IMPORTANT NOTICE

THIS OFFERING IS AVAILABLE ONLY TO INVESTORS WHO ARE EITHER (1) QUALIFIED
INSTITUTIONAL BUYERS (“QIBs”) WITHIN THE MEANING OF RULE 144A (“RULE 144A”)
UNDER THE U.S. SECURITIES ACT OF 1933, AS AMENDED (THE “SECURITIES ACT”), OR
(2) PURCHASING THE NOTES DESCRIBED IN THIS OFFERING MEMORANDUM OUTSIDE OF
THE UNITED STATES IN OFFSHORE TRANSACTIONS IN RELIANCE ON REGULATION S
(“REGULATION S”) UNDER THE SECURITIES ACT (AND, IF INVESTORS ARE RESIDENT IN A
MEMBER STATE OF THE EUROPEAN ECONOMIC AREA (“EEA”), A QUALIFIED INVESTOR,
WITHIN THE MEANING OF ARTICLE 2(1)(E) OF DIRECTIVE 2003/71/EC, AS AMENDED, AND
ANY RELEVANT IMPLEMENTING MEASURE IN EACH MEMBER STATE OF THE EEA).

IMPORTANT: You must read the following before continuing. The following applies to the offering
memorandum following this notice (the “Offering Memorandum™), whether received by e-mail or otherwise
received as a result of electronic communication. You are therefore advised to read this carefully before reading,
accessing or making any other use of the Offering Memorandum. In accessing the Offering Memorandum, you
agree to be bound by the following terms and conditions, including any modifications to them, any time you
receive any information from us as a result of such access. The Offering Memorandum has been prepared in
connection with the proposed offering and sale of the securities described therein. The Offering Memorandum
and its contents are confidential and should not be distributed, published or reproduced (in whole or in part) or
disclosed by recipients to any other person.

NOTHING IN THIS ELECTRONIC TRANSMISSION CONSTITUTES AN OFFER OF SECURITIES
FOR SALE IN ANY JURISDICTION WHERE IT IS UNLAWFUL TO DO SO. THE SECURITIES HAVE
NOT BEEN, AND WILL NOT BE, REGISTERED UNDER THE SECURITIES ACT OR THE SECURITIES
LAWS OF ANY STATE OF THE UNITED STATES OR ANY OTHER JURISDICTION AND THE
SECURITIES MAY NOT BE OFFERED OR SOLD WITHIN THE UNITED STATES EXCEPT PURSUANT
TO AN EXEMPTION FROM, OR IN A TRANSACTION NOT SUBJECT TO, THE REGISTRATION
REQUIREMENTS OF THE SECURITIES ACT AND APPLICABLE STATE OR LOCAL SECURITIES
LAWS OF OTHER JURISDICTIONS.

THE FOLLOWING OFFERING MEMORANDUM WILL BE ACCESSIBLE IN ELECTRONIC
FORMAT AND YOU ACKNOWLEDGE THAT YOU RECEIVED THE OFFERING MEMORANDUM IN A
FORM THAT MAY NOT BE FORWARDED OR DISTRIBUTED TO ANY OTHER PERSON AND MAY
NOT BE REPRODUCED IN ANY MANNER WHATSOEVER. ANY FORWARDING, DISTRIBUTION OR
REPRODUCTION OF THIS DOCUMENT, IN WHOLE OR IN PART, IS UNAUTHORIZED. FAILURE TO
COMPLY WITH THIS DIRECTIVE MAY RESULT IN A VIOLATION OF THE SECURITIES ACT OR THE
APPLICABLE LAWS OF OTHER JURISDICTIONS. IF YOU HAVE GAINED ACCESS TO THE
OFFERING MEMORANDUM CONTRARY TO ANY OF THE FOREGOING RESTRICTIONS, YOU ARE
NOT AUTHORIZED TO, AND WILL NOT BE ABLE TO, PURCHASE ANY OF THE NOTES.

Confirmation of your representation. In order to be eligible to view the Offering Memorandum or make
an investment decision with respect to the securities described in the Offering Memorandum, investors must be
either (1) QIBs or (2) persons who are outside of the United States in an offshore transaction in reliance on
Regulation S; provided that investors resident in a member state of the EEA are qualified investors (within the
meaning of Article 2(1)(e) of Directive 2003/71/EC, as amended, and any relevant implementing measure in each
member state of the EEA). The Offering Memorandum is being sent at your request. By accepting this e-mail or
other electronic transmission and by accessing the Offering Memorandum, you shall be deemed to have
represented to us and each of the Initial Purchasers (as defined in the Offering Memorandum), being the senders
of the Offering Memorandum, that:

(1) you acknowledge that you are receiving such Offering Memorandum by electronic transmission; and
(2) either:
(a) you and any customers you represent are QIBs; or

(b) (i) you and any customers you represent are outside the United States and (ii) the e-mail address
that you gave us and to which the Offering Memorandum has been delivered is not located in the
United States, its territories and possessions (including Puerto Rico, the U.S. Virgin Islands,
Guam, American Samoa, Wake Island and the Northern Mariana Islands), any state of the United
States or the District of Columbia; and



(3) if you are resident in a member state of the EEA, you are a qualified investor (within the meaning of
Article 2(1)(e) of Directive 2003/71/EC, as amended, and any relevant implementing measure in each
member state of the EEA).

Prospective purchasers that are QIBs are hereby notified that the seller of the securities will be relying on
the exemption from the provisions of Section 5 of the Securities Act pursuant to Rule 144A.

You are reminded that the Offering Memorandum has been delivered to you on the basis that you are a
person into whose possession the Offering Memorandum may be lawfully delivered in accordance with the laws
of jurisdiction in which you are located and you may not, nor are you authorized to, deliver the Offering
Memorandum to any other person.

The materials relating to the offering do not constitute, and may not be used in connection with, an offer or
solicitation in any place where offers or solicitations are not permitted by law. If a jurisdiction requires that the
offering be made by a licensed broker or dealer and the Initial Purchasers or any affiliate of the Initial Purchasers
is a licensed broker or dealer in that jurisdiction, the offering shall be deemed to be made by the Initial
Purchasers or such affiliate on behalf of the Issuer in such jurisdiction. Under no circumstances shall the Offering
Memorandum constitute an offer to sell or the solicitation of an offer to buy, nor shall there be any sale of, these
securities in any jurisdiction in which such offer, solicitation or sale would be unlawful.

The Offering Memorandum has not been approved by an authorized person in the United Kingdom and is
for distribution only to persons (i) who have professional experience in matters relating to investments (being
investment professionals falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial
Promotion) Order 2005 (as amended, the “Financial Promotion Order™)), (ii) falling within Article 49(2)(a) to (d)
(“high net worth companies, unincorporated associations, etc.”) of the Financial Promotion Order, (iii) who are
outside the United Kingdom or (iv) to whom an invitation or inducement to engage in investment activity (within
the meaning of section 21 of the Financial Services and Markets Act 2000) in connection with the issue or sale of
any securities may otherwise lawfully be communicated or caused to be communicated (all such persons together
being referred to as “relevant persons”). The Offering Memorandum is directed only at relevant persons and must
not be acted on or relied on by persons who are not relevant persons. Any investment or investment activity to
which the Offering Memorandum relates is available only to relevant persons and will be engaged in only with
relevant persons. No part of the Offering Memorandum should be published, reproduced, distributed or otherwise
made available in whole or in part to any other person.

No person may communicate or cause to be communicated any invitation or inducement to engage in
investment activity (within the meaning of Section 21 of the Financial Services and Markets Act 2000) received
by it in connection with the issue or sale of the securities other than in circumstances in which Section 21(1) of
the Financial Services and Markets Act 2000 does not apply to us.

The Offering Memorandum has been sent to you in electronic form. You are reminded that documents
transmitted via this medium may be altered or changed during the process of electronic transmission and
consequently none of the Initial Purchasers, any person who controls any of the Initial Purchasers, the Issuer, the
Guarantors (each term, as defined in the Offering Memorandum), any of their respective directors, officers,
employees or agents or affiliates of any of the foregoing entities or persons, accepts any liability or responsibility
whatsoever in respect of any difference between the Offering Memorandum distributed to you in electronic form
and any version that will be provided to you at a later date on request from the Initial Purchasers.

Professional Investors and ECPs Only Target Market

Solely for the purposes of the product approval process of BNP Paribas, HSBC Bank plc, KKR Capital
Markets Limited and Unione di Banche Italiane S.p.A. (collectively, the “Manufacturers”), the target market
assessment in respect of the debt securities described in the attached Offering Memorandum has led to the
conclusion that (i) the target market for such debt securities is eligible counterparties and professional clients
only, each as defined in Directive 2014/65/EU (as amended, “MiFID II"’), and (ii) all channels for distribution of
such debt securities to eligible counterparties and professional clients are appropriate. Any person subsequently
offering, selling or recommending such debt securities (a “distributor”) should take into consideration the
Manufacturers’ target market assessment; however, a distributor subject to MiFID II is responsible for
undertaking its own target market assessment in respect of such debt securities (by either adopting or refining the
Manufacturers’ target market assessment) and determining appropriate distribution channels.



Prohibition of Sales to EEA Retail Investors

The Notes are not intended to be offered, sold or otherwise made available to, and should not be offered,
sold or otherwise made available to, any retail investor in the EEA. For these purposes, a retail investor means a
person who is one (or more) of (i) a retail client as defined in point (11) of Article 4(1) of Directive 2014/65/EU
(as amended, “MiFID II”), (ii) a customer within the meaning of Directive 2002/92/EC (as amended, the
“Insurance Mediation Directive”), where that customer would not qualify as a professional client as defined in
point (10) of Article 4(1) of MiFID II or (iii) not a qualified investor as defined in Directive 2003/71/EC (as
amended, the “Prospectus Directive”). Consequently no key information document required by Regulation (EU)
No 1286/2014 (as amended, the “PRIIPs Regulation”) for offering or selling the debt securities described in the
attached Offering Memorandum or otherwise making them available to retail investors in the EEA has been
prepared and therefore offering or selling such debt securities or otherwise making them available to any retail
investor in the EEA may be unlawful under the PRIIPS Regulation.



OFFERING MEMORANDUM NOT FOR GENERAL DISTRIBUTION

STRICTLY CONFIDENTIAL FE DRIGON I IN THE UNITED STATES
Fabric (BC) S.p.A.

€125.0 million Senior Secured Floating Rate Notes due 2024

Fabric (BC) S.p.A., a societa per azioni incorporated under the laws of Italy (the “Issuer”), is offering (the “Offering”) €125.0 million in aggregate principal amount of its
Senior Secured Floating Rate Notes due 2024 (the “New Notes™). The proceeds of the New Notes will be used, together with cash on hand, to refinance indebtedness incurred under the
Cordenons Bridge Facilities (as defined herein), including accrued interest thereon, for the acquisition (the “Cordenons Acquisition”) by Bianco Bidco (as defined herein), a subsidiary
of the Issuer, of all of the issued and outstanding share capital of Gruppo Cordenons S.p.A. (“Cordenons”), which occurred on July 11, 2018, for the repayment of the Cordenons Existing
Debt no later than 180 days from the Cordenons Acquisition Closing Date (as defined herein) and for the payment of fees and expenses in connection therewith. See “Use of Proceeds.”
The Issuer is indirectly controlled by Bain Capital, and it acquired Fedrigoni S.p.A. (“Fedrigoni”) on April 16, 2018 (the “Fedrigoni Acquisition”). Funds used to consummate the
Fedrigoni Acquisition were refinanced in part by the offering by the Issuer of €455.0 million in aggregate principal amount of its senior secured floating rate notes due 2024 (the “Existing
Notes™) pursuant to an indenture dated as of May 11, 2018, among, inter alios, the Issuer, U.S. Bank Trustees Limited, as trustee (the “Trustee”), and BNP Paribas, Italian Branch, as
security agent and in its role as legal representative (mandatario con rappresentanza) and representative (rappresentanza) pursuant to and for the purposes set forth under Article 2414-
bis, paragraph 3, of the Italian Civil Code (the “Security Agent”) (the “Existing Notes Indenture”).

The New Notes will be issued under the Existing Notes Indenture and will form a single series with the Existing Notes for all purposes under the Existing Notes Indenture,
including, without limitation, waivers, amendments, redemptions and offers to purchase, and are expected to be fungible for U.S. federal income tax purposes with the Existing Notes.
The New Notes will have the same ISINs and common codes as the Existing Notes. The New Notes and the Existing Notes are collectively referred to herein as the “Notes.”

Interest will accrue on the New Notes quarterly in arrears on each August 31, November 30, February 28 and May 31, commencing on August 31, 2018. The New Notes
will mature on November 30, 2024. An amount equivalent to interest that would have accrued on the New Notes if they had been issued on May 11, 2018 to the New Notes Issue Date
will be added to the Issue Price for the New Notes. The Issuer will be entitled, at its option, to redeem all or a portion of the New Notes at the redemption prices set forth in this Offering
Memorandum. In addition, in connection with certain tender offers for the New Notes, if holders of not less than 90% in aggregate principal amount of the outstanding New Notes validly
tender and do not withdraw such New Notes in such tender offer and the Issuer, or any third party making such a tender offer in lieu of the Issuer, purchases all of the New Notes validly
tendered and not withdrawn by such holders of New Notes, the Issuer or such third party will have the right to redeem the New Notes that remain outstanding in whole, but not in part,
following such purchase at a price equal to the price offered to each other holder of New Notes. See “Description of the Notes—Optional Redemption.” Upon certain events defined as
constituting a change of control, the Issuer may be required to make an offer to purchase all the outstanding New Notes, at a purchase price equal to 101% of the principal amount thereof
plus accrued and unpaid interest and additional amounts, if any. See “Description of the Notes—Change of Control.”

The New Notes will be senior secured obligations of the Issuer, will rank senior in right of payment to all of the Issuer’s future debt that is expressly subordinated in right of
payment to the New Notes and will rank pari passu in right of payment with the Issuer’s existing and future debt that is not so subordinated, including the Issuer’s obligations under the
Existing Notes and the Revolving Credit Facility (as defined herein). Subject to certain agreed security principles, Arconvert S.A. and Bianco (BC) S.p.A. (the “Guarantors™) will
guarantee the New Notes on a senior secured, joint and several basis on the earlier of (i) the date on which the relevant Guarantor provides a guarantee of the Revolving Credit Facility
and (ii) 120 days from the Fedrigoni Merger Date (as defined herein). If the Fedrigoni Post-Completion Merger has not occurred by November 16, 2019, Fedrigoni is expected, subject
to certain agreed security principles, to guarantee the New Notes on a senior secured and joint and several basis on the earlier of (i) the date on which Fedrigoni provides a guarantee of
the Revolving Credit Facility and (ii) 120 days from the Cut-Off Date. Prior to the Fedrigoni Post-Completion Merger (as defined herein), the New Notes will be structurally subordinated
to any existing or future indebtedness of Fedrigoni and its subsidiaries, and after the Fedrigoni Post-Completion Merger, the New Notes will be structurally subordinated to obligations
of subsidiaries of Fedrigoni MergerCo (as defined herein) that are not guarantors of the New Notes, including obligations owed to trade creditors and depositors of such subsidiaries.

We intend to merge the Issuer and Fedrigoni, with Fedrigoni MergerCo being the surviving entity (the “Fedrigoni Post-Completion Merger”). We expect to complete the
Fedrigoni Post-Completion Merger by November 16, 2019. We also intend to merge Bianco Bidco and Cordenons, with Cordenons MergerCo being the surviving entity (the “Cordenons
Post-Completion Merger” and, together with the Fedrigoni Post-Completion Merger, the “Post-Completion Mergers™). We expect to complete the Cordenons Post-Completion Merger
within nine months following the Cordenons Acquisition Closing Date. The Post-Completion Mergers are subject to certain conditions and may not be completed.

On the New Notes Issue Date, the New Notes will, subject to certain agreed security principles and certain perfection requirements, be secured by the Issue Date Collateral
(as defined herein). Subject to certain agreed security principles and certain perfection requirements, the collateral securing the New Notes, (i) no later than ten Business Days from (and
excluding) the New Notes Issue Date, will consist of the Cordenons Issue Date Collateral A (as defined herein) and (ii) no later than 20 Business Days from the New Notes Issue Date,
will consist of the Cordenons Issue Date Collateral B (as defined herein). Subject to certain agreed security principles and certain perfection requirements, the collateral securing the New
Notes, no later than 20 Business Days from (and excluding) the day on which the Fedrigoni Post-Completion Merger becomes effective, will consist of the applicable Fedrigoni Post-
Merger Collateral (as defined herein); or, no later than 20 Business Days following the Cut-off Date but before the Fedrigoni Post-Completion Merger becomes effective, the collateral
securing the New Notes and the Guarantees (upon the granting thereof by the respective guarantors of the New Notes) will, subject to certain agreed security principles and certain
perfection requirements, consist of the applicable Fedrigoni Post-Merger Collateral. Subject to certain agreed security principles and perfection requirements, the collateral securing the
New Notes, no later than 20 Business Days from the day on which the Cordenons Post-Completion Merger becomes effective, will consist of the Cordenons Post-Completion Merger
Collateral (as defined herein). Each of the Issue Date Collateral, the Cordenons Issue Date Collateral A, the Cordenons Issue Date Collateral B, the Fedrigoni Post-Merger Collateral and
the Cordenons Post-Completion Merger Collateral is further described under “Description of the Notes—Security.” The Collateral (as defined herein) also secures (or will secure) the
Revolving Credit Facility and certain hedging obligations on a senior basis. In addition, the Revolving Credit Facility will be secured by a special lien (privilegio speciale) over Fedrigoni
MergerCo’s or Fedrigoni’s (as the case may be) moveable assets to be granted by Fedrigoni MergerCo or Fedrigoni (as the case may be) in accordance with article 46 of the Italian
Banking Act (as defined herein) following the Fedrigoni Post-Completion Merger. Under the terms of the Intercreditor Agreement (as defined herein), in the event of an enforcement of
the Collateral, the holders of the New Notes will receive proceeds from such Collateral only after the lenders under the Revolving Credit Facility and counterparties to certain hedging
obligations have been repaid in full. In addition, the Guarantees and the security interests in the Collateral may be released under certain circumstances. Subject to the terms of the Existing
Notes Indenture and the Intercreditor Agreement, the Collateral may be pledged to secure future indebtedness. This Offering Memorandum includes more detailed information on the
terms of the New Notes and the Guarantees, including redemption and repurchase prices, security, covenants, events of default and transfer restrictions.

Application has been made to list the New Notes on the Official List of the Irish Stock Exchange plc trading as Euronext Dublin (“Euronext Dublin”) and to admit them for
trading on the Global Exchange Market of Euronext Dublin (the “Exchange”). This Offering Memorandum comprises a listing particulars for the purposes of this listing application and
has been approved by Euronext Dublin.

Investing in the New Notes involves a high degree of risk. See the “Risk Factors” section of this Offering Memorandum, beginning on page 29.

Issue Price for the New Notes: 97,000 % plus an amount equivalent to interest that would have accrued on the New Notes if they had been issued on May 11,
2018 to the New Notes Issue Date.

None of the New Notes or the Guarantees have been or will be registered under the U.S. Securities Act of 1933, as amended (the “Securities Act”), or the securities
laws of any other jurisdiction, nor may they be offered or sold within the United States except pursuant to an exemption from, or in a transaction not subject to, the registration
requirements of the Securities Act. In the United States, this Offering is being made only to “qualified institutional buyers” (as defined in Rule 144A of the Securities Act) in
compliance with Rule 144A under the Securities Act (“Rule 144A”). You are hereby notified that the Initial Purchasers of the New Notes may be relying on the exemption from
the provisions of Section 5 of the Securities Act provided by Rule 144A. Outside of the United States, this Offering is being made in connection with offshore transactions in
reliance on Regulation S under the Securities Act. For further details about eligible offerees and resale restrictions, see “Plan of Distribution” and “Notice to Investors.”

The New Notes will be in registered form and will initially be issued in denominations of €100,000 and integral multiples of €1,000 in excess thereof and will only be
transferable in minimum principal amounts of €100,000 and integral multiples of €1,000 in excess thereof. On the New Notes Issue Date, the New Notes will be represented by one or
more Global Notes (as defined herein) delivered through a common depositary of Euroclear SA/NV (“Euroclear”) and Clearstream Banking, S.A. (“Clearstream”). See “Book-Entry;
Delivery and Form.”

Joint Bookrunners
BNP PARIBAS HSBC KKR UBI Banca
The date of this Offering Memorandum is July 23, 2018
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In making an investment decision, you should rely only on the information contained in this Offering
Memorandum. None of the Issuer, the Guarantors or any of the Initial Purchasers has authorized anyone to provide
you with information that is different from the information contained herein. If given, any such information should
not be relied upon. None of the Issuer, the Guarantors or any of the Initial Purchasers is making an offer of the New
Notes in any jurisdiction where this Offering is not permitted. You should not assume that the information contained
in this Offering Memorandum is accurate as of any date other than the date on the front cover of this Offering
Memorandum.



IMPORTANT INFORMATION ABOUT THIS OFFERING MEMORANDUM

THE NEW NOTES HAVE NOT BEEN REGISTERED UNDER THE SECURITIES ACT AND MAY
NOT BE OFFERED OR SOLD IN THE UNITED STATES UNLESS THE NEW NOTES ARE REGISTERED
UNDER THE SECURITIES ACT, OR AN EXEMPTION FROM THE REGISTRATION REQUIREMENTS OF
THE SECURITIES ACT IS AVAILABLE. SEE “PLAN OF DISTRIBUTION” AND “NOTICE TO
INVESTORS.” INVESTORS SHOULD BE AWARE THAT THEY MAY BE REQUIRED TO BEAR THE
FINANCIAL RISKS OF THIS INVESTMENT FOR AN INDEFINITE PERIOD OF TIME. PROSPECTIVE
PURCHASERS ARE HEREBY NOTIFIED THAT THE SELLER OF ANY SECURITY MAY BE RELYING ON
THE EXEMPTION FROM THE PROVISIONS OF SECTION 5 OF THE SECURITIES ACT PROVIDED BY
RULE 144A UNDER THE SECURITIES ACT.

This Offering is being made on the basis of this Offering Memorandum only. Any decision to purchase
New Notes in the Offering must be based on the information contained in this Offering Memorandum. None of the
Issuer, the Guarantors or BNP Paribas, HSBC Bank plc, KKR Capital Markets Limited or Unione di Banche Italiane
S.p.A. (each an “Initial Purchaser” and together, the “Initial Purchasers”) have authorized anyone to provide you
with any information or represent anything about the Issuer, the Guarantors or any of their respective affiliates, their
financial results or this Offering that is not contained in this Offering Memorandum. If given or made, any such
other information or representation should not be relied upon as having been authorized by the Issuer, the Guarantors
or any of the Initial Purchasers. You should not assume that the information contained in this Offering Memorandum
is accurate as of any date other than the date on the front of this Offering Memorandum.

This Offering Memorandum has been prepared by the Issuer and the Guarantors solely for use in connection
with the Offering. This Offering Memorandum is personal to each offeree and does not constitute an offer to any
other person or to the public generally to subscribe for or otherwise acquire the New Notes. This Offering
Memorandum may not be distributed to any person other than prospective investors and any person retained to
advise such prospective investors with respect to the purchase of the New Notes, and any disclosure of the contents
of this Offering Memorandum without the prior written consent of the Issuer is prohibited. By accepting delivery of
this Offering Memorandum, you agree to the foregoing and you agree to make no copies of this Offering
Memorandum or any documents referred to in this Offering Memorandum.

The Issuer accepts responsibility for the information contained in this Offering Memorandum. To the best
of the knowledgeand belief of the Issuer having taken all reasonable care to ensure that such is the case, the
information contained in this Offering Memorandum is in accordance with the facts and does not omit anything that
is likely to affect the import of such information. The information contained in this Offering Memorandum is correct
as of the date hereof. Neither the delivery of this Offering Memorandum nor any sale made under it shall, under any
circumstances, create any implication that there has been no change in the affairs of the Issuer or the Guarantors
since the date of this Offering Memorandum or that the information contained in this Offering Memorandum is
correct as of any time subsequent to that date. The Issuer accordingly accepts responsibility for the information
contained in this Offering Memorandum.

The information contained in this Offering Memorandum has been furnished by the Issuer and other sources
we believe to be reliable.

None of the Initial Purchasers nor any employee or affiliate of the Initial Purchasers has authorized the
contents or circulation of this Offering Memorandum, and none of the Initial Purchasers nor any employee of the
Initial Purchaser assumes any responsibility for, and no such person will accept any liability for, any loss suffered
as a result of, arising out of, or in connection with this document or any of the information or opinions contained in
it.

In accordance with normal and accepted market practice, neither the Trustee, the Security Agent (as defined
below), the Paying Agent (as defined below), the Registrar (as defined below), nor the Transfer Agent (as defined
below) is responsible for the contents of this Offering Memorandum or expresses any opinion as to the merits of the
Notes under this Offering Memorandum.

No dealer, salesperson or other person has been authorized to give any information or to make any
representation not contained in this Offering Memorandum and, if given or made, any such information or
representation must not be relied upon as having been authorized by the Issuer, Fedrigoni, the Guarantor, any of
their respective affiliates, or the Initial Purchasers. This Offering Memorandum does not constitute an offer of any



securities other than those to which it relates or an offer to sell, or a solicitation of an offer to buy, to any person in
any jurisdiction where such an offer or solicitation would be unlawful.

This Offering Memorandum contains summaries, believed to be accurate, of some of the terms of specific
documents, but reference is made to the actual documents, copies of some of which will be made available upon
request, for the complete information contained in those documents. By receiving this Offering Memorandum,
investors acknowledge that they have had an opportunity to request for review, and have received, all additional
information they deem necessary to verify the accuracy and completeness of the information contained in this
Offering Memorandum. Investors also acknowledge that they have not relied on the Initial Purchasers in connection
with their investigation of the accuracy of this information or their decision whether to invest in the New Notes. The
contents of this Offering Memorandum are not to be considered legal, business, financial, investment, tax or other
advice. Prospective investors should consult their own counsel, accountants and other advisors as to legal, business,
financial, investment, tax and other aspects of a purchase of the Notes. In making an investment decision, investors
must rely on their own examination of the Issuer, the Guarantor, Cordenons, the Fedrigoni Group and any of their
respective affiliates, the terms of the Offering and the merits and risks involved.

In addition, for so long as the New Notes are listed on the Official List of Euronext Dublin and the rules
and regulations of the Exchange so require, the Issuer will also provide a copy of the foregoing information and
reports to the Exchange. Furthermore, for so long as any of the New Notes remain outstanding and are “restricted
securities” within the meaning of Rule 144(a)(3) under the Securities Act, the Issuer will, during any year in which
the Issuer is neither subject to the reporting requirements of Section 13 or 15(d) of the U.S. Securities Exchange Act
of 1934, as amended (the “U.S. Exchange Act”), nor exempt from such reporting requirements under Rule 12g3-
2(b) of the U.S. Exchange Act, as amended, make available to the holder or beneficial owner of such restricted
securities or to any prospective purchaser of such restricted securities designated by such holder or beneficial owner,
in each case upon the request of such holder, beneficial owner or prospective purchaser, the information required to
be provided by Rule 144A(d)(4) under the Securities Act. Any such request should be directed to the Issuer.

This Offering is being made in reliance upon exemptions from registration under the Securities Act for an
offer and sale of securities that does not involve a public offering. The New Notes have not been registered with,
recommended by or approved by the U.S. Securities and Exchange Commission or any other U.S. federal, state or
foreign securities commission or regulatory authority, nor has any such commission or regulatory authority reviewed
or passed upon the accuracy or adequacy of this Offering Memorandum. Any representation to the contrary is a
criminal offense.

The Initial Purchasers reserve the right to withdraw this Offering at any time and to reject any commitment
to subscribe for the New Notes, in whole or in part. The Initial Purchasers also reserve the right to allot less than the
full amount of New Notes sought by investors. The Initial Purchasers and certain related entities may acquire a
portion of the New Notes for their own accounts. Persons into whose possession this Offering Memorandum or any
of the New Notes come must inform themselves about, and observe any restrictions on, the transfer and exchange
of the Notes. See “Plan of Distribution” and “Notice to Investors.”

The laws of certain jurisdictions may restrict the distribution of this Offering Memorandum and the offer
and sale of the New Notes. Persons into whose possession this Offering Memorandum or any of the New Notes
come must inform themselves about, and observe any such restrictions. None of the Issuer, the Guarantor, the Initial
Purchasers, the Trustee, the Paying Agent, the Security Agent or their respective representatives are making any
representation to any offeree or any purchaser of the New Notes regarding the legality of any investment in the New
Notes by such offeree or purchaser under applicable laws or regulations. For a further description of certain
restrictions on the Offering and sale of the New Notes and the distribution of the Offering Memorandum, see “Notice
to Investors.”

To purchase the New Notes, investors must comply with all applicable laws and regulations in force in any
jurisdiction in which investors purchase, offer or sell the New Notes or possess or distribute this Offering
Memorandum. Investors must also obtain any consent, approval or permission required by such jurisdiction for
investors to purchase, offer or sell any of the New Notes under the laws and regulations in force in any jurisdiction
to which investors are subject. None of the Issuer, the Guarantor, the Initial Purchasers, the Trustee, the Paying
Agent, the Security Agent or their respective affiliates will have any responsibility therefor.



Neither the Issuer nor any of the Initial Purchasers are making an Offering in any jurisdiction where the
Offering is not permitted. No action has been taken by the Initial Purchasers, the Issuer, the Guarantor, or any other
person that would permit an Offering or the circulation or distribution of this Offering Memorandum or any offering
material in relation to the Issuer, the Guarantor, or any of the New Notes in any country or jurisdiction where action
for that purpose is required.

The New Notes will only be issued in fully registered form and in denominations of €100,000 and integral
multiples of €1,000 in excess thereof. New Notes sold to qualified institutional buyers in reliance on Rule 144A
under the Securities Act (“Rule 144A”) will be represented by one or more global notes in registered form without
interest coupons attached (the “144A Global Notes”). New Notes sold outside the United States in reliance on
Regulation S under the Securities Act (“Regulation S) will be represented by one or more global notes in registered
form without interest coupons attached (the “Regulation S Global Notes” and, together with the 144A Global Notes,
the “Global Notes”). The Global Notes will be deposited with, or on behalf of, a common depositary for the accounts
of the Euroclear System (“Euroclear”) and Clearstream Banking, société¢ anonyme (“Clearstream”) and registered
in the name of the nominee of the common depositary. See “Book-Entry; Delivery and Form.”

The information contained under the headings “Summary,” “Management’s Discussion and Analysis of
Financial Condition and Results of Operations,” “Industry” and “Business” includes extracts from information and
data, including industry and market data, prepared by third parties. While the Issuer accepts responsibility for the
accurate extraction and summarization of such information and data, the Issuer has not independently verified the
accuracy of such information and data and accepts no further responsibility in respect thereof. However, as far as
the Issuer and the Guarantors are aware, no information or data has been omitted which would render reproduced
information inaccurate or misleading.

The information set forth in those sections of this Offering Memorandum describing clearing and settlement
is subject to any change or reinterpretation of the rules, regulations and procedures of Euroclear and Clearstream
currently in effect. Investors wishing to use these clearing systems are advised to confirm the continued applicability
of their rules, regulations and procedures. Each of the Issuer, the Guarantor, the Trustee, the Paying Agent, the
Transfer Agent and the Registrar will not have any responsibility or liability for any aspect of the records relating
to, or payments made on account of, book-entry interests held through the facilities of any clearing system or for
maintaining, supervising or reviewing any records relating to such book-entry interests.

Application has been made to list the New Notes on the Official List of Euronext Dublin and to admit them
for trading on the Exchange.

STABILIZATION

IN CONNECTION WITH THIS OFFERING, BNP PARIBAS (THE “STABILIZATION MANAGER”)
(OR PERSONS ACTING ON ITS BEHALF), MAY OVER-ALLOT NEW NOTES OR EFFECT
TRANSACTIONS WITH A VIEW TO SUPPORTING THE MARKET PRICE OF THE NEW NOTES AT A
LEVEL HIGHER THAN THAT WHICH MIGHT NOT OTHERWISE PREVAIL FOR A LIMITED PERIOD
AFTER THE NEW NOTES ISSUE DATE. HOWEVER, THERE IS NO OBLIGATION ON THE STABILIZING
MANAGER (OR PERSONS ACTING ON ITS BEHALF) TO DO THIS. SUCH STABILIZING, IF
COMMENCED, MAY BE DISCONTINUED AT ANY TIME AND MUST BE BROUGHT TO AN END NO
LATER THAN THE EARLIER OF 30 CALENDAR DAYS AFTER THE NEW NOTES ISSUE DATE AND 60
CALENDAR DAYS AFTER THE DATE OF THE ALLOTMENT OF THE NEW NOTES. FOR A DESCRIPTION
OF THESE ACTIVITIES, SEE “PLAN OF DISTRIBUTION.”

NOTICE TO U.S. INVESTORS

None of the U.S. Securities and Exchange Commission, any state securities commission or any other
regulatory authority has approved or disapproved the New Notes or the Guarantees, and none of the foregoing
authorities have passed upon or endorsed the merits of the Offering or the accuracy or adequacy of this Offering
Memorandum. Any representation to the contrary could be a criminal offence in certain jurisdictions.

Each purchaser of the New Notes will be deemed to have made the representations, warranties and
acknowledgements that are described in this Offering Memorandum under “Notice to Investors.” The New Notes
have not been and will not be registered under the Securities Act or the securities laws of any state of the United
States, and the New Notes are subject to certain restrictions on transfer. Prospective purchasers are hereby notified
that the seller of any note may be relying on the exemption from the provisions of Section 5 of the Securities Act
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provided by Rule 144A. For a description of certain further restrictions on resale or transfer of the New Notes, see
“Notice to Investors.”

CERTAIN CONSIDERATIONS REGARDING SALES INTO CANADA

The New Notes may be sold only to purchasers purchasing, or deemed to be purchasing, as principal, that
are accredited investors, as defined in National Instrument 45-106 Prospectus Exemptions or subsection 73.3(1) of
the Securities Act (Ontario), and are permitted clients, as defined in National Instrument 31-103 Registration
Requirements, Exemptions and Ongoing Registrant Obligations. Any resale of the New Notes must be made in
accordance with an exemption from, or in a transaction not subject to, the prospectus requirements of applicable
securities laws.

Securities legislation in certain provinces or territories of Canada may provide a purchaser with remedies
for rescission or damages if this Offering Memorandum (including any amendment thereto) contains a
misrepresentation, provided that the remedies for rescission or damages are exercised by the purchaser within the
time limit prescribed by the securities legislation of the purchaser’s province or territory. The purchaser should refer
to any applicable provisions of the securities legislation of the purchaser’s province or territory for particulars of
these rights, or consult with a legal advisor.

Pursuant to Section 3A.3 of National Instrument 33-105 Underwriting Conflicts (NI 33-105), the Initial
Purchasers are not required to comply with the disclosure requirements of NI 33-105 regarding underwriter conflicts
of interest in connection with this Offering.

NOTICE TO CERTAIN EUROPEAN INVESTORS

European Union

The New Notes are not intended to be offered, sold or otherwise made available to and should not be
offered, sold or otherwise made available to any retail investor in the EEA. For these purposes, a retail investor
means a person who is one (or more) of (i) a retail client as defined in point (11) of Article 4(1) of Directive
2014/65/EU (as amended, “MiFID II"), (ii) a customer within the meaning of Directive 2002/92/EC (as amended,
the “Insurance Mediation Directive), where that customer would not qualify as a professional client as defined in
point (10) of Article 4(1) of MIFID II, or (iii) not a qualified investor as defined in Directive 2003/71/EC (as
amended, the “Prospectus Directive”). Consequently no key information document required by Regulation (EU) No
1286/2014 (as amended, the “PRIIPs Regulation™) for offering or selling the New Notes or otherwise making them
available to retail investors in the EEA has been prepared and therefore offering or selling the New Notes or
otherwise making them available to any retail investor in the EEA may be unlawful under the PRIIPS Regulation.

For the purposes of this section, the expression an “offer of New Notes to the public” in relation to any
New Notes in any Member State means the communication in any form and by any means of sufficient information
on the terms of the offer and the New Notes to be offered so as to enable an investor to decide to purchase or
subscribe the New Notes, as the same may be varied in that Member State by any measure implementing the
Prospectus Directive in that Member State. The expression “Prospectus Directive” means Directive 2003/71/EC (as
amended, including by Directive 2010/73/EU), and includes any relevant implementing measure in the Member
State.

Professional Investors and ECPs Only Target Market

Solely for the purposes of the product approval process of BNP Paribas, HSBC Bank plc, KKR Capital
Markets Limited and Unione di Banche Italiane S.p.A. (collectively, the “Manufacturers”), the target market
assessment in respect of the New Notes described in this Offering Memorandum has led to the conclusion that (i)
the target market for such New Notes is eligible counterparties and professional clients only, each as defined in
Directive 2014/65/EU (as amended, “MiFID I1”) and (ii) all channels for distribution of such New Notes to eligible
counterparties and professional clients are appropriate. Any person subsequently offering, selling or recommending
such New Notes (a “distributor”) should take into consideration the Manufacturers’ target market assessment;
however, a distributor subject to MiFID Il is responsible for undertaking its own target market assessment in respect
of such New Notes (by either adopting or refining the Manufacturers’ target market assessment) and determining
appropriate distribution channels.



Prohibition of Sales to EEA Retail Investors

The New Notes are not intended to be offered, sold or otherwise made available to and should not be
offered, sold or otherwise made available to any retail investor in the EEA. For these purposes, a retail investor
means a person who is one (or more) of (i) a retail client as defined in point (11) of Article 4(1) of Directive
2014/65/EU (as amended, “MiFID II”), (ii) a customer within the meaning of Directive 2002/92/EC (as amended,
the “Insurance Mediation Directive”), where that customer would not qualify as a professional client as defined in
point (10) of Article 4(1) of MIFID II, or (iii) not a qualified investor as defined in Directive 2003/71/EC (as
amended, the “Prospectus Directive”). Consequently no key information document required by Regulation (EU) No
1286/2014 (as amended, the “PRIIPs Regulation™) for offering or selling the New Notes or otherwise making them
available to retail investors in the EEA has been prepared and therefore offering or selling the New Notes or
otherwise making them available to any retail investor in the EEA may be unlawful under the PRIIPS Regulation.

Italy

No action has been or will be taken which could allow an Offering to the public in Italy within the meaning
of Article 1, paragraph 1, letter t) of Legislative Decree No. 58 of February 24, 1998, as subsequently integrated and
amended (the “Italian Financial Act”) and, in particular, the Offering has not been cleared by the Commissione
Nazionale per la Societa e la Borsa (“CONSOB?”) (the Italian securities exchange commission), pursuant to Italian
securities legislation and will not be subject to formal review by CONSOB. Accordingly, the New Notes may not
be offered, sold or delivered directly or indirectly in Italy, and neither this Offering Memorandum nor any other
offering circular, prospectus, form of application, advertisement, other offering material or other information relating
to the Issuer, the New Notes may be issued, distributed or published in Italy, except: (a) to qualified investors
(investitori qualificati) as referred to in Article 100 of the Italian Financial Act, and as defined in Article 35, first
paragraph, letter (d) by CONSOB Regulation No. 20307 of February 15, 2018, as amended (“Regulation 20307”),
pursuant to Article 34-ter, first paragraph letter (b) of CONSOB Regulation No. 11971 of May 14, 1999, as amended
(the “Issuer Regulation”), implementing Article 100 of the Italian Financial Act; and (b) in any other circumstances
which are exempted from the rules on public offerings pursuant to Article 100 of the Italian Financial Act and the
implementing CONSOB regulations, including the Issuer Regulation.

The New Notes may not be offered, sold or delivered and neither this Offering Memorandum, and no other
material relating to the New Notes, may be distributed or made available in Italy unless such offer, sale or delivery
of New Notes or distribution or availability of copies of this Offering Memorandum or any other material relating
to the New Notes in Italy is made in compliance with the selling restrictions above and must be made as follows: ()
by soggetti abilitati (including investment firms, banks or financial intermediaries, as defined by Article 1, first
paragraph, letter r), of the Italian Financial Act, permitted to conduct such activities in Italy in accordance with
Legislative Decree No 385 of September 1, 1993 (the “Italian Banking Act”) as subsequently integrated and
amended, the Italian Financial Act, the Italian Banking Act, the Issuer Regulation, Regulation 20307 and any other
applicable laws and regulations; and (b) in compliance with all relevant Italian securities, tax and exchange control
and other applicable laws and regulations and any other applicable requirement or limitation which may be imposed
from time to time by CONSOB or the Bank of Italy (including, the reporting requirements, where applicable,
pursuant to Article 129 of the Italian Banking Act and the implementing guidelines of the Bank of Italy, as amended
from time to time) or other competent Italian authority. For a further description of certain restrictions on offers and
sales of the New Notes and the distribution of this Offering Memorandum in Italy, see “Notice to Investors.”

Any investor purchasing the New Notes is solely responsible for ensuring that any offer or resale of the
New Notes by such investor occurs in compliance with applicable laws and regulations.

Spain

The offering of the New Notes has not been registered with the Comision Nacional del Mercado de Valores
and therefore the New Notes may not be offered in Spain by any means, except in circumstances which do not
qualify as a public offer of securities in Spain in accordance with article 35 of the Securities Market Act 4/2015, of
October 23 (Real Decreto Legislativo 4/2015, de 23 de Octubre, por el que se aprueba el texto refundido de la Ley
del Mercado de Valores), as amended, and restated from time to time or without complying with all legal and
regulatory requirements under the Spanish Securities Market Law. None of the New Notes, the Offering or this
Offering Memorandum and its contents have been approved or registered with the Spanish Securities and Exchange
Commission (Comision Nacional del Mercado de Valores), and therefore it is not intended to carry out the public
offering or sale of New Notes in Spain.
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United Kingdom

This Offering Memorandum is for distribution only to persons who (i) have professional experience in
matters relating to investments falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial
Promotion) Order 2005 (as amended, the “Financial Promotion Order”), (ii) are persons falling within Article
49(2)(a) to (d) (“high net worth companies, unincorporated associations etc.”) of the Financial Promotion Order,
(iii) are outside the United Kingdom or (iv) are persons to whom an invitation or inducement to engage in investment
activity (within the meaning of section 21 of the Financial Services and Markets Act 2000) in connection with the
issue or sale of any New Notes may otherwise lawfully be communicated or caused to be communicated (all such
persons together being referred to as “Relevant Persons™). This Offering Memorandum is directed only at Relevant
Persons and must not be acted on or relied on by persons who are not Relevant Persons. Any investment or
investment activity to which this Offering Memorandum relates is permitted only by Relevant Persons and will be
engaged in only with Relevant Persons.
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FORWARD-LOOKING STATEMENTS

This Offering Memorandum contains forward-looking statements, including statements about our strategy,
investment program, future operations, industry forecasts, expected acquisitions, transactions and investments
(including the Acquisitions), and target levels of leverage and indebtedness. Forward-looking statements provide
our current expectations, intentions or forecasts of future events. Forward-looking statements include statements
about expectations, beliefs, plans, objectives, intentions, assumptions and other statements that are not statements
of historical fact. Words or phrases such as “anticipate,” “believe,” “continue,” “estimate,” “expect,” “intend,”
“may,” “ongoing,” “plan,” “potential,” “predict,” “project,” “seek,” “target” or similar words or phrases, or the
negatives of those words or phrases, may identify forward-looking statements, but the absence of these words does
not necessarily mean that a statement is not forward-looking.

