Changes in Capital and Surplus Data

Six Months Ended 
June 30, 

2020 2019 
(Unaudited) 

Statement of Operations Data: (in Millions)
Revenues: 

Premiums and annuity $5,572 $7,167
Net investment 1,699 1,402
Reserve adjustments on reinsurance (432) (502)  
Separate account 588 594
Other 165 206

Total 7,592 8,867
    
Benefits and expenses:    

Current and future policy 6,065 7,765
Commission 501 571
Operating 535 446

Total benefits and 7,101 8,782
    
Net gain from operations before federal income 491 85
Federal income tax expense 15 (1)  
Net gain from 476 86
Net realized capital gains (losses), net of (302) 482
Net income 174 568

Changes in capital and surplus:    
Change in net unrealized capital gains (losses), net of (164) 101
Change in net deferred income (37) (60)  
Change in nonadmitted (46) 26
Net change in surplus (56)   
Change in reserve on account of change in valuation basis 239 60
Change in asset valuation 142 (180)  
Surplus contributed to separate (13)   
Other changes in surplus in separate 13
Other surplus adjustments for (4) (4)  
Change in other surplus 1 (4)  

Net change in capital and 249 507
Capital and surplus at beginning of 10,510 9,691
Capital and surplus at end of $10,759 $10,198
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Statutory Statement of Assets, Liabilities and Surplus Data

June 30, December 31, 
2020 2019 

(Unaudited) 
Statements of Admitted Assets, Liabilities and 
Capital and Surplus: (in Millions) 
Admitted assets: 

Bonds $55,654 $53,042
Preferred 8 11
Common 790 801
Mortgage 14,640 13,685
Real 136 140
Cash, cash equivalents and short-term 2,566 3,711
Contract 7,867 7,940
Derivatives 1,342 1,085
Securities lending reinvested collateral 2,486 2,131
Other invested 4,030 3,730
Investment income due and 665 620
Net deferred tax 295 314
Other 1,192 1,271
Separate account 54,895 57,267

Total admitted $146,566 $145,748

Liabilities and capital and surplus
Liabilities: 

Aggregate $69,196 $67,687
Liability for deposit-type 5,390 4,118
Transfers to separate accounts due or accrued, (786) (780) 
Other 6,477 6,168
Borrowed 49 50
Asset valuation 586 728
Separate account 54,895 57,267

Total 135,807 135,238
   
Capital and surplus:

Common 30 30
Paid-in 1,186 1,186
Other surplus 135 139
Unassigned 7,734 7,425
Surplus 1,674 1,730

Total capital and 10,759 10,510

Total liabilities and capital and $146,566 $145,748
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MANAGEMENT’S DISCUSSION AND ANALYSIS OF PACIFIC LIFE 

Overview 

The following discussion and analysis of Pacific Life’s statutory financial condition and results of operations 
should be read in conjunction with the “Summary Statutory Financial Information” in this Supplement. 

Pacific Life’s total revenues are derived principally from premiums and annuity considerations, net 
investment income from its general account assets, separate account related fees and other income. Pacific Life’s 
benefits and expenses consist principally of insurance benefits provided to policyholders and beneficiaries, increases 
to reserves, commissions and operating expenses. 

Six Months Ended June 30, 2020 compared to Six Months Ended June 30, 2019 

Results of Operations 

Net income was $174 million and $568 million for the 2020 Period and 2019 Period, respectively. The change 
in net income is primarily the result of the impact from lower equity markets, partially due to the COVID-19 pandemic, 
and lower interest rates in the 2020 Period compared to the 2019 Period, which resulted in net decreases in the 
Retirement Solutions segment driven by derivative losses and VA reserve differences, and net decreases in the Life 
Insurance segment as derivative losses exceeded reserve decreases for the indexed universal life (“IUL”) product. 
Additionally, operating expenses increased and net realized capital losses increased primarily due to lower gains on 
sales of bonds and an increase in other than temporary impairments.   