ER I3 EEINT3

ELINT3 ERINT3 LR RT3 ERINT3

Forward-looking statements are subject to known and unknown risks and uncertainties and are based on
potentially inaccurate assumptions that could cause actual results to differ materially from those expected or implied
by the forward-looking statements. Our actual results could differ materially from those expected in our forward-
looking statements for many reasons, including the factors described in “Risk Factors.” In addition, even if our
actual results are consistent with the forward-looking statements contained in this Offering Memorandum, those
results or developments may not be indicative of results or developments in subsequent periods. For example, factors
that could cause our actual results to vary from projected future results include, but are not limited to:

e changes in the costs or availability of raw materials and energy used in our production process;
e our highly competitive industry;

o failure to anticipate and develop new products, enhance existing products and keep pace with rapid
technological changes;

e change in consumer preferences and the increasing digitalization of data transmission and storage;
e growth of the polymer banknotes use;

e global economic conditions and political events;

e the result of the United Kingdom’s withdrawal from the European Union;

e problems in manufacturing products;

e incidents at our production sites;

o failure to protect our industrial and intellectual property rights and related risks;

o the risk of litigation and other claims, including with respect to the infringement;

o failure to comply with current and future laws and regulations, such as environmental laws;

o failure to recruit and retain key personnel;

e labor disruptions and failure to efficiently reorganize our workforce in the event of a market downturn;
e requirements to make additional future contributions to our pension plan;

e liabilities for the actions of our directors, employees, agents, representatives and intermediaries;

e ability to win tenders for future contracts in our Security Business Line;

e product defects, failure to meet the client’s specifications and revenue volatility in the Security
Business Line;

o failure to obtain and maintain the required certifications and accreditations and to comply with the

security and confidentiality requirements relating to the production of banknote paper in our Security
Business Line;
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e potential significant integration costs with respect to any of our bolt-on acquisitions;

e unforeseen difficulties, delays or costs in successfully implementing our cost cutting initiatives;
e fluctuations in exchange rates;

e restrictive covenants and/or change of control clauses in our financing agreements;

e risks related to conducting operations in many different countries;

e any violation of anti-corruption legislation;

e risks associated with economic and trade sanctions imposed by the European Union, the United States
and other jurisdictions;

e changes in tax laws or challenges to our tax position;
o failure to obtain certifications by industry standard-setting bodies;

o failure to locate and develop relationships with a sufficient number of new pulp suppliers or maintain
relationships with our existing pulp suppliers;

o failure to renew agreements with our material suppliers and customers on acceptable terms;
e absence of formal contractual arrangements with most of our distributors;
o fluctuations in wine production affecting our sales in the Converting Segment;

o failure to match production of our specialty products in the Paper Business Line with customer
demand;

o failure to comply with administrative controls;

e insurance limitations;

e Dbreakdown in our information technology systems;

o failure to maintain the confidentiality of personal data;

e significant ongoing capital expenditures;

o effects of climate change; and

e other factors discussed under “Risk Factors.”

These risks and others described under “Risk Factors” are not exhaustive. Other sections of this Offering
Memorandum describe additional factors that could adversely affect our financial position, results of operations and
liquidity. New risks can emerge from time to time, and it is not possible for us to predict all such risks, nor can we
assess the impact of all such risks on our business or the extent to which any risks, or combination of risks and other

factors, may cause actual results to differ materially from those contained in any forward-looking statements.

Given these risks and uncertainties, you should not rely on forward-looking statements as a prediction of
actual results.

Any forward-looking statements are only made as at the date of this Offering Memorandum, and we do not
intend, and do not assume any obligation, to update forward-looking statements set out in this Offering
Memorandum. You should interpret all subsequent written or oral forward-looking statements attributable to us or
to persons acting on our behalf as being qualified by the cautionary statements in this Offering Memorandum. As a
result, you should not place undue reliance on these forward-looking statements.



INDUSTRY AND MARKET DATA

Unless otherwise indicated, statements in this Offering Memorandum regarding the market environment,
market developments, growth rates, market trends and the competitive situation in the markets and segments in
which we operate are based on market data, statistical information, sector reports and third-party studies as well as
on our own estimates.

We operate in an industry in which it is difficult to obtain precise industry and market information. In
drafting this Offering Memorandum, we used industry sources, market research, publicly available information,
industry publications and sources of market data, including reports prepared by leading paper industry consulting
firms, including Smithers Limited (“Smithers Pira”) and EMGE & Co. (“EMGE”). In particular, information
obtained from these sources includes descriptions of the paper, security and converting markets in certain
geographies and details of the our market share and competitive position, based on volumes. To the extent that
information was taken from third parties, such information has been accurately reproduced by us in this Offering
Memorandum and, as far as we are aware and able to ascertain from the information published by these third parties,
no facts have been omitted which would render the reproduced information inaccurate or misleading. Market studies
and analyses are, however, frequently based on information and assumptions that may not be accurate or technically
correct, and their methodology may be forward-looking and speculative. We have not verified the figures, market
data and other information used by third parties in the studies, publications and financial information reproduced
herein, or the external sources on which our estimates are based. We therefore assume no liability for and offer no
guarantee of the accuracy of the data from studies and third party sources contained in this Offering Memorandum
or for the accuracy of third party data on which our estimates are based.

This Offering Memorandum also contains estimates of market data and information derived from such data
that cannot be obtained from publications by independent sources. Such information is partly based on our own
market observations, the evaluation of industry information (such as from conferences and sector events) or internal
assessments. We believe that our estimates of market data and the information we have derived from such data helps
investors to better understand the industry in which we operate and our position within it. Our own estimates have
not been checked or verified externally. While we assume that our own market observations are reliable, we give no
warranty for the accuracy of our own estimates and the information derived from them. They may differ from
estimates made by our competitors or from other independent sources. While we are not aware of any misstatements
regarding the industry or similar data presented herein, such data involves risks and uncertainties and are subject to
change based on various factors, including those discussed under “Risk Factors” in this Offering Memorandum. As
a result, neither we nor the Initial Purchasers make any representation as to the accuracy or completeness of any
such information in this Offering Memorandum.

TAX CONSIDERATIONS

Prospective purchasers of the Notes are advised to consult their own tax advisors as to the consequences of
purchasing, holding and disposing of the Notes, including, without limitation, the application of U.S. federal tax
laws to their particular situations, as well as any consequences to them under the laws of any other taxing jurisdiction,
and the consequences of purchasing the Notes at a price other than the initial issue price in the Offering. See “Certain
Taxation Considerations.”

TRADEMARKS AND TRADE NAMES
The Group owns or has rights to certain trademarks, trade names or service marks that it uses in connection
with the operation of its business. Fedrigoni asserts, to the fullest extent under applicable law, its rights to its
trademarks, trade names and service marks. Each trademark, trade name or service mark of any other company
appearing in this Offering Memorandum belongs to its holder.

Solely for convenience, the trademarks, trade names and copyrights referred to in this Offering
Memorandum are listed without the TM, ® and © symbols.
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CERTAIN DEFINITIONS

The following terms used in this Offering Memorandum have the meanings assigned to them below:

“Acquisition Agreements” ...................

“Acquisitions” ..o

“Bain Capital” ...

“Bianco Bidco” .............cccccvvvviiiiiiiiiinnnn,

“Bianco Funding Loan” .......................

“Business Day” ............cccocniiiiiiiiin

“Collateral” ..........cccccccvvvvvvviiiiiiiiiieniiennns

“Cordenons” .......ccccccceeveieieiiiiiiieieieieieaens

“Cordenons Acquisition” .....................

“Cordenons Acquisition Agreement” ..

“Cordenons Acquisition Closing Date”

The Cordenons Acquisition Agreement and the Fedrigoni
Acquisition Agreement, collectively.

The Cordenons Acquisition and the Fedrigoni Acquisition,
collectively.

Bain Capital Investors LP, and its affiliates, including Bain
Capital Fund IV and, where applicable, the other funds and
limited partnerships managed or advised by them, and any
co-investors.

Bianco (BC) S.p.A., established as a societa per azioni under
the laws of Italy.

The intercompany loan made with part of the proceeds of the
Cordenons Bridge Facilities by the Issuer, as lender, to
Bianco Bidco, as borrower, drawn on or about the Cordenons
Acquisition Closing Date to allow Bianco Bidco to purchase
all of the issued and outstanding share capital of Cordenons
and grant a funding loan to Cordenons to allow Cordenons to
refinance its existing indebtedness and pay related fees and
expenses. See “Use of Proceeds” and “Description of Other
Indebtedness—Bianco Funding Loan.”

Each day that is not a Saturday, Sunday or other day on
which banking institutions in Milan, Italy, New York, United
States of America, or London, United Kingdom are
authorized or required by law to close.

Collectively, the Issue Date Collateral, the Cordenons Issue
Date Collateral, the Fedrigoni Post-Merger Collateral and the
Cordenons Post-Merger Collateral and any and all assets
from time to time in which a security interest has been or will
be granted pursuant to and Security Document (as defined
herein) to secure the obligation under the Existing Notes
Indenture or the New Notes and/or any Guarantee, in each
case as may be in existence from time to time, as the context
may require.

Gruppo Cordenons S.p.A., established as a societa per azioni
under the laws of Italy.

The acquisition by Bianco Bidco of all of the issued and
outstanding share capital of Cordenons, as described under
“Summary—The Transactions.”

The sale and purchase agreement dated as of May 27, 2018,
described under “Summary—The Transactions—The
Cordenons Acquisition.”

July 11, 2018, the date on which the Cordenons Acquisition
was consummated.
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“Cordenons Bridge Facilities” ...................

“Cordenons Bridge Facilities Agreement” .

“Cordenons Existing Debt” ..........................

“Cordenons Funding Loan”.........................

“Cordenons Issue Date Collateral” .............

“Cordenons Issue Date Collateral A” .........

“Cordenons Issue Date Collateral B”..........

“Cordenons MergerCo” ..............cccocvevvennrnns

“Cordenons Merger Date” ...........................

“Cordenons Post-Completion Merger”.......

“Cordenons Post-Completion Merger
Collateral” .............ccoooeeviii e

The €125.0 million bridge facilities made available to the
Issuer under the Cordenons Bridge Facilities Agreement.

The senior bridge facilities agreement dated as of July 5,
2018, among, inter alios, the Issuer, as borrower, and BNP
Paribas, Italian Branch, as agent and security agent.

The existing indebtedness of Cordenons as of the Cordenons
Acquisition Closing Date.

The intercompany loan made with part of the proceeds of the
Cordenons Bridge Facilities by Bianco Bidco, as lender, to
Cordenons, as borrower, which will be drawn no later than
180 days from the Cordenons Acquisition Closing Date to
allow Cordenons to refinance its existing indebtedness and
pay related fees and expenses. See “Use of Proceeds” and
“Description of Other Indebtedness—Cordenons Funding
Loan.”

The Cordenons Issue Date Collateral A and the Cordenons
Issue Date Collateral B, together.

A pledge over the shares of Cordenons owned by Bianco
Bidco within ten days from (and excluding) the New Notes
Issue Date.

A pledge over the material bank accounts of Bianco Bidco
and a security assignment over Bianco Bidco’s claim vis-a-
vis Cordenons arising from any intercompany loans
advanced by Bianco Bidco to Cordenons within 20 days from
(and excluding) the New Notes Issue Date.

The surviving entity of the Cordenons Post-Completion
Merger.

The date on which the Cordenons Post-Completion Merger
becomes effective.

The intended merger of Bianco Bidco with Cordenons, as
described under “Summary—The Transactions,” in
accordance with Articles 2501-bis and following of the
Italian Civil Code which will be resolved upon by and
exclusively involve Bianco Bidco and Cordenons.

The collateral securing the New Notes no later than 20
Business Days from the day on which the Cordenons Post-
Completion Merger becomes effective subject to certain
agreed security principles and certain perfection
requirements, consisting of (i) a pledge over the shares of
Cordenons MergerCo owned by the Issuer or Fedrigoni
MergerCo (as the case may be), (ii) a pledge granted (or
reconfirmed) by Cordenons MergerCo over its material bank
accounts and a security assignment granted (or reconfirmed)
by Cordenons MergerCo over its intercompany receivables,
if any, and (iii) a pledge over the shares in certain of
Cordenons MergerCo’s material subsidiaries, if any, each as
further described under “Description of the Notes—
Security.”
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“Cordenons Refinancing” ...............ccoenn. The transactions described under “Summary—The
Transactions—The Cordenons Refinancing.”

“Cordenons Sellers™.............ccoceevervrerernnnnnn. Mr. Ferruccio Gilberti and Mare Holding S.p.A., established
as a societa per azioni under the laws of Italy.

“Cut-Off Date”.........cccccovevvvivirceeere e November 16, 2019, the date falling 19 months after the
Fedrigoni Acquisition Closing Date.

“de minimis OID” ............cccccovivviiviiieeirieenens de minimis original issue discount for United States tax
purposes.

“Existing Notes” ..........ccocoreivneneienenieienennens The Issuer’s €455.0 million in aggregate principal amount of

senior secured floating rate notes due 2024 issued under the
Existing Notes Indenture on May 11, 2018.

“Existing Notes Indenture” or “Indenture”  The indenture governing the Notes, dated May 11, 2018, by
and among, inter alios, the Issuer and the Trustee.

“Existing Notes Issue Date” ......................... May 11, 2018.

CEU” it European Union.

“EURIBOR” ......cccooiiiiiiiiinceeeeeee e EURIBOR has the meaning ascribed to it under “Description
of the Notes.”

“euro,” “EUR” or “€” ..........ccovvveivevveivernennn, The lawful currency of the EU Member States participating
in the European Monetary Union.

“Existing Notes Offering” ...............ccccoeuene. The offering of the Existing Notes.

“Fedrigoni”™ .........ccocoovvvvviiiiniieineeeseens Fedrigoni S.p.A., established as a societa per azioni under

the laws of Italy.

“Fedrigoni Acquisition” ...............c.cccoenne. The acquisition by HoldCo of 99.99945% of the shares of
capital stock of Fedrigoni, as described under “Summary—
The Transactions—The Fedrigoni Acquisition and the
Financing of the Fedrigoni Acquisition.”

“Fedrigoni Acquisition Agreement” ............ The sale and purchase agreement dated as of December 22,
2017, described under “Summary—The Transactions.”

“Fedrigoni Acquisition Closing Date” ......... April 16, 2018, the date on which the Fedrigoni Acquisition
was consummated.

“Fedrigoni Bridge Facilities” ................... The €455.0 million bridge facilities made available to the
Issuer under the Fedrigoni Bridge Facilities Agreement.

“Fedrigoni Bridge Facilities Agreement” ... The senior bridge facilities agreement dated as of April 11,
2018, among, inter alios, the Issuer, as borrower, and BNP
Paribas, Italian Branch, as agent and security agent.

“Fedrigoni Existing Debt” ............c..ccccceounnn. The existing indebtedness of the Fedrigoni Group as of the
g g - - - a,. -
Fedrigoni Acquisition Closing Date or as of March 31, 2018,
as the context requires.

“Fedrigoni Funding Loan” .......................... The intercompany loan made with part of the proceeds of the

Fedrigoni Bridge Facilities by the Issuer, as lender, to
Fedrigoni, as borrower, drawn on April 16, 2018 to allow
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“Fedrigoni Group” ..........cc..coovvnrnnn.

“Fedrigoni Merger Date” .................

“Fedrigoni MergerCo” .....................

“Fedrigoni Post-Completion Merger” .........

“Fedrigoni Post-Merger Collateral”

such company to repay a portion of the Fedrigoni Existing
Debt. See “Use of Proceeds” and “Description of Other
Indebtedness—Fedrigoni Funding Loan.”

Fedrigoni and its subsidiaries.

The earlier of (i) the date on which the Fedrigoni Post-
Completion Merger becomes effective and (ii) the Cut-Off
Date.

The surviving entity of the Fedrigoni Post-Completion
Merger.

The intended merger of the Issuer with Fedrigoni, as
described under “Summary—The Transactions,” in
accordance with Articles 2501-bis and following of the
Italian Civil Code which will be resolved upon by and
exclusively involve the Issuer and Fedrigoni.

The collateral securing the New Notes no later than 20
Business Days from the day on which the Fedrigoni Post-
Completion Merger becomes effective, subject to certain
agreed security principles and certain perfection
requirements, consisting of (i) a pledge over the shares of
Fedrigoni MergerCo owned by HoldCo granted (or
reconfirmed) by HoldCo, (ii) a security assignment granted
(or reconfirmed) by HoldCo over the intercompany payables
owed by Fedrigoni MergerCo to HoldCo, if any, (iii) a
pledge granted (or reconfirmed) by Fedrigoni MergerCo over
its material bank accounts and a security assignment granted
(or reconfirmed) by Fedrigoni MergerCo over its
intercompany receivables, (iv) a pledge over the shares in
certain of Fedrigoni MergerCo’s material subsidiaries and
(v)a pledge granted (or reconfirmed) by Fedrigoni
MergerCo over the shares of Bianco Bidco or Cordenons
MergerCo, as the case may be, and a security assignment
granted (or reconfirmed) by Fedrigoni MergerCo over its
intercompany receivables to Bianco Bidco or Cordenons
MergerCo, as the case may be; or, no later than 20 Business
Days following the Cut-off Date but before the Fedrigoni
Post-Completion Merger becomes effective, the collateral
securing the New Notes and the Guarantees (upon the
granting thereof by the respective guarantors of the New
Notes), subject to certain agreed security principles and
certain perfection requirements, consisting of (i) a pledge
over the shares of the Issuer owned by HoldCo already
granted by HoldCo, (ii)a security assignment already
granted by HoldCo over the intercompany payables owed by
the Issuer to HoldCo, if any, (iii) a pledge already granted by
the Issuer over its material bank accounts and a security
assignment already granted by the Issuer over its
intercompany loan receivables, (iv) a pledge over the shares
of Fedrigoni owned by the Issuer already granted by the
Issuer, (V) a security assignment granted by Fedrigoni over
its intercompany receivables, if any, (vi) a pledge over the
shares in certain of Fedrigoni’s material subsidiaries and
(vii) a pledge over the shares of Bianco Bidco or Cordenons
MergerCo, as the case may be, owned by the Issuer and
security assignment over the Issuer’s claim vis-a-vis Bianco
Bidco or Cordenons MergerCo, as the case may be, arising
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“Fedrigoni Seller” .............ccccoovninrinnninnnn

“Funding Loans” .............ccccocoivniniinnninnnn

“GUArANtOrS” .......ooovvviiiiiiiiiieieeeeeeeee s

“HoldCo” ..o

“HoldCo Contribution” ...............ccccccvvvenenes

“TFRS” oo

“Initial Purchasers” ...........cccccoccevviiiiiiininnnnns

“Intercreditor Agreement” ................c.........

“Issue Date Collateral” ..............c.cccvvvvvvvenenn.

from any intercompany loans advanced by the Issuer to
Bianco Bidco or Cordenons MergerCo, as the case may be,
each as further described under “Description of the Notes—
Security.”

San Colombano S.p.A., established as a societa per azioni
under the laws of Italy.

The Fedrigoni Funding Loan, the Bianco Funding Loan and
the Cordenons Funding Loan, collectively.

Collectively, the Issuer, the Fedrigoni Group and, following
the Cordenons Acquisition Closing Date, Cordenons and its
subsidiaries.

The guarantee to be issued by the Guarantors together with
any additional guarantee provided by a guarantor of the New
Notes.

Arconvert S.A., established as a sociedad andnima under the
laws of Spain, and Bianco Bidco.

Fedrigoni Holding Limited (formerly, Fabric (BC) Holdco
Limited), established as a limited liability company under the
laws of England and Wales and as the parent company of the
Issuer.

The indirect cash investment made by Bain Capital by way
of an equity contribution, which was contributed for equity
through wholly- owned or majority-owned intermediate
holding companies to the Issuer to finance in part the
Fedrigoni Acquisition.

International Financial Reporting Standards, as adopted by
the EU.

Collectively, BNP Paribas, HSBC Bank plc, KKR Capital
Markets Limited and Unione di Banche Italiane S.p.A.

The intercreditor agreement dated as of April 11, 2018,
between, among others, the Issuer, U.S. Bank Trustees
Limited, as trustee for the holders of the Notes, BNP Paribas,
Italian Branch, as the facility agent with respect to the
Revolving Credit Facility, certain creditors thereunder and
the Security Agent, as amended, supplemented and restated
from time to time.

The collateral securing the New Notes as of the New Notes
Issue Date on a first-priority basis consisting of security
interests in (i) a pledge over the entire share capital of the
Issuer, (ii) a pledge over the shares of Fedrigoni owned by
the Issuer, (iii) a pledge over the material bank accounts of
the Issuer, (iv) a security assignment over the intercompany
payables owed by the Issuer to HoldCo, if any, (V) a security
assignment over the Issuer’s claim vis-a-vis Fedrigoni and its
applicable subsidiaries arising from any intercompany loans
advanced by the Issuer to the Fedrigoni Group for the
refinancing of certain of the Fedrigoni Group’s existing
Indebtedness, (vi) a pledge over the shares of Bianco Bidco
owned by the Issuer and (vii) a security assignment over the
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“Italian Civil Code”

“New Notes”

“New Notes Issue Date”

“Offering Memorandum”

“Post-Merger Collateral”

“Revolving Credit Facility”

“Revolving Credit Facility Agreement”

“Securities Act”

“Security Agent”

Issuer’s claim vis-a-vis Bianco Bidco arising from any
intercompany loans advanced by the Issuer to Bianco Bidco,
each as further described under “Description of the Notes—
Security.”

Fabric (BC) S.p.A., established as a societa per azioni under
the laws of Italy.

The Italian civil code (codice civile) approved by the Royal
Decree No. 262 of March 16, 1942, as subsequently
amended and restated.

Fabric (BC) Midco Limited, established as a private limited
company under the laws of England and Wales and as the
parent company of HoldCo.

The Issuer’s €125.0 million in aggregate principal amount of
Senior Secured Floating Rate Notes due 2024 issued on the
New Notes Issue Date. See “The Offering.”

On or about July 25, 2018, the date on which the New Notes
will be delivered in book-entry form through a common
depository for Euroclear and Clearstream.

The New Notes and the Existing Notes, collectively.

This offering of the New Notes pursuant to this Offering
Memorandum.

This Offering Memorandum in relation to the New Notes.

The Cordenons Post-Merger Collateral and the Fedrigoni
Post-Merger Collateral.

The €100.0 million revolving credit facility established
under the Revolving Credit Facility Agreement, which is
described in more detail in “Description of Other
Indebtedness—Revolving Credit Facility Agreement.”

The super senior revolving credit facility agreement in
respect of the Revolving Credit Facility dated as of April 11,
2018, between, among others, the Issuer, HoldCo, the Agent
(as defined therein), the Security Agent and the Original
Lenders (as defined therein), as amended, supplemented and
restated from time to time, which is described in more detail
in “Description of Other Indebtedness—Revolving Credit
Facility Agreement.”

The U.S. Securities Act of 1933, as amended, and the rules
and regulations promulgated thereunder.

BNP Paribas, Italian Branch, in its capacity as (i) security
agent for the secured creditors, including from the Existing
Notes Issue Date, the holders of the Existing Notes and, from
the New Notes Issue Date, the holders of the New Notes, the
Trustee and the lenders under the Revolving Credit Facility,
and (i) legal representative ~ (mandatario  con
rappresentanza) under the Existing Notes Indenture and
(iii) representative (rappresentante) pursuant to and for the
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“Sellers” .....cociiiiiiiiii e
“SPONSOT” ...

CTOPCO™ ..o

“Transactions” ..........cccocceeeeeiiiiiiieenee s

“Transfer Agent” ..............ccooovvviiiiniiniennns
CTrUStee” ..o

“United States,” “US” or “U.S.”.........ccvoee..

“U.S. dollars,” “dollars,” “U.S.$” or “$” ....

“U.S. GAAP” .

“we,” “us” and “our”.............cccceeeieeeiiiiininns

purposes set forth under Article 2414-bis, paragraph 3, of the
Italian Civil Code.

The Cordenons Sellers and the Fedrigoni Seller, collectively.
Bain Capital.

Fabric Topco S.ar.l., established as a société a responsabilité
limitée under the laws of the Grand Duchy of Luxembourg.

The Cordenons Acquisition, the Offering, including the use
of proceeds from the Offering, the payment of fees and
expenses in connection with the Offering, the Fedrigoni
Acquisition and the Existing Notes Offering, as applicable.
See “Summary—The Transactions.”

Elavon Financial Services DAC, UK Branch.

U.S. Bank Trustees Limited, in its capacity as trustee.

The United States of America, its territories and possessions,
any state of the United States of America and the District of
Columbia.

The lawful currency of the United States.

Generally accepted accounting principles in the United
States.

Except where the context otherwise requires, (i) when
referring to operations, businesses, market shares or
historical financial results, the Fedrigoni Group and (ii) when
referring to the New Notes, the Offering, other indebtedness
obligations or the Transactions, the Group.
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GLOSSARY OF SELECTED TERMS

“acrylic” ..o
“adhesive” .......ccccccoiiiiiiiiiiie e

“Coating” .......cooviiiiee

“commodity paper” ..o

“converting” ...

“converting products” ..............ccceeiiiiininnnn

“Converting Segment” ..............cccocevvviiennnnnn

“cotton Waste” ........ccccveviiiiiieieeeeeeeeeeees

“eco leather” .........cccococvvvviiiiiiiiiiiiiieeeieeeeeeeees

“embossed card” ............ccccciiiiiiiiiiiiieeeees

“embossing” ..........ccccooiiiiini

CFSC” oot

“FSC certified” .........cccccovvvvviiiiiiiiiiiiiiiiieieienens

A type of synthetic resin obtained by a chemical reaction.
A certain kind of glue activated by pressure.

The process for applying various layers of a coating to a
paper base. The coating primarily comprises a mixture of
binders (latexes) and suspended minerals, usually calcium
carbonate and kaolin. It gives paper particular printing
properties and visual characteristics (opacity, whiteness,
shade), as well as a surface finish and feel.

Paper for generic uses.

The production of self-adhesive paper and films used in the
manufacturing of labels and other self-adhesive products.
The production process is based on the transformation (or
“conversion”) of paper and/or plastic films into self-adhesive
products by appropriate chemical and/or physical treatments
of the raw materials, which are paper or plastic base stock,
aqueous emulsions of acrylic adhesives, glue-based hot-melt
adhesives, and silicone.

Self-adhesive papers and films for labels.

The segment dedicated to the production and marketing of
converting products.

Waste from cotton cloth production, sometimes known
commercially as “combers.”

An imitation of natural leather, produced without using
pollutants.

Specialty graphic paper which is fold, tear, abrasion and light
resistant, used in the manufacture of premium card and
cardboard products such as consumer packaging for luxury
stores (including shopping bags), coverings and linings for
boxes and cartons, books, cases and containers.

A particular production process for specialty graphic papers,
making it possible to obtain certain high-value technical
characteristics in the finished product.

The Forest Stewardship Council, a nonprofit organization
whose members include environmental and civil-society
groups, native communities, forest owners, technicians,
certification agencies, and companies in the wood industries.
Its mission is to promote forest management that will protect
the natural environment. The FSC has defined a set of
principles and criteria for good forest management, based on
rigorous environmental and social criteria.

A certification issued by independent organizations
(evaluated, accredited and monitored by the FSC) that
confirms compliance with the FSC’s standards and principles
for the management of forest resources.
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“hot-melt” ..o

“jumbo roll” ...

“metallization™ ..............ccooeeeiiiiiiiienn s

“net promoter score” or “NPS” ..................

“Paper and Security Segment” ...................

“Paper Business Line” ................cccccoevie

“polymer banknotes” ...............ccccocoeriiiinnnnn.

“premium commodity paper” ....................

“release” ......ooovvvvviiiiiieieeeee s
B o | 1 S

“rotary machinery” ...

“SAL/PSL” ..o

A type of adhesive that can be spread by melting under heat.

A very large roll of paper from which finished products are
made (sheets of paper or smaller rolls requested by clients).

The process of applying a thin film of metal under a vacuum,
used to produce metallized films that are among the security
elements used in producing banknote and security papers.

a survey based metric that nets the number of respondents
that would recommend Fedrigoni (i.e., promoters) against
the number of respondents that would not recommend
Fedrigoni (i.e., detractors) that we use to evaluate our
customers’ satisfaction with Fedrigoni. NPS is measured by
asking “how likely are you to recommend Fedrigoni to a
friend or colleague on a scale of 1 to 5.” Responses of 4 or 5
are scored as “promoters,” responses of 3 are scored as
“neutral” and excluded as respondents from the scoring and
responses of 1 or 2 are scored as “detractors.” NPS is
calculated as the sum of the percentage of promoters less the
percentage of detractors, with a negative percentage
representing that there are more “detractors” and “neutral”
than “promoters,” and a positive percentage representing that
there are more “promoters” than “detractors” and “neutral.”

The segment dedicated to paper and security products.

The business line in the Paper and Security Segment
dedicated to making and marketing paper.

All products containing paper or cardboard and used
primarily for printing and packaging.

A hologram like a small stamp, applied in a specified
position on a paper support.

Benchmark price indexes for various grades of pulp, paper,
paperboard as well as recovered paper and biofuels. They
measure the weekly/monthly average market price of the
grades in question.

Banknotes made from a polymer, such as biaxially oriented
polypropylene.

Paper targeted toward the high-quality end of the commaodity
paper markets.

The anti-adhesive property of a given surface.

The raw material from which adhesives are made.

The machinery used to treat the surface of products on a reel,
set up for the processes necessary for making security

products.

The term refers to self-adhesive label/pressure-sensitive
label products.
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“SeCUrity” ..o

“Security Business Line” ...............cc..ccocoe.e.

“security products” ...,

“security threads” ............cc.cccvvviniiiiinnnnn,

“sensitizing agents” ................ccciiinn

1 1TV 1

“SKUS” i

“sleeving” ........cocoviiiiiii

“sourcing professional” .....................cceen.

“specialty graphic paper” ................ccevenen.

“specialty paper” ............cccoeiiiiiiniiiinienn

The term “security” refers to the sector of the industry that
manufactures paper intended for the printing of banknotes,
security paper (used in printing such items as passports,
tickets, checks, meal vouchers and diplomas) and security
features, such as holograms and security threads for
banknotes.

The business line in the Paper and Security Segment engaged
in the production and marketing of banknote paper and
security products.

Products manufactured in the Security Business Line, with
special properties that make them extremely difficult to
counterfeit. These products are made of substrates containing
specific security elements like threads or holograms.

Special threads that are incorporated in the paper to prevent
counterfeiting of a finished product such as banknotes.
Security threads are manufactured using special machinery,
and require specific technical expertise. To increase their
anti-counterfeiting effectiveness, security threads may be
magnetic, micro-printed, de-metallized or fluorescent, or
present chromatic variations.

Chemical products that are used in making banknote and
security papers, which react to specific substances upon
contact, turning paper a particular color. These products are
used especially to verify the authenticity of paper for checks.

A non-stick material used to improve release (as defined
above).

Stock keeping units. Each stock keeping unit designates a
distinct type of product.

A plastic film that is heated and then contracts, adhering to a
container.

Professionals, designers or graphics consultants whose own
operations support end users in choosing our products, and
who can influence the purchasing process. In the paper
industry, these consultants specify the right type of paper for
the end user to use in order to obtain the desired final effect.

Paper goods with strong aesthetic appeal and advanced
technical features. Specialty graphic paper is manufactured
with special production processes (such as embossing,
coating and printing) which give the finished product
premium technical features (such as a particular surface
texture). The principal products in this category are stamped
and embossed card paper, digital paper and envelopes for
digital printing, card for packaging, including luxury
packaging, and coated (or gloss) card. Specialty graphic
paper also includes premium commodity paper (i.e.,
specialty graphic paper targeted toward the high-quality end
of the commaodity paper markets).

Specialty graphic paper, drawing and art paper and other
products marketed through our Fabriano brand.
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“Starch” ...

“SEIIPE” v

“TTF Index” or “Title Transfer Facility” ..

“watermark” ..........ccoocccis

“wet glue” ..o

“white certificate” .............ccccoceiiiiiiiiiiiiiiinnnn,

A vegetable-based polysaccharide carbohydrate used in the
food industry. An aqueous starch solution is used in
papermaking to give products particular printing properties.
Commonly used starches are cornstarch, potato starch and
tapioca.

A hologram applied in a continuous strip across the entire
length of a paper support.

A virtual trading point for natural gas in the Netherlands.
This trading point provides facility for a number of traders to
trade futures, physical and exchange trades.

A design, text or figure that appears when paper is held up
against the light.

A technology by which a label is applied to a container by
adding a layer of glue to the label.

A white certificate is a tradable asset which provides
evidence that a certain percentage of energy savings has been
achieved. A white certificate is granted by competent
authorities to a company for achieving a minimum
percentage of energy savings. White certificates encourage
companies to save energy through various investments in
energy efficiency which are rewarded by certificates credited
by registered agencies.
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PRESENTATION OF FINANCIAL AND OTHER INFORMATION

General

The Issuer was incorporated in connection with the Transactions. As of the date of this Offering
Memorandum, the Issuer is a holding, management and finance company with no revenue-generating activities of
its own, and no business operations, material assets or material liabilities other than those incurred in connection
with its incorporation, the Fedrigoni Acquisition and the Transactions. As a result, no financial information of the
Issuer is included in this Offering Memorandum, except for certain limited “as adjusted” financial data presented on
a consolidated basis as adjusted to reflect certain effects of the Transactions.

All historical financial information presented in this Offering Memorandum is that of Fedrigoni and its
consolidated subsidiaries. Accordingly, unless otherwise stated, all references to “we,” “us,” “our” or the “Fedrigoni
Group” in respect of historical financial information in this Offering Memorandum are to Fedrigoni and its
subsidiaries on a consolidated basis.

This Offering Memorandum includes the unaudited condensed interim consolidated financial statements of
the Fedrigoni Group as of and for the three months ended March 31, 2018, and the audited consolidated financial
statements of the Fedrigoni Group as of and for each of the three years ended December 31, 2017, 2016 and 2015,
which are presented in accordance with IFRS (the “Financial Statements”).

This Offering Memorandum also contains unaudited financial information as of and for the twelve months
ended March 31, 2017 and 2018. This information has been derived by adding the condensed interim consolidated
financial statements data of the Fedrigoni Group as of and for the three months ended March 31, 2018, to the audited
consolidated financial statements of the Fedrigoni Group as of and for the year ended December 31, 2017, and
subtracting the condensed interim consolidated financial statements data of the Fedrigoni Group as of and for the
three months ended March 31, 2017. The unaudited financial information for the twelve months ended March 31,
2017 and 2018 presented herein has been prepared for illustrative purposes only and may not necessarily be
representative of our results for such prior period or any future period.

Our Financial Statements and various other numbers and percentages set forth in this Offering
Memorandum are presented in euro, rounded to the nearest hundred thousand, unless otherwise noted. Therefore,
discrepancies in the tables between totals and the sums of the amounts listed may occur due to such rounding.

Our income statements have been prepared using the “nature of expense” rather than the “cost of sales”
method. In the nature of expense method, expenses are classified in the income statement according to their nature
(for example, cost of materials and personnel expenses) and not among various functions within the entity. As a
result, income statements presented in accordance with the nature of expense method do not show Adjusted Gross
Profit (as defined herein). Income statements presented in accordance with the cost of sales method, by contrast,
classify expenses according to their function as part of cost of sales (for example, the costs of distribution or
administrative activities). Profit, however, is unaffected regardless of whether the nature of expense or cost of sales
method is chosen.

In the future, we will report our financial results in respect of periods following the Fedrigoni Acquisition
Closing Date to holders of the Notes at the level of the Issuer in accordance with IFRS. The Issuer will account for
the Acquisitions using the acquisition method of accounting under IFRS, which will affect the comparability of the
Issuer’s future consolidated financial statements with the information presented herein.

In making an investment decision, you must rely upon your own examination of the terms of this Offering
and the financial information contained in this Offering Memorandum. You should consult your own professional
advisors for an understanding of the differences between IFRS and U.S. GAAP and how those differences could
affect the financial information contained in this Offering Memorandum.

The preparation of financial statements in conformity with IFRS requires the use of certain critical
accounting estimates. It also requires the board of directors to exercise its judgment in the process of applying
accounting policies. The areas involving a higher degree of judgment or complexity, or areas where assumptions
and estimates are significant to our financial statements, are disclosed in our Financial Statements. See
“Management’s Discussion and Analysis of Financial Condition and Results of Operations—Critical Accounting
Policies.”
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We conduct our operations through two segments: the Paper and Security Segment and the Converting
Segment. The Paper and Security Segment is organized in two business lines: the Paper Business Line and the
Security Business Line. Some of our operations include sales of products in one segment or business line to another
segment or business line, which we refer to as “interdivision sales.”

Pro Forma Financial Information

We present in this Offering Memorandum certain unaudited pro forma financial information to give pro
forma effect to the offering of the Notes and the use of proceeds therefrom. We also present Pro Forma Adjusted
EBITDA to give effect to certain accounting adjustments, normalization adjustments, the estimated impact of
volume reduction in the Security Business Line, run rate cost savings mainly related to procurement savings,
headcount optimization and reduced management costs that are planned in connection with the Fedrigoni
Acquisition, the run rate effect on Adjusted EBITDA of the Cordenons Acquisition and certain run rate cost savings
mainly related to the planned reorganization of Cordenons’ internal function, the estimated impact arising from a
new cogeneration turbine and procurement. The unaudited adjustments to Adjusted EBITDA are based on currently
available financial information and certain assumptions that we believe are reasonable and factually supportable.

Neither the pro forma financial information nor the Pro Forma Adjusted EBITDA included herein has been
prepared in accordance with the requirements of Regulation S-X of the U.S. Securities Act or any generally accepted
accounting standards. Neither the assumptions underlying the pro forma financial information nor the Pro Forma
Adjusted EBITDA have been audited or reviewed in accordance with any generally accepted accounting standards.
Any reliance you place on this information should fully take this into consideration.

Non-1FRS Financial Measures

In this Offering Memorandum, we present certain financial measures that are not recognized by IFRS or
any other generally accepted accounting principles and that may not be permitted to appear on the face of the
Financial Statements or footnotes thereto. The primary non-IFRS financial measures (the “Non-IFRS Measures”)
used in this Offering Memorandum include Adjusted Cash Conversion, Adjusted EBITDA, Adjusted EBITDA
Margin, Adjusted Operating Cash Flow, Adjusted Sales Revenues, Normalized Capital Expenditures, Pro Forma
Cash Interest Expense, Pro Forma Net Financial Debt, Ratio of Pro Forma Net Financial Debt to Pro Forma Adjusted
EBITDA, Ratio of Pro Forma Adjusted EBITDA to Pro Forma Cash Interest Expense, Pro Forma Adjusted EBITDA
and Pro Forma Adjusted EBITDA Margin.

Our primary Non-1FRS Measures are defined as follows:

e “Adjusted Cash Conversion” is defined as Adjusted Operating Cash Flow divided by Adjusted
EBITDA,;

o “Adjusted EBITDA” is defined as net profit before depreciation amortization and impairment losses,
income taxes, finance costs, finance income and the following income and costs management considers
non-recurring: (i) in respect of the year ended December 31, 2017, €13.1 million of income from
insurance reimbursements, €2.0 million of income from the cancellation of energy charges for energy
generated and used internally, €6.5 million of other non-recurring costs related to the devaluation of
stock purchased to fulfill certain orders that were later cancelled in the Security Business Line and €1.7
million related to expenses associated with the 2016 earthquake in Pioraco, Italy, (ii) in respect of the
year ended December 31, 2016, €1.4 million of expenses associated with the earthquake, €1.9 million
of contingent losses and unrealized income from the sales of white certificates and €2.0 million of
income from insurance reimbursements and (iii) in respect of the year ended December 31, 2015, €2.4
million of expenses as a result of a fire at one of our operating facilities, €4.7 million of contingent
losses and unrealized income from the sales of white certificates and €8.2 million of income from fire
insurance reimbursements;

e  “Adjusted EBITDA Margin” is defined as Adjusted EBITDA divided by sales revenues;

e “Adjusted Operating Cash Flow” is defined as cash generated from operations before income taxes
paid subject to the following adjustments: charges to risk provisions, charges to provision for doubtful
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debts, income from equity-accounted investments in associates, non-recurring income and costs and
Normalized Capital Expenditures;

e “Adjusted Sales Revenues” represents sales revenues adjusted to exclude the estimated €67.0 million
impact on revenues from the loss of a tender and a customer’s decision to reduce volumes in the
Security Business Line for the twelve months ended March 31, 2018, plus estimated net sales generated
by Cordenons for the twelve months ended March 31, 2018, in an amount of €88.1 million;

e “Normalized Capital Expenditures” are defined as investments in intangible assets and property, plant
and equipment, net of disposals of property, plant and equipment and intangible assets, and excluding
Extraordinary Capital Expenditures. “Extraordinary Capital Expenditures” is defined as capital
expenditures related to (i) investments made in 2017 in relation to the reconstruction of the production
facility located in Pioraco, Italy, following the 2016 earthquake, (ii) investments in GPA Holding
Company Inc. in 2015, 2016, 2017 and 2018, (iii) investments in Fedrigoni Brasil Papéis Ltda in 2015,
2016, 2017 and 2018 and (iv) investments made following a fire at our production facility in Verona,
Italy in 2015;

e  “Pro Forma Cash Interest Expense” is defined as the estimated cash interest expense of the Issuer on
an as adjusted basis for the twelve months ended March 31, 2018, after giving pro forma effect to the
Transactions as if they had occurred on April 1, 2017. Pro Forma Cash Interest Expense has been
presented for illustrative purposes only and does not purport to represent what our interest expense
would actually have been had the Transactions occurred on April 1, 2017, nor does it purport to project
our interest expense for any future period or our financial position at any future date;

e “Pro Forma Net Financial Debt” is defined as non-current liabilities due to banks and other lenders
plus current liabilities due to banks and other lenders, less cash and cash equivalents, of the Issuer on
an as adjusted basis after giving effect to the Transactions as if they had occurred on March 31, 2018
exclusive of obligations under the Fedrigoni Group’s off-balance sheet rate and guarantee
arrangements;

e “Ratio of Pro Forma Net Financial Debt to Pro Forma Adjusted EBITDA” is calculated by dividing
Pro Forma Net Financial Debt by Pro Forma Adjusted EBITDA;

e “Ratio of Pro Forma Adjusted EBITDA to Pro Forma Cash Interest Expense” is calculated by dividing
Pro Forma Adjusted EBITDA by Pro Forma Cash Interest Expense;

e  “Pro Forma Adjusted EBITDA” is defined as Adjusted EBITDA, adjusted for certain specified items:
accounting adjustments, normalization adjustments, the estimated impact of volume reduction in the
Security Business Line, run rate cost savings and the run rate effect on Adjusted EBITDA of the
Cordenons Acquisition; and

e “Pro Forma Adjusted EBITDA Margin” is defined as Pro Forma Adjusted EBITDA divided by
Adjusted Sales Revenues.

The adjusted EBITDA of Cordenons represents the EBITDA of Cordenons adjusted for the normalization
of bad debt accruals.

By eliminating potential differences in results of operations between periods or companies caused by
factors such as depreciation and amortization, historical cost and age of assets, financing and capital structures and
taxation positions or regimes, we believe EBITDA-based measures and other Non-IFRS Measures can provide a
useful additional basis for comparing the current performance of the underlying operations being evaluated. For
these reasons, we believe EBITDA-based measures and other Non-IFRS Measures are regularly used by the
investment community as a means of comparison of companies in our industry.

Different companies and analysts may calculate EBITDA-based measures and other Non-IFRS Measures
differently, so comparisons among companies on this basis should be done carefully. EBITDA-based measures and
other Non-IFRS Measures are not measures of performance under IFRS and should not be considered in isolation
or construed as substitutes for operating profit or net profit as an indicator of our operations in accordance with
IFRS.
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Our Non-IFRS Measures and ratios are not measurements of our performance or liquidity under IFRS and
should not be considered as alternatives to performance measures derived in accordance with IFRS or any other
generally accepted accounting principles. Each of our Non-IFRS Measures is defined and reconciled to its closest
comparable IFRS measure under “Summary—Summary Historical Financial and Other Information.” Our Non-
IFRS Measures may not be comparable to other similarly titled measures of other companies and have limitations
as analytical tools and should not be considered in isolation or as a substitute for analysis of our operating results as
reported under IFRS. Some of the limitations of Non-IFRS Measures are that:

e they do not reflect our cash expenditures or future requirements for capital investments or contractual
commitments;

e they do not reflect changes in, or cash requirements for, our working capital needs;

e they do not reflect the significant interest expense or cash requirements necessary to service interest or
principal payments on our debt;

e they do not reflect any cash income taxes that we may be required to pay;

o they are not adjusted for all non-cash income or expense items that are reflected in our consolidated
income statement;

o they do not reflect the impact of earnings or charges resulting from certain matters we consider not to
be indicative of our ongoing operations;

e assets are depreciated or amortized over differing estimated useful lives and often have to be replaced
in the future, and these measures do not reflect any cash requirements for such replacements; and

e other companies in our industry and analysts may calculate these measures differently than we do,
limiting their usefulness as comparative measures.

Because of these limitations, our Non-IFRS Measures should not be considered as measures of
discretionary cash available to us to invest in the growth of our business or as measures of cash that will be available
to us to meet our obligations. You should compensate for these limitations by relying primarily on our Financial
Statements and using these Non-1FRS Measures only supplementally to evaluate our performance.

Certain key performance indicators and other non-financial operating data included in this Offering
Memorandum are derived from management estimates, are not part of our Financial Statements or our accounting
records, and have not been audited or otherwise reviewed by outside auditors, consultants or experts. Our use or
computation of these measures may not be comparable to the use or computation of similarly titled measures reported
by other companies. Any or all of these measures should not be considered in isolation or as an alternative measure
of performance under IFRS.

Rounding

Certain numerical figures set out in this Offering Memorandum, including financial data presented in
millions or in thousands, have been subject to rounding adjustments and, as a result, the totals of the data in this
Offering Memorandum may vary slightly from the actual arithmetic totals of such information. In addition, as a
result of such rounding, the totals of certain financial information presented in tabular form may differ from the
information that would have appeared in such totals using the unrounded financial information.
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CURRENCIES AND EXCHANGE RATES

The following tables set forth, for the periods set forth below, the high, low, average and period end
Bloomberg Composite Rate expressed as U.S. dollar per €1.00. The Bloomberg Composite Rate is a “best market”
calculation, in which, at any point in time, the bid rate is equal to the highest bid rate of all contributing bank
indications and the ask rate is set to the lowest ask rate offered by these banks. The Bloomberg Composite Rate is a
mid-value rate between the applied highest bid rate and the lowest ask rate. The rates may differ from the actual
rates used in the preparation of our Financial Statements and other financial information appearing in this Offering
Memorandum. None of the Issuer, the Guarantors or the Initial Purchasers represent that the U.S. dollar or euro
amounts referred to below could be or could have been converted into U.S. dollars at any particular rate indicated
or any other rate.

The average rate for a year, a month or for any shorter period, means the average of the daily Bloomberg
Generic Rates during that year, month or shorter period, as the case may be. On July 10, 2018, the exchange rate
between the U.S. dollar and the euro was $1.1733 per €1.00.

U.S. dollar per €1.00

Period
High Low Average End

Year

20003 e 1.3789 1.2819 1.3300 1.3789
2004 ..o 1.3866 1.2100 1.3209 1.2100
2005 s 1.2010 1.0492 1.1096 1.0866
2006 ..o e 1.1527 1.0384 1.1069 1.0547
20007 s 1.2026 1.0427 1.1300 1.2022
Monthly

JANUAIY 2018 ... 1.2492 1.1921 1.2204 1.2415
February 2018 .......ccovoiieice e 1.2479 1.2209 1.2348 1.2209
MarCh 2018 .......ooiiiiceee e s 1.2444 1.2212 1.2336 1.2291
APFIT 2018 ..o e 1.2390 1.2101 1.2278 1.2101
MY 2018 ... 1.2017 1.1546 1.1820 1.1671
JUNE 2018 ..o e 1.1677 1.1678 1.808 1.1570
July 2018 (through July 10, 2018) ......ccooerieiriiieerieee e 1.1747 1.1600  1.1690 1.1733
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SUMMARY

The following summary contains basic information about us and this Offering and is qualified by, and
should be read in conjunction with, the more detailed information appearing elsewhere in this Offering
Memorandum. This summary is not complete and does not contain all the information that you should consider
before investing in the Notes. For a more complete understanding of this Offering, we encourage you to read this
entire Offering Memorandum carefully, including “Risk Factors,” “Management’s Discussion and Analysis of
Financial Condition and Results of Operations,” “Business” and our Financial Statements and the notes to those
Financial Statements contained elsewhere in this Offering Memorandum.

We have estimated certain information in this Offering Memorandum regarding market share and our
position relative to our competitors based on our internal data and certain assumptions. See “Industry.” This
summary includes certain technical terms that are commonly used in our industry. See “Glossary of Selected
Terms” for a detailed explanation of these terms. When the terms “we,” “us” and “our” are used in this section,
(i) when referring to operations, businesses, market shares or historical financial results, such terms refer to the
Fedrigoni Group and (ii) when referring to the Transactions, the New Notes, the Existing Notes and indebtedness
obligations, such terms refer to the Group.

Overview

We are a leading European manufacturer and distributor of specialty paper, self-adhesive products and
security products, such as banknote paper and security features. We are the leading manufacturer and distributor
of specialty paper in Europe and Latin America by volume as of December 31, 2016. We have leading market
shares in the production of specialty graphic paper, such as paper used for the luxury packaging market, as well
as drawing and art paper. We expect the recently-announced acquisition of Gruppo Cordenons S.p.A., an Italy-
based manufacturer and distributor of fine paper products with a focus on high-end luxury packaging and premium
graphic applications, to further strengthen our presence and market shares in specialty graphic papers. Our product
offering also includes a wide range of drawing and art paper marketed under the highly-recognizable Fabriano
brand. We are the second largest manufacturer of self-adhesive products for the wine industry globally, with
approximately 29% of global market share by volume in self-adhesive products for wine bottle labels, and the
largest manufacturer in Europe, with approximately 42% of European market share by volume, in each case as of
December 31, 2016. We are also a leading manufacturer of banknote paper, selling our banknote paper in Europe,
Latin America, Asia and Africa, with a global market share of approximately 20% by volume in the banknote
market open to competitive tender as of December 31, 2016, the only manufacturer of banknote paper with
operations in Latin America, and one of the top manufacturers of security products in the European market. We
also produce commodity paper products consisting of premium uncoated and coated paper for general use and
office paper. For the twelve months ended March 31, 2018, we generated sales revenues of €1,057.2 million, of
which 30.3% was generated in Italy, 38.7% in the rest of Europe and 31.0% in the rest of the world, Pro Forma
Adjusted EBITDA of €142.7 million and net profit of €70.7 million.

We have a unique and broad product portfolio of more than 22,000 SKUs that we manufacture through
our flexible production process and market through our direct distribution system to a diversified clientele of
approximately 23,000 customers, ranging from large to very small premium customers. We design customized
products based on customers’ feedback thanks to the flexibility of our equipment and to our widespread direct
sale and distribution network. We currently operate 14 production/finishing facilities in Italy, Spain, Brazil and
the United States, of which six are paper mills. In the twelve months ended March 31, 2018, we sold approximately
438 thousand metric tons of paper (including interdivision sales) and approximately 134 thousand metric tons of
self-adhesive products. We distribute our products in 128 countries and, with our 21 direct distribution branches,
have a direct presence in all major European markets, as well as in the United States, Latin America and China,
where we see significant opportunities for growth. We also own twelve Fabriano retail boutiques across Europe
through which we market our fine paper and other stationery products under the Fabriano brand.

On May 27, 2018, we agreed to acquire Gruppo Cordenons S.p.A. Cordenons has sales in more than 90
countries and a product portfolio of more than 2,500 SKUs, and it had annual production of approximately 37,000
metric tons of paper in the year ended December 31, 2017. For the twelve months ended March 31, 2018,
Cordenons generated €89.8 million of gross sales and €14.8 million of adjusted EBITDA. We expect the
Cordenons Acquisition to further strengthen our product offering, customer base and production capacity,
increasing our scale and market shares in our core niche markets for specialty graphic paper, particularly in
Europe, while at the same time broadening our customer base and providing cost savings opportunities in
procurement activities. See “—The Transactions—The Cordenons Acquisition.”



Our specialty paper-focused offerings provide us with stable and defensible cash flow generation, and
we believe that our highly customized and flexible production processes, resulting from the use of our multi-
function and versatile machinery, will enable us to continue to shift even more volumes from commodity products
into specialty products and increase our profitability. We have a strong track record of growth, both organically
and through focused acquisitions, and we have historically outperformed the overall market for paper, growing at
a CAGR of 1.5% between 2012 and 2017 compared to a decline in the global market for paper of 0.4% in the
same period, mainly thanks to our focus on premium products, such as specialty paper.

We conduct our operations through two segments: the Paper and Security Segment and the Converting
Segment which, before interdivision eliminations, accounted for 77.4% and 24.2%, respectively, of our Adjusted
EBITDA in the twelve months ended March 31, 2018. The Paper and Security Segment is organized in two
business lines: the Paper Business Line and the Security Business Line. The graph below sets forth our Adjusted
Sales Revenues by business line for the twelve months ended March 31, 2018:

Total Adjusted Sales Revenues by Segment/Business Line(1)

Converting
35%

Paper
55%

Security
{1

(1) Includes sales by the Paper Business Line to the Converting Segment and the Security Business Line.

Paper and Security Segment: Our Paper and Security Segment produces various types of paper and
security products. Our Paper and Security Segment generated sales revenues of €722.5 million for the twelve
months ended March 31, 2018. The Paper Business Line produces and markets specialty graphic paper, drawing
and art paper, premium commodity paper, coated and uncoated paper, office paper and other kinds of paper
products. Our specialty graphic paper end users include blue chip companies, such as luxury fashion brands that
use our paper in their luxury packaging. Our Paper Business Line also includes the highly-recognizable Fabriano
brand, which designs and markets drawing and art paper, office paper, fine stationery products, leather goods,
writing products and other items, produced both in-house and by third parties using paper made by our Group.
Our Paper Business Line focuses on the attractive specialty paper market, with commodity products being used
primarily to fill capacity. The Paper Business Line generated sales revenues of €557.7 million for the twelve
months ended March 31, 2018. As of March 31, 2018, we had approximately 17,000 customers in our Paper
Business Line. We are further expanding our offering of specialty paper products through the acquisition of
Cordenons. The special papers produced by Cordenons include a wide range of fine paper in various formats,
grammages and colors, which are suitable for various applications, especially in the luxury packaging and graphic
markets. See “—The Transactions—The Cordenons Acquisition.”

The Security Business Line produces banknote paper, other paper-for-value items, such as checkbooks,
passports, tickets and meal vouchers, and security features such as holograms and security threads for banknotes
and other security products, such as passports and checks. We are not involved in the production of the final
products such as banknotes or checks, which are printed by our customers. Our Security Business Line customers
include public entities such as central banks, but also private companies involved in the production of security
products. The Security Business Line generated sales revenues of €164.8 million for the twelve months ended
March 31, 2018. As of March 31, 2018, we had approximately 300 customers in our Security Business Line.



Converting Segment: Our Converting Segment produces a broad range of self-adhesive products intended
for the production of labels and similar items. Self-adhesive products are used in virtually every sector of
merchandising, with labels representing a key element of almost all packaging products. Through our Arconvert
and Manter brands, we serve a broad portfolio of paper and film label producers and distributors as well as several
premium niche markets, including producers of labels for premium beverage, wine and spirit brands. Our
Converting Segment generated sales revenues of €360.3 million for the twelve months ended March 31, 2018. As
of March 31, 2018, we had approximately 6,000 customers in our Converting Segment.

As of March 31, 2018, we had 2,708 full-time employees, of which 2,125 were employed in the Paper
and Security Segment and 583 in the Converting Segment. Our headquarters are in Verona, Italy.

Our Strengths
Leading Position with Demonstrated Growth in Profitable Premium Niche Markets

We are positioned as one of the leading European players in premium niche markets for paper and self-
adhesive products, such as specialty graphic paper (e.g., for luxury packaging) and self-adhesive paper and films
(e.g., for the wine label industry), which are characterized by high product quality, customized product range and
a high level of customer service. We are the leading manufacturer and distributor of specialty paper in Europe and
Latin America by volume as of December 31, 2016. We believe that the Cordenons Acquisition will further
enhance our leading position in the European market for specialty paper. In the specialty graphic paper market,
we believe we are the leading supplier of specialty graphic paper globally, with a market share of approximately
10% by volume as of December 31, 2016. We are also the second-largest player globally of drawing and art paper,
which we market under the highly-recognizable Fabriano brand and a leading market share of approximately 70%
in Italy, in each case by volume as of December 31, 2016. We are the third largest manufacturer of self-adhesive
labels in Europe and, more specifically, we are the second largest manufacturer of self-adhesive products for the
wine industry globally, with approximately 29% of global market share by volume in self-adhesive products for
wine bottle labels, and the largest manufacturer in Europe, with approximately 42% of European market share by
volume, in each case as of December 31, 2016. In addition, we are a leading global manufacturer of banknote
paper, with a global market share of approximately 20% by volume in the banknote market open to competitive
tender as of December 31, 2016. We are also the only manufacturer of banknote paper located in Latin America
and one of the top manufacturers of security products in the European market.

We are also able to leverage our leading market positions in these premium niche markets, which we
believe to be the most profitable markets in the paper industry, to command premium prices compared to our
competitors, due to our ability to ensure high product quality, an excellent level of service, and a broad and deep
product range tailored to customer needs, and, compared to our smaller competitors, to obtain favorable
commercial terms from our suppliers.

We have historically outperformed the market in the premium niche markets in which we operate,
growing our sales at a CAGR of 1.5% between 2012 and 2017 compared to a decline in the global market for
paper of 0.4% in the same period. In particular, our sales for specialty graphic paper products grew at a CAGR of
6.2% between 2012 and 2017 and our sales for converting products grew at a CAGR of 6.1% in the same period.
Between 2015 and 2017, Cordenons grew sales at a CAGR of 1.9%, mainly driven by an increase in volumes of
products sold. We believe that our leading position and our strong historical track record of growth will enable us
to take advantage of the development of the markets in which we operate.

Strong Heritage and Well-Established Brand Recognition

We are a specialty paper and self-adhesive products manufacturer, with a strong reputation in premium
niche markets that sets us apart from larger paper makers focused on commaodity papers. Our strong competitive
positions in the premium niche markets are underpinned by our well-established brands, including the Fedrigoni,
Fabriano, Arconvert, Manter and GPA brands. Our Fedrigoni brand, with its 130-year history, is associated with
excellence, quality and innovation in specialty papers, and is a reliable partner for companies operating in this
sector such as printers and paper processors for luxury packaging. Our Fabriano brand, with a papermaking
tradition dating back 750 years, is one of the oldest paper brands in Europe, and we believe it is perceived as
synonymous with very high-quality paper made in Italy. The “Fabriano 4 paper block in particular, which has
been part of the standard school materials for Italian schoolchildren for more than 40 years, is a product with very
strong brand awareness and is used by three million students annually. Our Arconvert and Manter brands have
gained a leading position in the sector of self-adhesive papers and films, and are associated with high quality



products such as labels for the wine industry. We also market our paper and self-adhesive products in the United
States through our GPA brand, following the acquisition in 2015 of one of the leading U.S. players in the
distribution of special digital paper and self-adhesive products. Customer surveys indicate we have the highest
net promoter score in the premium niche markets in which we operate, which shows the strength of our brand and
the loyalty of our customers. We believe that the acquisition of Cordenons, with its fine paper brands such as
Astrosilver, Modigliani, Wild, Papermilk, Dali and Malmero, will also strengthen the range of our highly-
recognizable brands in the specialty paper market. We also believe that brand awareness makes it difficult for new
competitors to enter into our premium niche markets, since their brands may be less recognizable to customers.

Cash Generative Business Highly Resilient Through Economic and Raw Material Input Cycles

Our business has delivered consistent sales growth and resulted in stable cash flow generation in recent
years. Our sales have steadily increased at a CAGR of 3.4% over the last ten years, showing a strong and resilient
financial profile through macro-economic and commaodity price cycles. Our Adjusted Cash Conversion was
65.6%, 76.5% and 70.2% for the years ended December 31, 2015, 2016 and 2017, respectively, and 87.3% for the
twelve months ended March 31, 2018, and our Normalized Capital Expenditures amounted to €21.7 million, €21.4
million and €21.9 million for the years ended December 31,2015, 2016 and 2017, respectively, and €20.5 million
for the twelve months ended March 31, 2018. While our Adjusted EBITDA Margins have been relatively stable
(12.3%, 13.4% and 12.4% for the years ended December 31, 2015, 2016 and 2017, respectively, and 12.3% for
the twelve months ended March 31, 2018), we see significant upside in our ability to identify new opportunities
for volume growth and increase our margins, which we believe can be further improved by expanding our
geographic footprint and product offering, by increasing our leading position in premium niche markets and, at
the same time, by reducing our costs and streamlining our procurement function. Our business has also shown a
high degree of resilience during periods of global economic downturn, including a certain degree of counter-
cyclicality. The prices of raw materials used in our production cycle (such as pulp, natural gas, mineral coatings
and chemical products) typically decline during periods of economic downturn, thus decreasing our raw materials
costs. At the same time, the flexibility of our production processes allows us to rapidly adapt to changes in
customer demand and to optimize capacity utilization and therefore typically results in only modest declines in
demand for our paper products. For example, in 2009, we experienced only a moderate decline of 2% in sales
revenues compared to the previous year, which was more than offset by a significant decline in the costs of pulp
and cotton, and we experienced an increase of 28% in Adjusted EBITDA during such period. Moreover, while
profitability for commodity paper is more sensitive to the price of pulp, specialty papers and converting products
are less tied to swings in the price of pulp due to a high ability to pass through raw material price increases to
customers, and therefore as we continue to shift volumes from commaodity to specialty products we expect our
results of operations to be less affected by fluctuations in raw material prices than paper producers focused on
commodity paper production.

Specialty Driven, Highly Flexible and Synergistic Production Process

Our production process is based on the use of small and medium-sized, multi-function and versatile
machinery, often custom-designed by our technicians to produce a wide variety of graphic paper and self- adhesive
products. Our multi-function machinery allows us to produce a broad range of specialty papers. Our flexible
production process allows us to offer a broad range of products tailored to our customers that would be difficult
for larger, bulk commodity paper manufacturers to replicate (particularly in terms of managing small and
fragmented orders, due to less flexible production facilities, which do not allow a great customization of the final
product). Approximately 70% of the products we manufacture across our two segments are high margin premium
products. Our flexible production process also enables us to balance risk exposure across economic cycles (in
light of different market dynamics affecting each of our business lines) and to quickly switch our production focus
by adjusting to relevant market changes. By leveraging the high flexibility of our production facilities and the
wide knowledge of our markets and customers, we can plan in a timely manner for an optimum mix of finished
and semi-finished products, with the objective of maximizing profitability by prioritizing products with higher
margins, ensuring customer service (i.e., having the necessary product at the right time) and minimizing working
capital. In addition, the high level of technical expertise in the paper production processes enables us to operate
with a streamlined workforce, maintain a level of efficiency in line with the best market standards, and to control
Costs.

We also benefit from a highly synergistic production cycle. The Paper Business Line, the Security
Business Line and the Converting Segment serve different markets but share the same requirement to offer
customers high quality, tailored and broad product offerings. Part of our specialty graphic paper production is
allocated to the Converting Segment, which allows us to reduce purchasing and production costs and fill our



production capacity, which is critical to ensure fixed costs absorption. Moreover, our strong direct distribution
network provides us with bargaining power vis-a-vis third party distributors. At the same time, we use our paper
distribution network to market our converting products and provide our customers in the Converting Segment
with access to a complete range of specialty products developed by the Paper Business Line that are not available
to competitors. A number of our specialty paper production lines are also shared with our Security Business Line,
which allows us to optimize capacity utilization and minimize the production time allocated to commodity
products. Moreover, we can leverage our know-how in the Converting Segment to develop adhesive elements for
our security paper production.

Efficient Direct Distribution System Serving a Diversified, Blue Chip Customer Base

Our distribution system is characterized by a “direct go-to-market” approach. We rely on a wide
distribution structure that we manage directly, which allows us to exercise control in the distribution of our
products and to sell these products to a highly fragmented customer base. We have 21 direct distribution branches
in Europe, the United States, Latin America and China, as well as twelve Fabriano retail boutiques across Europe.
Our “direct go-to-market approach” differentiates us from larger commodity manufacturers, which typically do
not rely on a direct distribution system and do not customize their products on the basis of direct dialogue with
customers, and therefore lack access to smaller and premium customers. Our direct distribution system is also
supplemented by a network of distributors and independent agents who sell the majority of our products in 128
countries.

Our unique and broad product portfolio of more than 22,000 SKUs and the level of specialization we
provide has resulted in a highly diversified customer base. The flexibility of our production and distribution
structure and the integration between our Segments enable us to serve both large and premium customers. Our
end users include global blue chip companies, such as famous luxury fashion brands using our paper in their
luxury packaging and global wine and spirit producers using our Converting Segment’s self-adhesive products to
produce their labels. For the twelve months ended March 31, 2018, we had approximately 17,600 customers in
our Paper and Security Segment as well as 6,000 customers in our Converting Segment, and our ten largest
customers in the Paper Business Line and the Converting Segment accounted for 4.6% and 3.6% of our sales
revenues, respectively. We also benefit from multi-year relationships with key decision makers in the markets in
which we operate, such as brand managers, creative agencies, designers and printers. We expect the end users of
our premium products to continue to demand more variety, higher frequency and at increasingly premium
standards for their packaging, labelling and paper needs, which we expect to continue to drive volumes and
enhance the profitability of our specialty paper and converting businesses.

Highly Experienced Management Team with a Strong Track Record and Strong Sponsor Support

We have a highly experienced management team. Our senior managers have a combined total experience
of over 100 years in our industry and a strong track record in optimizing our business model that is highly regarded
in the specialty paper industry. In addition, our management team has significant operating experience, having
successfully reorganized our operations, which are now highly integrated, with centrally managed sales,
marketing, risk, management, finance and administration functions. Participating members of our senior
management will be granted an incentive package with a strong focus on increasing EBITDA and cash generation
in connection with the Transactions. The management team has delivered results under volatile and varied
macroeconomic conditions, including the global economic downturn and weak growth in our Western European
markets. In addition, we benefit from the market expertise, business relationships, knowledge and experience of
our Sponsor, Bain Capital. Bain Capital is one of the most active sponsors both in the broader industrial space as
well as in chemicals, industrial transformation processes and, directly or indirectly, paper. The extensive
experience in these sectors positions the Sponsor to understand the complexities of the industry and support the
Group’s management team. The Sponsor also has a strong track record of driving cost savings and improvements
in margin, while at the same time growing its portfolio companies both organically and through targeted
acquisitions.

Our Strategies

We and the Sponsor have developed the following strategies:

Maintain and Grow Our Leading Positions in Attractive Premium Niche Markets by Leveraging Flexible
Production, High-Quality Products and Highly-Recognizable Brands



As an established market leader in the manufacturing and distribution of specialty paper and self-
adhesive products, we intend to continue to reinforce and grow our leading market positions in the attractive
premium niche markets in which we operate. We believe that we are well-positioned to benefit from global growth
trends in our core markets, and we believe the Cordenons Acquisition will improve our position even further. As
a large player with a highly diversified product offering and customer base, strong distribution network and highly
recognizable brands, we intend to continue to leverage our flexible production and broad expertise to support our
main business lines, improve our margins, expand our market share and product offering (including in the
profitable food and beverage, olive oil and cosmetics markets) as well as strengthen our relationships with key
decision makers, such as brand managers, designers and printers. Moreover, we intend to continue to shift even
more volumes from commodity products into specialty products, which we expect, together with our focus on
streamlining our operations, will increase our profitability.

Accelerate Global Growth in Attractive Premium Niche Markets

We intend to consolidate our market leadership in the attractive premium niche markets for specialty
paper and self-adhesive products by expanding our geographic footprint. We see significant potential to expand
sales growth in international markets where we already operate, such as Germany, the United Kingdom, France,
Spain, Austria, Benelux, Brazil, the United States and China, by strengthening our direct sales structure and
expanding the range of our premium products available locally in order to strengthen our relationships with
existing and potential customers. At the same time, we intend to build on our highly recognizable brand,
diversified product offering and distribution network in order to enter into new, international markets, such as
Argentina, Australia and Eastern Europe. In addition, we plan to establish new relationships with potential
strategic customers by initially supplying lower value-added paper products with a view to gradually expanding
the relationship to premium paper products, in particular specialty paper.

Increase Profitability by Focusing on Cost and Procurement Management and Operational Efficiency and
Further Improving Our Product and Distribution Mix

We believe that we have significant potential to improve our margins and strengthen our business by
implementing certain cost savings initiatives. The Sponsor has an extensive track record of driving efficiency in
its other investments, providing us with an opportunity to implement its established best practices to significantly
improve our profitability. For example, we intend to continue optimizing our procurement process by streamlining
the supply of raw materials across our production segments and increasing the operational efficiency of our
procurement division. We also believe that we can achieve cost savings with respect to our operating expenses by
optimizing our headcounts and our sales force structures and reducing non-personnel general and administrative
spending. By the end of 2020, we expect to have undertaken initiatives resulting in approximately €18.0 million
of annual run-rate cost savings mainly related to procurement savings, headcount optimization and management
costs. We intend to leverage our distribution network to increase the volumes of our products that we sell directly
(rather than through third-party distributors) to our customers and minimize production time allocated to
commodity products in order to increase our profitability and resilience to changes in the price of raw materials.

Continue to Invest in Innovation, Research and Development

Our research and development division is focused on improving existing products, creating new products
based on customers’ needs and innovating our production processes. We intend to continue to invest in innovation
and research and development to offer our customers an even more diversified, sophisticated and customized
range of products, particularly with respect to specialty paper and self-adhesive products, by strengthening the
cooperation between our research and development division and our production, marketing and procurement
functions. We also intend to increase the level of support provided by our after-sales, marketing and sales teams
to the research and development division in terms of information on customer needs and preferences to streamline
our research and development initiatives.

Successfully Integrate Gruppo Cordenons and Selectively Consider Accretive Acquisition Opportunities

We have a strong track record of growth, both organically and through focused acquisitions, and we
intend to continue this combination in the future. Examples of our most significant acquisitions include, in 2002,
the acquisition of Cartiere Miliani Fabriano S.p.A., the Italian paper company which owned the historic Fabriano
brand, in 2004, our acquisition of the security business line of Mantegazza Antonio Arti Grafiche S.r.l., which
enabled us to expand our business to the production of security products, and in 2015, the acquisition of GPA
Holding Company Inc., a U.S. player operating in the distribution of special digital paper and self-adhesive
products, and Fedrigoni Brasil Papéis Ltda (previously Arjo Wiggins Ltda.), a Brazilian leader in the specialty
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graphic papers and security papers and products. Recently, we entered into the Cordenons Acquisition Agreement
to acquire Cordenons, a manufacturer and distributor of fine paper in Italy focused on high-end luxury packaging
and graphic applications and, following the consummation of the Cordenons Acquisition, we plan to leverage our
experience to successfully integrate Cordenons into our business. We intend to continue to selectively evaluate
and potentially acquire companies with customer relationships and product offerings in our core businesses of
specialty paper and self-adhesive products, as attractive opportunities arise. For example, one of our strategies is
to continue our growth in Europe and North America through selective acquisitions that will increase our luxury
and converting operations. We expect that this strategy will allow us to further diversify our geographical
presence, customer base and product range, expanding our sales network, brands’ portfolio and value chain
downstream.

Recent Trading

Based on our unaudited preliminary management accounts for the five months ended May 31, 2018, sales
revenues and Adjusted EBITDA decreased compared to the five months ended May 31, 2017. The decrease in
sales revenues and Adjusted EBITDA was mainly due to the decrease in volumes in the Security Business Line.
Excluding the impact of the cancellation of some orders in the Security Business Line and the decreased volumes
related to a customer in the Security Business Line, our performance in the five months ended May 31, 2018 was
in line with the same period in 2017, notwithstanding an increase in the price of pulp.

The preliminary financial results presented above are derived from our accounting records and internal
management accounts (which are prepared based on the retail calendar that we use for the preparation of our
management accounts). This information has not been audited, reviewed or compiled, nor have any procedures
been performed by our independent auditors with respect thereto. Accordingly, you should not place undue
reliance on it, and no opinion or any other form of assurance is provided with respect thereto. Our preliminary
financial results are based upon a number of assumptions and judgments that are subject to inherent uncertainties
and are subject to change, and are not intended to be a comprehensive statement of our financial or operational
results for the five months ended May 31, 2018. We have not yet prepared condensed consolidated interim
financial statements for the quarter ended June 30, 2018. Accordingly, the preliminary financial results presented
above are subject to the completion of our results for the quarter ended June 30, 2018, may change and those
changes may be material. See “Risk Factors” and “Forward-Looking Statements.”

The Transactions
The Fedrigoni Acquisition and the Financing of the Fedrigoni Acquisition

On April 16, 2018, the Issuer acquired 99.99945% of the issued and outstanding capital stock of
Fedrigoni from the Fedrigoni Seller pursuant to the Fedrigoni Acquisition Agreement. In connection with the
Fedrigoni Acquisition, the Issuer entered into the Fedrigoni Bridge Facilities Agreement, which provided for
€455.0 million in aggregate principal amount of the Fedrigoni Bridge Facilities. The Issuer used the net proceeds
from the Bridge Facilities and an equity contribution from its parent companies to finance the Fedrigoni
Acquisition, to repay certain of the Fedrigoni Existing Debt (via the Fedrigoni Funding Loan) and for the general
corporate purposes of the Issuer and the Fedrigoni Group. The Issuer also entered into the Revolving Credit
Facility Agreement on April 11, 2018, in connection with the Fedrigoni Acquisition. On May 11, 2018, the Issuer
refinanced the Fedrigoni Bridge Facilities with proceeds from the issuance of the Existing Notes under the
Existing Notes Indenture, as well as with cash on hand at the Issuer. For a description of the Revolving Credit
Facility and the Existing Notes, see “Description of Other Indebtedness—Revolving Credit Facility Agreement”
and “—Existing Notes.”

The Cordenons Acquisition

On May 27, 2018, HoldCo entered into the Cordenons Acquisition Agreement with the Cordenons
Sellers to acquire all of the issued and outstanding share capital of Cordenons. On June 18, 2018, HoldCo assigned
its rights and obligations under the Cordenons Acquisition Agreement to Bianco Bidco. In connection with the
Cordenons Acquisition, the Issuer entered into the Cordenons Bridge Facilities Agreement, which provides for
€125.0 million in aggregate principal amount of Cordenons Bridge Facilities. The Issuer drew on the Cordenons
Bridge Facilities to fund the consideration payable for all of the issued and outstanding share capital of Cordenons
(via the Bianco Funding Loan), repay the Cordenons Existing Debt no later than 180 days from the Cordenons
Acquisition Closing Date (via the Cordenons Funding Loan) and pay fees and expenses in connection with the
Cordenons Acquisition and the Cordenons Bridge Facilities. See “—The Financing of the Cordenons Acquisition”



and “Use of Proceeds.” The Cordenons Acquisition closed on July 11, 2018 (the “Cordenons Acquisition Closing
Date”).

Although the Cordenons Sellers have given certain customary representations, warranties and
indemnities in the Cordenons Acquisition Agreement, the Issuer may not be able to enforce claims against the
Cordenons Sellers relating to breaches of these representations, warranties and indemnities. See “Risk Factors—
Risks Related to the Transactions—We may not be able to enforce claims relating to a breach of the
representations and warranties that the Sellers have provided to the Issuer under the Acquisition Agreements.”

Cordenons

Cordenons is an Italian manufacturer and distributor of fine paper focused on high-end luxury packaging
and premium graphic applications. With sales in more than 90 countries, a product portfolio of more than 2,500
SKUs and an annual production of approximately 37,000 metric tons of paper in the year ended December 31,
2017, the Cordenons Acquisition significantly increases our scale in one of our key markets. For the twelve months
ended March 31, 2018, Cordenons generated €89.8 million of gross sales and €14.8 million of adjusted EBITDA,
with an average selling price of €2,345 per ton.

Cordenons operates its business through two segments: the “special papers” segment, accounting for
approximately 90% of Cordenons’ gross sales and volumes in the year ended December 31, 2017, and the
“industrial” segment, accounting for approximately 10% of Cordenons’ gross sales and volumes in the same
period. The special papers segment generated €80.7 million of gross sales in the year ended December 31, 2017.
The special papers segment focuses on the production of a wide range of fine paper in various formats, grammages
and colors, which are suitable for various applications especially in the luxury packaging and graphic markets,
with approximately 30% of such products being distributed through its direct distribution network. In addition to
its broad portfolio of special paper, Cordenons supplies customized papers according to specific customer
requirements of color, weight and finish. Cordenons’ fine papers are marketed through various recognizable
brands, such as Astrosilver, Modigliani, Wild, Papermilk, Dali and Malmero. The fine papers produced by
Cordenons include similar products to the specialty papers produced by Fedrigoni. Cordenons’ special papers end
users include blue chip companies, such as luxury fashion brands. The industrial segment generated €7.9 million
of gross sales in the year ended December 31, 2017. The industrial segment produces a wide range of products
for various stages of the industrial filtering process, such as filter paper and converted filtering products (e.g.,
cartridges and filter bags), approximately 45% of which are distributed through its direct distribution network.

Europe is Cordenons’ largest market. In the year ended December 31, 2017, approximately 65% of the
gross sales from special papers produced by Cordenons and approximately 70% of the gross sales from industrial
products were generated in Europe, with approximately 30% of the gross sales generated from the Italian market.
Cordenons operates two production facilities, which are also paper mills, in Cordenons and Scurelle, both located
in Italy, with an annual production capacity of approximately 30,000 and 15,000 metric tons, respectively.
Cordenons headquarters are located in Milan, Italy. As of December 31, 2017, Cordenons had 290 full-time
employees.

For the years ended December 31, 2015, 2016 and 2017, Cordenons generated, respectively, €85.4
million, €86.2 million and €88.7 million of gross sales and €12.6 million, €13.8 million and €14.4 million of
EBITDA.

Through the Cordenons Acquisition, we expect to benefit from the synergies arising from Cordenons’
specialty papers production and know-how, strengthen our offering of high value-added specialty paper and key
relationships with customers, preserve our leading position in the Italian and European markets, improve our
profitability by further shifting our production towards specialty paper products, and realize certain cost savings.

The Financing of the Cordenons Acquisition

The sources and uses to consummate the Cordenons Acquisition (via the Bianco Funding Loan), repay
the Cordenons Existing Debt no later than 180 days from the Cordenons Acquisition Closing Date (via the
Cordenons Funding Loan), and pay fees and expenses in connection with the Cordenons Acquisition and the
Cordenons Bridge Facilities are shown in the table below.



Amount Amount

Sources of Funds (€ million) Uses of Funds (€ million)
Gross proceeds from Cordenons Bridge Purchase price for the Cordenons
Facilities® ..o 125.0  ACQUISILION.....cccviiiciiicc e, 122.0
Cash on hand at the ISSUEr ............cccecevernnne. 1.0 Fees and expenses paid in connection
with the Cordenons Acquisition and
the Cordenons Bridge Facilities........ 4.0
Total SOUFCES.......covviieiieieeneee e 126.0 Total USES .....ovvvvrieiiiereiceee e 126.0

(1) Represents both the (i) €119.0 million in aggregate principal amount of Cordenons Bridge Facilities made available under the tranche of
the Cordenons Bridge Facilities which will be used to pay the purchase price for the Cordenons Acquisition (via the Bianco Funding
Loan) and for fees and expenses in connection with the Cordenons Acquisition, and (ii) €6.0 million in aggregate principal amount of
Cordenons Bridge Facilities made available under the tranche of the Cordenons Bridge Facilities which will be used to repay Cordenons
Existing Debt via the Cordenons Funding Loan no later than 180 days from the Cordenons Acquisition Closing Date.

The Cordenons Refinancing

The gross proceeds from the Offering, together with cash on hand, will be used to refinance amounts that
will be incurred under the Cordenons Bridge Facilities.

Sources and Uses of the Cordenons Refinancing

The estimated sources and uses of the funds necessary to complete the Cordenons Refinancing are shown
in the table below. Actual amounts will vary from estimated amounts depending on several factors, including
differences in the actual amount of fees and expenses compared to our estimates.

Amount Amount
Sources of Funds (€ million)  Uses of Funds (€ million)
Notes offered hereby® .........c.cccooveveveveverenne. 121.3Repayment of the Cordenons Bridge
Facilities® .......ccccovvveveeececc, 125.2
Cash on hand at the Issuer 39 _
Total SOUFCES......ccccovvvievieieeiece, 125.2 Total USES ....ccvevvveiieieee e 125.2

(1) Does not reflect the interest that would have accrued on the New Notes if they had been issued on May 11, 2018 to the New Notes
Issue Date.

(2) Represents the aggregate principal amount of indebtedness outstanding under the Cordenons Bridge Facilities, plus estimated
accrued and unpaid interest on the Cordenons Bridge Facilities through the New Notes Issue Date.

Post-Completion Mergers

We intend to merge the Issuer and Fedrigoni, with Fedrigoni MergerCo being the surviving entity (the
“Fedrigoni Post-Completion Merger”). We expect to complete the Fedrigoni Post-Completion Merger within 19
months following the Fedrigoni Acquisition Closing Date. We also intend to merge Bianco Bidco and Cordenons,
with Cordenons MergerCo being the surviving entity (the “Cordenons Post-Completion Merger” and, together
with the Fedrigoni Post-Completion Merger, the “Post-Completion Mergers”). We expect to complete the
Cordenons Post-Completion Merger within nine months following the Cordenons Acquisition Closing Date. The
Post-Completion Mergers are subject to certain conditions and may not be completed.

The Issuer

The Issuer, Fabric (BC) S.p.A., was incorporated in Italy as Fabric (BC) S.r.l. on December 12, 2017,
and converted to a societa per azioni on January 15, 2018. The Issuer is registered under number 10134140960
with the Companies Register of Milan, Monza, Brianza and Lodi (Registro delle Imprese di Milano, Monza,
Brianza e Lodi) and has its registered office at Via Vittor Pisani no. 20, Milan. The Issuer has an authorized share
capital of €1,000,000 divided into 1,000,000 fully paid shares with a par value of €1 each. The Issuer’s immediate
shareholder is HoldCo, which is indirectly controlled by the Sponsor. See “Management.”



Our Principal Shareholder—Bain Capital

Bain Capital is a leading global private investment firm that advises and manages capital across several
asset classes, including private equity, venture capital, public equity and leveraged debt assets. Since its inception
in 1984, Bain Capital and its affiliates have completed over 450 transactions and have made investments in more
than 300 companies in a broad range of industries, including healthcare, consumer/retail, financial and business
services, industrials, and technology, media and telecommunications. Bain Capital’s global team of approximately
355 investment professionals creates value for its portfolio companies through its global platform and depth of
expertise, managing approximately $US 95 billion in total and leveraging the firm’s shared platform to capture
opportunities in strategic areas of focus. The firm not only has a strong track record of investments in the paper
industry, including its investments in American Pad & Paper (specialized in branded paper office products),
Buhrmann (a worldwide distributor of office products and specialty graphic papers), Container Corp (a producer
of paperboard & packaging products), Trinseo (a global chemical manufacturer of latex products for usage in the
paper industry), Suddekor (a leading printer of décor paper for high quality furniture and flooring surfaces),
Veritiv (a leading paper and packaging distribution provider in North America) and Greatview (a major aseptic
paper packaging producer in China), but also in transformational investments in Italy, including its investments
in Cerved, Fintyre, Nexi and TeamSystem. Globally, the firm has successfully invested in market-leading
companies, such as Apple Leisure Group, Bloomin Brands, Burger King, Burlington Coat Factory, Dollarama,
Dunkin Brands, Jack Wolfskin, Jupiter Shop Channel, Maisons Du Monde, Samsonite and Verisure/Securitas
Direct. Bain Capital has investors from across the world that include sovereign wealth funds, public pension funds,
foundations, insurance companies, family offices, high-net-worth individuals and funds of funds. Headquartered
in Boston, Bain Capital and its affiliates have offices in Chicago, Palo Alto, San Francisco, New York, Dublin,
London, Luxembourg, Munich, Melbourne, Hong Kong, Shanghai, Mumbai, Sydney and Tokyo.
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SUMMARY CORPORATE AND FINANCING STRUCTURE

The following chart shows a simplified summary of our corporate and financing structure as of the date

of this Offering Memorandum adjusted to give effect to the Transactions. All entities shown below are 100%
directly or indirectly owned unless otherwise indicated. For a summary of the debt obligations identified in this
diagram, please refer to the sections entitled “Description of the Notes,” “Description of Other Indebtedness”
and “Capitalization.” The holdings of the Sponsor in TopCo include minority holdings of certain co-investors.

See “Principal Shareholders.’
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Bain Capital controls TopCo and holds 90% of the share capital of TopCo, with the remaining 10% of the share capital of TopCo being
held by a special purpose vehicle established by a member of the Fedrigoni family who re-invested in the Group via such holding in
TopCo. In addition, certain members of the Group’s management have been invited to participate in a co-investment plan through which
they subscribed for interests in TopCo granting them certain economic rights. The rights of the shareholders in TopCo are governed by
a customary shareholders’ agreement. TopCo controls the Issuer through the wholly-owned intermediate holding companies MidCo and
HoldCo. The Issuer is the direct owner of 99.99945% of the share capital of Fedrigoni, with the remaining share capital held by certain
minority shareholders. The Issuer is also the direct owner of the entire share capital of Bianco Bidco which, following the Cordenons
Acquisition Closing Date, will be the direct owner of all of the issued and outstanding share capital of Cordenons.

In connection with the Fedrigoni Acquisition, the Issuer used proceeds from the Fedrigoni Bridge Facilities and the HoldCo Contribution
to fund the purchase price for the Fedrigoni Acquisition, to repay or refinance a portion of the Fedrigoni Existing Debt (via the Fedrigoni
Funding Loan), to pay fees and expenses in connection with the Fedrigoni Acquisition and the Fedrigoni Bridge Facilities and for general
corporate purposes. See “—The Transactions.” On May 11, 2018, the Issuer offered €455.0 million in aggregate principal amount of
Senior Secured Floating Rate Notes (the “Existing Notes”). The gross proceeds from the offering of the Existing Notes, together with
cash on hand, were used to refinance amounts that were incurred under the Fedrigoni Bridge Facilities and to pay the costs, fees and
expenses incurred in connection with the offering of the Existing Notes.