Premiums and annuity considerations for the 2020 Period were $5,572 million compared to $7,167 million 
for the 2019 Period. The decrease is primarily due to lower pension risk transfer (“PRT”) and FA sales in the 2020 
Period, partially offset by increased IUL renewal premiums and increased term life insurance sales. 

Net investment income, including amortization of the Interest Maintenance Reserve (“IMR”) increased from 
$1,402 million for the 2019 Period to $1,699 million for the 2020 Period. The increase of $297 million is primarily 
due to higher derivative instrument income from net settlements of derivatives, an increase in bond income due to 
growth in the underlying portfolio despite lower portfolio yields, and an increase due to the reclassification of 
unrealized gains from capital and surplus to net investment income related to a distribution of earnings for affiliated 
other invested assets.   

Reserve adjustments on reinsurance ceded decreased revenue by ($432) million for the 2020 Period and 
($502) million for the 2019 Period. The decrease is due to modified coinsurance (“Modco”) Reserve Adjustments 
which is driven by the difference in premiums received for Modco reinsurers over those periods as well as annuity 
reserves released on death, withdrawal and surrenders in the Retirement Solutions segment. This decrease was partially 
offset by an increase in the Life Insurance segment due primarily to higher reserve releases on reinsurance contracts 
as a result of higher death claims in the 2020 Period. 

Separate account fees of $588 million for the 2020 Period decreased slightly from $594 million for the 2019 
Period. Separate account fees are collected daily from the separate accounts. The fees declined due to market volatility 
driving lower average separate account assets in the 2020 Period compared to the 2019 Period for the Retirement 
Solutions segment. The Life Insurance segment separate account fees increased slightly due to higher average separate 
account balances in the 2020 Period. 

Other income decreased to $165 million for the 2020 Period from $206 million for the 2019 Period, primarily 
due to reinsurance contract termination fees during the 2019 Period. Other income consists of commissions and 
expense allowances on reinsurance ceded, charges and fees for deposit-type contracts, miscellaneous fee income, other 
miscellaneous income and separate account net loss from operations. 

Current and future policy benefits, which primarily consist of surrender benefits and withdrawals, increase 
in aggregate reserves, net transfers to or from the separate accounts, death and annuity benefits and dividends to 
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policyholders were $6,065 million in the 2020 Period compared to $7,765 million in the 2019 Period. This decrease 
was mainly the result of lower aggregate reserve increases, primarily in PRT and FA due to lower sales, lower IUL 
option values in the 2020 Period, and lower VA surrender benefits and withdrawals, partially offset by VA reserve 
increases due primarily to decline in the equity market, lower interest rates and lower net transfers to the separate 
accounts in the 2020 Period. 

Commission expense was $501 million for the 2020 Period as compared to $571 million for the 2019 Period. 
Commission expense for the Retirement Solutions segment decreased for FA commissions driven by lower sales, 
slightly offset by an increase for VA and structured settlement annuities (“SSA”) commissions driven by higher VA 
and SSA sales. Commission expense for the Life Insurance segment increased due to an increase in premium income. 

Operating expenses, which include general insurance expenses, premium taxes and other insurance taxes 
(excluding federal income taxes) and the change in cash surrender value from corporate-owned life insurance 
(“COLI”) policies owned by Pacific Life, increased to $535 million for the 2020 Period from $446 million for the 
2019 Period. The increase was primarily due to additional operating costs and a decrease in cash value surrender of 
the COLI policies owned by Pacific Life as equity markets decreased in the 2020 Period. 

Pacific Life recorded a federal income tax expense of $15 million for the 2020 Period, as compared to a 
benefit of $1 million for the 2019 Period. The primary factors contributing to the $16 million increase in tax expense 
were larger pretax book income and smaller tax credits utilized in the 2020 Period, offset by tax benefits for change 
in tax reserves and dividends received deductions in the 2020 Period. 

Pacific Life had net realized capital gains (losses), net of tax and transfers to the IMR of ($302) million and 
$482 million for the 2020 Period and 2019 Period, respectively. The decrease was primarily due to increased derivative 
losses in the 2020 Period on equity derivatives used to hedge the equity risk of the VA riders and fixed index annuity 
policyholder account balances, derivative losses on equity call options due to market declines used to hedge IUL 
policyholder reserve credits, and higher net realized losses from bonds due to lower gains on sales and other than 
temporary impairments during the 2020 Period. 