The Revolving Credit Facility provides for aggregate borrowings of up to €100.0 million (equivalent). The Revolving Credit Facility is
secured on a first-ranking basis by the Collateral securing it from time to time and will be secured by a special lien (privilegio speciale)
over the movable assets of Fedrigoni MergerCo granted by Fedrigoni MergerCo in accordance with article 46 of the Italian Banking Act
following the Fedrigoni Post-Completion Merger. See “Description of Other Indebtedness—Revolving Credit Facility Agreement.” The
Guarantors and certain other material subsidiaries of Fedrigoni will guarantee the Revolving Credit Facility. In addition to the privilegio
speciale described above that will only secure the Revolving Credit Facility, the same collateral that secures the Notes will also secure
the Revolving Credit Facility and certain hedging obligations. See “Description of Other Indebtedness—Revolving Credit Facility
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Agreement.” The Revolving Credit Facility was undrawn on the Existing Notes Issue Date and we expect the Revolving Credit Facility
to be undrawn on the New Notes Issue Date. Pursuant to the terms of the Intercreditor Agreement, any liabilities in respect of obligations
under the Revolving Credit Facility, certain hedging obligations and any other indebtedness that is secured on a super priority basis will
receive priority in relation to any proceeds received upon any enforcement action over any Collateral. Any remaining proceeds received
upon any enforcement action over any Collateral will be applied pro rata to the repayment of all obligations under the Indenture and any
other senior secured indebtedness of the Issuer and the Guarantors permitted to be incurred and secured by the Collateral pursuant to the
Indenture and the Intercreditor Agreement. See “Description of Other Indebtedness—Intercreditor Agreement.”

We intend to merge the Issuer and Fedrigoni, with Fedrigoni MergerCo being the surviving entity (the “Fedrigoni Post-Completion
Merger”). We expect to complete the Fedrigoni Post-Completion Merger within 19 months following the Fedrigoni Acquisition Closing
Date. The Fedrigoni Post-Completion Merger is subject to certain conditions and may not be completed. See “Risk Factors—Risks
Related to the Transactions—We may be unable to complete the Post-Completion Mergers within the anticipated time frame, or at all.”

On the Fedrigoni Acquisition Closing Date, the Issuer, as lender, and Fedrigoni, as borrower, entered into the Fedrigoni Funding Loan
in the amount of €74,706,248.10, pursuant to which the Issuer lent and Fedrigoni borrowed a portion of the proceeds of the Fedrigoni
Bridge Facilities to allow Fedrigoni to repay or refinance a portion of the Fedrigoni Existing Debt. If the Fedrigoni Post-Completion
Merger occurs, at such time the Fedrigoni Funding Loan will be terminated and the security interests over the Issuer’s interests in the
receivables in respect of the Fedrigoni Funding Loan will cease to be effective.

On the New Notes Issue Date, the New Notes will, subject to certain agreed security principles and certain perfection requirements, be
secured by the Issue Date Collateral. Subject to certain agreed security principles and certain perfection requirements, the collateral
securing the New Notes, (i) no later than ten Business Days from (and excluding) the New Notes Issue Date, will consist of the Cordenons
Issue Date Collateral A and (ii) no later than 20 Business Days from (and excluding) the New Notes Issue Date, will consist of the
Cordenons Issue Date Collateral B. Subject to certain agreed security principles and certain perfection requirements, the collateral
securing the New Notes, no later than 20 Business Days from the day on which the Fedrigoni Post-Completion Merger becomes effective,
will consist of the applicable Fedrigoni Post-Merger Collateral; or, no later than 20 Business Days following the Cut-off Date but before
the Fedrigoni Post-Completion Merger becomes effective, the collateral securing the New Notes and the Guarantees (upon the granting
thereof by the respective guarantors of the New Notes), will, subject to certain agreed security principles and certain perfection
requirements, consist of the applicable Fedrigoni Post-Merger Collateral. Subject to certain agreed security principles and perfection
requirements, the collateral securing the New Notes, no later than 20 Business Days from the day on which the Cordenons Post-
Completion Merger becomes effective, will consist of the Cordenons Post-Completion Merger Collateral. Each of the Issue Date
Collateral, the Cordenons Issue Date Collateral A, the Cordenons Issue Date Collateral B, the Fedrigoni Post-Merger Collateral and the
Cordenons Post-Completion Merger Collateral is further described under “Description of the Notes—Security.” Prior to the Fedrigoni
Post-Completion Merger (as defined herein), the New Notes will be structurally subordinated to any existing or future indebtedness of
Fedrigoni and its subsidiaries, and after the Fedrigoni Post-Completion Merger, the New Notes will be structurally subordinated to
obligations of subsidiaries of Fedrigoni MergerCo (as defined herein) that are not guarantors of the New Notes, including obligations
owed to trade creditors and depositors of such subsidiaries. As of and for the twelve months ended March 31, 2018, the Guarantors,
together with Fedrigoni, collectively accounted for 62.4% of the consolidated total assets (after interdivision eliminations), 55.9% of the
consolidated sales revenues (after interdivision eliminations) and 66.8% of the consolidated Adjusted EBITDA (before interdivision
eliminations) of the Fedrigoni Group. As of and for the period ended March 31, 2018, on a pro forma basis after giving effect to the
Transactions, the Guarantors, together with Fedrigoni, collectively accounted for 51.1% of the consolidated sales revenues (after
interdivision eliminations) and 60.2% of the consolidated Adjusted EBITDA (before interdivision eliminations) of the Group. Cordenons
is expected to merge with Bianco Bidco in the Cordenons Post-Completion Merger. As of March 31, 2018, after giving effect to the
Transactions, the subsidiaries of Fedrigoni that are not expected to guarantee the New Notes would have had approximately €0.8 million
of third-party debt outstanding. The laws of the jurisdictions in which the Guarantors and Fedrigoni are organized limit the amount of
obligations that may be guaranteed, or in respect of which security interests may be provided as well as the enforceability of Guarantees
and the rights to the security securing the Notes and the Guarantees. For more information on limitations to the validity and enforceability
of the Guarantees and the security interests and the liability of the Guarantors and security provider, see “Certain Insolvency Law
Considerations and Limitations on the Validity and Enforceability of the Guarantees and the Security Interests.”

In connection with the Cordenons Acquisition, the Issuer used proceeds from the Cordenons Bridge Facilities and cash on-hand to fund
the consideration payable for all of the issued and outstanding share capital of Cordenons (via the Bianco Funding Loan), repay the
Cordenons Existing Debt no later than 180 days from the Cordenons Acquisition Closing Date (via the Cordenons Funding Loan) and
pay fees and expenses in connection with the Cordenons Acquisition and the Cordenons Bridge Facilities. See “Summary—The
Financing of the Cordenons Acquisition” and “Use of Proceeds.” We are offering €125.0 million in aggregate principal amount of Senior
Secured Floating Rate Notes (the “New Notes”). The gross proceeds from the Offering, together with cash on hand, will be used to repay
amounts outstanding under the Cordenons Bridge Facilities, including accrued interest thereon. If the Cordenons Post-Completion
Merger occurs, at such time the Cordenons Funding Loan will be terminated and the security interests over the Bianco Bidco’s interests
in the receivables in respect of the Cordenons Funding Loan will cease to be effective. The New Notes will be general, senior secured
obligations of the Issuer.

We intend to merge Bianco Bidco and Cordenons, with Cordenons MergerCo being the surviving entity (the “Cordenons Post-
Completion Merger” and, together with the Fedrigoni Post-Completion Merger, the “Post-Completion Mergers”). We expect to complete
the Cordenons Post-Completion Merger within nine months following the Cordenons Acquisition Closing Date. The Cordenons Post-
Completion Merger is subject to certain conditions and may not be completed. See “Risk Factors—Risks Related to the Transactions—
We may be unable to complete the Post-Completion Mergers within the anticipated time frame, or at all.”

On or about the Cordenons Acquisition Closing Date, (i) the Issuer, as lender, and the Target, as borrower, entered into the Bianco
Funding Loan, pursuant to which the Issuer will lend and Bianco Bidco will borrow a portion of the Cordenons Bridge Facilities to pay
the purchase price for the Cordenons Acquisition, grant funding to Cordenons to allow Cordenons to repay the Cordenons Existing Debt
and pay related fees and expenses, and (ii) Bianco Bidco, as lender, and Cordenons, as borrower, entered into the Cordenons Funding
Loan, pursuant to which Bianco Bidco will lend and Cordenons will borrow a portion of the Cordenons Bridge Facilities to repay, no
later than 180 days from the Cordenons Acquisition Closing Date, the Cordenons Existing Debt and pay related fees and expenses. See
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“Summary—The Transactions,” “Description of Other Indebtedness—Bianco Funding Loan” and “Description of Other Indebtedness—
Cordenons Funding Loan.”
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THE OFFERING

The following summary of the Offering contains basic information about the New Notes, the Guarantees
and the Collateral. It is not intended to be complete and it is subject to important limitations and exceptions. For
a more complete description of the terms of the New Notes, the Guarantees and the Collateral including certain
definitions of terms used in this summary, see “Description of the Notes.”

ISSUBT oo Fabric (BC) S.p.A., a societa per azioni incorporated under the
laws of Italy.
Notes Offered......cccovevvenvinencieien, €125.0 million in aggregate principal amount of Senior Secured

Floating Rate Notes due 2024 (the “New Notes™) issued by the
Issuer under the Existing Notes Indenture.

The New Notes will form a single series with the Existing Notes
for all purposes under the Existing Notes Indenture, including,
without limitation, waivers, amendments, redemptions and offers
to purchase and are expected to be fungible for U.S. federal
income tax purposes with the Existing Notes. The New Notes will
have the same ISINs and common codes as the Existing Notes.

ISSUE Date ......cccovvvvieiieeiiecee e July 25, 2018 (the “New Notes Issue Date”™).

ISSUE PFiCE .oovveivciiee e 97.000%, plus an amount equivalent to interest that would have
accrued on the New Notes if they had been issued on May 11,
2018.

Maturity Date .........ccccoecvvevrveiieecenn, November 30, 2024.

Interest Rate..........cccooeviviiiiiccce Three-month EURIBOR, plus 4 %% per annum, reset quarterly.

Interest Payment Dates ...........ccccoenenne. Interest on the New Notes will be payable quarterly in arrears on

each August 31, November 30, February 28 and May 31 of each
year, commencing on the first interest payment date following the
New Notes Issue Date. Interest on the New Notes will accrue from
the New Notes Issue Date.

Form and Denomination.............cc........ The Issuer will issue the New Notes on the New Notes Issue Date
in global registered form in minimum denominations of €100,000
and integral multiples of €1,000 in excess thereof maintained in
book-entry form. New Notes in denominations of less than
€100,000 will not be available.

Ranking of the New Notes..................... The New Notes will:

e be general, senior obligations of the Issuer;
e  be secured as set forth under “—Security”;

e rank pari passu in right of payment to any existing and future
senior indebtedness of the Issuer that is not expressly
subordinated in right of payment to the Notes, including the
Issuer’s obligations under the Revolving Credit Facility
Agreement;
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Guarantees

e rank senior in right of payment to any existing and future
indebtedness of the Issuer that is expressly subordinated in
right of payment to the Notes;

o rank effectively senior to any existing and future indebtedness
of the Issuer that is unsecured to the extent of the value of the
Collateral,

e he effectively subordinated to any existing and future
indebtedness or obligation of the Issuer or of subsidiaries of
the Issuer that are secured by property or assets that do not
secure the Notes, or that secures such other indebtedness on a
super senior basis, to the extent of the value of the property
and assets securing such other indebtedness or obligation;

e e, subject to certain agreed security principles, guaranteed on
a joint and several basis by the Guarantors on a senior secured
basis on the earlier of (i) the date on which the relevant
Guarantor provides a guarantee of the Revolving Credit
Facility and (ii) 120 days from the Fedrigoni Merger Date;
and

e be structurally subordinated to any existing or future
indebtedness or obligations of subsidiaries of Fedrigoni
MergerCo and any subsidiaries of Fedrigoni or Bianco Bidco
that are not guarantors, including obligations owed to trade
creditors and guarantees of the Revolving Credit Facility by
subsidiaries of Fedrigoni MergerCo, Bianco Bidco or
Fedrigoni that do not guarantee the Notes.

The New Notes will be senior secured obligations of the Issuer,
will rank senior in right of payment to all of the Issuer’s future
debt that is expressly subordinated in right of payment to the New
Notes and will rank pari passu in right of payment with the
Issuer’s existing and future debt that is not so subordinated,
including the Issuer’s obligations under the Existing Notes and
Revolving Credit Facility. Subject to the Agreed Security
Principles, Arconvert S.A. and Bianco Bidco (the “Guarantors™)
will guarantee the New Notes on a senior secured, joint and several
basis on the earlier of (i) the date on which the relevant Guarantor
provides a guarantee of the Revolving Credit Facility and (ii) 120
days from the Fedrigoni Merger Date. If the Fedrigoni Post-
Completion Merger has not occurred by November 16, 2019,
Fedrigoni is expected, subject to the Agreed Security Principles,
to guarantee the New Notes on a senior secured and joint and
several basis on the earlier of (i) the date on which Fedrigoni
provides a guarantee of the Revolving Credit Facility and (ii) 120
days from the Cut-Off Date. Prior to the Fedrigoni Post-
Completion Merger, the New Notes will be structurally
subordinated to any existing or future indebtedness of Fedrigoni
and its subsidiaries, and after the Fedrigoni Post-Completion
Merger, the New Notes will be structurally subordinated to
obligations of subsidiaries of Fedrigoni MergerCo that are not
guarantors of the New Notes including obligations owed to trade
creditors and depositors of such subsidiaries.

The obligations of the Guarantors and any future guarantors of the

New Notes will be limited as described under the heading
“Description of the Notes—The Notes Guarantees.”
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Ranking of the Guarantees...................

Security

Each Guarantee will be subject to certain contractual and legal
limitations. See “Certain Insolvency Law Considerations and
Limitations on the Validity and Enforceability of the Guarantees
and the Security Interests.” By virtue of these limitations, a
guarantor’s obligation under its Guarantee could be significantly
less than amounts payable with respect to the New Notes, or a
Guarantor may have effectively no obligation under its Guarantee.
See “Risk Factors—Risks Related to the New Notes, the
Guarantees and the Security Interests—Corporate benefit,
financial assistance laws, capital maintenance and other
limitations on the Guarantees and the Collateral may adversely
affect the validity and enforceability of the Guarantees and the
Collateral.” In addition, the Guarantees may be released under
certain circumstances. See “Description of the Notes—The Notes
Guarantees—Notes Guarantees Release.”

As of and for the twelve months ended March 31, 2018, the
Guarantors, together with Fedrigoni, collectively accounted for
62.4% of the consolidated total assets (after interdivision
eliminations), 55.9% of the consolidated sales revenues (after
interdivision eliminations) and 66.8% of the consolidated
Adjusted EBITDA (before interdivision eliminations) of the
Fedrigoni Group. Cordenons is expected to merge with Bianco
Bidco in the Cordenons Post-Completion Merger.

Each Guarantee will upon its issuance:

e be asenior obligation of each guarantor;
e  Dbe secured as set forth under “—Security”;

e rank pari passu in right of payment with any existing and
future indebtedness of such guarantor that is not expressly
subordinated in right of payment to such Guarantee, including
such guarantor’s Guarantee of the Revolving Credit Facility;

e rank senior in right of payment to any existing and future
indebtedness of such guarantor that is expressly subordinated
to such Guarantee;

e be effectively subordinated to any existing or future
indebtedness or obligation of such guarantor that is secured
by property and assets that do not secure such Guarantee, or
which secures such other indebtedness on a super senior basis,
to the extent of the value of the property and assets securing
such other indebtedness or obligation; and

e be structurally subordinated to any existing or future
indebtedness or obligations of subsidiaries of such guarantor,
in each case that are not guarantors, including obligations
owed to trade creditors of such subsidiary.

On the New Notes Issue Date, the New Notes will, subject to
certain agreed security principles and certain perfection
requirements, be secured by the Issue Date Collateral (as defined
herein). Subject to certain agreed security principles and certain
perfection requirements, the collateral securing the New Notes (i)
no later than ten Business Days from (and excluding) the New
Notes Issue Date will consist of the Cordenons lIssue Date
Collateral A (as defined herein) and (ii) no later than 20 Business
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Use of Proceeds

Days from (and excluding) the New Notes Issue Date, will consist
of the Cordenons Issue Date Collateral B (as defined herein).
Subject to certain agreed security principles and certain perfection
requirements, the collateral securing the New Notes, no later than
20 Business Days from the day on which the Fedrigoni Post-
Completion Merger becomes effective, will consist of the
applicable Fedrigoni Post-Merger Collateral (as defined herein);
or, no later than 20 Business Days following the Cut-off Date but
before the Fedrigoni Post-Completion Merger becomes effective,
the collateral securing the New Notes and the Guarantees (upon
the granting thereof by the respective guarantors of the New
Notes), will, subject to certain agreed security principles and
certain perfection requirements, consist of the applicable
Fedrigoni Post-Merger Collateral. Subject to certain agreed
security principles and perfection requirements, the collateral
securing the New Notes, no later than 20 Business Days from the
day on which the Cordenons Post-Completion Merger (as defined
herein) becomes effective, will consist of the Cordenons Post-
Completion Merger Collateral (as defined herein). Each of the
Issue Date Collateral, the Cordenons Issue Date Collateral A, the
Cordenons Issue Date Collateral B, the Fedrigoni Post-Merger
Collateral and the Cordenons Post-Completion Merger Collateral
is further described under “Security.”

The Collateral will also secure the obligations of the Issuer and the
Guarantors under the Revolving Credit Facility and certain
hedging obligations. In the event of an enforcement in respect of
the Collateral, the holders of the Notes will receive proceeds from
such Collateral only after lenders under the Revolving Credit
Facility and counterparties to certain hedging obligations have
been repaid in full. In addition, the Revolving Credit Facility will
also be secured by a special lien (privilegio speciale) over the
movable assets of Fedrigoni MergerCo, and such lien shall not
secure the Notes. See “Risk Factors—Risks Related to the New
Notes, the Guarantees and the Security Interests—Creditors under
the Revolving Credit Facility and counterparties to certain
hedging obligations and future indebtedness permitted to be
incurred under the terms of the Indenture and the Intercreditor
Agreement ranking pari passu with the Revolving Credit Facility
are entitled to be repaid with proceeds from the enforcement of the
Collateral in priority over the Notes.”

The security interests may be limited by applicable law or subject
to certain defenses that may limit their validity and enforceability.
In addition, the security interests in the Collateral may be released
under certain circumstances. Subject to the Indenture and the
Intercreditor Agreement, the Collateral may be pledged to secure
future indebtedness. For more information on the security interests
granted, see “Description of the Notes—Security” and for more
information on potential limitations to the security interests, see
“Certain Insolvency Law Considerations and Limitations on the
Validity and Enforceability of the Guarantees and the Security
Interests” and “Risk Factors—Risks Related to the New Notes, the
Guarantees and the Security Interests.”

The gross proceeds from the Offering, together with cash on hand
at the Issuer, will be used to repay amounts outstanding under the
Cordenons Bridge Facilities, including accrued interest thereon.
The proceeds from the Cordenons Bridge Facilities, which were
drawn on July 10, 2018, together with cash on hand, were or will
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Optional Redemption..........ccccccovevvennnne

Additional Amounts; Tax Redemption

Change of Control ...........ccccovvvincnnine

Tender Offers

be used to finance the Cordenons Acquisition (via the Bianco
Funding Loan), to repay the Cordenons Existing Debt no later than
180 days from the Cordenons Acquisition Closing Date (via the
Cordenons Funding Loan) and to pay fees and expenses in
connection therewith. See “—The Transactions” and “Use of
Proceeds.”

At any time prior to May 31, 2019, the Issuer may redeem all or
part of the New Notes at a redemption price equal to 100% of the
principal amount thereof, plus accrued and unpaid interest and
additional amounts, if any, plus a “make-whole” premium, as
described under “Description of the Notes—Optional
Redemption.”

The Issuer may redeem all or part of the New Notes at any time on
or after May 31, 2019, at the relevant redemption prices described
under “Description of the Notes—Optional Redemption.”

As of the date of this Offering Memorandum, no such optional
redemption has been made in respect of the Existing Notes.

All payments made by the Issuer or any guarantor of the New
Notes under or with respect to the New Notes or the Guarantees
will be made without withholding or deduction for taxes or other
governmental charges in any Relevant Taxing Jurisdiction (as
defined in “Description of the Notes—Withholding Taxes”),
except to the extent required by law. If withholding or deduction
is required by law, the Issuer or the relevant guarantor of the New
Notes will pay additional amounts so that the net amount you
receive is no less than that which you would have received in the
absence of such withholding or deduction, subject to certain
exceptions. See “Description of the Notes—Withholding Taxes.”

If certain changes in the law of any Relevant Taxing Jurisdiction
become effective that would impose withholding taxes or other
deductions on the payments on the New Notes, the Issuer may
redeem the New Notes in whole, but not in part, at any time, at a
redemption price of 100% of the principal amount, plus accrued
and unpaid interest and additional amounts, if any, to the date of
redemption. See “Description of the Notes—Redemption for
Taxation Reasons.”

Upon the occurrence of certain events constituting a change of
control, the Issuer may be required to make an offer to repurchase
all outstanding New Notes at a purchase price equal to 101% of
the principal amount thereof, plus accrued and unpaid interest to
the date of the purchase. See “Description of the Notes—Change
of Control.”

In connection with certain tender offers for the New Notes, if
holders of not less than 90% in aggregate principal amount of the
applicable outstanding New Notes validly tender and do not
withdraw such New Notes in such tender offer and the Issuer, or
any third party making such a tender offer in lieu of the Issuer,
purchases all of the New Notes validly tendered and not
withdrawn by such holders, the Issuer or such third party will have
the right to redeem the New Notes that remain outstanding in
whole, but not in part, following such purchase at a price equal to
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Certain Covenants..........ccccceeeeecvvreevneen.

Transfer Restrictions...........ccoceeevvveenn.

Listing..............

Governing Law

the price offered to each other holder of New Notes. See
“Description of the Notes—Optional Redemption—General.”

The Existing Notes Indenture limits the ability of the Issuer to:

e incur or guarantee additional indebtedness and issue certain
preferred stock;

e pay dividends on, redeem or repurchase our capital stock;
e make certain restricted payments;

e make certain investments;

e create or permit to exist certain liens;

e impose restrictions on the ability of our subsidiaries to pay
dividends or make other payments to us;

e merge or consolidate with other entities, or make certain asset
sales;

e enter into certain transactions with affiliates;

e impair the security interests for the benefit of the holders of
the Notes; and

e guarantee certain indebtedness.

In addition, the Existing Notes Indenture limits the assets,
liabilities and activities that may be undertaken of HoldCo.

Certain of the covenants and events of default will be suspended
if and for so long as we achieve investment-grade ratings. See
“Description of the Notes—Certain Covenants—Suspension of
Covenants on Achievement of Investment Grade Status.”

Each of the covenants in the Existing Notes Indenture are subject
to significant exceptions and qualifications. See “Description of
the Notes—Certain Covenants.”

Neither the New Notes nor the Guarantees have been registered
under the Securities Act or the securities laws of any other
jurisdiction nor will they be so registered. The New Notes are
subject to restrictions on transferability and resale. See “Notice to
Investors.” Holders of the New Notes will not have the benefit of
any exchange or registration rights.

Application has been made to list the New Notes on the Official
List of the Irish Stock Exchange plc trading as Euronext Dublin
(“Euronext Dublin”) and to admit them for trading on the Global
Exchange Market thereof (the “Exchange”). There can be no
assurance that such listing will be maintained.

The New Notes, the Indenture and the Guarantees are or will be
governed by New York law.
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The Intercreditor Agreement and the Revolving Credit Facility
Agreement are governed by the laws of England and Wales. Each
security document is governed by applicable local laws.

TIUSEEE ... U.S. Bank Trustees Limited.

Security Agent.......ccocvevvivviviieeieiieieinens BNP Paribas, Italian Branch.

Transfer Agent, Calculation Agent Elavon Financial Services DAC, UK Branch.
and Paying Agent..........ccccoeevvvvieiineieinens

REQISTrar.......ccccoviieieieie e Elavon Financial Services DAC.

Listing Agent.......cccccoooevevvveneeeenienens Walkers Listing Services Limited.
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SUMMARY HISTORICAL FINANCIAL AND OTHER INFORMATION

The following tables present the Fedrigoni Group’s summary financial information and have been
derived from, and should be read in conjunction with, the Financial Statements, which are included elsewhere in
this Offering Memorandum, and the sections entitled “Management’s Discussion and Analysis of Financial
Condition and Results of Operations,” “Selected Historical Financial Information,” “Use of Proceeds” and
“Capitalization.” See also “Presentation of Financial and Other Information.” The Financial Statements are
presented in accordance with IFRS issued by the International Accounting Standards Board (“IASB”). The
information below is not necessarily indicative of the results of future operations.

We have derived the summarized historical consolidated financial information and other data as of and
for the years ended December 31, 2017, 2016 and 2015 from the audited consolidated financial statements of
Fedrigoni as of and for each of the years ended December 31, 2017, 2016 and 2015, which are all prepared in
accordance with IFRS and included elsewhere in this offering memorandum, unless otherwise stated. We have
derived the historical consolidated financial information and other data as of and for the three month periods
ended March 31, 2018 and 2017, from the unaudited condensed interim consolidated financial statements of
Fedrigoni as of and for the three month period ended March 31, 2018, which are prepared in accordance with
IAS 34 and included elsewhere in this offering memorandum, unless otherwise stated.

The unaudited historical financial information for the twelve months ended March 31, 2018 is calculated
by adding the financial information for the year ended December 31, 2017 to the financial information for the
three month period ended March 31, 2018, and subtracting the financial information for the three month period
ended March 31, 2017. The results of operations for the twelve months ended March 31, 2018 have been prepared
solely for the purposes of this offering memorandum and are for illustrative purposes only.

All historical financial information presented in this Offering Memorandum is that of Fedrigoni and its
subsidiaries,; accordingly, all references to “we,” “us” or “our” in respect of historical financial information in
this Offering Memorandum are to Fedrigoni and its subsidiaries on a consolidated basis, unless the context
indicates otherwise. When the terms “we,” “us” and “our” are used in this section, (i) when referring to
operations, businesses or historical financial results, such terms refer to the Fedrigoni Group and (ii) when
referring to the New Notes, indebtedness obligations or the Transactions, such terms refer to the Issuer or the

Group, as applicable.

Results of operations for prior years or periods are not necessarily indicative of the results to be expected
for the full year or any future period. Prospective investors should bear in mind that the performance indicators
and ratios that we report herein, such as Adjusted EBITDA (as defined in this Offering Memorandum) and Pro
Forma Adjusted EBITDA (as defined in this Offering Memorandum) are not financial measures defined in
accordance with IFRS or U.S. GAAP and, as such, may be calculated by other companies using different
methodologies and having different results. Therefore, these performance indicators and ratios are not directly
comparable to similar figures and ratios reported by other companies.

Fedrigoni does not as a matter of course make public projections as to future sales, earnings, or other
results. However, the management of Fedrigoni has made certain adjustments to certain measures below
(described as run rate adjustments) to present the effect of planned actions on the future profitability of Fedrigoni
and to reflect the impact of the Cordenons Acquisition; hereinafter described as pro forma financial information.
The accompanying pro forma financial information was not prepared with a view toward public disclosure or
with a view toward complying with the guidelines established by the American Institute of Certified Public
Accountants with respect to pro forma financial information, but, in the view of Fedrigoni’s management, was
prepared on a reasonable basis, reflects the best currently available estimates and judgments, and presents, to
the best of management’s knowledge and belief, the expected course of action and the expected future financial
performance of Fedrigoni. However, this information is not fact and should not be relied upon as being necessarily
indicative of future results, and readers of this Offering Memorandum are cautioned not to place undue reliance
on the pro forma financial information.

Neither Fedrigoni’s independent auditors, nor any other independent accountants, have compiled,
examined, or performed any procedures with respect to the pro forma financial information contained herein, nor
have they expressed any opinion or any other form of assurance on such information or its achievability, and
assume no responsibility for, and disclaim any association with, the pro forma financial information.
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Summary Consolidated Income Statement Information

Twelve
Months
Three Months ended ended
Year ended December 31, March 31, March 31,
(€ million) 2015 2016 2017 2017 2018 2018
Sales revenues........ccocovevveieenienens 977.0 1,054.6 1,081.8 278.9 2543 1,057.2
Other operating income ................... 16.9 9.4 26.7 2.2 1.8 26.3
Cost of materials......cc.cooeevveriennnnn, (528.0) (549.4) (587.0) (146.7) (144.7) (585.0)
Cost Of SErVICES.....ovvviverieeieeee, (199.0) (216.3) (214.3) (55.4) (51.2) (210.1)
Cost of personnel .........cccccevevvinnnns (136.5) (148.1) (152.8) (38.1) (37.3) (152.0)
Other COoStS ......ovvvireiieieee e (14.9) (17.4) (29.7) (5.7) (2.3) (16.3)
Depreciation and amortization and
impairment 10SSes.........ccoccvevrennas (36.8) (43.3) (38.9) (9.9) (9.6) (38.6)
Change in inventories of work in
progress, semi-finished goods and
finished products..........cccccccvvvvnee. 5.7 6.3 5.8 (1.9 7.8 155
Cost of capitalized in house work.... 0.5 0.3 0.8 0.1 0.5 1.2
Operating inCOMe........c.cccceevereenen. 84.9 96.2 102.4 23.5 19.3 98.2
Financial income........cccoceevnininenne 16.9 17.2 13.0 5.4 3.9 115
FINance COStS........ccovvvevveveerieeinninns (19.4) (19.9) (23.7) (6.7) (5.8) (22.8)
Net financial income/(costs) .......... (2.5) 2.7) (10.6) (1.4) (1.9 (11.1)
Share of profits of associates ........... 0.4 0.1 0.0 0.0 0.0 0.0
Profit before taxes.........cccccoevvvnene. 82.8 93.6 91.8 22.2 175 87.1
INCOME taXeS .....vvvvevveiicrirce e (25.0) (30.1) (19.4) (7.8) (4.8) (16.4)
Net profit.......ccocvevieienininies, 57.8 63.5 72.3 14.3 12.7 70.7
Summary Consolidated Statement of Financial Position
As of
As of December 31, March 31,
(€ million) 2015 2016 2017 2018
Non-current assets
Property, plant and equipment.............ccccoeevveennens 300.9 312.6 315.6 313.2
Intangible assets........c.ccvevveieiievii e 64.7 68.9 56.8 54.3
INVEStMENE PrOPErtY ......ccveveieiericre e 1.0 0.5 0.5 0.5
Equity-accounted investments in associates........... 2.1 2.3 2.3 2.3
TaX Credits .ocveiviiiicieccie e 3.8 3.7 15 15
Deferred taX aSsetS........oeverererenierieseeeenere e 18.1 22.9 26.8 26.3
Financial @ssetsS.........cccevveiieiieieeie e — 0.1 — —
Other NON-CUrrent aSSetS ......covvvvvvrrvreeeeiereeneens 3.9 5.0 12.1 11.9
Total Non-current assets.........cocvvvvvvreeivenerennens 394.5 415.9 415.5 409.9
Current assets
INVENTOTIES ..o 186.5 197.7 198.2 210.6
Trade receivables.........ccovevvvvervieniesn e 253.4 248.7 246.6 245.3
TaX CreditS .ocuveiviiveicieccrecce et 2.9 0.8 1.0 1.0
Financial @SSEtS......cc.civvvieiriiieceee e s 5.6 4.4 24.1 3.0
Other current assets .......coovevererieresesieseereeseeneenes 20.5 19.2 15.5 22.9
Cash and cash equivalents ..........cc.ccocvvevevereerienenn, 30.7 34.1 447 35.8
DEIIVALIVES. ....cvviivieiiciecie ettt 0.8 1.6 0.1 0.3
Total current assets ......ccoevvereverivreseeieenereneens 500.3 506.6 530.2 519.0
Non-current assets held for sale............cccccevvenes — — 8.8 8.8
TOtal ASSELS ...eeeeieviieietiie e 894.8 922.5 954.6 937.7
Equity
Share capital .......ccooeiiiiiiii 40.0 40.0 40.0 40.0
Reserves and retained earnings.........c.ccccceeevereenne. 319.7 381.0 404.8 414.2
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(€ million)

Equity attributable to owners of the parent......
Total BQUILY ..c.oovveeecie e
Non-current liabilities

Due to banks and other lenders...........cccceevvvveennns
Employee benefits .........coccovvviriiiiiiiieiciee
Provisions for risks and charges ..........ccccoverenne
Deferred tax liabilities .........ocovveieciiiiviiee e
Other non-current liabilities...........coccovveviiiveieennen,

Total non-current liabilities...........ccoceevcvvrernnen.

Current liabilities

Due to banks and other lenders...........ccccceevvvevnene
Trade payables........ccccovvevviiiiieie e
Current tax labilities .........ccccovveiiie i,
Other current liabilitieS.........ccoevvveivieiiic e,
DErIVALIVES......cccviieciii e

Total current liabilities...........covveeeveiiiiiciiee e,

Liabilities associated with assets held for sale.......
Total liabilities ........cccovveveeiiei e,

Total equity and liabilities.............ccccceveviirinenne

As of

As of December 31, March 31,
2015 2016 2017 2018

359.7 421.0 444.8 454.2
359.7 421.0 444.8 454.2
110.2 83.9 59.5 53.4
18.9 19.2 18.0 17.7
12.1 215 30.8 30.4
23.8 24.3 21.6 214
1.3 2.7 2.0 1.8
166.3 151.7 131.9 124.7
105.2 84.8 102.8 63.6
223.0 211.3 221.8 224.8
1.0 12.0 4.8 8.8
39.6 41.3 47.2 60.7
0.0 0.4 05 0.2
368.8 349.8 377.2 358.1
— — 0.7 0.7
535.1 501.5 509.8 483.5
894.8 922.5 954.6 937.7

Summary Consolidated Cash Flow Statement Information

Three Months ended

Year ended December 31, March 31,

(€ million) 2015 2016 2017 2017 2018
Cash from operating activities ...........cc.ccoceeuenne. 67.3 116.8 106.4 31.1 45.1
Cash from investing activities ............cc.ccceenee (152.1) (41.4) (53.2) (7.6) (7.5)
Cash from financing activities............cc.ccovenee 103.1 (73.2) (40.3) (25.1) (46.2)
Increase/(decrease) in cash and cash

eqUIVAIENTS ... 18.2 2.2 12.9 (1.6) (8.5)
Cash and cash equivalents at beginning of

PEFIOU ..o 13.4 30.7 34.1 34.1 447
Effects of exchange rate changes on the

balance of cash holdings in foreign

CUITENCIBS ..ottt (0.9) 1.2 (2.2) 0.1) (0.3)
Cash and cash equivalents at end of period.. 30.7 34.1 44.7 324 35.8
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Other Financial Information, Segment and Geographic and Operating Data

Other Financial Information

Twelve

Months

Three Months ended ended
Year ended December 31, March 31, March 31,

(€ million, except for percentages and ratios) 2015 2016 2017 2017 2018 2018

Sales revenues ........cocoeveeneieieneniennns 977.0 1,054.6 1,081.8 278.9 254.3 1,057.2
Adjusted EBITDAD........ccccvvveieiennne 120.6 140.8 134.4 335 29.0 129.9
Adjusted EBITDA Margin®................ 12.3% 13.4% 12.4% 12.0% 11.4% 12.3%
Normalized Capital Expenditures® ..... 21.7 21.4 21.9 4.5 3.1 20.5
Adjusted Operating Cash Flow®......... 79.1 107.7 94.4 22.2 41.2 1134
Adjusted Cash Conversion®................ 65.6% 76.5% 70.2% 66.3% 142.4% 87.3%
AJJUSTEA SAIES REVENUES®) .....eeieiieiiie ettt st re et e et et seesbesbeeneereeneeeeneenees 1,078.2
Pro Forma Adjusted EBITDAD ... ...i ittt st e et te e te e ae e sneesreenreeneenes 142.7
Pro Forma Adjusted EBITDA Margin® .........cccciveiiiiiiieiie e e esie e see e staesiaesie e e sae e e sneeneeenes 13.2%
Pro Forma Net Financial DeDt™ ..o e 567.5
Pro Forma Cash INtereSt EXPENSE®) ........ccviiiiiieieeiieie ettt ettt ae e s sreesreene s 24.7
Ratio of Pro Forma Net Financial Debt to Pro Forma Adjusted EBITDA ........cccccoveievie e 3.98x
Ratio of Pro Forma Adjusted EBITDA to Pro Forma Cash Interest EXpense ..........ccocovvveieiencnnenn 577x

(1) We define Adjusted EBITDA as net profit before depreciation, amortization and impairment losses, income taxes, finance costs, finance
income and certain income and costs that management considers non-recurring. We define Pro Forma Adjusted EBITDA as Adjusted
EBITDA, adjusted for certain specified items as set forth below.

Set forth below is a reconciliation of our net profit to Adjusted EBITDA and Pro Forma Adjusted EBITDA, respectively, for the periods

indicated:
Twelve
Months
Year ended Three Months ended ended
December 31, March 31, March 31,
(€ million) 2015 2016 2017 2017 2018 2018
NEt Profit...cceiecicece e 57.8 63.5 72.3 14.3 12.7 70.7
Depreciation, amortization and impairment losses....  36.8  43.3  38.9 9.9 9.6 38.6
INCOME TAXES......eeiieeirierie e 250 301 194 7.8 4.8 16.4
FINANCE COSES ...t 194 199 237 6.7 5.8 22.8
Income from equity-accounted investments in
ASSOCIALES ...ttt s e sre e area 0.4) (0.1) 0.0 0.0 0.0 0.0
FINance iNCOME .....oovvvienieiieee e (16.9) (17.2) (13.0) (5.4) (3.9) (11.5)
Non-recurring income and costs®™ ...............ccccceue.e. (1.1) 1.3 (6.9) 0.0 0.0 (6.9)
Adjusted EBITDA ..o 120.6 140.8 1344 335 29.0 129.9
AccouNnting adjUSTMENTSE) ..o (8.8)
Normalization adjUSIMENTS(C) ...........ccoiuiiiiiieiice e 2.6
Estimated impact of volume reduction in the Security Business Line®).............ccccccoevverriieirenenne. (19.5)
RUN rate COSES SAVINGSE) ........oviviiiiiicic e 18.0
Cordenons Acquisition adjustment(®) ..o 14.6
Run rate costs savings related to the Cordenons Acquisition(®) ...............ccccoeveevieevieeiieceeene 5.9
Pro Forma Adjusted EBITDA ...ttt bbbttt e bbb 142.7

(A) Represents adjustments related to the following items: (i) in respect of the year ended December 31, 2017, €13.1 million of
income from insurance reimbursements, €2.0 million of income from the cancellation of energy charges for energy generated
and used internally, €6.5 million of other non-recurring costs related to the devaluation of stock purchased to fulfill certain
orders that were later cancelled in the Security Business Line and €1.7 million related to expenses associated with the 2016
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(B)

©

)

®

F)

(©)

earthquake in Pioraco, Italy; (ii) in respect of the year ended December 31, 2016, €1.4 million of expenses associated with the
earthquake, €1.9 million of contingent losses and unrealized income from the sales of white certificates and €2.0 million of
income from insurance reimbursements; and (iii) in respect of the year ended December 31, 2015, €2.4 million of expenses as
a result of a fire at one of our operating facilities, €4.7 million of contingent losses and unrealized income from the sales of
white certificates and €8.2 million of income from fire insurance reimbursements.

Represents accounting adjustments related to losses in connection with fluctuations in exchange rates in an amount of €7.6
million and to the capitalization of internal personnel costs in an amount of €1.2 million.

Represents run rate adjustments in relation to workforce rationalization in an amount of €0.7 million and extraordinary accruals
for risk provisions in relation to environmental, litigation and other risks in an amount of €1.9 million in the twelve months
ended March 31, 2018.

Represents the run rate effect on Adjusted EBITDA from the loss of a tender and a customer’s decision to reduce volumes in
the Security Business Line.

Represents the estimated run rate effect on Adjusted EBITDA of cost savings that we expect to realize from (i) estimated
annualized run rate procurement savings of approximately €14.7 million per year arising from planned improvements to the
Fedrigoni Group’s procurement functions, (ii) estimated annualized run rate cost savings of approximately €2.0 million per
year arising from cost savings in relation to workforce rationalization at certain sites and (iii) estimated annualized run rate
cost savings of approximately €3.3 million per year arising from savings in relation to replacing the board of directors of
Fedrigoni. We estimate that we will incur upfront costs of approximately €2.0 million to achieve these cost savings, which are
net against cost savings for the purpose of this presentation. See “Risk Factors—Risks Related to the Transactions.”

Represents (i) the €14.8 million run rate adjusted EBITDA contribution of the Cordenons Acquisition, as if Cordenons had
been acquired on April 1, 2017, (ii) Cordenons’ management accounting adjustments related to losses in connection with
fluctuations in exchange rates in an amount of €0.2 million, and to ordinary bank services connected to bank accounts and
financing in an amount of €0.2 million in the twelve months ended March 31, 2018, and (iii) Cordenons’ management
adjustments in relation to normalization of bad debt accruals (normalized based on the historical utilizations of the bad debt
provision over the last five years) and normalization of slow moving and obsolescence accruals (normalized based on the
historical average of accrual/utilization of the slow moving and obsolescence provision over the last five years) in an amount
of €0.2 million in the twelve months ended March 31, 2018.

Represents the estimated run rate effect on Adjusted EBITDA of cost savings that we expect to realize from (i) estimated
annualized run rate cost savings of approximately €3.5 million per year arising from cost savings related to a planned
reorganization of Cordenons’ internal functions to maximize efficiency by reducing overlaps in sales, marketing and general
and administrative departments, (ii) estimated annualized run rate cost savings of approximately €0.7 million per year arising
from a new cogeneration turbine, which is currently being installed at one of the Cordenons’ production facilities, which will
result in energy savings, (iii) estimated annualized run rate cost savings of approximately €1.3 million per year arising from
the shift of pulp purchases to Fedrigoni, which will result in scale benefits resulting in estimated cost savings of approximately
6.8% of overall costs for Cordenons and (iv) estimated annualized run rate cost savings of approximately €0.4 million per year
arising from the shift of other raw materials purchases (e.g., cotton, coatings and dyes) to Fedrigoni, which will result in scale
benefits similar to those for pulp purchases. See “Risk Factors—Risks Related to the Transactions.”

(2) Adjusted EBITDA Margin represents Adjusted EBITDA divided by sales revenues for the periods presented. Pro Forma Adjusted
EBITDA Margin is defined as Pro Forma Adjusted EBITDA divided by Adjusted Sales Revenues for the periods presented.

(3) Normalized Capital Expenditures is defined as investments in intangible assets and property, plant and equipment, net of disposals of
property, plant and equipment and intangible assets and excluding Extraordinary Capital Expenditures. The table below sets forth the
calculation of Normalized Capital Expenditures:

Twelve
Months
Three Months ended ended
Year ended December 31, March 31, March 31,

(€ million) 2015 2016 2017 2017 2018 2018
Investments in intangible asSets ...........coveorviieinnccce 0.9 1.9 11 0.4 0.1 0.8
Investments in property, plant and equipment............cccccoevveenennne 32.6 425 53.4 7.8 79 53.5
Disposals of property, plant and equipment and intangible assets. 1.9 (1.1) (0.3) 0.0 0.0 0.3)
Extraordinary Capital EXpenditures® ............ccccoovevernnciicnnnnene. (9.8) (21.9) (32.3) 3.7) (4.9) (33.5)
Normalized Capital EXpenditures..........cccoovvvreeriernrnnnnnns 217 214 219 45 31 205

QY

Represents capital expenditures related to (i) investments made in 2017 and 2018 in relation to the reconstruction of the
production facility located in Pioraco, Italy, following the 2016 earthquake, (ii) investments in GPA Holding Company Inc. in
2015, 2016, 2017 and 2018, (iii) investments in Fedrigoni Brasil Papéis Ltda in 2015, 2016, 2017 and 2018 and (iv) investments
made following a fire at our production facility in Verona, ltaly in 2015.
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Adjusted Operating Cash Flow represents cash generated from operations before income taxes paid subject to the following adjustments,
including for Normalized Capital Expenditures. The following table shows a reconciliation of Adjusted Operating Cash Flow to cash
generated from operating activities before income taxes paid for the periods presented:

Twelve
Months
Three Months ended ended
Year ended December 31, March 31, March 31,
(€ million) 2015 2016 2017 2017 2018 2018
Cash generated from operations before income taxes paid®...... 105.2 140.4 138.8 31.7 45.4 152.5
Charges to risk provisions (1.4) (9.5) (13.8) (4.5) 0.7) (10.0)
Charges to provision for doubtful debts..........cc.ccoceiiiiniininns (2.3) 3.2) (1.8) (0.5) (0.3) (1.6)
Income from equity-accounted investments in associates .......... 0.4 0.1 0.0 0.0 0.0 0.0
Non-recurring income and COStS®..........cccvvvreriieneinereies (1.2) 13 (6.9) 0.0 0.0 (6.9)
Normalized Capital EXpenditures..........ccccovveerinnncninenninennns (21.7)  (214) (219 (4.5) (3.1) (20.5)
Adjusted Operating Cash FIOW ..........ccccovvieiiiiniiieiiicienns 79.1 107.7 94.4 22.2 41.2 113.4

®)
(6)

Q]

®)

(A) Cash generated from operations before income taxes paid for the three months ended March 31, 2018, includes €21.1 million
from the repayment prior to March 31, 2018 by the Fedrigoni Seller of a loan from Fedrigoni.

(B) Represents the adjustments to net profit described in (A) of footnote (1) above.
Adjusted Cash Conversion represents Adjusted Operating Cash Flow divided by Adjusted EBITDA for the periods presented.

Adjusted Sales Revenues represents sales revenues adjusted to exclude the estimated €67.0 million impact on revenues from the loss of
a tender and a customer’s decision to reduce volumes in the Security Business Line for the twelve months ended March 31, 2018, plus
estimated net sales generated by Cordenons for the twelve months ended March 31, 2018 in an amount of €88.1 million.

Pro Forma Net Financial Debt represents non-current liabilities due to banks and other lenders plus current liabilities due to banks and
other lenders, minus cash and cash equivalents, on an as adjusted basis after giving effect to the Transactions as if they had occurred on
March 31, 2018. See “Capitalization.” Pro Forma Net Financial Debt excludes obligations under the Fedrigoni Group’s off-balance sheet
exchange rate and guarantee arrangements.

Pro Forma Cash Interest Expense represents the estimated cash interest expense of the Issuer on an as adjusted basis for the twelve
months ended March 31, 2018, after giving pro forma effect to the Transactions as if they had occurred on April 1, 2017. Pro Forma
Cash Interest Expense has been presented for illustrative purposes only and does not purport to represent what our interest expense would
actually have been had the Transactions occurred on April 1, 2017, nor does it purport to project our interest expense for any future
period or our financial position at any future date. Pro Forma Cash Interest Expense reflects an issue price of 97% and includes an
original issue discount.

Other Segment, Geographic and Operating Data

Revenue by Operating Segment

Twelve
Three Months Months
ended ended
Year ended December 31, March 31, March 31,
(€ million, other than percentages) 2015 2016 2017 2017 2018 2018
Paper and Security Segment 703.5 763.8 760.0 200.7 163.2 722.5
Paper Business Ling .................... ... 556.8 572.3 561.6 143.4 1395 557.7
thereof: Specialty Paper 258.8 272.6 279.7 69.0 66.1 276.9
thereof: Specialty Graphic Paper .... 220.2 230.1 235.2 59.7 57.5 233.0
thereof: Drawing/Art Paper 32.2 34.8 36.5 7.5 6.8 35.8
thereof: Other Products................... 6.4 7.7 8.0 1.7 1.8 8.1
thereof: Commodity Paper .................. 297.9 299.8 281.9 74.6 73.4 280.8
thereof: Uncoated and Coated
PaPEN .ot 1721 176.9 163.6 44.4 43.6 162.9
thereof: Office Paper ........ccccceeeee 125.8 122.9 118.3 30.1 29.8 117.9
Security Business Line ...........c.cceuee.. 146.7 1915 198.4 57.3 23.7 164.8
thereof: Banknotes..........c.cccceeennne 114.7 127.1 120.3 32.2 13.2 101.4
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(€ million, other than percentages)

thereof: Security Paper ...............

thereof: Security Features

Converting Segment ............cc.e.....
thereof: Wine Labels ..................
thereof: Ad Hoc Film..................
thereof: Ad Hoc Paper ................
thereof: Other Products...............

Interdivision eliminations .............

Total Sales Revenues®...................

Twelve

Three Months Months
ended ended
Year ended December 31, March 31, March 31,

2015 2016 2017 2017 2018 2018
21.1 28.7 30.5 10.1 8.2 28.5
10.9 35.7 47.6 15.1 2.3 34.9
299.5 329.0 350.6 89.8 99.5 360.3
62.1 74.7 81.8 23.2 25.4 84.0
48.4 57.8 69.0 15.7 18.1 71.2
172.4 179.4 182.5 46.7 51.0 186.7
16.6 17.2 17.2 4.2 4.9 18.4
(26.0)  (38.2) (28.9)  (11.5) (8.4) (25.8)
977.0 1,054.6 1,081.8 278.9 254.3 1,057.2

(1) Sales revenues by segment, business line and products include interdivision sales, which are eliminated from total sales revenues.

Revenue by Geography

(€ million)

Sales reVENUES .......occvvveevcvveee i
thereof: Italy........cc.ccceevvvnennen,

thereof: Rest of Europe
thereof: Rest of World

Other Operating Data by Segment and Business Line

Volumes (‘000s tons)® ...................
thereof: Paper Business Line
thereof: Security Business Line
thereof: Converting Segment

Average Selling Price®@..................
thereof: Paper Business Line
thereof: Security Business Line
thereof: Converting Segment

Twelve
Three Months Months
ended ended
Year ended December 31, March 31, March 31,
2015 2016 2017 2017 2018 2018
977.0 1,054.6 1,081.8 278.9 254.3 1,057.2
326.5 315.0 327.7 85.1 77.9 320.5
370.8 394.4 411.7 109.1 106.1 408.7
279.7 345.3 342.3 84.8 70.3 327.8
Twelve
Three Months Months
ended ended
Year ended December 31, March 31, March 31,
2015 2016 2017 2017 2018 2018
553 570 563 145 143 561
434 443 429 113 107 423
16 21 17 5 3 15
116 123 129 32 37 134
1,767 1,848 1,921 1,918 1,777 1,885
1,286 1,263 1,309 1,268 1,308 1,320
9,297 9,336 11,339 11,723 8,800 10,770
2,569 2,678 2,706 2,772 2,672 2,681

(1) Volumes refers to total tons of paper sold during each period. Volumes by segment and business line include interdivision sales.

(2) Awverage selling price refers to total revenue by operating segment for each business line divided by total tons of paper sold during each
period. Average selling price by segment and business line include interdivision sales.
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Twelve

Three Months Months
ended ended
Year ended December 31, March 31, March 31,
(€ million, unless otherwise stated) 2015 2016 2017 2017 2018 2018

Adjusted EBITDA ......cccovvvviiiicins 120.6 140.8 134.4 335 29.0 129.9
thereof: Paper and Security

SegMeENt.....cccovvireereeeee, 88.6 107.9 105.8 25.2 20.0 100.6

thereof: Converting Segment .......... 34.1 34.9 30.5 9.1 10.0 314

Adjusted EBITDA Margin®.................. 123%  134% 124% 12.0% 11.4% 12.3%
thereof: Paper and Security

SEIMENt..ccvviecreeece e 12.6% 14.1% 13.9% 12.6% 12.3% 13.6%

thereof: Converting Segment .......... 11.4% 10.6% 8.7% 10.1% 10.1% 8.7%

Adjusted Gross Profit® ...........ccevvrnne 343.1 389.1 393.2 102.9 86.6 376.9
thereof: Paper and Security

SEgMENt..ccvviecreieece e 260.6 301.7 304.5 79.0 61.9 287.4

thereof: Commodity Paper®.. 65.2 77.4 72.2 19.3 174 68.2

thereof: Converting Segment.......... 82.5 87.4 88.7 23.8 24.7 89.6

35.1

Adjusted Gross Margin® ....................... % 369% 36.3% 36.9% 34.1% 35.7%
thereof: Paper and Security

SEIMENt..ccvviicreieeee e 37.0% 39.5% 40.1% 39.4% 37.9% 39.8%

thereof: Commodity Paper®.. 21.9% 25.8% 25.6% 25.9% 23.8% 24.3%

thereof: Converting Segment.......... 27.5% 26.6% 25.3% 26.5% 24.8% 24.9%

(1) Adjusted EBITDA Margin represents Adjusted EBITDA for such period, divided by sales revenues for such period. Segment totals do
not include certain unallocated Fedrigoni Group costs.

(2) Adjusted Gross Profit is derived by subtracting certain variable costs from sales revenues. Adjusted Gross Margin is derived by dividing
Adjusted Gross Profit by the applicable sales revenues. Adjusted Gross Profit and Adjusted Gross Margin by segment and business line
include interdivision sales. Adjusted Gross Profit and Adjusted Gross Margin are not financial measures recognized by IFRS or any
other generally accepted accounting principles. Such measures are calculated and tracked by management solely for internal planning
and management purposes and should not be used in substitution for measures of profit under IFRS.

(3) Commodity Paper includes uncoated and coated paper and office paper products.
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RISK FACTORS

An investment in the New Notes involves a high degree of risk. Prospective investors in the New Notes
should carefully consider the risks described below and the other information contained in this Offering
Memorandum before making a decision to invest in the New Notes. Any of the following risks, individually or
together, could adversely affect our business, financial position, results of operations and prospects, and
accordingly the value of the New Notes. This section describes the risks and uncertainties that we believe are
material, but these risks and uncertainties may not be the only ones that we face. Additional risks and
uncertainties, including those of which we are currently unaware or those which we deem immaterial, may also
result in decreased sales, assets and cash inflows, increased expenses, liabilities or cash outflows or other events
that could result in a decline in the value of the New Notes, or which could have a material adverse effect on our
business, financial position, results of operations and prospects. The order in which the risks are presented does
not necessarily reflect the likelihood of their occurrence or the magnitude of their potential impact on our
business, financial position, results of operations and prospects or on the trading price of the New Notes. When
the terms “we,” “us” and “our” are used in this section, such terms refer to the Group.

Risks Related to Our Industry
Changes in the costs or availability of raw materials and energy could adversely affect our business.

The Fedrigoni Group’s main raw materials include fibrous raw materials (pulp and cotton waste), natural
gas, mineral coatings (calcium carbonate and kaolin) and chemical products (latexes, starches, glues and colors).
The cost of raw materials amounted to 55.3% of sales revenues in the twelve months ended March 31, 2018 and
54.3%, 52.1% and 54.0% of sales revenues in the years ended December 31, 2017, 2016 and 2015, respectively.
Cordenons’ main raw materials include pulp, other raw materials (e.g., chemicals, dryers and filters) and natural
gas, which amounted to approximately 22%, 12% and 4% of Cordenons’ gross sales in the year ended December
31 2017. The price and availability of any of these materials may fluctuate significantly depending on a variety
of factors, including business cycles in the relevant markets, supply conditions, government regulations, natural
disasters and other factors that are difficult to predict and beyond our control. We generally do not enter into
derivative transactions (or other hedging transactions) to hedge the risk related to the fluctuation in the cost of the
principal raw materials.

The price of pulp, which is the principal raw material the Fedrigoni Group uses in paper production
(29.0% of the cost of raw materials in the twelve months ended March 31, 2018) and the principal raw material
Cordenons uses, and which the Fedrigoni Group or Cordenons do not produce internally, depends on a wide range
of factors which are beyond our control and are difficult to predict. For example, the price of pulp decreased in
early 2014 due to weakness in demand before stabilizing during the third quarter of 2014. During the last quarter
of 2014 and 2015, prices began increasing again as a result of low customer inventories and increased demand for
pulp. In late 2015, prices began to decrease due to ongoing pulp capacity increases, particularly in Latin America,
and lower demand. In 2016, the price of pulp fell by more than 10%, mainly due to a good supply of short fiber
in the market driven by new production capacity in Latin America and Asia. During the same period, the prices
of long fiber remained on a more stable trend, although prices increased near the end of the year mainly on account
of high Asian demand against a backdrop of substantially unchanged supply. In 2017, pulp prices substantially
increased primarily due to offline periods at various pulp plants, high pulp demand from emerging countries and
depleting forest resources. In particular, the price of long fiber increased by approximately 9.8% and the price of
short fiber increased by approximately 6.0% in the three months ended March 31, 2018 compared to the year
ended December 31, 2017.

Our Group’s earnings depend in part on the prices of raw materials, and our margins are principally
dependent on managing our cost structure and changes in raw material prices. Cost of materials, which mainly
includes raw materials costs, amounted to €585.0 million, or 55.3% of Fedrigoni Group’s sales revenues, in the
twelve months ended March 31, 2018. Even though, historically, the Fedrigoni Group has often been able to pass
part of raw material cost increases to customers for specialty paper and converting products, if prices of raw
materials increase, it remains exposed to margin compression for commaodity products and it may be unable
(wholly or partly) to transfer these increased costs to its customers through price adjustments, or if there is a time-
lag in adjusting prices, this could have a material adverse effect on our business, financial condition, results of
operations and on our ability to perform our obligations under the Notes.
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We operate in highly competitive markets, which could negatively impact our results of operations and
financial condition.

The various market segments in which we operate have specific characteristics and dynamics. Fedrigoni
Group’s main competitors in the specialty paper market are paper manufacturers with a diversified product
portfolio, which invest selectively in small specialty paper machines (e.g., Sequana and Favini in Europe and
Fabrica de Papel San Jose and Multivende in Latin America). The commodity paper market is characterized by a
high level of competition from large international groups, some of which have a production scale and financial
resources superior to those of our Group. The market for security products is characterized by a limited number
of businesses, both state-owned and private, which have the specialized technical know-how to make
sophisticated, technologically advanced products. Fedrigoni Group’s main competitors in the Security Business
Line are De La Rue, J. Vilaseca, Drewsen, Louisenthal, Goznak, Arjowiggins, Crane, Oberthur Fiduciaire,
Landgart and Europafi. Finally, the market for self-adhesive products, which are the core products in Fedrigoni
Group’s Converting Segment is characterized by a limited number of large competitors, generally divisions within
large international groups, some of which have production scale and financial resources superior to those of our
Group and are capable of sustaining the investments required to acquire and develop the production facilities
necessary in this sector. Fedrigoni Group’s main competitors in the Converting Segment are Avery Dennison and
UPM.

Our competitive position in the various markets is influenced by a variety of factors, including:

e our ability to establish and maintain long-term relationships with our customers;

o the quality, breadth and innovation of our product range, and our ability to reduce production costs
by achieving high standards of efficiency and production;

o the flexibility and efficiency of our production processes;
o the efficiency of our distribution network;

e our ability to maintain plant efficiencies and high operating rates and thus lower our average
manufacturing costs per ton;

e customer service and our ability to distribute our products on time;
e our ability to provide tailor-made or customized products;

e research and development activities to maintain our ability to offer innovative new products that
anticipate market trends;

e brand identity and recognition; and
o the cost of energy and raw materials as well as the quality and availability of raw materials.

If we fail to compete effectively in our chosen markets, including through a failure to adapt to industry
trends, sustain the investments necessary to compete effectively, or properly manage our approach to the above
factors, this could have a material adverse effect on our business, financial condition, results of operations and on
our ability to perform our obligations under the Notes.

If we are unable to anticipate and develop new products, enhance existing products and keep pace with rapid
technological changes, our business will be adversely affected.

The industry in which we operate is characterized by rapid technological change, evolving industry
standards, changing customer preferences and new product and service introductions. See “—Change in consumer
preferences and the increasing digitalization of data transmission and storage could adversely affect us.” For
example, the banknote paper production is characterized by rapid technological developments and by the need to
offer customers advanced technical solutions, especially with respect to anti-counterfeiting elements, such as
watermarks, security threads, holograms and other security items. We believe that new technologies or novel
processes may emerge and that existing technologies may be further developed in the fields in which we operate,
both of which could impact production methods or product quality. Unexpected rapid changes in employed
technologies or the development of novel processes that affect our operations and product range could render the
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technologies we utilize or the products we produce obsolete or less competitive in the future. We have historically
invested in research and development to anticipate and develop new products and keep pace with technological
innovations. For example, the Fedrigoni Group has recently developed an innovative grease-proof technology,
which we expect to find applications for particularly in the food and beverage, olive oil and cosmetics markets.
However, if we are unable to successfully anticipate technological developments, we may be forced to implement
these new technologies at a substantial cost. Any such development could have a material adverse effect on our
business, financial condition, results of operations and on our ability to perform our obligations under the Notes.

Change in consumer preferences and the increasing digitalization of data transmission and storage could
adversely affect us.

The demand for the products we sell is subject to changing consumer preferences. Consumer preferences
for the products we offer might diminish due to the ever-increasing availability of alternatives and/or cheaper
products, or as a consequence of the increasing focus on environmental issues or technological change. Our ability
to continue to meet the shifting demands of paper consumers depends upon a variety of factors, including our
ability to foresee or identify changes in consumer preferences. Some of the most significant changes in consumer
preferences include interest in environmentally friendly products, such as recyclable and biodegradable paper
(whose use is encouraged by regulatory authorities), and the use of e-mail and electronic media instead of paper.
The widespread availability of electronic media and the Internet and the trend towards ever greater use of
computers may reduce the demand for paper and generally have a significant adverse impact on future paper
consumption patterns. In the past ten years, customer practices and preferences have changed at an accelerating
pace, also due to the availability of digital technologies, causing a significant decrease in demand for paper
products in various market segments. Although it is not possible to predict the pace and intensity of these
developments and their impact on our Group, it can reasonably be expected that the digitalization process will
continue, and will result in a further decline in the market for paper-based products.

Fedrigoni Group’s Security Business Line may also continue to be negatively affected by digitalization
and, particularly, by the increasing use of electronic payments and credit cards. It is reasonable to assume that the
process of digitalization will cause a further decline in the production of paper-based products and that the
development of digital payments will negatively affect the production of Fedrigoni Group’s Security Business
Line products.

Any of these events could have a material adverse effect on our business, financial condition, results of
operations and on our ability to perform our obligations under the Notes.

An increased use of polymer banknotes could adversely affect Fedrigoni Group’s Security Business Line.

Fedrigoni Group’s Security Business Line could be negatively affected by an increased use of polymer
banknotes. While some central banks, including the European Central Bank, have declined to use polymer
banknotes in the past, they may change their practices in the future and switch from paper to polymer banknotes
(such as in the case of the Bank of England, which already started issuing £5 and £10 polymer banknotes and
announced its decision to issue £20 polymer banknotes in 2020). As of March 31, 2018, Fedrigoni Group’s
banknote paper production accounted for more than 61% of the Security Business Line in terms of sales revenues
and volume. As a consequence, an increased use of polymer banknotes could have a material adverse effect on
the Security Business Line and, more generally, on our business, financial condition, results of operations and on
our ability to perform our obligations under the Notes.

Global economic conditions and political events could adversely affect our business, results of operations and
financial condition.

Our business may be affected by a number of factors that are beyond our control, such as general
macroeconomic conditions, conditions in the global capital and credit markets, geopolitical conditions and other
general political and economic developments. Volatility in the financial markets, including in the capital and credit
markets, the European sovereign debt crisis, Eurozone exits and any economic slowdown or uncertainty in the
markets in which we operate, in particular in Italy, Spain, other members state of the European Union and the
United States, could have a negative effect on our business. For example, one of Fedrigoni Group’s main wine
labels markets in the Converting Segment, Spain, is experiencing a period of political uncertainty, following the
recent declaration of independence proclaimed by the Catalan regional parliament on October 27, 2017, which
was suspended by the Constitutional Court of Spain on October 31, 2017 and resulted in the election of a new
prime minister. Recent actions carried out by the Spanish government have helped diminish the level of
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uncertainty in the region resulting from its pro-independence movement but there is still uncertainty regarding the
outcome of political and social tensions in Catalonia, which could result in volatile capital markets or otherwise
adversely affect financing conditions in Spain or the environment in which we operate in Spain, any of which
could have a material adverse effect on our business prospects, financial condition and results of operations.

Furthermore, adverse market conditions outside of Europe could impact global economic conditions. For
example, the Chinese economy, which was previously particularly resilient to adverse developments in other
countries, has slowed significantly in recent years. The growth of the Chinese economy may further decelerate or
reverse into a recession which could in turn adversely affect the global economy. Any of these developments may
adversely affect financial markets and, therefore, our ability to finance our operations. A shortage of liquidity and
credit could trigger a worldwide economic recession, which could be exacerbated by adverse developments in
global or national political and macroeconomic conditions. Any deterioration in financial markets could impair
our ability to obtain financing in the future, including our ability to incur additional indebtedness, including
indebtedness to refinance the Notes.

If adverse economic conditions continue, worsen or recur in one or more geographical areas where we
operate, this could have a material adverse effect on our business, financial condition, results of operations and
on our ability to perform our obligations under the Notes.

The result of the United Kingdom’s withdrawal from the European Union may have a negative effect on our
business.

The United Kingdom’s initiation of the process to withdraw from the European Union pursuant to Article
50 of the Treaty on European Union following the national referendum in June 2016 (“Brexit”) has created
significant uncertainty about the future relationship among the United Kingdom, one of our current markets, the
EU and its remaining member states and may constitute an additional risk for the financial markets and the
European economy. Possible negative outcomes resulting from Brexit include significantly disrupted trade
between the United Kingdom and the EU, political and economic instability in other countries of the EU, as well
as instability in the global financial and foreign exchange markets, including volatility in the value of the euro and
the British pound sterling. The depreciation of the British pound sterling against the euro has caused, and may
continue to cause, an increase in the price of consumer goods in the UK that are sourced from the EU. As a result,
Brexit has affected and may continue to affect Fedrigoni Group’s level of sales in the United Kingdom (which
accounted for €23.1 million, or 2.2% of its sales revenues in the twelve months ended March 31, 2018) as well as
the level of sales of Cordenons, whose increase of gross sales in the year ended December 31, 2017, was mainly
driven by the business expansion in the United Kingdom. It is unclear what financial, trade and legal implications
Brexit will have and whether, and to what extent, our business may continue to be affected. Brexit could have a
material adverse effect on our business, financial condition and results of operations. In addition, the Scottish
regional government is actively considering a second referendum on Scottish independence from the United
Kingdom which may lead to additional uncertainty and may affect our business activities in Scotland and other
parts of the United Kingdom. These and similar events could have a material adverse effect on our business,
financial condition and results of operations.

Risks Related to Our Business
If we encounter problems manufacturing products or cease to manufacture products, our business could suffer.

Our production primarily uses a “continuous cycle” process, meaning that we aim to operate our
production machinery continuously in an effort to increase efficiency and offset the significant fixed costs
associated with manufacturing. Any unplanned downtime at any of our production facilities results in unabsorbed
fixed costs that negatively affect our results of operations. We are therefore exposed to risks deriving from
malfunctions and/or unplanned interruptions of production at one or more of our production facilities as a result
of events beyond our control. Problems may arise during manufacturing for a variety of reasons, including
equipment malfunction, failure to follow specific protocols and procedures, revocation of (or disputes relating to)
permits or licenses issued by public authorities, strikes or labor shortages, problems with raw materials, energy
and environmental factors. If problems are severe, we may be forced to temporarily suspend all or part of our
production until the problems are rectified.

Although we believe that we have adopted and maintain adequate safety precautions, if one or more of

our production facilities were to suffer a serious accident, breakdowns, equipment malfunction or other
unexpected events, a part of our production capacity could be jeopardized and our sales revenues and net profit
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would be materially adversely affected until we repair or find a replacement for any such facility or machinery.
For example, in 2015, there was a fire at Fedrigoni Group’s production facility in Verona, Italy, which resulted in
the disruption of its local operations, including the temporary disruption of the production facility’s paper
production, for several months. In 2016, there was an earthquake that caused the shutdown of its production
facility located in Pioraco, Italy, which also caused damages and disruption to its business. Such events could
result in delayed delivery timetables and additional costs to us and, while we maintain insurance to cover property
and other asset damages, depending on the risk and type of asset or property insured, any losses related to a serious
accident, equipment malfunction or other unexpected events could exceed the amount of this coverage. In
addition, the refurbishment or reconstruction of any of our production facilities or the construction of new facilities
could be subject to regulatory approval by the relevant health authorities of the jurisdictions in which they are
located as well as the health authorities of some or all of the jurisdictions to which products from such production
facilities are exported, which could result in significant delays in the resumption of product manufacturing. If any
of the above were to occur, it could have a material adverse effect on our business, financial condition, results of
operations and on our ability to perform our obligations under the Notes.

We have obtained the necessary certifications (e.g., 1SO 9001/14001 and OHSAS 18001) and
authorizations (Integrated Environmental Authorization and Authorization to Emit Greenhouse Gases) with
respect to our Italian production facilities, whose release is subject to the compliance with the relevant Italian
legislation. However, if a regulatory authority does not approve a facility for the manufacturing of our products
or if it withdraws any such approval in the future, we may need to find alternative production facilities. Although
we carry out compliance checks, the occurrence or suspected occurrence of production not in line with our
specifications or regulatory requirements can lead to lost inventories, and in some cases product recalls and
enforcement action, with consequential damage to our reputation and the risk of product liability. The
investigation and remediation of any identified problems can cause manufacturing delays, substantial expense,
lost sales and the delay of new product launches. Moreover, the long history of operations conducted at the
majority of the Group’s production facilities could complicate our evaluation on the adequacy of the safety
precautions adopted at these facilities and, more generally, of the potential liabilities connected to such operations,
which could result in fines by competent regulatory authorities and in significant and unexpected capital
expenditures to be sustained in order to comply with applicable laws.

Our production facilities are also subject to periodic inspections by regulatory authorities to assess
compliance with the relevant regulations. If we were to violate the applicable regulations, we could be fined, and
the competent regulator could impose a complete shutdown of the non-compliant manufacturing facility. If we
cannot successfully manufacture materials that conform to our specifications and the requirements of the relevant
regulatory authorities, we will not be able to secure or maintain regulatory approval for our production facilities.

Any of the risks described above may have a material adverse effect on our business, financial condition,
results of operations and on our ability to perform our obligations under the Notes.

Incidents at our production sites may cause environmental or other third party damages.

We operate 14 production/finishing facilities (eight of which are located in Italy, two in Spain, two in
Brazil and two in the United States). Following the Cordenons Acquisition, we will also operate two additional
facilities in Italy. Incidents at our production facilities could result in injury to our employees, third parties, or
environmental damage, such as the damage resulting from accidental discharge of untreated water used in the
paper manufacturing process.

Our product development and manufacturing processes involve the use of chemicals, such as organic
solvents and other mineral additives, and other hazardous materials. These programs and processes expose us to
risks of accidental contamination, such as accidental discharge of untreated water used in the production process,
events of non-compliance with environmental, health and safety laws and regulatory enforcement, personal injury,
property damage and claims and litigation resulting from such events. See “—We are subject to the risk of
litigation and other claims.” If an accident occurs, or if contamination is discovered, we could be liable for clean-
up obligations, damages or fines and could incur in significant capital expenditures, which could have an adverse
effect on our business, financial condition, results of operations and on our ability to perform our obligations
under the Notes. For example, in 2016, the Veneto Regional Agency for the Protection of the Environment
(ARPAYV) carried out an inspection at Fedrigoni Group’s production facility in Verona, Italy and identified certain
non-compliances. Subsequently, the Fedrigoni Group’s is assessing bids from suppliers for the installation of
biological wastewater treatment plants at the Verona production facility, which we expect to result in capital
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expenditures of €4.0 million. The Fedrigoni Group’s may be required to install additional wastewater treatment
section at other plants and incur significant costs in connection with any installations.

The environmental laws of the jurisdictions in which we operate may impose obligations to clean up
contaminated sites. These obligations may relate to sites that we acquire, own or operate, that we formerly owned
or operated, or for which we may otherwise have retained liability or where waste from our operations was
disposed. Were such environmental clean-up obligations to arise, they could significantly reduce our profitability.
In particular, any financial accruals which we may make for these obligations might be insufficient if the
assumptions underlying the accruals prove to be incorrect, or if we are held responsible for additional
contamination. The long history of industrial operations at a number of our production facilities increases the risk
of potentially material contamination being present at the sites.

We are also subject to various foreign and local laws and regulations pertaining to occupational health
and safety that require us to maintain a safe workplace environment, maintain documentation of work-related
injuries, illnesses and fatalities, complete workers’ compensation loss reports, review the status of outstanding
workers’ compensation claims and complete certain annual filings and postings. Failure to comply with these and
other applicable occupational health and safety requirements could result in fines and penalties, and could require
us to undertake certain remedial actions or be subject to suspension of certain operations. From time to time, our
employees are involved in health and safety-related incidents at our production facilities. These incidents have
resulted and could result in the future in regulatory investigations and penalties, as well as regulatory and private
claims.

Stricter environmental, health and safety laws and enforcement policies could result in substantial costs
and liabilities for us, and could result in the handling, manufacture, use, reuse or disposal of substances or
pollutants being subject to greater scrutiny by relevant regulatory authorities than is currently the case.
Compliance with these laws could result in significant capital expenditures, as well as other costs, thereby
potentially harming our business, financial condition, results of operations and on our ability to perform our
obligations under the Notes.

Our business may suffer if we fail to protect our industrial and intellectual property rights, if any pending
registration fails, if we are sued for infringing the intellectual property rights of third parties, or if we are
unable to obtain rights to third-party intellectual property on which our business depends.

The Fedrigoni Group has registered numerous trademarks, including the Fedrigoni, Fabriano, Arconvert,
Manter and GPA trademarks, which are important to our success and reputation. The Fedrigoni Group has also
registered more than 16 patents, mostly relating to the Security Business Line, and Internet domains. Moreover,
following the Cordenons Acquisition, our Group will own additional recognizable trademarks (such as
Astrosilver, Modigliani, Wild, Papermilk, Dali and Malmero) and various patents. See “Business—Intellectual
Property.” These proprietary rights are important to our business, and our ability to compete effectively with other
companies in the market is enhanced by the ability to access technology through cross-trading intellectual property
rights. We also rely upon know-how, continuing technological innovations and licensing rights to develop,
maintain and strengthen our competitive position. We seek to protect our industrial and intellectual property rights
by registering them in the various jurisdictions where we operate and by continuously monitoring any activity of
third parties attempting to register intellectual property rights that conflict with those held by us. There can be no
assurance, however, that our efforts to protect our industrial and intellectual property rights from use (including
through infringement) by third parties will be successful. Moreover, these industrial and intellectual property
rights may be insufficient to establish or maintain a competitive advantage if third parties develop and register
competing or similar trademarks or patents.

In addition, in many foreign countries where we operate the protection of intellectual property rights is
not as strong as in Italy, other member states of the European Union or the United States. Also, in a limited number
of countries where we operate, the registration process of our trademark in connection with certain classes of
goods is still pending due to provisional rejections and/or objections filed by trademark authorities. Should one
or more of these registration processes fail, it may be harder to protect our trademark for the associated classes of
goods. Moreover, even if patents are registered, this does not prevent competitors from developing substantially
equivalent (or better) products than our Group’s, as long as its industrial or intellectual property rights are not
infringed. Our industrial or intellectual property rights may also be insufficient to prevent acts of unfair
competition or counterfeiting by third parties.
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Additionally, even if regular registration is obtained, this does not eliminate the risk that such industrial
and intellectual property rights may be disputed by third parties. Pending or potential future legal proceedings
concerning our intellectual and industrial property rights might force us to grant licenses to third parties, obtain
licenses from third parties, discontinue the production or sale of certain products, or be exposed to claims for
damages.

Finally, third parties may assert claims that our products infringe their proprietary rights. As of the date
of this Offering Memorandum, we are involved in one intellectual-property related action. See also “Business—
Legal Proceedings.” We are also involved in five opposition proceedings challenging lack of novelty and
individual character of some of our patents. Although we believe that the claims alleged in these actions have no
merit and that we will not be required to make any material compensation payment, we cannot rule out that we
will not be required to make such payments. Such infringement claims, even if without merit, may cause us to
incur significant costs in defending against those claims. We may also be required to discontinue using any
infringing technology or services, pay damages or royalty fees, expend resources to develop non-infringing
technology, dedicate significant financial and management resources to defend these claims, or purchase licenses
or pay royalties for alternative technology. See also “—We are subject to the risk of litigation and other claims.”

Any of the above adverse circumstances might damage the image and market perception of our brands
or trademarks and may have a material adverse effect on our business, financial condition, results of operations
and on our ability to perform our obligations under the Notes.

We are subject to the risk of litigation and other claims.

From time to time, we are involved in various litigation matters, including personal injury, property
damages and product liability claims, warranty obligations claims, alleged violations of environmental, health and
safety laws criminal proceedings (such as those relating to injuries suffered by our employees, which could result
in criminal liabilities of our legal representatives and administrative penalties against us), labor law related
claims/claims with distributors, agents other external workers and sales employees and others. See also
“Business—Legal Proceedings,” “—Our business may suffer if we fail to protect our industrial and intellectual
property rights, if any pending registration fails, if we are sued for infringing the intellectual property rights of
third parties, or if we are unable to obtain rights to third-party intellectual property on which our business depends”
and “Risks Related to Our Business—Incidents at our production sites may cause environmental or other third
party damages.” When we determine that a significant risk of a future claim against us exists, we record provisions
in an amount equal to our estimated liability. There can be no assurance that our provisions will be sufficient to
cover our actual litigation costs. In addition, third-party litigation, including litigation related to competition law,
anti-trust law, tax law and patent law could have an indirect, materially adverse impact on us and the market
environment in which we operate.

As of the date of this Offering Memorandum, the Fedrigoni Group is involved in three pending general
litigation claims. Although we believe that the claims alleged in these actions have no merit and that we will not
be required to make any material compensation payment, we cannot rule out that we will not be required to make
such payments. See “Business—Legal Proceedings.” There can be no assurance that we will be successful in
defending ourselves in pending or future litigation claims or similar matters under various laws or that product-
specific provisions will be sufficient to cover litigation costs. Moreover, it may be difficult for us to obtain and
enforce claims related to existing litigation under the laws of certain countries in which we operate at affordable
costs and without any materially adverse effects on our business in such country.

Any of these risks could result in considerable costs, including damages, legal fees and temporary or
permanent ban on the marketing of certain products and this could have a material adverse effect on our business,
financial condition, results of operations and on our ability to perform our obligations under the Notes.

We are subject to a growing number of environmental laws and regulations, and the cost of compliance or the
failure to comply with, and any liabilities under, current and future laws and regulations may negatively affect
our business.

We are subject to a wide range of international, national, state and local environmental, health and safety
laws and regulations applicable to industrial companies (particularly those in the paper sector) in the jurisdictions
where we operate, including those governing the discharge and emissions of pollutants into the air, water and
land, the use, storage and disposal of hazardous substances and natural resources, wastes and the clean-up of
contaminated properties. These laws and regulations are complex, frequently change and have tended to become
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more stringent over time. The passing of new or amended laws or regulations, in Italy or internationally, could
require us to adopt more stringent standards or could restrict our operational or strategic flexibility. These
developments may also result in significant costs and additional investments as we take measures to ensure
compliance of production structures or product features with the new standards. They may also limit or slow down
our operations and our production facilities expansion, with a consequent adverse effect on our activities, business,
results of operations or financial condition.

For example, the EU Emissions Trading Scheme, which is effective in the countries in which our
production facilities operate, requires progressively greater reductions of carbon dioxide and other greenhouse-
gas emissions during its third phase of regulation from 2013 to 2020 by requiring regulated installations to
surrender allowances to competent authorities to account for their emissions, which allowances they must
purchase in auctions. Our production and co-generation facilities generate such gases, and any further limitations
applicable to us may require material expenditures and may have other adverse consequences. In addition, our
facilities have been licensed under the EU Industrial Emissions Directive, and conditions imposed by authorities
as part of this licensing scheme, or the licensing scheme under its successor, are becoming more stringent and will
likely require material capital and other expenditures. Our industry also faces increasing public and community
pressure to consume energy more efficiently, including through the use of renewable fuels, and to reduce waste.
In addition, the European paper industry is required to procure wood and pulp from sustainably managed forests
through a number of certification schemes such as the EU Timber Regulation. While 100% of the wood used to
manufacture our products currently comes from such forests, we may be required to implement additional
measures in an effort to address these concerns in the future, which may require us to invest substantial resources
in adjusting and modifying our production processes.

The risk of substantial environmental costs and liabilities is inherent in our industry, and there can be no
assurance that any incurrence by us of such costs and liabilities, or the adoption of increasingly strict
environmental laws, regulations and enforcement policies and practices, will not have a material adverse effect
on our business, financial condition, results of operations and cash flows. Although we strive to ensure that our
facilities comply with all applicable environmental laws and permits required for our operations, we have in the
past been, and may in the future be, subject to governmental enforcement actions for failure to comply with
environmental regulations. Impacts from historical operations, including the land or water disposal of waste
materials, or our own activities may require costly investigation and clean-up.

Any of the above adverse circumstances could damage our image and market perception and, more in
general, could have a material adverse effect on our business, financial condition, results of operations and on our
ability to perform our obligations under the Notes.

We may be unable to recruit and retain key personnel, including qualified scientific, technical and sales
employees.

We are highly dependent on our senior management and key employees. The loss of any senior manager
or key employee may significantly delay or prevent the achievement of our product development or business
objectives. If we were to unexpectedly lose a member of our key management or fail to maintain one of the
strategic relationships of our key management team, our business and results of operations could be materially
adversely affected. In addition, we do not expect other current shareholders to be actively involved in the future.

In particular, the success of our business depends on our ability to successfully adapt to rapidly changing
technological, social, economic, and regulatory developments. This necessitates a range of specialist personnel,
particularly in the areas of engineering, technical support, finance and controls, sales, administration and
operations, and requires us to retain, recruit, and develop the necessary personnel who can provide the needed
expertise across the entire spectrum of our business and operations. The market for qualified personnel is
competitive and we may not succeed in recruiting additional personnel, or we may fail to replace departing
personnel with suitable successors. There may be a limited number of persons with the requisite skills to serve in
this position and we cannot assure you that we will be able to identify or employ qualified internal or external
candidates within a reasonable timeframe. Our efforts to retain and develop personnel may also result in additional
expenses, which could adversely affect our profitability. We cannot guarantee that key personnel, including
executive officers, will remain in our employment or that we will be able to attract and retain qualified personnel
in the future, which could have a material adverse effect on our business.

We may face labor disruptions that could interfere with our operations, and we may be unable to efficiently
reorganize our workforce in the event of a market downturn.
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As of March 31, 2018, the Fedrigoni Group employed 2,708 full-time employees. As of December 31,
2017, Cordenons employed 290 full-time employees. We are subject to several collective bargaining agreements
in certain countries in which we operate, such as Italy and Spain, and have a variety of labor agreements with
unions and government authorities. See “Business—Employees.” While we believe that we have good relations
with unions and employees generally, there can be no assurance that our relations will not deteriorate and that we
will not experience labor disputes in the future. Any failure to extend or renegotiate our collective bargaining
agreements on terms favorable to us, or at all, could have a material adverse effect on our business. There can be
no assurance that our employees will not make claims or that we will not incur work stoppages in the future,
which if they occurred, would have a material adverse effect on our business, financial condition or results of
operations. In addition, the Italian constitution provides that all employees of Italian companies have the right to
set up and join trade unions and to carry on union activities, including appointing workers’ representatives to
negotiate with their employer. The right to go on strike is provided for under Italian law. We cannot guarantee
that our employees will not go on strike in the future. Any work stoppages resulting from employee strikes could
hinder our ability to provide our standard level of customer service.

Furthermore, in the event of a market downturn, or other events leading to a decrease in our business
volume, we may have to downsize our industrial activities, including by reducing staff and discontinuing some
operations. Flexibility in human resource management is, however, significantly affected by labor laws and
regulations and by the terms of the agreements between us, unions and government authorities. Labor law and
union practices provide significant protections for worker rights in various countries where we operate, including
Italy. If there is a market decline or a reduction in business and we are unable to reorganize our workforce
consistently with the resulting fluctuation in work load, or otherwise to adjust our production capacity, or are
required to incur significant costs in connection therewith, this could have a material adverse effect on our
business, financial condition, results of operations and on our ability to perform our obligations under the Notes.

Our pension plan may require additional future contributions.

Certain of our employees are participants in a defined benefit pension plan that we sponsor. The
additional amount of future contributions to our defined benefit plan will depend upon asset returns and a number
of other factors and, as a result, the amounts we will be required to contribute in the future may vary. Cash
contributions to the plan will reduce the cash available for our business.

We may incur liabilities for the actions of our directors, employees, agents, representatives and intermediaries.

Our employees carry out services at premises operated by us. As a result, we may be subject to claims in
connection with damage to property, business interruptions, unauthorized use of our property, unauthorized entry
or breach of security protocols, negligence, willful misconduct or other tortious acts by our employees or people
who have gained unauthorized access to premises through us. Such claims may be substantial and may result in
adverse publicity for us.

Moreover, conducting our business in an ethically acceptable manner is important to our reputation,
status with regulators and business prospects. Any contact by our directors, employees, agents or partners with
the public administration (including, but not limited to, in the context of interactions held with the public
administration in the process of obtaining or renewing any authorization or license, any possible public
contribution, etc.) involves risks associated with fraud, bribery, corruption, incorrect use of public contribution
and other fraudulent activities by our employees and related investigations. In addition, our business activities
may also involve risks related to possible accidents, which may be due to our employees’ activities or mistakes
and may consist in crimes such as breach of security measures, damages to third parties or manslaughter.
Furthermore, we are exposed to the risk that our directors, employees or agents could commit IT related crimes,
which may consist in violating the IT systems of our competitors, unlawful access to banking data (including that
of our clients) and damages to IT systems and documents.