Assets

As of June 30, 2020, Pacific Life had total admitted assets of $146.6 billion, an increase of $818 million from 
December 31, 2019. Assets excluding separate accounts increased $3.2 billion to $91.7 billion as of June 30, 2020, 
primarily due to growth in bonds and mortgage loans, partially offset by a decrease in cash, cash equivalents and short-
term investments. 

Separate account assets were $54.9 billion and $57.3 billion as of June 30, 2020 and December 31, 2019, 
respectively. The decrease in separate account assets of $2.4 billion was primarily driven by lower equity market 
values and lower net transfers to separate accounts. 

Liabilities 

As of June 30, 2020, Pacific Life had total liabilities of $135.8 billion, an increase of $569 million from 
December 31, 2019. 

Pacific Life’s aggregate reserves increased $1.5 billion as of June 30, 2020 primarily from an increase in FA 
and SSA sales in excess of benefit payments and surrenders in the 2020 Period. 

The liability for deposit-type contracts of $5.4 billion as of June 30, 2020 increased $1.3 billion primarily 
due to the issuance of funding agreement backed notes issued by the Issuer in June 2020 and the issuance of Federal 
Home Loan Bank short-term advances. 

Transfers to separate accounts due or accrued (net) was relatively consistent at ($786) million as of June 30, 
2020 and ($780) million as of December 31, 2019. 
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Other liabilities of $6.5 billion as of June 30, 2020 increased $309 million from December 31, 2019 primarily 
due to increases in the payable for securities lending and securities, partially offset by decreases in current federal and 
foreign income taxes and unearned investment income. 

Separate account liabilities decreased $2.4 billion from $57.3 billion as of December 31, 2019 to $54.9 billion 
as of June 30, 2020, consistent with the decrease in separate account assets. 

Asset Valuation Reserve 

As of June 30, 2020, Pacific Life had an asset valuation reserve (“AVR”) of $586 million, as compared to 
$728 million as of December 31, 2019. The decrease of $142 million was primarily due to realized losses on equity 
derivatives and unrealized losses on other invested assets primarily as a result of reclassification of gains to net 
investment income related to a distribution of earnings for affiliated other invested assets. 

Capital and Surplus 

As of June 30, 2020, capital and surplus was $10.8 billion compared to $10.5 billion as of December 31, 
2019, an increase of $249 million. The principal drivers of the increase in capital and surplus were net income of $174 
million, the release of Pacific Life’s VA reserves of $239 million upon adoption of VM-21 and the decrease in AVR 
of $142 million. Partially offsetting these increases were an increase in net unrealized capital losses of $164 million 
primarily due to the reclassification of gains to net investment income related to a distribution of earnings for affiliated 
other invested assets, an increase in non-admitted assets of $46 million in connection with a $200 million capital 
contribution to a captive insurance subsidiary, and repayment of the remaining $56 million principal of an internal 
surplus note to Pacific LifeCorp. 

Liquidity and Capital Resources 

Pacific Life’s principal capital resources are derived from insurance premiums, deposits to policyholder 
account balances, investment income, sales, maturities, calls and principal repayments of investments and cash flows 
from other operations. The principal uses of these funds are investment purchases, payment of policy acquisition costs, 
payment of policyholder benefits, withdrawal of policyholder account balances, taxes, payment of current operating 
expenses and dividends paid to parent. Remaining funds not used as noted above are generally used to increase the 
asset base to provide funds to meet the need for future policy benefit payments and for writing new business. 

Historically, Pacific Life has consistently generated positive cash flows from operations. Net cash flows from 
operating activities can vary depending on the level and type of sales, particularly those of life insurance premiums 
and annuity considerations. Sales of variable products result in cash flows that are predominantly reflected in separate 
accounts. It is Pacific Life’s objective to remain fully invested in investments with maturities and yields that it believes 
are matched to its product liabilities. As investments mature, are redeemed or sold, Pacific Life evaluates the available 
investment alternatives, reinvests according to existing and expected product liabilities and seeks to ensure that 
sufficient marketable assets and other sources of liquidity are in place to provide for large unexpected demands for 
cash.