Although we maintain, give effect and update internal monitoring systems (including the internal control
model pursuant to Italian Legislative Decree No. 231/2001, “LD 231/2001”") aimed, inter alia, at preventing direct
or indirect acts of corruption, bribery, anti-competitive behavior, money laundering, fraud, deception, tax evasion,
environmental crimes and any other illegal or otherwise unethical conducts, we may be unable to detect or prevent
every instance of such conducts involving our directors, employees, consultants, partners, agents and third party
agents representatives and intermediaries and our monitoring systems (including our internal controls and
procedures, policies and our risk management system) may not be sufficient to prevent, detect and identify
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inadequate practices, and violation of law by such individuals, especially given our profile, size as well as in light
of the extent of our cooperation with them.

Any of the foregoing circumstances (including our failure to adequately implement such monitoring
systems) may expose us to civil and administrative penalties, also pursuant to the provisions of LD 231/2001, as
well as to reputational damage as a result of such occurrences. In particular, pursuant to LD 231/2001, we may be
held responsible for certain crimes committed in Italy or abroad (including, among others, corruption, fraud
against the state, corporate offenses, market abuse, certain environmental violations and workplace safety
violations) in our interest or for our benefit, by individuals having a functional relationship with us at the time the
relevant crime was committed, including third party agents, partners or intermediaries, unless we were able to
prove that such individuals fraudulently violated such internal control model and it was for us impossible to avoid
such violation. In such circumstances, we may be subject to fines, confiscation of profits or legal sanctions,
including the termination of authorization, permits, licenses, concessions and financing arrangements, including
facilitated financing, suspension of our operations, or prohibitions on contracting with public authorities. The
duration of these disqualifications range from a minimum of three months to a maximum of two years, although
in very serious cases, some of these disqualifications can be applied permanently. Certain of the above- mentioned
legal sanctions may also be applied as interim measures during investigations. As an alternative to the legal
sanctions, the court may appoint a judicial custodian to run the company, with the consequence that the profits
gained during the receivership period are automatically confiscated. These allegations may expose us to liability
under LD 231/2001.

Any of these event could have a material adverse effect on our business, financial condition and results
of operations.

Fedrigoni Group’s future results in the Security Business Line depend on its ability to win tenders for future
contracts.

Fedrigoni Group’s public sector customers in the Security Business Line consist of central banks and
government printing offices (for the production of banknotes, passports, stamps and diplomas and similar
documents). In the private sector, Fedrigoni Group’s customers are printers of value items and securities such as
banknotes, checks, meal tickets, and tickets for theatrical and sports events. Among other things, our paper is used
for printing banknotes in Europe, Latin America, Asia and Africa. In the Security Business Line, particularly for
the production of banknote paper and security features, contracts are typically awarded based on public tenders
by the customer. See also “—Product defects, failure to meet the client’s specifications and revenue volatility in
the Security Business Line could have a material adverse effect on our activities and growth outlook.” Even though
there is a continuous need of banknote paper production, the size, frequency and timing of banknote printing
requirements of sovereign governments and central banks is difficult to predict and therefore there is no assurance
that the Fedrigoni Group will be able in the future to win public tenders of the same size or with the same frequency
as we had in the past. Moreover, some of Fedrigoni Group’s main public customers could decide to insource their
banknote printing for reasons which are beyond our control and are difficult to predict (e.g., political or economic
reasons). For example, in 2017, a material customer of our Security Business Line decided to start insourcing its
banknote paper production and to temporarily interrupt all of its banknote orders. Such decision is expected to
have a significantly negative impact on the Security Business Line in 2018, following a strong growth in the
period 2014-2017.

Any of these events could consequently adversely affect Fedrigoni Group’s Security Business Line
production cycle, may increase the volatility of our results and, more in general, could have a material adverse
effect on our business, financial condition, results of operations and on our ability to perform our obligations
under the Notes.

Product defects, failure to meet the client’s specifications and revenue volatility in the Security Business Line
could have a material adverse effect on our activities and growth outlook.

In the Security Business Line, the Fedrigoni Group is engaged in the production and marketing of
banknote paper and security products, such as holograms and security threads for banknotes. Contracts in the
Security Business Line are typically awarded based on public tenders. Terms of a public tender determine the
principal economic and technical requirements (concerning the required features of the products and the service
levels) that must be met in carrying out the individual contracts and could impose specific obligations on the
contractor (e.g., imposition of a specific supplier of raw materials used to produce certain security products and
prohibit distribution in certain countries). Moreover, certain of the Fedrigoni Group’s contracts in the Security
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Business Line include a product lifetime warranty. See “Management’s Discussion and Analysis of Financial
Condition and Results of Operations—Off-Balance Sheet Arrangements.” In the Security Business Line, the
Fedrigoni Group is therefore exposed to the risk of liability from products that are defective or do not meet the
client’s specifications. Any product defects or deviations from the contractual specifications may result in
increased costs and expenses for us in order to remedy the defect and meet the specifications, penalties in the
event of delays in product deliveries, and potential claims for compensation from customers. Furthermore, these
events may compromise the Fedrigoni Group’s image, market perception and reputation, impairing its ability to
participate in competitive bids for the production of banknote paper or security features, and thus its ability to
maintain existing clients or gain new clients in this area. The Security Business Line is also subject to revenue
volatility due to a small order portfolio and a high customer base concentration. In particular, as of March 31,
2018, Fedrigoni Group’s ten largest customers in the Security Business Line represented 13.2% of its sales
revenues. Any loss of a material contract could have a material adverse effect on the Fedrigoni Group’s sales
revenues in the Security Business Line. For example, a customer’s decision to reduce volumes in 2017 caused a
material reduction of €7.4 million in the Fedrigoni Group’s Adjusted EBITDA for the year ended December 31,
2017. See also “—Fedrigoni Group’s future results in the Security Business Line depend on its ability to win
tenders for future contracts.”

Any of these events could have a material adverse effect on our business, financial condition, results of
operations and on our ability to perform our obligations under the Notes.

The Fedrigoni Group may fail to obtain and maintain the required certifications and accreditations and to
comply with the security and confidentiality requirements relating to the production of banknote paper.

Producers of banknote paper and security features must obtain and maintain specific accreditations
relating to the security of production sites (So-called “security certification”). To maintain this security
certification, the Fedrigoni Group takes a number of steps, including (i) performing various verifications and
inspections with appropriate technologies to ensure compliance with the required security measures during all
phases of banknote paper production, (ii) observing rigorous procedures for selecting and training personnel
operating in the Security Business Line, so as to ensure that they will not violate any laws or regulations,
particularly those concerning corruption and fraud, and (iii) adopting high standards of confidentiality in regard
both to Fedrigoni Group’s relations with third parties and to the personnel working in the Security Business Line.
Nevertheless, there can be no assurance that the security certifications the Fedrigoni Group currently holds will
be maintained in the future. Moreover, the Fedrigoni Group is subject to agreements with certain of our banknote
clients and accreditations from public authorities in the banknote sector that require their consent prior to a change
of control of the Fedrigoni Group. If such consent is not received, if one or more security certifications are lost or
not renewed, or if the Fedrigoni Group is unable to comply with the security measures and confidentiality
requirements established by clients for the production of banknote paper, this could have a material adverse effect
on our business, financial condition, results of operations and on our ability to perform our obligations under the
Notes.

Our business could be adversely affected if we incur significant integration costs with respect to any of our
bolt-on acquisitions or if we fail to successfully integrate such acquisitions, including realization of synergies.

In the past, we have grown through a combination of organic development and acquisitions, and we
intend to continue this combination in the future. Examples of our recent acquisitions during the periods presented
herein include our acquisition of GPA Holding Company Inc., a U.S. player operating in the distribution of special
digital paper and self-adhesive products and Fedrigoni Brasil Papéis Ltda (previously Arjo Wiggins Ltda.), the
Brazilian leader in the specialty papers and security papers and products. The integration of both GPA Holding
Company Inc. and Fedrigoni Brasil Papéis Ltda is still ongoing as of the date of this Offering Memorandum and
acquisitions continue to be a part of our future growth strategy. Moreover, in 2018, we entered into the Cordenons
Acquisition Agreement to acquire Cordenons, a manufacturer and distributor of fine paper in Italy focused on
high-end luxury packaging and graphic applications, and we plan to build on our experience to successfully
integrate Cordenons into our business. The Cordenons Acquisition remains subject to customary closing
conditions. For a description of the Cordenons Acquisition Agreement, see “Summary—The Transactions—The
Cordenons Acquisition.”

Growth through acquisitions entails certain risks, including the risk of a failure to realize the expected
benefits of the acquisitions and incurrence of unexpected risks and obligations. While we conduct due diligence
in preparation for each acquisition, it is possible that legal, tax and operational risks of the respective target, some
of which may be unknown or undisclosed to us at the time of the acquisition, may materialize, have more severe
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consequences than expected or increase the costs for the integration of a target. In addition, acquisitions are also
subject to the risk of overvaluation of the target and thus to the payment of consideration greater than the target
market value. Also, we may be unable to evaluate the scale of a potential acquisition, which may result in being
unable to allocate proper resources to execute the acquisition and subsequent integration efficiently.

The success of our acquisition strategy is dependent, among other things, on the successful integration
of the products and businesses we acquire at the expected costs and their subsequent expansion into new markets
or into existing markets in which we operate. Such integration and expansion may put a strain on our management
resources, distracting our managers from their regular tasks and require additional management resources to be
deployed, especially where a large scale acquisition is involved. Although we believe that our current managerial,
administrative, technical and financial resources are capable of supporting our recent and proposed future
expansion, there is no assurance that our existing resources will be sufficient for this purpose, or that we will be
able to acquire necessary additional resources on commercially acceptable terms or at all. In addition, we may be
unable to deploy sufficient resources to integrate a large scale acquisition, which may result in us being unable to
realize desired synergies. There is also a risk that key employees of companies we acquire or key employees
necessary to successfully commercialize products and technologies that we acquire, may seek employment
elsewhere, including with our competitors. Any our failure to acquire, maintain and deploy adequate management,
sales, administrative, technical and financial resources to support our expansion, could undermine our acquisition
strategy.

In addition, our acquisitions of target companies or product portfolios may be subject to regulatory
approval. There can be no assurance that we will be able to obtain regulatory approval for our future acquisitions
without unreasonable expenses and within a reasonable time period or at all.

Our failure to integrate acquired businesses and products, or to realize the intended synergies, may
prevent us from obtaining the advantages that the acquisitions were intended to create, or could have a material
adverse effect on our business, financial condition, results of operations and on our ability to perform our
obligations under the Notes.

We may experience unforeseen difficulties, delays or costs in successfully implementing our cost cutting
initiatives, and any such actions may not yield the anticipated benefits and could also result in incurring greater
costs than anticipated.

The successful implementation of our business strategy depends upon a variety of factors, including a
number of factors that are outside of our control. By the end of 2020, we expect to have undertaken initiatives
resulting in approximately €18.0 million of annual run-rate cost savings mainly related to procurement savings,
headcount optimization and management costs as reflected by our Pro Forma Adjusted EBITDA for the twelve
months ended March 31, 2018. The implementation of cost cutting measures is inherently subject to various risks,
including unforeseen additional costs, technical complications or labor unrest. We can provide no assurance that
we will reach these goals, and our strategy may evolve to suit changed circumstances, actual savings achieved
and our ability to make capital expenditures in support of such initiatives. In addition, even if implemented, such
measures may turn out to be less effective than anticipated, become effective later than anticipated or not be
effective at all and could result in greater costs than anticipated. Any of these outcomes, individually or in
combination, could have a material adverse effect on our business, financial condition, results of operations and
on our ability to perform our obligations under the Notes.

Fluctuations in exchange rates may adversely affect our business and results of operations.

We conduct business in 128 countries, including the United States, Latin America and China. Therefore,
we are exposed to the foreign exchange risk deriving from the different currencies in which we operate. While
Fedrigoni Group’s net exposure to fluctuations in exchange rates is limited, its results are subject to foreign
exchange translation and transaction risks, particularly with respect to the U.S. dollar, the British pound sterling
and the Brazilian real. For example, while the Fedrigoni Group sells the majority of its products in euros, it
purchases raw materials, such as pulp and cotton. As a consequence, appreciation or depreciation of the euro
against the U.S. dollar could affect our U.S. dollar-denominated purchases and could impact our revenue. In
addition, the value of the Fedrigoni Group’s pulp inventory and cash balances in U.S. dollars when translated into
euro for purposes of the preparation of our Financial Statements may affect our balance sheet and the reporting of
its working capital, including its reported net debt. The Fedrigoni Group also incurs significant operating expenses
denominated in British pound sterling mainly in relation to its distribution branch in the United Kingdom. Also
in this case, the Fedrigoni Group is subject to appreciation or depreciation of its reporting currency, the euro,

40



against the British pound sterling. Moreover, the Fedrigoni Group’s subsidiary Fedrigoni Brazil Papeis Ltda.,
whose indebtedness and assets are denominated in U.S. dollars and euros, exposes the Fedrigoni Group to the risk
of depreciation of the Brazilian real against the U.S. dollar and the euro. Considering that Fedrigoni Group’s
Financial Statements are prepared in euros, fluctuations in the exchange rates used to convert the Financial
Statements of subsidiaries denominated in a foreign currency as part of the consolidation process might
significantly affect results of operations, net financial debt, and consolidated net assets in the Financial Statements.
Moreover, Cordenons’ financial results are affected by fluctuations in exchange rates, particularly with respect to
the British Pound and the Australian dollar.

For the three months ended March 31, 2018 and the years ended December 31, 2017, 2016 and 2015, the
Fedrigoni Group’s sales revenues in currencies other than the euro respectively represented 27%, 24%, 25% and
24% of its total sales revenues, while costs in currencies other than the euro respectively represented 32%, 25%,
29% and 28% of its total costs.

A portion of the Fedrigoni Group’s balances in foreign currency is naturally hedged by underlying
business activities, such as in the case of the Brazilian real, with sales and costs historically aligned. We also
employ different financial derivatives (mainly currency forwards) to counter the risks associated with assets,
liabilities and anticipated future cash flows denominated in foreign currency and to protect against significant
future fluctuations in the exchange rate for the euro against the U.S. dollar (approximately 65% of the Fedrigoni
Group’s purchases in U.S. dollars are hedged with forward contracts) and the British pound sterling
(approximately 30% of the Fedrigoni Group’s sales revenues in British pound sterling are covered by hedging
contracts). However, to the extent that our sales revenues in foreign currencies are materially affected or that such
financial instruments are not sufficient or not effective or due to a default risk of the relevant counterparty,
fluctuations of local currencies could have a material adverse effect on our financial condition, results of
operations and our ability to perform our obligations under the Notes.

We are exposed to risks related to conducting operations in many different countries.

The Fedrigoni Group develops, manufactures and markets a broad range of products which are available
in 128 countries, including Italy, Spain, the United States, Latin America and Asia. Cordenons markets its products
in 90 countries, including Italy, Europe, Asia, Africa, Middle East, Oceania, North and South America. Such
international network provides us with a high degree of diversification across geographies. Both of our operations
and those of our local sales and business partners in these countries may be subject to the following risks: changes
in the rate of economic growth; unsettled political or economic conditions; expropriation or other governmental
actions; social unrest, war, terrorist activities or other armed conflict; bribery and corruption; economic sanctions
and instructions on exports and other transfers of goods; national and regional labor strikes; confiscatory taxation
or other adverse tax policies; deprivation of contract rights; trade regulations affecting production, pricing and
marketing of products; anti-trust risks; reduced protection of intellectual property rights; restrictions on the
repatriation of income or capital; exchange controls; inflation; currency fluctuations and devaluation; the effect
of global environmental, health and safety issues on economic conditions, market opportunities and operating
restrictions; and changes in financial policy and availability of credit. In addition, we or any of our local business
partners may be subject to legal proceedings regarding bribery and corruption in these countries, and we are unable
to ensure or monitor the lawful conduct of our business partners’ operations. These factors could adversely affect
our financial condition, results of operations and our ability to perform our obligations under the Notes.

Our business may be affected by political uncertainty in Italy.

We are also affected by political uncertainty in Italy related to the outcome of the general election held
on March 4, 2018. Following three months of political deadlock, on June 1, 2018, a new government was
appointed. However, there is uncertainty as to whether the new government will maintain power through a regular
term. Prolonged political instability in Italy may result in decreased demand for our products or in challenges to
conducting our business as usual. This in turn may give rise to a decrease in prices and profitability levels, which
may have a material adverse effect on our business, financial condition and results of operations. Moreover, in
the event a new government takes positions or actions adverse to our industry or the Italian economy as a whole,
this could have a material adverse effect on our business, financial condition, results of operations and prospects.

Any violation of anti-corruption legislation may have severe repercussions for our Group.

We are required to comply with the provisions of the several jurisdictions where we operate, including
in the area of anti-corruption legislation, in Italy and abroad. Particularly in the Security Business Line, the
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Fedrigoni Group participates in public tenders for contracts from public agencies, and maintains commercial
relations with governments and with private clients. See “—Product defects, failure to meet the client’s
specifications and revenue volatility in the Security Business Line could have a material adverse effect on our
activities and growth outlook.” Therefore, we could face allegations or could be subject to investigations pursuant
to applicable anti-corruption legislation in the countries where we operate. Although the Fedrigoni Group has
adopted and maintains a “Code of Ethics” that includes provisions addressing compliance with anti-corruption
regulations, consistent with LD 231/2001 as well as a Management and Control Model (Modello di
Organizzazione e Controllo), there can be no assurance that such system will be able to detect or prevent all
potential instances of illicit conduct. Recently, there has been a substantial increase in the global enforcement of
anti-corruption laws. We operate in parts of the world that have experienced large-scale government corruption,
such as Brazil, and, in certain circumstances, strict compliance with anti-bribery laws may conflict with local
customs and practices. An allegation or a finding of illicit conduct by our Group could have a material adverse
effect on our business, financial condition and results of operations as well as our ability to win new orders or
renew existing commercial relationships. Moreover, any court proceedings and judgments against us, even if not
final (for example because still subject to appeal), may cause us to lose orders that have already been awarded, or
to be barred from participating in future public tenders, and may damage our reputation. If we are found liable for
violations of any of these laws (either due to our own actions, out of our own inadherence or due to actions or
inadherence of others), we could suffer administrative, criminal or civil liabilities. For example, in 2015, Consip
(the Italian governmental agency that acts, inter alia, as central purchasing body) excluded Fedrigoni from a public
tender for the supply of stationery products to Italian schools due to the failure to report in the administrative
documentation required in the context of such tender that both the former CEO and a senior manager of Fedrigoni
had criminal records. Although ANAC (the Italian Anti-Corruption Authority), following a notice notified by
Consip summarizing the content of its decision, ruled that the omission of Fedrigoni was not due to gross
negligence or fraud and consequently dismissed the case opened before ANAC itself, an administrative
proceeding before the Italian Supreme Administrative Court is still pending in relation to the aforementioned
Consip’s exclusion and a negative ruling could potentially exclude Fedrigoni from future tenders in Italy or abroad
for a maximum period of three years from the date in which the decision becomes final and binding. See also
“Business—Legal Proceedings.” From time to time, we also receive complaints from employees or former
employees alleging improper conduct by other employees or managers in the Group. As of the date of this Offering
Memorandum, we are investigating one such anonymous whistleblower complaint in relation to a relatively-
recently acquired subsidiary of the Group. This complaint alleges compliance violations by certain persons
employed by such subsidiary, but such allegations have not been verified and are still being investigated with the
assistance of external counsel.

Any of these events could have a material adverse effect on our business, financial condition, results of
operations and on our ability to perform our obligations under the Notes.

Our international sales and operations increase the risks associated with economic and trade sanctions imposed
by the European Union, the United States and other jurisdictions.

We must comply with applicable economic and trade sanctions and export controls imposed by
governments and authorities in the jurisdiction in which we conduct our operations. These measures can prohibit
or restrict transactions and dealings with certain countries and with certain designated persons. If we fail to comply
with such applicable laws and regulations, we could be subject to civil or criminal penalties, other remedial
measures, and legal expenses, which could adversely affect our business and financial condition, results of
operations, and our ability to perform our obligations under the Notes. The Fedrigoni Group currently distributes
its paper and paper-related products to customers in Iran, Syria, Russia, and Venezuela and, in the past, we sold
paper-related products to parties marketing such products in Cuba. The Fedrigoni Group also distributes its
security products to customers in countries that may be subject to sanctions, such as Venezuela, which may involve
contracting with government agencies. We believe these activities have been in compliance with applicable
sanctions and export control laws, and we are not aware that United States persons, including our U.S. operations,
have been involved in or otherwise facilitated such activities. While we believe that Fedrigoni Group’s activities
to date have been performed in compliance with applicable sanctions and export controls, we cannot predict the
manner in which existing laws might be administered or interpreted. We also cannot predict the nature, scope or
effect of future regulatory requirements to which our operations might become subject. Future regulations could
limit the countries in which some of our products may be sold, or could restrict our access to, or increase the cost
of obtaining, products from foreign sources. The occurrence of any of the foregoing could have a material adverse
effect on our business, financial condition and results of operations.
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We are subject to complex tax laws, and changes in tax laws or challenges to our tax position could adversely
affect our results of operations and financial condition.

Changes in tax laws could adversely affect our tax position, including our effective tax rate or tax
payments. We often rely on generally available interpretations of applicable tax laws and regulations. We cannot
be certain that the relevant tax authorities are in agreement with our interpretation of these laws. If our tax positions
are challenged by relevant tax authorities, the imposition of additional taxes could require us to pay taxes that we
currently do not collect or pay or increase the cost of our services to track and collect such taxes. For example,
the Fedrigoni Group has been challenged by competent Italian tax authorities with reference to the proper
determination of excise duties (accise) to be paid in relation to the consumption of electric energy utilized during
the production process at its production facilities located in the cities of Fabriano, Pioraco and Castelraimondo,
for a total amount of approximately €2.3 million (including penalties) for the periods 1993-1998 and 2008-2016.
The Fedrigoni Group has appealed against these challenges before the competent tax courts and, as of the date of
this Offering Memorandum, the relevant proceedings are pending. Any of these risks could increase our cost of
operations and have a negative effect on our business, financial condition, operating results and cash flows.

We rely on certifications by industry standard-setting bodies.

We obtain and seek to adhere to certain certifications because we seek to conduct our activities with
respect to the environment and because certain of our customers have required us to obtain such internationally
recognized certifications for our products, or we comply on a voluntary basis because we believe that it confers
advantages on sellers who are so certified. We incur significant costs and expenses to comply with and maintain
our certifications, including assessments on a regular basis, annual monitoring and implementation of record-
keeping requirements. If we fail to maintain any of our certifications, our business may be harmed because our
customers that require or encourage such certifications may cease buying products from us, which in turn could
have a material adverse effect on our business, financial condition, results of operations and cash flows.

We may not be able to locate and develop relationships with a sufficient number of new pulp suppliers or
maintain relationships with our existing pulp suppliers, which could lead to increased costs and product
shortages, which could harm our business.

While we supply some of the raw materials used in our production process internally, we purchase pulp
from third-party suppliers. In particular, the Fedrigoni Group purchases 95% of pulp (which is the principal raw
material used in its paper production accounting for 29.0% of the total cost of raw materials in the twelve months
ended March 31, 2018), from its top ten, non-exclusive, third-party suppliers. See “Business—Procurement and
Suppliers” and “—Risks Related to Our Industry—Changes in the costs or availability of raw materials and energy
could adversely affect our business.” Although the standard contractual terms with Fedrigoni Group’s pulp
suppliers typically provide for a monthly negotiation of price based on PIX indexes and for standard payment
terms of 90 days in the event that one or more of its pulp suppliers decides to no longer work with the Fedrigoni
Group or demands more stringent payment terms or is unable to meet the quantity or quality of the Fedrigoni
Group’s product requirements, we may not be able to develop relationships with new suppliers in a manner that
is sufficient to supply the shortfall. Even if we do identify such new suppliers, we may experience increased costs
or product shortages as we transition our product requirements to alternative suppliers. In addition, we cannot
assure that any new supplier with which we do business would not be subject to the same or similar quality and
quantity related risks as our existing suppliers.

Any of these factors could adversely affect our financial condition, results of operations and our ability
to perform our obligations under the Notes.

Failure to renew agreements with our material suppliers and customers on acceptable terms or the termination
of such agreements by material suppliers or customers could harm our business.

Failure to renew contracts with material suppliers, such as suppliers of pulp, energy, methane gas, mineral
charges (calcium carbonate and kaolin) and chemicals (latex, starch, glues and colors) and material customers,
such as printers, publishers and processors in the Paper Business Line and in the Cordenons’ business, label
printers and producers in the Fedrigoni Group’s Converting Segment and public customers in Fedrigoni Group’s
Security Business Line, could negatively impact our business. See also “—We may not be able to locate and
develop relationships with a sufficient number of new pulp suppliers or maintain relationships with our existing
pulp suppliers, which could lead to increased costs and product shortages, which could harm our business.” In
addition, certain of our contracts with suppliers and customers could be early terminated by the respective
counterparties as a result of a change of control and/or under other circumstances provided under the relevant
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contracts. Besides, certain of our relationships with our suppliers and customers are not governed by a framework
agreement but only by specific orders from time to time and, therefore, there is no certainty on their duration and
they could be interrupted abruptly. At the end of a contract’s term, which may be accelerated as a result of an
early termination under the contracts, these suppliers or wholesalers have a choice to either renegotiate their
contract with us, increase or decrease its scope (with our consent), seek out our competitors to provide the same
or similar services or cease outsourcing of the relevant activity. Whenever a contract expires or is due for renewal,
suppliers and wholesalers may seek price adjustment from us. In addition, these parties may seek a price
adjustment when their business experiences significant volume changes. Certain material suppliers or customers
may also seek to increase prices previously agreed with us due to pricing competition or other economic needs or
pressures being experienced by the supplier or the customer. Moreover, in the Fedrigoni Group’s Security
Business Line, terms of public tender could include ad nutum termination provisions. If our contracts are
terminated either by a material supplier or customer (for example, as a result of a change of control event being
triggered) or not extended upon their termination, if our material suppliers or customers shift business away from
us, or if we are unsuccessful in retaining high renewal rates and contract terms that are favorable to us, this can
cause delays and may have a material adverse effect on our business and our respective operating segments,
financial condition, results of operations and on our ability to perform our obligations under the Notes.

The Fedrigoni Group generally does not have any formal contractual arrangements with its distributors, which
may have a material adverse effect on the Fedrigoni Group’s business.

The Fedrigoni Group generally does not enter into any formal contractual arrangement with its external
distributors, who distribute approximately 23.1% of its products. Accordingly, the Fedrigoni Group negotiates
prices with distributors orally for each order it places and it is therefore subject to the risk that distributors will
demand lower prices and it may not be able to successfully resist such demands, which could impact the Fedrigoni
Group’s margins if it cannot incorporate such changes into the prices of its products. The Fedrigoni Group is also
subject to the risk that its distributors could require more stringent payment terms, and condition their sale of its
products on its acceptance of such terms. Furthermore, in case of disputes with the distributors, the Fedrigoni
Group could encounter difficulties in providing evidence and enforcing such agreements (depending on the
applicable law) and it would not have contractual remedy against these distributors if it suffers economic loss as
a result of their actions. Any of these factors could adversely affect the Fedrigoni Group’s financial condition,
results of operations and our ability to perform our obligations under the Notes.

The Fedrigoni Group’s Converting Segment could be affected by fluctuations in wine production.

One of the Fedrigoni Group’s key premium niche market in the Converting Segment is the wine labels
market, which accounted for 23.3% of its total sales revenues in the Converting Segment in the twelve months
ended March 31, 2018. In this market, the Fedrigoni Group is the second largest manufacturer of self-adhesive
products globally, with approximately 29% of market share by volume in self-adhesive products for wine bottle
labels, and the largest manufacturer in Europe, with approximately 42% of market share by volume. Labels
production in this premium niche market is highly dependent on wine production, which fluctuates on a yearly
basis due to a range of factors which are beyond the Fedrigoni Group’s control, such as climate change. For
example, in 2017 the French wine production was severely affected by adverse climate conditions, which caused
a reduction in the volume of wine produced of 8.5% compared to the previous year. While global wine production
has shown a relatively stable trend in the last 15 years, it cannot be ruled out that the wine industry could be
negatively affected in the future, which could decrease the Fedrigoni Group’s results of operations and have a
material adverse effect on our business and financial condition.

Customer demand is difficult to forecast accurately and, as a result, we may be unable to match production of
our specialty products in the Paper Business Line or Cordenons’ special paper segment with customer demand.

We make planning and spending decisions, including determining the levels of business that we will seek
and accept, production schedules, component procurement commitments, personnel needs and other resource
requirements, based on our estimates of product demand and customer requirements.

Our specialty products in our Paper Business Line, which include packaging paper, digital print paper,
drawing and art paper, stationery and Cordenons’ special papers are typically purchased pursuant to individual
purchase orders. While our customers may provide us with their demand forecasts, they are typically not
contractually committed to buy any quantity of products beyond firm purchase orders. Furthermore, many of our
customers may increase, decrease, cancel or delay purchase orders already in place without significant penalty.
The short-term nature of commitments by our customers and the possibility of unexpected changes in demand for
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their products reduce our ability to accurately estimate future customer requirements. On occasion, customers may
require rapid increases in production, which can strain our resources, cause our manufacturing to be negatively
impacted by materials shortages, necessitate more onerous procurement commitments and reduce our gross
margin. Although our production process is flexible and enables us to satisfy changes in demand, we may not
have sufficient capacity at any given time to meet the volume demands of our customers, or one or more of our
suppliers may not have sufficient capacity at any given time to meet our volume demands. If any of our major
customers decrease, stop or delay purchasing our products for any reason, we could have excess manufacturing
capacity or inventory and it could have a material adverse effect on our business, financial condition, results of
operations and cash flows.

Our business is conducted under various administrative controls.

Our operations are subject to the general supervision of various public administrative authorities,
including labor, tax and environmental authorities, as well as to extensive regulation of our business and its impact
on the environment, including with respect to carbon dioxide emissions. Such laws and regulations require
licenses, permits and other approvals to be obtained in connection with the operation of our business. We are also
required to purchase carbon dioxide emission credits commensurate with our emissions, the price of which may
significantly increase. In compliance with Kyoto Protocol’s requirements regarding greenhouse gas emission
reductions, we began making payments for carbon dioxide emission credits in 2005 and we currently trade white
certificates. For example, in 2016, the Fedrigoni Group paid €0.8 million for carbon dioxide emission credits. The
regulatory framework to which we are subject imposes significant actual, day-to-day compliance burdens, costs
and risks on us. Non-compliance with such regulations could result in the revocation of permits, sanctions, fines
or even criminal penalties. Compliance with regulatory requirements may result in substantial costs to our
operations that may not be recovered. In addition, we cannot predict the timing or form of any future regulatory
or law enforcement initiatives. Changes in existing energy, environmental and administrative laws and regulations
may materially and adversely affect our business, products, services, margins and investments. Further, such
changes in laws and regulations could increase the size and number of claims and damages asserted against us or
subject us to enforcement actions, fines and even criminal penalties.

We believe that we manage our business in a manner that conforms to general practice in our industry
and that complies with applicable administrative rules, regulations and procedures. However, we cannot assure
you that our interpretation and application of such rules, regulations and procedures will not differ from the views
of the relevant public authorities as to their appropriate interpretation and application. These public authorities
may audit, review or inspect our activity.

To the extent any such audit, review or inspection reveals discrepancies between the interpretations and
applications made by us and those made by the relevant public authority, we may experience a material adverse
effect on our business, financial condition, results of operations and cash flows.

Our insurance is limited and subject to exclusions.

We operate 14 production/finishing facilities, of which six are also paper mills. Following the Cordenons
Acquisition, we will also operate two additional facilities in Italy. We currently have in place a number of different
insurance policies that cover property damage and losses due to the interruption of our business, subject to
customary conditions. We believe that this coverage is adequate to cover the risk of loss resulting from any damage
to our property or the interruption of any of our business operations. However, the insurance policies are subject
to limits and exclusions. There can be no assurance that our insurance program would be sufficient to cover all
potential losses and we may not be able to obtain sufficient levels of property insurance coverage in the future or
that such coverage will be available on terms acceptable to us. See “—If we encounter problems manufacturing
products or cease to manufacture products, our business could suffer.”

If the level of premiums were to increase in the future, we might not be able to maintain insurance
coverage comparable to those that are currently in effect at comparable cost, or at all. For example, some of our
insurers could decide to review insurance premiums or modify our insurance coverage as a result of the higher
levels of leverage and indebtedness of our Group. Failure to maintain adequate insurance coverage could result in
the termination of contracts by our material suppliers or in the modification of price mechanics of our material
contracts, which could have a material adverse effect on our business financial condition, results of operations
and cash flows. See “—Failure to renew agreements with our material suppliers and customers on acceptable
terms or the termination of such agreements by material suppliers or customers could harm our business.”
Moreover, if we were unable to pass any increase in insurance premiums on to our customers, such additional
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costs could have a material adverse effect on our business, financial condition, results of operations and cash
flows.

Furthermore, the Fedrigoni Group generally obtains trade credit insurance with respect to a large part of
its trade receivables. Although the Fedrigoni Group generally extends trade credit only where such insurance is
available, in certain cases it will extend such trade credit where insurance cannot be obtained or cannot be obtained
in sufficient amounts. We cannot assure you that our efforts to insure the Fedrigoni Group’s trade credit
receivables will be effective to prevent losses in the event of our counterparties’ financial distress and that any
such financial distress will not result in reductions or cancellations or our existing policies. Any such trade credit
losses may be substantial and would negatively affect our results of operation and financial position.

A breakdown in our information technology systems could result in a significant disruption of our business.

Our operations, including research, development, manufacturing, accounting, storage and delivery, are
highly dependent on our information technology systems. We make continuous investments to appropriately adapt
these complex and high-performing systems to changing business processes. Such systems are vulnerable to a
number of problems, such as software or hardware malfunctions, malicious hacking, physical damage to vital data
centers and computer virus infection. In addition, the information technology system needs regular upgrading to
accommodate expansion of our business and maintain the efficiency of our operations. If we face a breakdown in
our system, we could experience significant business and operational delays across our businesses. In particular,
any breakdown in our information technology systems could result in disruptions of our research, development,
manufacturing, accounting and billing processes. To the extent that any disruption or security breach were to result
in a loss of or damage to our data, or inappropriate disclosure of confidential or proprietary information, we could
incur liability and the development of our product candidates could be delayed. Any of this could have a material
adverse effect on our business, financial condition, results of operations and on our ability to perform our
obligations under the Notes.

We handle personal data including in the ordinary course of our business, and any failure to comply with
applicable data protection laws or to maintain the confidentiality of that data could result in fines, legal liability
for us and reputational harm to our business.

We process personal consumer data (including consumer names and addresses) as part of our business,
and therefore we must comply with strict data protection and privacy laws in all the jurisdictions in which we
operate. For example, we are subject to extensive European and Italian laws and regulations on privacy,
information security and data protection, the main and most relevant of which relate to the collection, protection
and use of personal and business data, including the EU Regulation 2016/679 (“European Data Protection
Regulation”). In particular, we adapted our internal procedures to the requirements imposed by the recently
implemented European Data Protection Regulation. The costs of complying with the European Data Protection
Regulation are increasing, particularly in the context of ensuring that adequate data protection and data transfer
mechanisms are in place. Our failure to comply with privacy, data protection and information security laws, such
as the European Data Protection Regulation, could result in potentially significant regulatory and/or governmental
investigations and/or actions, litigation, fines, sanctions and damage to our reputation.

Moreover, data protection laws and rules impose certain standards of protection and safeguarding on our
ability to collect and use personal information relating to customers and potential customers, and could make us
liable in the event of a loss of control of such data or as a result of unauthorized third-party access. Unauthorized
data disclosure could occur through cyber security breaches as a result of human error, external hacking, malware
infection, malicious or accidental user activity, internal security breaches, and physical security breaches due to
unauthorized personnel gaining physical access. We and our customers and suppliers who carry out our
outsourcing, could be subject to breaches of security by hackers. A future breach of our system or that of one of
our customers or outsourcing partners may subject us to material losses or liability, including fines, claims for
unauthorized use of personal and sensitive data or other claims. A misuse of such data or a cybersecurity breach
could harm our reputation, increase our operating expenses in order to correct the breaches or failures, expose us
to uninsured liability, increase our risk of regulatory scrutiny, subject us to lawsuits, result in the imposition of
material penalties and fines under any applicable international laws or regulations, and adversely affect our
business and results of operations. We have policies and procedures in place to seek to prevent such breaches and
carry out detailed root cause analysis on any breach that does occur in order to ensure that similar occurrences do
not arise. However, if a single material breach or series of less material breaches was to occur, we could face
liability under data protection laws, could lose the goodwill of our clients and could have our reputation damaged.
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Any of these factors could have a material adverse effect on our business, financial condition, results of
operations and on our ability to perform our obligations under the Notes.

The Fedrigoni Group’s business requires significant ongoing capital expenditures.

The Fedrigoni Group’s total capital expenditures (which consist of investments in intangible assets,
investments in property plant and equipment (including Extraordinary Capital Expenditures), net of disposals of
intangible assets and disposals of property, plant and equipment) were €31.6 million for the year ended December
31, 2015, €43.3 million for the year ended December 31, 2016, €54.2 million for the year ended December 31,
2017 and €54.0 million for the twelve months ended March 31, 2018. The Fedrigoni Group incurs significant
capital expenditures on an ongoing basis to maintain its equipment and to comply with environmental and safety
laws, as well as to enhance the efficiency of its operations. Going forward, the Fedrigoni Group expects its average
annual maintenance capital expenditure (i.e., capital expenditure required to maintain the operating performance
of our production and co-generation facilities) to be approximately between €15.0 million and €20.0 million. We
will undertake any additional, non-maintenance capital expenditure only where we believe such capital
expenditure would be accretive to our Adjusted EBITDA.

We anticipate that our available cash resources will be sufficient to fund our operating needs and capital
expenditures for the foreseeable future. If we require additional funds for capital expenditures, we may not be able
to obtain them on favorable terms, or at all. Furthermore, if we cannot maintain or upgrade our production facilities
and equipment as we require or as necessary to ensure environmental compliance with current or future
regulations, it could have a material adverse effect on our business, financial condition, results of operations and
on our ability to perform our obligations under the Notes.

Concerns about the effects of climate change may have an impact on our business.

Concerns about global warming and carbon footprints, as well as legal and financial incentives favoring
alternative fuels, are causing the increased use of sustainable, non-fossil fuel sources for electricity generation.
Electricity generation companies are competing in the same markets as us for the same raw materials we use in
our paper production process, namely wood and wood chips, driving prices for such materials upwards, especially
during the winter in the Northern hemisphere. Climate change could also cause the spread of disease and pestilence
into plantations and fiber sources, far beyond their traditional geographic spreads, increasing the risk that the wood
supply necessary to our operations may be negatively impacted. If either of these phenomena intensifies,
additional costs or supply shortages could have a material adverse effect on our business, financial condition,
results of operations and cash flows.

Risks Related to the Transactions

The Acquisitions entitled certain of our customers and certain other business partners, to terminate their
agreements as a result of change of control provisions.

The Fedrigoni Acquisition constituted a change of control under certain agreements entered into by the
Fedrigoni Group. As of the Fedrigoni Acquisition Closing Date, counterparties’ to the Fedrigoni Group’s
agreements became entitled to terminate such agreements, and some of these counterparties may exercise their
termination rights, which could have an adverse effect on the revenues and business of the Fedrigoni Group.

The Cordenons Acquisition constitutes a change of control under certain agreements entered into by the
Cordenons Group, including agreements with customers, suppliers and distributors. On the Cordenons Acquisition
Closing Date, these counterparties will become entitled to terminate such agreements. Some of these
counterparties may exercise their termination rights, which could have an adverse effect on the revenues and
business of the Cordenons Group.

In the event of termination of any material contract as a result of the Acquisitions, there can be no
assurance that we would be able to successfully replace the products or services that were provided under the
relevant contract at attractive prices or at all. Likewise, if we were required to amend any such contract, we can
provide no assurance that the terms of such amendment will not be materially adverse to us or will not otherwise
impact our business or operations. Accordingly, any termination or amendment of a significant contract as a result
of the change of control could materially or adversely affect our business and the ability to provide services to our
customers. It is also possible that material supply contracts could be terminated or amended in other
circumstances. If we fail to become a party to a material contract that historically has formed part of our business
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or any such arrangement is terminated, this could have a material adverse effect on our business, results of
operations and financial condition.

We may have liabilities that are not known to us or greater than anticipated.

We may have liabilities that we failed or were unable to discover or that we underestimated in the course
of performing due diligence investigations in connection with the Acquisitions. We may learn of additional
information about Fedrigoni and/or Cordenons that adversely affects us, such as unknown or contingent liabilities
and issues relating to compliance with applicable laws and regulations. For example, we could become liable for
overdue payables of Fedrigoni and/or Cordenons to suppliers and employees that are not currently known to us,
or we could become subject to tax or pension liabilities in respect of historical periods that we are not currently
aware of or the amount of which we underestimated or liabilities in respect of legal proceedings or intellectual
property disputes or any proceedings relating to anti-corruption, sanctions, anti-money laundering and related
laws and regulations. In conducting our due diligence, we have been required to rely on resources available to us,
including public information and information provided by the Sellers and third-party advisers. In addition, our
due diligence provided for materiality thresholds, a limited scope and a restricted perimeter. There can be no
assurance that the due diligence we have undertaken has revealed or highlighted all relevant facts necessary or
helpful in evaluating the Acquisitions. Furthermore, there can be no assurance as to the adequacy or accuracy of
information, including financial information, provided during the due diligence exercise or that such information
was accurate and remained accurate through the conclusion of the due diligence exercise. The due diligence
process is inherently subjective. If the due diligence investigation failed to accurately determine or to identify
material information regarding the Acquisitions, we may later be forced to significantly modify our business plan,
write down or write off certain assets or incur impairment or other charges. Similarly, the materialization of certain
risks, which may or may not be identified during due diligence, occur, it may lead to a loss of property, loss of
value and, potentially, subsequent contractual and statutory liability to various parties.

Any of these events, individually or in the aggregate, could have a material adverse effect on our business,
or on the financial condition and results of operations of the Issuer and our ability to fulfill our obligations under
the Notes.

We may not be able to enforce claims relating to a breach of the representations and warranties that the Sellers
have provided to the Issuer under the Acquisition Agreements.

In connection with the Acquisitions, the Sellers have given certain customary representations and
warranties in the Acquisition Agreements related to their shares, each company, as applicable, and each
company’s business, as applicable. Nonetheless, third-parties could seek to hold the Issuer responsible for any of
the liabilities the Sellers have agreed to retain, and the Issuer may not be able to enforce any claims against the
Sellers relating to breaches of these representations and warranties. The Sellers’ liability under the Acquisition
Agreements is very limited. Moreover, even if we are able to eventually recover any losses resulting from a breach
of these representations and warranties, we may temporarily be required to bear these losses itself.

We may be unable to complete the Post-Completion Mergers within the anticipated time frame, or at all.

We intend to complete the Post-Completion Mergers in the medium-term following the New Notes Issue
Date. The Post-Completion Mergers will be undertaken pursuant to the provisions of Article 2501-bis of the Italian
Civil Code. In order to complete the Post-Completion Mergers, there are various steps that we must take, including
the preparation of merger plans, reports by the directors of the companies involved in the Post-Completion
Mergers (relazione dell’organo amministrativo) and reports by an independent expert appointed by the court,
assessing the sustainability of debt at the level of the company resulting from the Post-Completion Mergers. Our
estimation of the time frame required to complete the Post-Completion Mergers is based upon market practice for
leveraged buyouts in Italy, which typically involve acquisition vehicles in the form of joint stock companies
(societa per azioni) where an independent expert is required to be appointed by the court, which creates an inherent
uncertainty as to the length of time in which the Post-Completion Mergers can be expected to take place. In
addition, there can be no assurance that the independent expert will release its report or that the other steps required
for the Post-Completion Mergers will be taken in a timely manner, or at all. Subject to certain exceptions, the
Post-Completion Mergers can only be implemented following the expiration of 60 days after the latest filing with
the competent companies’ registry of the resolutions approving the applicable Post-Completion Merger. Within
this 60-day deadline, the creditors of the companies involved in a Post-Completion Merger are entitled to
challenge the applicable Post-Completion Merger.
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We may be unable to integrate Cordenons and Fedrigoni effectively and realize the potential and anticipated
benefits from such acquisitions.

We cannot assure you that we will be able to integrate Cordenons and Fedrigoni effectively. If we cannot
successfully integrate such acquisitions, we may not be able to realize the potential and targeted benefits from
these acquisitions. In order to realize targeted annualized synergies and cost savings, we expect to make cash
outlays, which may be higher than our estimated amount. Our targeted synergies and cost savings are based upon
assumptions about our ability to implement these measures in a timely fashion and within certain cost parameters.
Our ability to achieve our targeted synergies and cost savings is dependent upon a significant number of factors,
some of which may be beyond our control. If one or more of our underlying assumptions regarding these projects
proves to have been incorrect, these efforts could lead to substantially higher costs than planned and we may not
be able to realize fully, or in the anticipated time frame, the expected benefits of our targeted synergies and cost
savings. Synergies and cost savings from improved production processes may not be realized or sustained due to
changes in customer needs, environmental law, the availability of raw materials, energy costs, difficulty in
integrating employees due to different working cultures or other variables. The continued integration of
Cordenons and Fedrigoni could have unintended consequences, such as the loss of key customers and suppliers.
Our inability to realize the targeted cost savings, synergies and revenue enhancements from our recent acquisition
could have a material adverse effect on our business, results of operations and financial condition.

The interests of the Sponsor may conflict with your interests as a holder of the Notes.

The Sponsor indirectly controls the majority of the shares of the Issuer. As a result, the Sponsor has and
will continue to have, directly or indirectly, the power to affect our legal and capital structure as well as the ability
to elect and change our management and to approve other changes to our operations and to influence the outcome
of matters requiring action by our shareholder. Our Sponsor’s interests in certain circumstances may conflict with
your interests as noteholders, particularly if we encounter financial difficulties or are unable to pay our debts when
due. For example, the Sponsor could vote to cause us to incur additional indebtedness. The Sponsor is in the
business of making investments in companies and may acquire and hold interests in businesses that compete
directly or indirectly with us. The Sponsor may also pursue acquisition opportunities that are complementary to
our business and, as a result, those acquisition opportunities may not be available to us. In addition, the Sponsor
may hold interests in our suppliers or our customers. The Sponsor and its affiliates could also have an interest in
pursuing acquisitions, divestitures (including one or more divestitures of all or part of our business or sales of our
shares which would result in changes to our shareholding structure), financings, dividend distributions or other
transactions that, in their judgment, could enhance their equity investments, although such transactions might
involve risks to you as a holder of Notes.

The Issuer does not currently control Cordenons and will not control Cordenons until completion of the
Cordenons Acquisition, which could have operational consequences.

The Issuer will not control Cordenons and its subsidiaries until the Cordenons Acquisition Closing Date.
The Cordenons Sellers may not operate the business of Cordenons during the interim period from the signing of
the Cordenons Acquisition Agreement until the completion of the Cordenons Acquisition in the same way that
we would.

Some information contained in this Offering Memorandum has been derived from public sources and, in
the case of historical information relating to Cordenons, has been provided to us by third parties, Cordenons and
their subsidiaries. The Issuer has relied on such information supplied to it in its preparation of this Offering
Memorandum. Furthermore, the Cordenons Acquisition itself has required, and will likely continue to require,
substantial time and focus from management, which could adversely affect their ability to operate the business.
Likewise, employees may be uncomfortable with the Cordenons Acquisition or feel otherwise affected by it,
which could have an impact on work quality.

In addition, prior to the Cordenons Acquisition Closing Date, neither Cordenons nor any of its
subsidiaries will be subject to the covenants described in “Description of the Notes™ included in or to be included
in the Indenture. As such, we cannot assure you that, prior to such date, Cordenons or any of its subsidiaries will
not take any action that would otherwise have been prohibited by the Indenture had those covenants been
applicable. Any of the risks associated with the Issuer’s lack of control until the completion of the Cordenons
Acquisition could have a material adverse effect on our business, results of operations and financial condition.

The Cordenons Acquisition Agreement may be amended in a manner that could be adverse to you.
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The Cordenons Acquisition is expected to be consummated in accordance with the terms of the
Cordenons Acquisition Agreement. The Cordenons Acquisition Agreement may be, however, amended at any
time by the parties thereto, without the consent of holders of the New Notes, and any such amendment could be
adverse to the holders of the New Notes. Furthermore, any amendments made to the Cordenons Acquisition
Agreement may make the Cordenons Acquisition less attractive, which, in turn, could have a material adverse
effect on our business, results of operations and financial condition. It is a condition to the settlement of the New
Notes that the Cordenons Acquisition will have been consummated. The Initial Purchasers may waive such
condition to the settlement of the New Notes in their sole discretion.

Risks Related to Our Capital Structure

Our substantial leverage and debt service obligations could materially adversely affect our business, financial
position and results of operations and preclude us from satisfying our obligations under the Notes and the
Guarantees.

After completion of the Transactions, we will be highly leveraged and have significant debt service
obligations. As of March 31, 2018, after giving pro forma effect to the Transactions, we would have had total
third-party financial indebtedness outstanding in the amount of €612.8 million, consisting of the Notes, the New
Notes and certain working capital facilities. In addition, as of March 31, 2018, we had committed but undrawn
capacity under our Revolving Credit Facility of €100.0 million and, after giving pro forma effect to the
Transactions, we would have had €3.4 million outstanding and €121.1 million available for borrowing under
certain working capital facilities, as well as receivables facilities and off-balance sheet obligations under exchange
rate and guarantee arrangements. We anticipate that we will continue to be highly leveraged for the foreseeable
future. See “Capitalization,” “Description of Other Indebtedness” and “Description of the Notes.”

The degree to which we will be leveraged following completion of the Transactions could have important
consequences to holders of the New Notes, including, but not limited to:

e making it more difficult for us to satisfy our obligations with respect to the New Notes, the Revolving
Credit Facility and other debt and liabilities we may incur;

e increasing our vulnerability to, and reducing our flexibility to respond to, general adverse economic
and industry conditions;

e requiring the dedication of a substantial portion of our cash flow from operations to the payment of
principal of, and interest on, our indebtedness, thereby reducing the availability of such cash flow to
fund working capital, capital expenditures, acquisitions, joint ventures, product research and
development, or other general corporate purposes;

e restricting us from pursuing acquisitions or exploiting business opportunities;

o limiting our flexibility in planning for, or reacting to, changes in our business, the competitive
environment and the industry in which we operate;

e negatively impacting credit terms with our suppliers and other creditors;

e increasing our exposure to interest rate increases because some of our indebtedness bears a floating
rate of interest;

e placing us at a competitive disadvantage compared to our competitors that are not as highly
leveraged; and

e limiting our ability to obtain additional financing to fund future operations, capital expenditures,
business opportunities, acquisitions and other general corporate purposes and increasing the cost of
any future borrowings.

Any of these or other consequences or events could have a material adverse effect on our ability to satisfy
the Issuer’s obligations, including under the New Notes and the Revolving Credit Facility.

Our ability to service our indebtedness will depend on our future performance, which will be affected by
prevailing economic conditions and financial, business, regulatory and other factors. Many of these factors are
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beyond our control. If we cannot service our indebtedness and meet our other obligations and commitments, we
might be required to refinance our debt or to dispose of assets to obtain funds for such purpose. We cannot assure
you that refinancing or asset dispositions could be effected on a timely basis or satisfactory terms, if at all, or
would be permitted by the terms of our debt instruments.

The Issuer is a holding company that has no revenue generating operations of its own and prior to the
Fedrigoni Post-Completion Merger will depend on cash from the operating companies of the Group to be able
to make payments on the New Notes and the Guarantees.

The Issuer is a holding company with no business operations other than management of the equity
interests it holds in its subsidiaries. The Issuer is dependent upon the cash flow from its operating subsidiaries in
the form of dividends or other distributions or payments to meet its obligations, including its obligations under
the New Notes and the Guarantees. Given our Group’s international operations, we have a large number of
operating subsidiaries and business participations, which individually contribute to our results. The amounts of
dividends and distributions available to the Issuer will depend on the profitability and cash flows of its subsidiaries
and the ability of each of those subsidiaries to declare dividends under applicable law. The Issuer’s subsidiaries
may not be able to, or may not be permitted under applicable law to, make distributions or advance upstream loans
to the Issuer to make payments in respect of its indebtedness, including the New Notes and the Guarantees.

Various agreements governing our debt may restrict and, in some cases may actually prohibit, the ability
of these subsidiaries to move cash to the Issuer. Applicable tax laws may also subject such payments to further
taxation. Applicable laws may also limit the amounts that some of our subsidiaries will be permitted to pay as
dividends or distributions on their equity interests, or even prevent such payments. In particular, the ability of the
Issuer’s subsidiaries to pay dividends to the Issuer will generally be limited to the amount of distributable reserves
available to each of them and the ability to pay its debt when due. The subsidiaries of the Issuer that do not
guarantee the Notes have no direct obligation to make payments with respect to the New Notes or the Guarantees.
While the Indenture limits or will limit the ability of the Issuer’s subsidiaries to incur consensual restrictions on
their ability to pay dividends or make other intercompany payments, these limitations are subject to significant
qualifications and exceptions, including exceptions for restrictions imposed by applicable law.

We may incur substantially more debt in the future, which may make it difficult for us to service our debt,
including the Notes, and impair our ability to operate our businesses.

Despite our substantial leverage, we may incur substantial additional debt in the future. The Issuer has
the ability to borrow up to €100.0 million under the Revolving Credit Facility, which will be secured by the
Collateral and security interests over certain other assets, and the Indenture also permits the incurrence of
additional debt thereunder. The Indenture and the Revolving Credit Facility Agreement also permit the Issuer to
incur a substantial amount of indebtedness at subsidiaries that do not guarantee the New Notes and to incur
indebtedness that shares in the Collateral or that benefits from security interests over assets that do not secure the
Notes. Any debt that our subsidiaries incur could be structurally or effectively senior to the New Notes to the
extent that such subsidiaries do not guarantee the New Notes or secure the New Notes, and other debt could be
secured or could mature prior to the New Notes. Although the Revolving Credit Facility Agreement and the
Indenture contain, restrictions on the incurrence of additional indebtedness, these restrictions are subject to a
number of significant qualifications and exceptions, and under certain circumstances the amount of indebtedness
that could be incurred in compliance with these restrictions could be substantial. If new debt is added to the
Issuer’s and its subsidiaries’ existing debt levels, the related risks that we now face would increase. In addition,
the Revolving Credit Facility Agreement and the Indenture do not prevent the Issuer from incurring obligations
that do not constitute indebtedness under those agreements. The Issuer’s inability to service its debt could have a
material adverse effect on its business, financial position, results of operations and our ability to fulfil our
obligations under the New Notes and the Guarantees.

We are subject to restrictive covenants that limit our operating and financial flexibility.

The Revolving Credit Facility Agreement and the Indenture contain covenants that impose significant
operating and financial restrictions on us. These agreements limit our ability to, among other things:

e incur or guarantee additional indebtedness or issue certain preferred stock;

e make certain restricted payments and investments;
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o transfer or sell assets;

e enter into transactions with affiliates;

e  create or incur certain liens;

e make certain loans, investments or acquisitions;

e issue or sell share capital of certain of our subsidiaries;

e create or incur restrictions on the ability of our subsidiaries to pay dividends or to make other
payments to us;

o take certain actions that would impair the security interests in the Collateral granted for the benefit
of the holders of the Notes;

e merge, consolidate or transfer all or substantially all of our assets; and
e pay or redeem subordinated debt or equity.

All of these limitations will be subject to significant exceptions and qualifications. See “Description of
the Notes—Certain Covenants.” The covenants to which we are subject could limit our ability to operate our
business, to finance our future operations and capital needs and to pursue business opportunities and activities that
may be in our interest.

In addition, the Revolving Credit Facility Agreement requires us to comply with certain affirmative
covenants while the Revolving Credit Facility remains outstanding. Furthermore, under certain circumstances, the
Revolving Credit Facility Agreement requires us to comply with a financial ratio while amounts exceeding a
certain threshold remain outstanding under the Revolving Credit Facility. See “Description of Other
Indebtedness—Revolving Credit Facility Agreement.” Our ability to meet the financial ratio under the Revolving
Credit Facility may be affected by events beyond our control, and we cannot assure you that we will meet such
financial ratio. A breach of any of the covenants or restrictions under the Revolving Credit Facility Agreement,
including our failure to comply with the financial ratio when tested, could result in an event of default under the
Revolving Credit Facility Agreement. Upon the occurrence of a payment event of default that is continuing under
the Revolving Credit Facility Agreement, subject to the applicable cure period, and upon the acceleration of
indebtedness with respect to any other event of default by the creditors under the Revolving Credit Facility
Agreement, the relevant creditors could cancel the availability of the Revolving Credit Facility and elect to declare
all amounts outstanding under the Revolving Credit Facility, together with accrued interest, immediately due and
payable. In addition, a default under the Revolving Credit Facility, including our failure to comply with the
financial ratio, could lead to an event of default and acceleration under other debt instruments that contain cross
default or cross acceleration provisions, including (in the case of acceleration of obligations under the Revolving
Credit Facility) the Indenture. If our creditors, including the creditors under the Revolving Credit Facility,
accelerate the payment of those amounts, we cannot assure you that our assets and the assets of our subsidiaries
would be sufficient to repay in full those amounts, to satisfy all other liabilities of our subsidiaries that would be
due and payable and to make payments to enable us to repay the New Notes. In addition, if we are unable to repay
those amounts, our creditors could proceed against any Collateral granted to them to secure repayment of those
amounts.

We will require a significant amount of cash to service our debt and sustain our operations, which we may not
be able to generate or raise.

Our ability to make principal or interest payments when due on our indebtedness, including the
Revolving Credit Facility, the Indenture and our obligations under the New Notes, or to refinance our debt and to
fund our ongoing operations or expansion plans, will depend on our future performance and ability to generate
cash, which, to a certain extent, is subject to the success of our business strategy as well as general economic,
financial, competitive, legislative, legal, regulatory and other factors, as well as other factors discussed in these
“Risk Factors,” many of which are beyond our control.

We cannot assure you that our business will generate sufficient cash flows from operations, that currently

anticipated growth, cost savings or efficiencies will be realized or that future debt financing will be available to
us in an amount sufficient to enable us to pay our debts when due, including the New Notes, or to fund our other
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liquidity needs including the repayment at maturity of the then outstanding amount under the Revolving Credit
Facility. At the maturity of the Revolving Credit Facility, which matures six months before the New Notes, the
New Notes or any other debt that we may incur, we may be required to refinance or restructure our indebtedness
if we do not have sufficient cash flows from operations and other capital resources to pay our debt obligations, or
to fund our other liquidity needs.

If our future cash flows from operations and other capital resources are insufficient to pay our obligations
as they mature or to fund our liquidity needs, we may be forced to:

o sell assets;
e obtain additional debt or equity capital; or
e restructure or refinance all or a portion of our debt, including the New Notes, on or before maturity.

The type, timing and terms of any future financing, restructuring, asset sales or other capital raising
transactions will depend on our cash needs and the prevailing conditions in the financial markets. We cannot
assure you that we would be able to accomplish any of these alternatives on a timely basis or on satisfactory terms,
if at all. In such an event, we may not have sufficient assets to repay any portion or all of our debt.

Any failure to make payments on the New Notes on a timely basis would likely result in a reduction of
our credit rating, which could also harm our ability to incur additional indebtedness. In addition, the terms of our
debt, including the New Notes, the Indenture and the Revolving Credit Facility, limit or will limit, and any future
debt may limit, our ability to pursue any of these alternatives. Any refinancing of our debt could be at higher
interest rates and may require us to comply with more onerous covenants, which could further restrict our business,
financial position and results of operations. There can be no assurances that any assets that we could be required
to dispose of could be sold or that, if sold, the timing of such sale and the amount of proceeds realized from such
sale would be acceptable. If we are unsuccessful in any of these efforts, we may not have sufficient cash to meet
our obligations.

The New Notes, drawings under the Revolving Credit Facility and any future variable interest rate debt we
incur in the future will bear interest at floating rates that could rise significantly, thereby increasing our costs
and reducing our cash flow.

After giving effect to the Transactions, substantially all of our debt, including the New Notes, will bear
interest at a variable rate, and we will be exposed to the risk of fluctuations in interest rates, primarily under the
New Notes, the Existing Notes and the Revolving Credit Facility, the variable rate in respect of which is based on
the Euro Interbank Offered Rate (EURIBOR) and the London Interbank Offered Rate (LIBOR), plus an applicable
margin. These interest rates could rise significantly in the future, increasing our interest expense associated with
these obligations, reducing cash flow available for capital expenditures and hindering our ability to make
payments on the New Notes. Neither the Revolving Credit Facility Agreement nor the Indenture contain a
covenant requiring us to hedge all or any portion of our floating rate debt.

Although we may enter into and maintain certain hedging arrangements designed to fix a portion of these
rates, there can be no assurance that hedging will continue to be available on commercially reasonable terms.
Hedging itself carries certain risks, including that we may need to pay a significant amount (including costs) to
terminate any hedging arrangements. To the extent interest rates were to increase significantly, our interest
expense would correspondingly increase, thus reducing cash flow.

Following allegations of manipulation of LIBOR, a measure of interbank lending rates, regulators and
law enforcement agencies from a number of governments and the European Union are conducting investigations
into whether the banks that contribute data in connection with the calculation of daily EURIBOR or the calculation
of LIBOR may have been manipulating or attempting to manipulate EURIBOR and LIBOR. In addition, LIBOR,
EURIBOR and other interest rates or other types of rates and indices which are deemed to be “benchmarks” are
the subject of ongoing national and international regulatory reform, including the implementation of the IOSCO
Principles for Financial Market Benchmarks (July 2013) and the new European regulation on indices used as
benchmarks in financial instruments and financial contracts or to measure the performance of investment funds,
which entered into force on June 30, 2016. Following the implementation of any such reforms, the manner of
administration of benchmarks may change, with the result that they may perform differently than in the past, or
benchmarks could be eliminated entirely, or there could be other consequences which cannot be predicted. For
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example, on July 27, 2017, the UK Financial Conduct Authority announced that it will no longer persuade or
compel banks to submit rates for the calculation of the LIBOR benchmark after 2021 (the “FCA Announcement”).
The FCA Announcement indicates that the continuation of LIBOR on the current basis cannot and will not be
guaranteed after 2021. The potential elimination of the LIBOR benchmark or any other benchmark, changes in
the manner of administration of any benchmark, or actions by regulators or law enforcement agencies could result
in changes to the manner in which EURIBOR or LIBOR is determined, which could require an adjustment to the
terms and conditions, or result in other consequences, in respect of any debt linked to such benchmark (including
but not limited to the Revolving Credit Facility, whose interest rate is linked to EURIBOR and LIBOR). Any such
change, as well as manipulative practices or the cessation thereof, may result in a sudden or prolonged increase in
reported EURIBOR or LIBOR, which could have an adverse impact on our ability to service debt that bears
interest at floating rates of interest.

Hedging arrangements may expose us to credit default risks and potential losses if our hedging counterparties
fall into bankruptcy.

We may enter into interest hedging arrangements to hedge our exposure to fluctuations in interest rates,
including under the New Notes and the Revolving Credit Facility. We may also enter currency hedging
arrangements in respect of the New Notes, the Existing Notes and the Revolving Credit Facility. Under any such
agreements, we would be exposed to credit risks of our counterparties. If one or more of our counterparties falls
into bankruptcy, claims we have under the swap agreements or other hedging arrangements may become
worthless. In addition, in the event that we refinance our debt or otherwise terminate such hedging agreements,
we may be required to make termination payments, which would result in a loss.

Risks Related to the New Notes, the Guarantees and the Security Interests

The Issuer, HoldCo and the Guarantors will have control over the Collateral, and the sale of particular assets
could reduce the pool of assets securing the New Notes.

The Security Documents relating to the New Notes will allow the Issuer, HoldCo, the Guarantors and
any other Collateral providers to remain in possession of, retain exclusive control over, freely operate, and collect,
invest and dispose of any income from the Collateral to the extent that it relates to their assets. So long as no
acceleration event has occurred and subject to certain conditions, the Issuer, HoldCo, the Guarantors and any other
Collateral providers may, among other things, without any release or consent by the Trustee or the Security Agent,
conduct ordinary course activities with respect to the Collateral, such as selling, factoring, abandoning or
otherwise disposing of the Collateral and making ordinary course cash payments, including repayments of
indebtedness.

The New Notes will not be initially secured by all of the Collateral and the Guarantors will not initially
guarantee the New Notes.

On the New Notes Issue Date, the New Notes will not be secured by all of the Collateral, as further
described under “Description of the Notes—Security.” The Indenture requires us to take such necessary actions
to secure the New Notes (subject to certain agreed security principles and certain perfection requirements) with
the Collateral upon the occurrence of specific events, including the issuance of the New Notes, the Fedrigoni Post-
Completion Merger and the Cordenons Post-Completion Merger. There can be no assurance, however, that we
will be successful in procuring such liens within the time periods specified, the failure of which would result in
an “event of default” under the Indenture. The security interests will be limited to the same extent as those under
the Revolving Credit Facility and otherwise as set forth under “Certain Insolvency Law Considerations and
Limitations on the Validity and Enforceability of the Guarantees and the Security Interests,” which limitations
could be significant. See also “—Corporate benefit, financial assistance laws, capital maintenance and other
limitations on the Guarantees and the Collateral may adversely affect the validity and enforceability of the
Guarantees and the Collateral.” It should be noted that if a guarantee or a security interest granted by the
Guarantors in certain jurisdictions is granted or perfected after the secured obligation arose, such guarantee or
security interest may be subject to clawback provisions under applicable local insolvency laws. See “Certain
Insolvency Law Considerations and Limitations on the Validity and Enforceability of the Guarantees and the
Security Interests.”

Generally, claims of creditors of our subsidiaries, including trade creditors, will have priority with respect
to the assets and earnings of that subsidiary over the claims of creditors of its parent entity, including claims by
holders of the New Notes. In the event of any foreclosure, dissolution, winding-up, liquidation, reorganization,
administration, or other bankruptcy or insolvency proceeding of any of our subsidiaries, holders of their
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indebtedness and their trade creditors will generally be entitled to payment of their claims from the assets of those
subsidiaries before any assets are made available for distribution to its parent entity.

On the New Notes Issue Date, the New Notes will only be obligations of the Issuer and will not be
guaranteed by Bianco Bidco, Fedrigoni or any of their subsidiaries. Subject to the Agreed Security Principles, the
Guarantors are expected to guarantee the New Notes on the earlier of (i) the date on which the relevant Guarantor
provides a guarantee of the Revolving Credit Facility and (ii) 120 days from the Fedrigoni Merger Date. If the
Fedrigoni Post-Completion Merger has not occurred by the Cut-Off Date, Fedrigoni will become a guarantor of
the New Notes and will guarantee the New Notes on a senior secured and joint and several basis, subject to the
limitations set forth under “Certain Insolvency Law Considerations and Limitations on the Validity and
Enforceability of the Guarantees and the Security Interests.” The Existing Notes Indenture requires us, subject to
the Agreed Security Principles, to take such necessary actions so that the Guarantors become guarantors of the
New Notes within 120 days from the Fedrigoni Merger Date by executing and delivering to the Trustee a
supplemental indenture substantially in the form attached to the Indenture. As of and for the period ended March
31, 2018, the Guarantors, together with Fedrigoni, collectively accounted for 62.4% of the consolidated total
assets (after interdivision eliminations), 55.9% of the consolidated sales revenues (after interdivision eliminations)
and 66.8% of the consolidated Adjusted EBITDA (before interdivision eliminations) of the Fedrigoni Group. We
also intend to merge Bianco Bidco and Cordenons, with Cordenons MergerCo being the surviving entity, in the
Cordenons Post-Completion Merger. There can be no assurance that we will be successful in procuring such
additional Guarantees within the time period specified. The Guarantees by the guarantors of the New Notes will
be limited as set forth in “Certain Insolvency Law Considerations and Limitations on the Validity and
Enforceability of the Guarantees and the Security Interests.”

Creditors under the Revolving Credit Facility and counterparties to certain hedging obligations and future
indebtedness permitted to be incurred under the terms of the Indenture and the Intercreditor Agreement
ranking pari passu with the Revolving Credit Facility are entitled to be repaid with proceeds from the
enforcement of the Collateral in priority over the Notes.

The Intercreditor Agreement includes provisions governing the sharing of proceeds from enforcement of
the Collateral. Such enforcement proceeds are required to be turned over to the Security Agent after certain events,
including the acceleration of the New Notes and the Existing Notes. The Security Agent is required to apply turned
over amounts and other recoveries by the Security Agent from enforcement actions toward discharging the super
senior obligations (including, among others, those under the Revolving Credit Facility, certain hedging obligations
and future indebtedness that may be secured on a super senior basis (the “Super Senior Liabilities™)) in priority to
applying any such amounts toward discharging the New Notes and the Existing Notes. In addition, the Revolving
Credit Facility will also be secured by a special lien (privilegio speciale) granted by Fedrigoni MergerCo over its
present and future movable assets and such collateral will not be available to secure the New Notes or the Existing
Notes pursuant to applicable Italian law and will be limited in amount to the obligations of Fedrigoni MergerCo
as borrower under the Revolving Credit Facility from time to time. As any proceeds realized from the enforcement
of the privilegio speciale will likely be insufficient to repay amounts under the Revolving Credit Facility. As such,
in the event of a foreclosure of the Collateral, you may not benefit from such recoveries if the then outstanding
claims under such Super Senior Liabilities are greater than the proceeds recovered. Any proceeds remaining from
an enforcement sale of Collateral will, after all obligations under such Super Senior Liabilities have been
discharged, be applied pro rata in repayment of the New Notes and the Existing Notes and any other indebtedness
that ranks pari passu with the New Notes and the Existing Notes.

Furthermore, claims of our secured creditors that are secured by assets that do not also secure the New
Notes will have priority with respect to such assets over the claims of holders of the New Notes. As such, the
claims of the holders of the New Notes will be effectively subordinated to the rights of such secured creditors to
the extent of the value of the assets securing such indebtedness.

Holders of the New Notes may not control certain decisions regarding the Collateral.

The obligations under the New Notes and the Guarantees are secured on a first ranking basis with security
interests over the Collateral that also secure our obligations under the Super Senior Liabilities and to certain
hedging counterparties and certain other permitted future indebtedness. The Indenture also permits the Collateral
to secure additional indebtedness in accordance with the terms thereof and the Intercreditor Agreement. The
Intercreditor Agreement provides that the Security Agent will only enforce the Collateral as provided for in the
Intercreditor Agreement, and the Indenture regulates the ability of the Trustee or the holders of the New Notes to
instruct the Security Agent to take enforcement action.
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The Security Agent is not required to take enforcement action unless instructed to do so in accordance
with the provisions described in the following paragraphs.

If either (i) the holders of the aggregate principal amount of the then outstanding New Notes and Existing
Notes, the senior lenders, creditors in respect of indebtedness ranking pari passu with the senior creditors and
creditors in respect of certain non-priority hedging obligations (the “Senior Secured Credit Participations”) which
aggregate more than 50% of the total Senior Secured Credit Participations at that time (the “Majority Senior
Secured Creditors”) or (ii) the creditors holding more than 50% of the total participations in Super Senior
Liabilities at that time (the “Majority Super Senior Creditors) wish to issue enforcement instructions they shall
deliver those instructions to the Security Agent and the other agents, trustees and hedge counterparties.

The Security Agent is required to act in accordance with instructions received from the Majority Senior
Secured Creditors; however, (i) if and to the extent the obligations under the Super Senior Liabilities have not
been fully discharged in cash within six months of enforcement instructions first being issued by either the
Majority Senior Secured Creditors or the Majority Super Senior Creditors or (ii) if the Majority Senior Secured
Creditors have not made a determination as to method of enforcement within three months of enforcement
instructions first being issued by either the Majority Senior Secured Creditors or the Majority Super Senior
Creditors, then the enforcement instructions provided by the Majority Super Senior Creditors will prevail.

If the Majority Senior Secured Creditors have not made a determination as to the method of enforcement
of the Transaction Security they wish to instruct the Security Agent to pursue (and notified the Security Agent of
that determination in writing) and the Majority Super Senior Creditors (i) determine in good faith that a delay in
issuing enforcement instructions could reasonably be expected to have a material adverse effect on the Security
Agent’s ability to enforce any of the Transaction Security or on the expected realization proceeds of any
enforcement of the Transaction Security and (ii) deliver enforcement instructions that they reasonably believe to
be consistent with the enforcement principles contained in the Intercreditor Agreement and necessary or advisable
to enhance the prospects of achieving the enforcement objective described therein before the Security Agent has
received any enforcement instructions from the Majority Senior Secured Creditors, then the Security Agent will
act in accordance with the enforcement instructions received from the Majority Super Senior Creditors until the
Super Senior Liabilities are discharged.

If at any time an insolvency event has occurred with respect to any debtor (other than an insolvency event
that is the direct result of any action taken by the Security Agent acting on the instructions of the Majority Super
Senior Creditors), the Security Agent shall act to the extent the Majority Super Senior Creditors have provided
such instructions, in accordance with the instructions received from the Majority Super Senior Creditors until the
Super Senior Liabilities are discharged.

If the Majority Senior Secured Creditors or the Majority Super Senior Creditors (as applicable) do not
instruct the Security Agent to enforce, or instruct the Security Agent to cease enforcing the transaction security,
then creditors holding more than 50% of the total second lien credit participations (or, in certain cases, creditors
holding 50% of the total TopCo credit participations) may instruct the Security Agent to enforce.

The Security Agent may also refrain from acting in accordance with any instructions until it has been
indemnified and/or secured to its satisfaction that it may in its discretion require for any cost, loss or liability
which it may incur in complying with those instructions.

To the extent we incur additional indebtedness that is secured on a pari passu basis with the Notes, the
voting interest of holders of New Notes and Existing Notes in an instructing group will be diluted commensurate
with the amount of indebtedness we incur.

The creditors of any Super Senior Liabilities may have interests that are different from the interests of
holders of the New Notes and the Existing Notes and they may, subject to the terms of the Intercreditor Agreement,
elect to pursue their remedies under the Security Documents at a time when it would be disadvantageous for the
holders of the New Notes and the Existing Notes to do so. In addition, if the Security Agent sells Collateral
consisting of the shares of any of the Issuer’s subsidiaries as a result of an enforcement action in accordance with
the Intercreditor Agreement, claims under the Guarantees and the liens over any other assets of such entities
securing the New Notes and the Existing Notes and the Guarantees may be released. See “Description of Other
Indebtedness—Intercreditor Agreement” and “Description of the Notes—Security—Release of Liens.”
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Delays in enforcement could decrease or eliminate recovery values. In addition, the holders of the New
Notes and the Existing Notes will not have any independent power to enforce, or have recourse to, any of the
Security Documents or to exercise any rights or powers arising under the Security Documents, except through the
Security Agent as provided in the Intercreditor Agreement. By accepting the New Notes, you will be deemed to
have agreed to these restrictions. As a result of these restrictions, holders of the New Notes and the Existing Notes
will have limited remedies and recourse against the Issuer and the guarantors of the New Notes and the Existing
Notes in the event of a default. See “Description of Other Indebtedness—Intercreditor Agreement.”

The New Notes will be secured only to the extent of the value of the Collateral that has been granted as security
for the New Notes and future secured indebtedness may be secured by certain assets that do not secure the New
Notes.

The New Notes will be secured only to the extent of the value of the Collateral. See “Description of the
Notes—Security.” Not all of our assets will secure the New Notes, and the Indenture allows the Issuer and its
restricted subsidiaries to secure certain future indebtedness permitted to be incurred with certain property and
assets that do not secure the New Notes. If an event of default occurs and the obligations under the New Notes
are accelerated, the New Notes and the Guarantees thereof will not benefit from the assets securing such secured
debt and will rank equally with the holders of other unsecured indebtedness of the Issuer and its restricted
subsidiaries with respect to any property or assets excluded from the Collateral securing the New Notes.

While the Indenture creates certain obligations to provide additional guarantees and grant additional
security over assets, or a particular class of assets, whether as a result of granting liens in favor of other
indebtedness or the acquisition or creation of future assets or subsidiaries or otherwise, such obligations are subject
to certain agreed security principles. Such agreed security principles set forth or to be set forth in the Indenture
set out a number of limitations on the rights of the holders of the New Notes to be granted security or guarantees
in certain circumstances. The operation of such agreed security principles may result in, among other things, the
amount recoverable under any Collateral provided being limited or security not being granted over a particular
type or class of assets. Accordingly, such agreed security principles may affect the value of the security or
guarantees provided by the Issuer and the guarantors of the New Notes.

The principal amount of the Funding Loans forming part of the Collateral may be less than anticipated as a
result of prepayments of such loan prior to the maturity date of the Existing Notes and the New Notes.

On April 16, 2018, the Issuer entered into the Fedrigoni Funding Loan, the proceeds of which were used
by Fedrigoni, together with cash on balance sheet, to repay the Fedrigoni Existing Debt. On or about the
Cordenons Acquisition Closing Date, the Issuer will enter into the Bianco Funding Loan, the proceeds of which
will be used by Bianco Bidco to purchase all of the issued and outstanding share capital of Cordenons and grant
a funding (via the Cordenons Funding Loan) to Cordenons to allow the latter to refinance the Cordenons Existing
Debt and pay related fees and expenses. The receivables relating to the Funding Loans will form part of the
Collateral. Repayments of the Funding Loans prior to the maturity date of the Notes and would result in a reduction
in the principal amount of the Funding Loans, and the Indenture does not prohibit the Issuer from making
prepayments of amounts outstanding under the Funding Loans prior to the maturity date of the Notes. Any
reduction in the principal amount of the Funding Loans would reduce the value of such receivable and the
Collateral.

The value of the Collateral securing the New Notes may not be sufficient to satisfy our obligations under the
New Notes and such collateral may be reduced or diluted under certain circumstances.

If we default on the New Notes, holders of the New Notes will be secured only to the extent of the value
of the assets underlying the security interests granted in favor of holders of the New Notes. In the event of an
enforcement of the security interests in respect of the Collateral, the proceeds from the sale of the assets underlying
the Collateral may not be sufficient to satisfy the Issuer’s obligations with respect to the New Notes. The Collateral
provided as security for the New Notes is limited to liens granted over the shares of the Issuer, Fedrigoni and the
Guarantors and over intercompany structural loans and to liens over material bank accounts of the Issuer and
Fedrigoni MergerCo. See “Description of the Notes—Security.” Trade receivables, inventories, intellectual
property rights, real property or other assets of the Issuer and the Restricted Subsidiaries will not constitute part
of the Collateral. No appraisal of the value of the Collateral has been made in connection with this Offering. The
value of the assets underlying the pledges will also depend on many factors, including, among other things,
whether or not the business is sold as a going concern, regulatory restrictions that could affect such sale, the ability
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to sell the assets in an orderly sale and the condition of the economies in which operations are located and the
availability of buyers.

The shares and other Collateral that is pledged or assigned for the benefit of the holders of the Notes may
provide for only limited repayment of the New Notes, in part because most of such collateral may not be liquid
and its value to other parties may be less than their value to us. Likewise, we cannot assure you that the Collateral
will be saleable or, if saleable, that there will not be substantial delays in the liquidation thereof. In the event of
foreclosure, the transfer of our business operations may be prohibited or only permitted to a limited group of
investors eligible to hold such assets, thereby decreasing the pool of potential buyers. Furthermore, entry into the
Security Documents, enforcement of the Collateral and any transfer of our operations may require, in certain
jurisdictions, governmental or other regulatory consents, approvals or filings or might otherwise be challenged.
Such consents, approvals or filings may take time to obtain or may not be obtained at all. As a result, enforcement
may be delayed, a temporary shutdown of operations may occur and the value of the Collateral may be
significantly decreased. Most of our assets will not secure the New Notes and it is possible that the value of the
Collateral will not be sufficient to cover the amount of indebtedness secured by such Collateral. With respect to
any shares of our subsidiaries pledged to secure the New Notes and the Guarantees thereof, such shares may also
have limited value in the event of bankruptcy, insolvency or other similar proceedings in relation to the entity’s
shares that have been pledged because all of the obligations of the entity whose shares have been pledged must
first be satisfied, leaving little or no remaining assets in the pledged entity. As a result, the creditors secured by a
pledge of the shares of these entities may not recover anything of value in the case of an enforcement sale. In
addition, the value of this Collateral may decline over time. If the proceeds of the Collateral are insufficient to
repay all amounts due on the New Notes, the holders of the New Notes (to the extent not repaid from the proceeds
of the sale of the Collateral) would have only a senior unsecured, unsubordinated claim against the Issuer’s and
the Guarantors’ remaining assets.

The Indenture also permits the granting of certain liens other than those in favor of the holders of the
New Notes on the Collateral. To the extent that holders of other secured indebtedness or third parties enjoy liens,
including statutory liens, whether or not permitted by the Indenture or the Security Documents, such holders or
third parties may have rights and remedies with respect to such assets which, if exercised, could reduce the
proceeds available to satisfy our obligations under the New Notes. In particular, security interests in the Collateral
may be released if a lien is granted on the Collateral in favor of other indebtedness so long as such lien is a
Permitted Lien (as defined under “Description of the Notes—Certain Definitions—Permitted Liens”). Moreover,
if we issue additional Notes under the Indenture, holders of such Notes would benefit from the same collateral as
the holders of the New Notes being offered hereby, thereby diluting your ability to benefit from the liens on the
Collateral.

The granting of the Guarantees and security interests in connection with the issuance of the New Notes, or the
incurrence of permitted debt in the future, may create or restart hardening or voidance periods for such security
interests in accordance with the laws applicable in certain jurisdictions.

The granting of the Guarantees and security interests to secure the New Notes and the Revolving Credit
Facility (including the Post-Merger Collateral) may create hardening or voidance periods for such Guarantees and
security interests in certain jurisdictions. The granting of shared security interests to secure future indebtedness or
the transfer or the assignment of the security interest may restart or reopen hardening periods in certain
jurisdictions, including Italy. The applicable hardening or voidance period for these new security interests can run
from the moment each new security interest has been granted, perfected, amended, shared or recreated (as
applicable). At each time, if the security interest granted or recreated were to be enforced before the end of the
respective hardening or voidance period applicable in such jurisdiction, it may be declared void or ineffective
and/or it may not be possible to enforce it. See “Certain Insolvency Law Considerations and Limitations on the
Validity and Enforceability of the Guarantees and the Security Interests.”

The same rights also apply following the New Notes Issue Date in connection with the accession of
further subsidiaries as additional guarantors of the New Notes and the granting of security interest over their
relevant assets and equity interests for the benefit of holders of the New Notes, as applicable.

Enforcing your rights as a holder of the New Notes or under the Guarantees thereof or the Collateral across
multiple jurisdictions may prove difficult.

The Issuer is and, following the Fedrigoni Post-Completion Merger, Fedrigoni MergerCo will be,
incorporated under the laws of Italy. Fedrigoni is also incorporated under the laws of Italy. The Guarantors are
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incorporated or organized under the laws of Italy and Spain. The Collateral includes the shares of certain of our
subsidiaries incorporated under the laws of Italy and Spain and certain present and future intercompany loan
receivables held by the Issuer and certain of its subsidiaries in respect of debtors in those jurisdictions. In the event
of bankruptcy, insolvency, administration or a similar event, proceedings could be initiated in either of these
jurisdictions. Your rights under the New Notes, the Guarantees and the Collateral are likely to be subject to
insolvency and administrative laws of several jurisdictions and there can be no assurance that you will be able to
effectively enforce your rights in such complex proceedings. In addition, the multi-jurisdictional nature of
enforcement over the Collateral may limit the realizable value of the Collateral.

The insolvency, administration and other laws of the jurisdiction of organization of the Issuer and the
Guarantors may be materially different from, or conflict with, each other and with the laws of the United States,
including in the areas of rights of creditors, priority of governmental and other creditors, the ability to obtain post-
petition interest, the duration of proceeding and preference periods. The application of these laws, and any conflict
between them, could call into question whether, and to what extent, the laws of any particular jurisdiction should
apply, adversely affect your ability to enforce your rights under the guarantees and the security documents in these
jurisdictions or limit any amounts that you may receive. See “Certain Insolvency Law Considerations and
Limitations on the Validity and Enforceability of the Guarantees and the Security Interests.”

Moreover, in certain jurisdictions, it is unclear whether all security interests in the Collateral securing
the New Notes give the Security Agent a right to prevent other creditors from foreclosing on and realizing the
Collateral or whether certain security interests only give the Security Agent and the holders of the New Notes
priority (according to their rank) in the distribution of any proceeds of such realization. Accordingly, the Security
Agent and the holders of the New Notes may not be able to avoid foreclosure by other creditors (including
unsecured creditors) on such Collateral.

The security interests in the Collateral will be granted to the Security Agent rather than directly to the holders
of the New Notes. The ability of the Security Agent to enforce the Collateral may be restricted by local law.

The security interests that will secure the obligations of the Issuer under the New Notes and the
obligations of the guarantors of the New Notes under the Guarantees will not be granted directly to the holders of
the New Notes but to the Security Agent, and thus the holders of the New Notes will not have any independent
power to enforce, or have recourse to, any of the Security Documents or to exercise any rights or powers arising
under the Security Documents except through the Security Agent as provided in the Intercreditor Agreement. By
accepting a New Note, you will be deemed to have agreed to these restrictions. As a result of these restrictions,
holders of the New Notes will have limited remedies and recourse against us in the event of a default. See
“Description of Other Indebtedness—Intercreditor Agreement.”

In addition, the ability of the Security Agent to enforce the security interests is subject to mandatory
provisions of the laws of each jurisdiction in which security interests over the Collateral are taken. For example,
the laws of certain jurisdictions may not allow for the appropriation of certain pledged assets, but require a sale
through a public auction and certain waiting periods may apply. There is some uncertainty under the laws of
certain jurisdictions as to whether obligations to beneficial owners of the New Notes that are not identified as
registered holders in, nor are directly parties to, a security document will be validly secured and/or can be
enforced; this area of law is untested in the courts of certain jurisdictions. In certain jurisdictions, due to the laws
and other jurisprudence governing the creation and perfection of security interests and the enforceability of such
security interests, the Intercreditor Agreement will provide for the creation of “parallel debt” obligations in favor
of the relevant Security Agent (“Parallel Debt”) mirroring the obligations of the Issuer and the Guarantors owed
to holders of the New Notes under or in connection with the Indenture, as applicable (‘“Principal Obligations™).
All or part of the pledges and other security interests in such jurisdictions will be granted to the Security Agent as
security interests for the Parallel Debt and will not directly secure the Principal Obligations. Under the provisions
of the Intercreditor Agreement, the Parallel Debt will be at all times in the same amount and payable at the same
time as the Principal Obligations and any payment in respect of the Principal Obligations shall discharge the
corresponding Parallel Debt and any payment in respect of the Parallel Debt shall discharge the corresponding
Principal Obligations. In respect of the security interests granted to secure the Parallel Debt, the holders of the
New Notes will not have direct security interests and will not be entitled to take enforcement actions in respect of
such security interests except through the Security Agent. Therefore, the holders of the New Notes will bear the
risk of insolvency or bankruptcy of the Security Agent. In addition, the Parallel Debt construct has not been tested
under law in certain of these jurisdictions and to the extent that the security interests in the Collateral created
under the Parallel Debt construct are not validly granted, are unenforceable or are successfully challenged by other
parties, holders of the New Notes will not receive any proceeds from an enforcement of such security interests in
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the Collateral. See “Certain Insolvency Law Considerations and Limitations on the Validity and Enforceability of
the Guarantees and the Security Interests.”