Total cash, cash equivalents, and short-term investments of $2,566 million as of June 30, 2020 decreased 
$1,145 million from $3,711 million as of December 31, 2019 primarily due to the investment during the 2020 Period 
of cash received from the sale of Aviation Capital Group, LLC (“ACG”) in 2019 partially offset by a high volume of 
cash received from operations during the 2020 Period. 

Net cash provided by operations was $1,893 million for the 2020 Period compared to $4,326 million for the 
2019 Period. The decrease of $2,433 million was primarily the result of lower premiums collected, lower net transfers 
from the separate account, and higher federal and foreign income taxes paid, offset by higher net investment income 
and lower benefit and loss related payments. 
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Net cash flows used in investing activities were $4,565 million for the 2020 Period compared to $3,740 
million for the 2019 Period. The increase in cash used in investing activities was primarily the result of investing cash 
received from the sale of ACG during the 2020 Period. 

Net cash flows provided by financing and miscellaneous activities were $1,528 million for the 2020 Period 
compared to $496 million for the 2019 Period. The increase was primarily the result of an increase in net deposits on 
deposit-type contracts and increase in borrowed funds, offset by a decrease in other cash provided and the repayment 
of the remaining principal of an internal surplus note to Pacific LifeCorp. 

The payment of dividends by Pacific Life to Pacific LifeCorp is subject to restrictions set forth in the State 
of Nebraska insurance laws. These laws require (1) notification to the Nebraska Department for the declaration and 
payment of any dividend and (2) approval by the Nebraska Department for accumulated dividends within the 
preceding twelve months that exceed the greater of 10% of unassigned statutory policyholder surplus as of the 
preceding December 31 or statutory net gain from operations for the preceding twelve months ended December 31. 
Based on this limitation and 2019 statutory results, Pacific Life could pay up to $869 million in dividends in 2020 to 
Pacific LifeCorp without prior approval from the Nebraska Department, subject to the notification requirement. No 
dividends were paid during the 2020 Period or the 2019 Period. 
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Selected Supplementary Investment Schedules

The following summarize Pacific Life’s investment portfolio as of June 30, 2020 as compared to December 
31, 2019. 

Portfolio Composition 

Pacific Life’s long-term investment portfolio consists primarily of high quality public, private and 144A fixed 
income securities, contract loans and mortgage loans. The following table summarizes Pacific Life’s general account 
invested assets: 

General Account Invested Assets 

June 30, 2020 December 31, 2019 
Carrying % of Carrying % of

Value Total Value Total 
($ in Millions)

Bonds        
   Public bonds $30,495  34%  $29,986  35%
   144A bonds 13,701  15%  12,498  15%
   Private bonds 11,458  13%  10,558  12%

Total bonds 55,654  62%  53,042  62%
Preferred stocks 8  0%  11  0%
Common stocks 790  1%  801  1%
Mortgage loans 14,640  16%  13,685  16%
Real estate 136  0%  140  0%
Cash, cash equivalents and        

short-term investments 2,566  3%  3,711  4%
Contract loans 7,867  9%  7,940  9%
Derivatives 1,342  2%  1,085  1%
Securities lending        

reinvested collateral assets 2,486  3%  2,131  3%
Private equity funds 1,331  1%  1,252  1%
Other invested assets 2,699  3%  2,478  3%

Total $89,519  100%  $86,276  100%
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The following table presents the total fixed income portfolio by NAIC Designation: 

Fixed Income Securities by NAIC Designation 

June 30, 2020 December 31, 2019 
      % of      % of

NAIC Carrying Fair Fair Carrying Fair Fair 
Designation Value Value Value Value Value Value 

($ in Millions)
1  $22,163  $25,009  41%  $24,627  $26,674  45%
2  30,064  33,098  54%  28,497  30,500  51%

  Total investment grade  52,227  58,107  95%  53,124  57,174  96%
             

3  2,485  2,431  4%  1,687  1,718  3%
4  748  707  1%  495  497  1%
5  160  141  0%  194  163  0%
6  39  43  0%  34  37  0%

  Total below investment grade  3,432  3,322  5%  2,410  2,415  4%
  Total  $55,659  $61,429  100%  $55,534  $59,589  100%
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Industry Diversification 

Pacific Life has diversified its investment portfolio to limit exposure to any single industry, issuer or asset type.  
As a result of its diversification efforts, the risk of adverse events affecting a single industry, issuer or asset type having
a material negative impact on the portfolio has been decreased. The maximum exposure to a single industry, issuer or 
asset type is limited to a set percentage of the securities portfolio. These limits are reviewed by the Management 
Investment Committee on a regular basis and modified as necessary to reflect changing market conditions for the 
industry, issuer or asset type. The following table sets forth the composition of Pacific Life’s total fixed income 
portfolio by industry category: 

Fixed Income Securities by Industry 

June 30, 2020 December 31, 2019 
Carrying Fair % of Total Carrying Fair % of Total 

Industry Value Value Fair Value Value Value Fair Value 
($ in Millions)

Consumer non-cyclicals  $8,896  $10,070  16 %  $8,641  $9,331  16 %
Utilities  8,544  9,742  16 %  8,129  8,964  15 %
Financials  6,713  7,456  12 %  6,322  6,831  12 %
Mortgage-backed     
   Residential  2,912  3,007  5 %  2,914  3,001  5 %
   Commercial  2,023  2,005  3 %  1,908  1,971  3 %
Industrials  4,506  4,935  8 %  4,199  4,493  8 %
Energy  4,505  4,726  8 %  4,385  4,665  8 %
Telecommunications  4,344  4,917  8 %  4,057  4,414  7 %
Transportation  4,245  4,636  8 %  4,006  4,320  7 %
Real estate  3,101  3,395  6 %  3,029  3,238  5 %
Consumer cyclicals  1,839  2,015  3 %  1,677  1,791  3 %
Municipals  1,136  1,303  2 %  1,108  1,240  2 %
U.S. government  606  829  1 %  3,133  3,213  5 %
Foreign government  587  651  1 %  498  548  1 %
Other  1,702  1,742  3 %  1,528  1,569  3 %
   Total  $55,659  $61,429  100 %  $55,534  $59,589  100 %
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The following table summarizes Pacific Life’s mortgage loans and real estate by property type: 

Mortgage Loans and Real Estate by Property Type 

June 30, 2020 December 31, 2019 
Net    Net 

Carrying % of Carrying % of 
Value Total Value Total 

($ in Millions)
Apartments $4,555  31%  $4,218  31%
Office 4,203  28%  3,998  29%
Retail 2,790  19%  2,792  20%
Lodging 1,714  12%  1,724  12%
Agriculture 643  4%  534  4%
Industrial 248  2%  —  0%
Residential 219  1%  222  2%
Mobile Home Communities 180  1%  181  1%
Golf Courses 144  1%  156  1%
Land 80  1%  —  0%
     Total $14,776  100%  $13,825  100%
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A major part of Pacific Life’s mortgage loan and real estate strategy is to concentrate on certain types of properties 
and then diversify holdings across different geographical regions. When looking at a particular region, high priority is 
given to the effects of demographic trends on the property types selected. The following table summarizes Pacific 
Life’s mortgage loans and real estate by geographic region: 

Mortgage Loans and Real Estate by Geographic Region 

June 30, 2020 December 31, 2019 
Net    Net 

Carrying % of Carrying % of 
Value Total Value Total 

($ in Millions)
Atlantic $4,829  33%  $4,600  33%
Pacific 4,437  30%  4,183  30%
North Central 1,570  11%  1,520  11%
South Central 1,483  10%  1,296  10%
Mountain 1,323  9%  1,308  10%
New England 710  5%  465  3%
Canada 267  2%  284  2%
Great Britain 157  0%  169  1%
     Total $14,776  100%  $13,825  100%
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ANNEX A 
































