For example, in Italy this Collateral will not be granted directly to the holders of the New Notes but will
be created and perfected in favor of the Security Agent, acting also in its capacity as representative
(rappresentante) pursuant to Article 2414-bis, paragraph 3, of the Italian Civil Code. Under such provision
(introduced by Italian Law No. 164 of November 11, 2014), the security interests and guarantees assisting bond
issuances can be validly created in favor of an agent (rappresentante) of the holders of the New Notes who will
then be entitled to exercise in the name and on behalf of the holders all their rights (including any rights before
any court and judicial proceedings) relating to the security interests and guarantees. However, there is no guidance
or available case law on the exercise of the rights and enforcement of such security interest and guarantees by a
rappresentante pursuant to Article 2414-bis, paragraph 3, of the Italian Civil Code also in the name and on behalf
of the holders of the New Notes which are neither directly parties to the Collateral nor are specifically identified
therein or in the relevant share certificates and corporate documents or public registries.

Furthermore, under Italian law, in the event that the Issuer enters into insolvency proceedings, the
security interests created under the security documents entered into to secure the Issuer’s obligations under the
New Notes could be subject to potential challenges by an insolvency administrator or by other creditors of the
Issuer under the rules of avoidance or claw back of Italian insolvency laws and the relevant law on the non-
insolvency avoidance or claw back of transactions by the debtor made during a certain legally specified period
(the “suspect period”). A longer period may apply to any Collateral governed by Italian law which may be granted
after the Offering.

Moreover, under Italian law, claims of certain categories of creditors (creditori privilegiati) are given
statutory priority in relation to the proceeds of a debtor’s property in respect of the claims of other creditors.

In Spain, Spanish law does not recognize the concepts of “trust” or “security agent” and there is some
uncertainty as to whether a Spanish court would recognize the authority of a security agent (including the Security
Agent) and whether this would cause delays in the enforcement and the consequences of not being able to enforce
the collateral as provided in the relevant security agreements. Although this by itself does not prohibit appointing
the Security Agent and/or the applicable Trustee, the absence of regulation creates uncertainty as to how a Spanish
court would recognize the Security Agent and/or the applicable Trustee’s actions in an enforcement situation.
Some legal scholars argue that a security agent (such as the Security Agent) or a trustee (such as the applicable
Trustee) would only be entitled to enforce its portion of the secured obligation but not that of the other secured
parties. Therefore, validity and enforceability of security interests granted in favor of the secured parties through
the Security Agent and/or the applicable Trustee, and enforcement thereof by the Security Agent and/or the
applicable Trustee, may be subject to a due and express power of attorney granted by each of the secured parties
in favor of the Security Agent and/or the Trustee for such purpose, duly notarized and legalized (and, if applicable,
duly apostilled in accordance with the Hague Convention of October 5, 1961).

Likewise, validity and enforceability of security interests granted in favor of the secured parties through
the Security Agent, in its capacity as joint and several creditor (acreedor solidario) of the secured parties, has not
been tested before the Spanish courts. Moreover, the structure of joint and several creditor is not expressly
contemplated under Spanish law in a situation in which the joint and several creditor does not hold a portion of
the secured obligation itself. As a result, the ability of the Security Agent to represent the applicable Trustee and
the holders of the New Notes may be challenged.

In case of insolvency of any guarantor of the New Notes, the enforcement of any collateral provided by
such guarantor of the New Notes may be subject to certain restrictions. See “Certain Insolvency Law
Considerations and Limitations on the Validity and Enforceability of the Guarantees and the Security Interests.”

Rights in the Collateral may be adversely affected by the failure to perfect security interests in the Collateral.

Under applicable law, a security interest in certain tangible and intangible assets can only be properly
perfected, and its priority retained, through certain actions undertaken by the secured party or the grantor of the
security, as applicable. The liens on the Collateral securing the New Notes may not be perfected with respect to
the claims of the New Notes if we fail or are unable to take the actions necessary to perfect any of these liens.
Any failure to perfect any security interest in the Collateral may result in the invalidity of the relevant security
interest or adversely affect the priority of such security interest in favor of the New Notes against third parties,
including a trustee in bankruptcy and other creditors who claim a security interest in the same Collateral. The
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Trustee and the Security Agent will not be under any obligation or responsibility to take any steps or action to
perfect, or ensure the perfection of, any such liens.

There are circumstances other than the repayment or discharge of the New Notes under which the Collateral
securing the New Notes will be released automatically without your consent or the Trustee or the Security
Agent obtaining your further consent.

Under a variety of circumstances, the Collateral securing the New Notes will be released automatically,
including a sale or other disposition of such Collateral in a transaction that does not violate the asset sale covenant
of the Indenture, and in connection with an enforcement sale permitted under the Intercreditor Agreement. The
Indenture also permits, us to designate one or more restricted subsidiaries that are guarantors of the New Notes as
unrestricted subsidiaries. If we designate a guarantor of the New Notes as an unrestricted subsidiary for purposes
of the Indenture, all of the liens on the Collateral owned by such subsidiary and any guarantees of the New Notes
by such subsidiary will be released under the Indenture, subject to certain conditions. Designation of an
unrestricted subsidiary as such will reduce the aggregate value of the Collateral securing the New Notes to the
extent of liens securing the shares of such unrestricted subsidiary or of its subsidiaries.

The Issuer may amend the economic terms and conditions of the New Notes without the prior consent of all
noteholders with the vote of either 75% or 50% of the aggregate principal amount of the outstanding Notes.

The Indenture contains provisions for calling meetings of the holders of the New Notes to consider
matters affecting their interests generally. As set forth in “Description of the Notes—Meetings of Holders,” the
majority required to pass an extraordinary resolution at any meeting of holders of Notes will be one or more
persons holding or representing at least 75% of the aggregate principal amount of the outstanding Notes. These
provisions permit defined majorities (50% or 75%), depending on the nature of the resolution, to bind all holders
of the Notes, including holders of Notes who did not attend and vote at the relevant meeting, and holders of Notes
who voted in a manner contrary to the relevant majority. In particular, under the Indenture, an extraordinary
resolution may include, among other things, proposals to reduce the rate or change the time for payment of
principal or interest in respect of the Notes, to change the date on which any Note may be subject to redemption
or reduce the redemption price, to change the currency of payments under the Notes and/or to change the quorum
requirements relating to meetings and/or to change the majority required to pass a resolution, and change the
amendment provisions. These and other changes may adversely impact rights of holders of New Notes and may
have a material adverse effect on the market value of the New Notes. Under Italian law, the approval of an
extraordinary resolution typically requires the consent of more than one half of the aggregate principal amount of
the outstanding Notes. Our decision to increase the majority requirement is untested under Italian law, may be
challenged by holders of the Notes, the Issuer and others, and, if challenged, may not be upheld by an Italian court,
with the consequence that the majority voting threshold may be reduced from 75% to 50%.

The insolvency laws of Italy and other applicable jurisdictions may not be as favorable to you as the insolvency
laws of the United States or those of another jurisdiction with which you are familiar; other limitations on the
Guarantees and the Security Interests, including fraudulent conveyance statutes, may adversely affect their
validity and enforceability.

Our obligations under the New Notes will be secured by security interests over the relevant Collateral.
Upon the initial issuance of the New Notes on the New Notes Issue Date, the New Notes will only be obligations
of the Issuer and will not be guaranteed by Fedrigoni, Cordenons or any of their subsidiaries. Subject to the Agreed
Security Principles, the Guarantors are expected to enter into a supplemental indenture to become a party to the
Indenture and guarantee the Notes on a senior secured, joint and several basis on the earlier of (i) the date on
which the relevant Guarantor provides a guarantee of the Revolving Credit Facility and (ii) 120 days from the
Fedrigoni Merger Date. If the Fedrigoni Post-Completion Merger has not occurred by the Cut-Off Date, Fedrigoni
will enter into a supplemental indenture to become a party to the Indenture and guarantee the New Notes on a
senior secured and joint and several basis. The Issuer is incorporated under the laws of Italy and the Guarantors
are incorporated or organized under the laws of Italy and Spain. There is a rebuttable presumption that the “centre
of main interest” as defined in Regulation (EU) No. 2015/848 of the European Parliament and of the Council of
May 20, 2015 on Insolvency Proceedings is the jurisdiction where the registered office is situated. In addition, the
Collateral will include a pledge over the shares in certain of the Issuer, Fedrigoni MergerCo and the Guarantor,
companies which are incorporated under the laws of Italy and Spain, as applicable, and pledges of certain present
and future intercompany loan receivables.
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The insolvency laws of foreign jurisdictions may not be as favorable to your interests as the laws of the
United States or other jurisdictions with which you are familiar. In the event that any one or more of the Issuer,
the Guarantors or any other of the Issuer’s subsidiaries experiences financial difficulty, it is not possible to predict
with certainty in which jurisdiction or jurisdictions insolvency or similar proceedings would be commenced, or
the outcome of such proceedings.

Although laws differ among the jurisdictions, in general, applicable fraudulent transfer and conveyance
and equitable principles, insolvency laws and limitations on the enforceability of judgments obtained in courts in
such jurisdictions could limit the enforceability of the Notes against the Issuer, the enforceability of a Guarantee
against a guarantor of the Notes and the enforceability of the security interests in the Collateral (the “Security
Interests”). In certain circumstances the court may also void the Security Interests or the Guarantee if the company
is close to or near insolvency. The following discussion of fraudulent transfer, conveyance and insolvency law,
although an overview, describes generally applicable terms and principles, which are defined under the relevant
jurisdiction’s fraudulent transfer and insolvency statutes.

In an insolvency proceeding, it is possible that creditors of the guarantor of the Notes or the appointed
insolvency administrator may challenge the guarantees and the Security Interests, and intercompany obligations
generally, as preferences, transaction at an undervalue, invalid charges, fraudulent transfers or conveyances or on
other grounds. If so, such laws may permit a court, if it makes certain findings, to:

e avoid or invalidate all or a portion of a guarantor’s obligations under its Guarantee or the Security
Interests provided by such security provider;

o direct that the Issuer and the holders of the Notes return any amounts paid under a Guarantee or any
Security Interest to the relevant guarantor of the Notes or security provider or to a fund for the benefit
of the guarantor’s or security provider’s creditors; and

o take other action that is detrimental to you.

If we cannot satisfy our obligations under the Notes and any Guarantee or Security Interest is found to
be a preference, transaction at an undervalue, fraudulent transfer or conveyance or is otherwise set aside, we
cannot assure you that we can ever repay in full any amounts outstanding under the New Notes. In addition, the
liability of each guarantor of the Notes or security provider under its Guarantee or the Security Interests will be
limited to the amount that will result in such guarantee or Security Interests not constituting a fraudulent
conveyance or improper corporate distribution or otherwise being set aside. The amount recoverable from the
guarantors of the New Notes and security providers under the Security Documents will also be limited. However,
there can be no assurance as to what standard a court would apply in making a determination of the maximum
liability of each. There is also the possibility that the entire Guarantee or Security Interest may be set aside, in
which case the entire liability may be extinguished. See “—Corporate benefit, financial assistance laws, capital
maintenance and other limitations on the Guarantees and the Collateral may adversely affect the validity and
enforceability of the Guarantees and the Collateral.”

In order to initiate any of these actions under fraudulent transfer or other applicable principles, courts
would, for example, need to find that, at the time the Guarantees were issued or the Security Interests created, the
guarantor of the Notes or security provider:

e issued such Guarantee or created such Security Interest with the intent of hindering, delaying or
defrauding current or future creditors or with a desire to prefer some creditors over others, or created
such security after its insolvency;

e issued such Guarantee or created such Security Interest in a situation where a prudent business
person as a shareholder of such guarantor of the Notes or security provider would have contributed
equity to such guarantor of the Notes or security provider or where the relevant beneficiary of the
Guarantee or Security Interest knew or should have known that the guarantor of the Notes or security
provider was insolvent or a filing for insolvency had been made; or

e received less than reasonably equivalent value for incurring the debt represented by the Guarantee
or Security Interest on the basis that the Guarantee or Security Interest were incurred for our benefit,
and only indirectly the guarantor’s or security provider’s benefit, or on some other basis and (i) was
insolvent or rendered insolvent by reason of the issuance of the Guarantee or the creation of the
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Security Interest, or subsequently became insolvent for other reasons, (ii) was engaged, or was about
to engage, in a business transaction for which the guarantor’s or security provider’s assets were
unreasonably small or (iii) intended to incur, or believed it would incur, debts beyond its ability to
make required payments as and when they would become due.

Different jurisdictions evaluate insolvency on various criteria, but a guarantor of the Notes or security
provider generally may, in different jurisdictions, be considered insolvent at the time it issued a Guarantee or
created any Security Interest if:

e ts liabilities exceed the fair market value of its assets;
e it cannot pay its debts as and when they become due; or

o the present saleable value of its assets is less than the amount required to pay its total existing debts
and liabilities, including contingent and prospective liabilities, as they mature or become absolute.

Although we believe that we and Cordenons are solvent, and will be so after giving effect to the
Transactions, there can be no assurance as to which standard a court would apply in determining whether a
guarantor of the Notes or security provider was “insolvent” as of the date the Guarantees were issued or the
Security Interests were created or that, regardless of the method of valuation, a court would not determine that a
guarantor of the Notes or security provider was insolvent on that date, or that a court would not determine,
regardless of whether or not a guarantor of the Notes or security provider was insolvent on the date its Guarantee
was issued or the Security Interests were created, that payments to holders of the Notes constituted fraudulent
transfers on other grounds.

For an overview of certain insolvency laws and enforceability issues as they relate to the Guarantees and
Security Interests, see “Certain Insolvency Law Considerations and Limitations on the Validity and Enforceability
of the Guarantees and the Security Interests.”

Corporate benefit, financial assistance laws, capital maintenance and other limitations on the Guarantees and
the Collateral may adversely affect the validity and enforceability of the Guarantees and the Collateral.

The Guarantors are incorporated or organized under the laws of Italy and Spain. Moreover, if the
Fedrigoni Post-Completion Merger has not occurred by the Cut-Off Date, Fedrigoni will become a guarantor and
will guarantee the Notes on a senior secured and joint and several basis. Fedrigoni is incorporated and organized
under the laws of Italy. Enforcement of the obligations under a Guarantee against, and/or any Collateral provided
by, as applicable, any such guarantor of the Notes will be subject to certain defenses available to the Issuer or the
relevant guarantor or the security provider, as the case may be. These laws and defenses may include those that
relate to fraudulent conveyance, financial assistance, corporate benefit, capital maintenance, liquidity maintenance
or similar laws as well as regulations or defenses affecting the rights of creditors generally, by limiting the amounts
recoverable under the Guarantees and Collateral, as applicable, and the amounts recoverable thereunder will be
limited to the maximum amount that can be guaranteed or secured by a particular guarantor of the Notes or security
provider under the applicable laws of each jurisdiction, to the extent that the granting of such Guarantee or
Collateral is not in the relevant guarantor’s or security provider’s corporate interests, or the burden of such
Guarantee or Collateral exceeds the benefit to the relevant guarantor or security provider, or such Guarantee or
Collateral would be in breach of capital maintenance, financial assistance, liquidity maintenance or thin
capitalization rules or any other general statutory laws and/or would cause the directors of such subsidiary
guarantor or security provider to contravene their fiduciary duties and incur civil or criminal liability. An increase
in the amount of debt that benefits from such Guarantee without a corresponding increase in the amount of the
Guarantee will dilute the value of such Guarantee to its beneficiaries, including the holders of the New Notes.

Accordingly, enforcement of any such Guarantee against the relevant guarantor of the Notes would be
subject to certain defenses available to guarantors generally or, in some cases, to limitations contained in the terms
of the Guarantees designed to ensure compliance with statutory requirements applicable to the relevant guarantors.
As aresult, a guarantor’s liability under its Guarantee could be materially reduced or eliminated, depending upon
the law applicable to it.

It is possible that a guarantor of the New Notes or creditor of a guarantor, or the bankruptcy trustee in

the case of a bankruptcy of a guarantor of the New Notes, may contest the validity and enforceability of the
guarantor’s guarantee on any of the above grounds and the applicable court may determine that the Guarantee
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should be limited or voided. To the extent that agreed limitations on the guarantee obligation apply, the New
Notes would be to that extent effectively subordinated to all liabilities of the applicable guarantor, including trade
payables of such guarantor. Future guarantees may be subject to similar limitations. See “Certain Insolvency Law
Considerations and Limitations on the Validity and Enforceability of the Guarantees and the Security Interests.”

Under the laws of certain jurisdictions, collateral granted in favor of holders of the New Notes may not rank
pari passu with the collateral granted in favor of holders of the Existing Notes, and we are relying on the
Intercreditor Agreement to achieve an equal priority lien in respect of such collateral.

We will enter into new security documents or, as the case may be, extensions and/or confirmations of
existing security documents (the “Security Documents™) in respect of the Collateral related to the additional debt
represented by the New Notes. In certain jurisdictions, the security granted under those additional Security
Documents will or may, because they are being granted at a later point in time, rank junior to security interests in
the collateral granted in favor of the Existing Notes and the Revolving Credit Facility. Pursuant to the terms of
the Intercreditor Agreement, and, in certain cases, the terms of the Security Documents, the New Notes will be
deemed to be secured by the applicable Security Documents on a pari passu basis with the Existing Notes and the
Revolving Credit Facility, although due to local law requirements certain security securing the New Notes will or
may be junior ranking in rem to the security securing the Existing Notes. Creditors of the grantors of those security
interests or an appointed insolvency administrator may contest the validity and/or enforceability of such security
interests. If any of the applicable security providers were to be declared insolvent by a competent court, the court
would establish a period before the declaration of insolvency within which the court-appointed bankruptcy
receiver will have to consider any transactions entered into during this “hardening period” and may petition to
have such transactions declared void and/or unenforceable. Therefore, the ranking of collateral granted in favor
of holders of the New Notes in such jurisdictions will depend on the enforceability of the Intercreditor Agreement.
As a result, if the Intercreditor Agreement is found to be invalid or unenforceable for any reason, or if an
administrator refuses to give effect to it, the Collateral granted in favor of holders of the New Notes in these
jurisdictions may rank behind any other existing collateral granted in favor of the Existing Notes and the
Revolving Credit Facility.

The Guarantees, when granted following the Fedrigoni Merger Date, will be significantly limited by applicable
laws and are subject to certain limitations and defenses.

On the earlier of (i) the date on which the relevant Guarantor provides a guarantee of the Revolving
Credit Facility and (ii) 120 days from the Fedrigoni Merger Date, the Guarantors will guarantee the prompt
payment of the Notes. Moreover, if the Fedrigoni Post-Completion Merger has not occurred by the Cut-Off Date,
Fedrigoni will become a guarantor and will guarantee the Notes on a senior secured and joint and several basis.
See “Description of the Notes—Security.” The Guarantees provide the holders of the Notes with a direct claim
against the guarantor. However, the obligations of each of the Guarantors under its Guarantee are or will be limited
under the Indenture to an amount which has been determined so as to ensure that amounts payable will not result
in violations of applicable laws related to corporate benefit, capitalization, capital preservation, financial
assistance or transactions under value, or otherwise cause a guarantor of the Notes to be deemed insolvent under
applicable law or such Guarantee to be deemed void, unenforceable or ultra vires, or cause the directors of such
guarantor to be held in breach of applicable corporate or commercial law for providing such Guarantee.

In addition to the above, under article 1938 of the Italian Civil Code, if a corporate guarantee is issued
to guarantee conditional or future obligations, the guarantee must be limited to a maximum amount. Such
maximum amount should be expressly identified at the outset and expressed in figures (either in the guarantee
deed or by reference to a separate document, such as the Indenture). It has been held that such determination must
be proportionate to the relevant guarantor’s assets. If such determination is deemed disproportionate to the assets
of each of the guarantors, there is a risk that the guarantee could be declared void. In light of the above, pursuant
to Article 1938 of the Italian Civil Code, the maximum amount that each of the guarantors incorporated under the
laws of Italy may be required to pay in respect of its obligations as guarantor under the Indenture shall not exceed,
in any case, an amount equal to 120% of the outstanding principal amount of the Existing Notes or the New Notes,
as applicable.

As a result, a guarantor’s liability under its Guarantee could be materially reduced or eliminated
depending upon the amount of its obligations and upon applicable laws. For more information, see “Certain
Insolvency Law Considerations and Limitations on the Validity and Enforceability of the Guarantees and the
Security Interests.”
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The Guarantee of Arconvert S.A. (or any Spanish guarantor of the Notes) may be subject to certain
limitations, including financial assistance limitations. See “Certain Insolvency Law Considerations and
Limitations on the Validity and Enforceability of the Guarantees and the Security Interests.” Spanish law prohibits
financial assistance (i) for public limited liability companies (sociedades an6nimas (S.A.)) in relation to the
acquisition of their own shares or the shares of any direct or indirect parent company, and (ii) for private limited
liability companies (sociedades de responsabilidad limitada (S.L.)), in relation to the acquisition of their own
shares and the shares of any member of their corporate group. Therefore, Spanish law governed guarantees or
security interests granted or assumed by subsidiaries incorporated under the laws of Spain shall not extend to any
payment obligation incurred by the Issuer for the purpose of acquiring the shares of Arconvert S.A. or the shares
of its direct or indirect parent company or, as applicable, any member of their group, to the extent that such security
interest would constitute unlawful financial assistance within the meaning of Article 150 and 143 of Spanish
Decree 1/2010 dated July 2 on Spanish Corporations (Ley de Sociedades de Capital). This limitation may also
apply to the refinancing of acquisition debt, although this is widely debated between academics. Accordingly, any
guarantee or security interest granted by any Spanish guarantor of the Notes shall not apply to the extent the
proceeds are used to repay existing indebtedness of the Issuer if such existing indebtedness was used for the
purposes described above. No whitewash procedures are available. Accordingly, the guarantee granted by any
Spanish guarantor of the New Notes will be limited by the amount of the funds that are not used for unlawful
financial assistance purposes.

Transfer of the New Notes will be restricted, which may adversely affect the value of the New Notes.

Because the New Notes and the Guarantees have not been, and will not be, and are not required to be,
registered under the U.S. Securities Act or the securities laws of any other jurisdiction, they may not be offered
or sold in the United States except to QIBs in accordance with Rule 144A, in offshore transactions in accordance
with Regulation S or pursuant to another exemption from, or in a transaction not subject to, the registration
requirements of the U.S. Securities Act and all other applicable laws. These restrictions may limit the ability of
investors to resell the New Notes. It is the obligation of investors in the New Notes to ensure that all offers and
sales of the New Notes in the United States and other countries comply with applicable securities laws. See
“Notice to Investors.”

The New Notes will initially be held in book entry form and therefore investors must rely on the procedures of
the relevant clearing systems to exercise any rights and remedies.

The New Notes will initially only be issued in global certificated form and held through Euroclear and
Clearstream. Interests in the Global Notes (as defined below) will trade in book entry form only, and the New
Notes in definitive registered form, or Definitive Registered Notes (as defined below), will be issued in exchange
for book entry interests only in very limited circumstances. Owners of book entry interests will not be considered
owners or holders of Notes. The common depositary, or its nominee, for Euroclear and Clearstream will be the
sole registered holder of the Global Notes representing the New Notes. Payments of principal, interest and other
amounts owing on or in respect of the Global Notes representing the Notes will be made to the Paying Agent,
which will make payments to Euroclear and Clearstream. Thereafter, these payments will be credited to
participants’ accounts that hold book entry interests in the Global Notes representing the New Notes and credited
by such participants to indirect participants. After payment to the common depositary for Euroclear and
Clearstream, none of the Issuer, the Trustee, the Transfer Agent, the Registrar or the Paying Agent will have any
responsibility or liability for the payment of interest, principal or other amounts to the owners of book entry
interests. Accordingly, if investors own a book entry interest, they must rely on the procedures of Euroclear and
Clearstream, and if investors are not participants in Euroclear and Clearstream, they must rely on the procedures
of the participant through which they own their interest, to exercise any rights and obligations of a holder of the
New Notes under the Indenture.

Unlike the holders of the New Notes themselves, owners of book entry interests will not have the direct
right to act upon the Issuer’s solicitations for consents, requests for waivers or other actions from holders of the
New Notes. Instead, if an investor owns a book entry interest, it will be permitted to act only to the extent it has
received appropriate proxies to do so from Euroclear and Clearstream. The procedures implemented for the
granting of such proxies may not be sufficient to enable such investor to vote on a timely basis.

Similarly, upon the occurrence of an event of default under the Indenture, unless and until Definitive

Registered Notes are issued in respect of all book entry interests, if investors own book entry interests, they will
be restricted to acting through Euroclear and Clearstream. The procedures to be implemented through Euroclear

65



and Clearstream may not be adequate to ensure the timely exercise of rights under the Notes. See “Book-Entry;
Delivery and Form.”

There may not be an active trading market for the New Notes, in which case your ability to sell the New Notes
will be limited.

We cannot assure you as to:

o the liquidity of any market in the New Notes;
e your ability to sell your New Notes; or
e the prices at which you would be able to sell your New Notes.

Future trading prices of the New Notes will depend on many factors, including, among other things,
prevailing interest rates, our operating results and the market for similar securities. The liquidity of a trading
market for the New Notes may be adversely affected by a general decline in the market for similar securities.
Historically, the market for non-investment grade securities has been subject to disruptions that have caused
substantial volatility in the prices of securities similar to the New Notes. Any such disruption may have a negative
effect on you, as a holder of New Notes, regardless of our prospects and financial performance. The Initial
Purchasers have advised that they intend to make a market in the New Notes after completing the Offering.
However, they have no obligation to do so and may discontinue market making activities at any time without
notice. In addition, such market making activity will be subject to limitations imposed by the U.S. Securities Act
and other applicable laws and regulations.

The New Notes and the Guarantees will be structurally subordinated to the claims of creditors, including
depositors, trade creditors and preferred stockholders (if any), of our non-guarantor subsidiaries.

Generally, claims of creditors, including depositors, trade creditors and preferred stockholders (if any)
of non-guarantor subsidiaries of the Issuer, are entitled to payments of their claims from the assets of such
subsidiaries before these assets are made available for distribution to their respective parent entity or the creditors
of the Issuer and the guarantors of the New Notes (including the Guarantor). Accordingly, in the event that any
non-guarantor subsidiary of the Issuer becomes insolvent, is liquidated, reorganized or dissolved or is otherwise
wound up other than as part of a solvent transaction:

o the creditors of the Issuer and the guarantors of the New Notes (including the Guarantor), including
the holders of the New Notes, will have no right to proceed against the assets of such non-guarantor
subsidiary; and

e creditors of such non-guarantor subsidiary, including depositors, trade creditors and preferred
stockholders (if any) will generally be entitled to payment in full from the sale or other disposal of
the assets of such subsidiary before the Issuer or any guarantor of the New Notes, as a direct or
indirect shareholder (as applicable), will be entitled to receive any distributions from such
subsidiary.

As such, the New Notes and the Guarantees will be structurally subordinated to the creditors, including
depositors, trade creditors and any preferred stockholders (if any) of the non-guarantor subsidiaries of the Issuer.
As of March 31, 2018, after giving effect to the Transactions, the subsidiaries of Fedrigoni that are not expected
to guarantee the New Notes would have had approximately €0.8 million of third-party debt outstanding. In
addition, the Indenture, subject to certain limitations, permits or will permit these non-guarantor subsidiaries to
incur substantial additional indebtedness without such incurrence constituting a default under the Indenture, and
such indebtedness may also be secured. The Indenture does not or will not contain any limitation on the amount
of other liabilities, such as deposits and trade payables that may be incurred by these subsidiaries.

Investors may not be able to recover in civil proceedings for U.S. securities law violations.

The Issuer and the Guarantors are organized or incorporated outside the United States, and their business
is substantially conducted outside the United States. The directors and executive officers of the Issuer and the
Guarantors are non-residents of, and substantially all of their assets are located outside of, the United States.
Although the Issuer and the Guarantors will submit to the jurisdiction of certain New York courts in connection
with any action under U.S. securities laws, you may be unable to effect service of process within the United States
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on the directors and executive officers of the Issuer and the Guarantor. In addition, as substantially all of the assets
of the Issuer and the Guarantors and their subsidiaries and those of their directors and executive officers are located
outside of the United States, you may be unable to enforce against them judgments obtained in U.S. courts.
Moreover, in light of recent decisions of the U.S. Supreme Court, actions of the Issuer and the Guarantors may
not be subject to the civil liability provisions of the federal securities laws of the United States.

Additionally, there is uncertainty as to whether the courts of foreign jurisdictions would enforce (i)
judgments of United States courts obtained against the Issuer, the Guarantors and the directors and executive
officers who are not residents of the United States predicated upon the civil liability provisions of the United
States federal and state securities laws or (ii) in original actions brought in such foreign jurisdictions against us or
such persons predicated upon the United States federal and state securities laws. For further information see
“Service of Process and Enforcement of Civil Liabilities.”

The Issuer may not be able to repurchase the New Notes upon a change of control. In addition, under certain
circumstances, the Issuer may have the right to purchase all outstanding New Notes and Existing Notes in
connection with a tender offer, even if certain holders do not consent to the tender.

If a change of control (as defined in the Indenture) occurs, the Issuer will be required to make an offer to
purchase all the outstanding Notes at a price equal to 101% of the principal amount thereof, plus any accrued and
unpaid interest and additional amounts, if any, to, but excluding, the date of purchase. In such a situation, the
Issuer may not have enough funds to pay for all of the New Notes that are tendered under any such offer. If a
significant principal amount of New Notes is tendered, the Issuer will likely have to obtain financing to pay for
the tendered New Notes. However, the Issuer may not be able to obtain such financing on acceptable terms, if at
all. A change of control may also result in a mandatory prepayment under the Revolving Credit Facility Agreement
and agreements governing any future indebtedness and may result in the acceleration of such indebtedness. Any
failure by the Issuer to offer to purchase the New Notes upon a change of control would constitute a default under
the Indenture, which would, in turn, constitute a default under the Revolving Credit Facility Agreement.

The change of control provision contained in the Indenture may not necessarily afford you protection in
the event of certain important corporate events, including reorganizations, restructurings, mergers,
recapitalizations or other similar transactions involving us that may adversely affect you, because such corporate
events may not involve a shift in voting power or beneficial ownership or, even if they do, may not constitute a
change of control as defined in the Indenture.

In connection with certain tender offers for the New Notes, if holders of not less than 90% in aggregate
principal amount of the applicable outstanding Notes validly tender and do not withdraw such Notes in such tender
offer and the Issuer, or any third party making such a tender offer in lieu of the Issuer, purchases, all of the Notes
validly tendered and not withdrawn by such holders, the Issuer or such third party will also have the right to
redeem the Notes that remain outstanding in whole, but not in part, following such purchase at a price equal to
the price offered to each other holder of Notes. See “Description of the Notes—Optional Redemption.”

Upon an IPO Debt Pushdown, certain Notes Guarantees and Collateral may be released, any retaken Collateral
may be subject to hardening periods, and U.S. Holders may have U.S. federal income tax consequences.

Under certain circumstances, we may undertake an IPO Pushdown. See “Description of the Notes—IPO
Pushdown.” Upon consummation of the IPO Pushdown (as defined in “Description of Other Indebtedness”),
amongst other things, references to the Senior Secured Group (and all related provisions) in the Indenture shall
apply only to the IPO Pushdown Entity (as defined in “Description of Other Indebtedness”) and its Restricted
Subsidiaries from time to time. Upon such substitution, each holding company of the IPO Pushdown Entity shall
be released from all obligations under the Debt Documents (including any Transaction Security) and each
Subordinated Creditor, Third Party Security Provider, Investor (as defined in the Revolving Credit Facility
Agreement) or Topco Independent Obligor will be released from its obligations and restrictions under the
Intercreditor Agreement in the appropriate capacity. Subject to the consent of the majority lenders under and as
defined in the Senior Lender Liabilities, noteholders representing more than 50% of any Senior Secured Notes
Liabilities, the majority lenders under and as defined in any Second Lien Facility Agreement, noteholders
representing more than 50% of any Second Lien Notes Liabilities, the majority lenders under and as defined in
any Topco Facility and noteholders representing more than 50% of any Topco Notes Liabilities (following the
relevant IPQ), each subsidiary of the IPO Pushdown Entity shall also be released from all obligations as Debtor
and guarantor under the Debt Documents and from the Transaction Security (other than, in each case, borrowing
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liabilities). Each party to the Intercreditor Agreement shall be required to enter into any amendment, release or
replacement of any Debt Document required to facilitate such matters.

In such a case, any new security documents in respect of Collateral to be retaken and that will remain in
place following an IPO Pushdown, may need to be executed and be subject to new hardening periods. In addition,
the IPO Pushdown may result in a deemed exchange of the Notes for U.S. federal income tax purposes, depending
upon the specific circumstances of the IPO Pushdown, and may have tax consequences for U.S. Holders (as
defined in “Certain Taxation Considerations—Certain United States Federal Income Tax Considerations”). See
“Certain Taxation Considerations—Certain United States Federal Income Tax Considerations.”

The term “all or substantially all” in the context of a change of control has no clearly established meaning
under relevant law and is subject to judicial interpretation such that it may not be certain that a change of
control has occurred or will occur.

Upon the occurrence of a transaction that constitutes a change of control under the Indenture, the Issuer
will be required to make an offer to repurchase all outstanding Notes tendered. The definition of “change of
control” in the Indenture includes (with certain exceptions) a disposition of all or substantially all of the assets of
the Issuer and its restricted subsidiaries (taken as a whole), to any person. Although there is a limited body of case
law interpreting the phrase “all or substantially all,” it has no clearly established meaning under relevant law,
varies according to the facts and circumstances of the subject transaction and is subject to judicial interpretation.
Accordingly, in certain circumstances, there may be a degree of uncertainty in ascertaining whether a particular
transaction would involve a disposition of “all or substantially all” of the assets of a person, and therefore it may
be unclear whether a change of control has occurred and whether the Issuer is required to make an offer to
repurchase the New Notes.

The New Notes may be issued with original issue discount for U.S. federal income tax purposes and therefore
may not be fungible with the Existing Notes for U.S. federal income tax purposes.

The stated principal amount of the New Notes may exceed their issue price by an amount equal to or
greater than a statutorily defined de minimis amount, in which case, the New Notes would be considered to be
issued with OID (on a standalone basis) for U.S. federal income tax purposes. If the New Notes are issued with
OID and are not otherwise considered to be fungible with the Existing Notes for U.S. federal income tax purposes,
then, in addition to the stated interest on the New Notes, a U.S. Holder (as defined in “Certain Taxation
Considerations—Certain United States Federal Income Tax Considerations”) will generally be required to include
the OID on such New Note in gross income (as ordinary income) as it accrues on a constant yield-to-maturity
basis for U.S. federal income tax purposes, in advance of the receipt of the cash payments to which such OID is
attributable and regardless of the U.S. Holder’s regular method of accounting for U.S. federal income tax purposes.
See “Certain Taxation Considerations—Certain United States Federal Income Tax Considerations.” The New
Notes are expected to be fungible for U.S. federal income tax purposes.

The merger of the Issuer and Fedrigoni and the assumption of obligations under the Notes by the resulting
entity may be treated as a taxable exchange for U.S. federal income tax purposes.

If the conditions for the Fedrigoni Post-Completion Merger are met, the Issuer will merge with Fedrigoni,
with Fedrigoni MergerCo being the surviving entity. Fedrigoni MergerCo, as the surviving entity, will assume the
obligations of the Issuer under the Notes. Although the issue is not free from doubt, we intend to take the position
(to the extent we are required to do so) that these transactions will not be treated as resulting in a taxable exchange
for U.S. federal income tax purposes. It is possible, however, that the IRS could take a contrary view, and seek to
treat the Fedrigoni Post-Completion Merger and the assumption of the obligations under the Notes by Fedrigoni
as resulting in a taxable exchange for U.S. federal income tax purposes. If so, U.S. Holders (as defined in “Certain
Taxation Considerations—Certain United States Federal Income Tax Considerations”) would recognize gain or
loss in connection with such taxable exchange and would have a new holding period and new tax basis in the
Notes for U.S. federal income tax purposes. In addition, if the fair market value of the Notes at the time of the
Fedrigoni Post-Completion Merger is less than the principal amount of such Notes (by more than a statutorily
defined de minimis amount), such Notes may be treated as issued with OID. Please see “Certain Taxation
Considerations—Certain United States Federal Income Tax Considerations.”

You may face foreign currency exchange risks or other tax consequences as a result of investing in the New
Notes.
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The New Notes will be denominated and payable in euro. If you are a U.S. investor, an investment in the
New Notes will entail foreign exchange-related risks due to, among other factors, possible significant changes in
the value of the euro relative to the U.S. dollar because of economic, political and other factors over which we
have no control. Depreciation of the euro against the U.S. dollar could cause a decrease in the effective yield of
the New Notes below their stated coupon rates and could result in a loss to U.S. investors on a U.S. dollar basis.
Investing in the New Notes by U.S. investors may have other significant tax consequences. See “Certain Taxation
Considerations—Certain United States Federal Income Tax Considerations.”

The tax regime applicable to the New Notes is subject to a listing requirement.

No assurance can be given that the listing of the New Notes will be maintained or that such listing will
satisfy the listing requirement under Decree No. 239/1996 in order for the New Notes to be eligible to benefit
from the exemption from the requirement to apply withholding tax. If the New Notes are not listed or that listing
requirement is not satisfied, payments of interest, premium and other income with respect to the New Notes would
be subject to a withholding tax currently at a rate of 26%.

Recent changes in U.S. federal income tax law may affect the tax treatment of the New Notes.

All statements contained in this Offering Memorandum concerning the U.S. federal income tax (or other
tax) consequences of the purchase, ownership and disposition of the Notes are based on existing law and
interpretations thereof. Recent changes in U.S. federal income tax law could materially affect the tax consequences
to U.S. Holders (as defined in “Certain Taxation Considerations—Certain United States Federal Income Tax
Considerations”) of the purchase, ownership and disposition of the New Notes. The effect of certain provisions
of the new legislation is uncertain and future administrative guidance may result in additional changes.
Accordingly, no assurance can be given that the currently anticipated tax treatment of the purchase, ownership
and disposition of the New Notes will not be modified by legislative, judicial, or administrative changes, possibly
with retroactive effect, to the detriment of a holder.
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USE OF PROCEEDS

We estimate that the gross proceeds from the Offering will be €121.3 million (excluding prefunded
interest). Such proceeds will be used, together with cash on hand, to repay amounts outstanding under the
Cordenons Bridge Facilities, including accrued interest thereon. The Issuer used or will use the gross proceeds
from the Cordenons Bridge Facilities, together with cash on hand, to finance the Cordenons Acquisition (via the
Bianco Funding Loan), to repay the Cordenons Existing Debt no later than 180 days from the Cordenons
Acquisition Closing Date (via the Cordenons Funding Loan) and to pay fees and expenses in connection therewith.
See “Summary—The Transactions.”

The estimated sources and uses of the funds necessary to complete the Cordenons Refinancing are shown
in the table below. Actual amounts will vary from estimated amounts depending on several factors, including
differences in the actual amount of fees and expenses compared to our estimates.

Amount Amount
Sources of Funds (€ million)  Uses of Funds (€ million)
Notes offered hereby™ ..........ccccoviieriinnnn, 121.3 Repayment of the Cordenons Bridge
Facilities® .......ooveeeveeceeeceee e, 125.2
Cash on hand at the ISSUer .............ccocevvrenne. 3.9
Total SOUFCES.....ccvevvveiecie e 1252 TOtAl USES c.vveeeeeeeeeeeee e eeeeeee s e einaies 125.2

(1) Does not reflect the interest that would have accrued on the New Notes if they had been issued on May 11, 2018 to the New Notes
Issue Date.

(2) Represents the aggregate principal amount of indebtedness outstanding under the Cordenons Bridge Facilities, plus estimated accrued
and unpaid interest on the Cordenons Bridge Facilities through the New Notes Issue Date.
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CAPITALIZATION

The following tables should be read in conjunction with “Use of Proceeds,” “Management’s Discussion

and Analysis of Financial Condition and Results of Operations,” “Description of Other Indebtedness” and the
Financial Statements and the accompanying notes included elsewhere in this Offering Memorandum.

The following table sets forth the cash and cash equivalents and the capitalization as of March 31, 2018

for the Issuer and on an as adjusted basis to give effect to the consummation of the Transactions and the application
of the proceeds from the Offering as described in “Use of Proceeds,” as if they had occurred on March 31, 2018.
Unless otherwise noted, the adjustments column does not give effect to amounts borrowed or repaid after March

31, 2018.
As of March 31, 2018
As adjusted
for the

Actual Adjustments Transactions
(€ million)
Cash and cash equivalents®............cccocevveiiieiiciese e 35.8 (15.9) 19.9
Revolving Credit Facility®... . — — —
EXIStING NOTESE) ... — 455.0 455.0
New Notes offered hereby® ..o — 125.0 125.0
Fedrigoni EXisting Debt® ..........ccccov e 113.1 (109.7) 34
FINANCe 18ASES® .......couiiiiieiei st 3.9 3.9
Total Gross Financial Debt............cccocveieiiiiieiiniceece e 117.0 587.3
Shareholders’ EQUILY ......ccovviiiriiiniiieie e 454.2 195.5
Total capitalization ... 571.2 782.8

(1) The adjustments represent (i) the repayment after March 31, 2018 but prior to the Fedrigoni Acquisition Closing Date by the Fedrigoni

@

®

4
®)

(6)

Seller of a loan from Fedrigoni in the amount of €3.0 million, (ii) the repayment after March 31, 2018 but prior to the
Fedrigoni Acquisition Closing Date of €25.5 million of Fedrigoni Existing Debt with cash on hand, (iii) adjustments for the Fedrigoni
Acquisition representing €19.5 million cash added to the balance sheet of the Issuer through overfunding of the Fedrigoni Bridge
Facilities and €8.1 million in fees paid in connection with the Fedrigoni Acquisition and the issuance of the
Existing Notes, (iv) additional drawings of €24 million under certain working capital lines at the Fedrigoni Group, and (v) adjustments
for the Transactions as described under “Summary—The Transactions” and “Use of Proceeds.”

The Revolving Credit Facility Agreement provides for a Revolving Credit Facility in an amount of €100.0 million, which is available
for cash and other drawings. The Revolving Credit Facility is expected to be undrawn as of the New Notes Issue Date. See “Description
of Other Indebtedness—Revolving Credit Facility Agreement.”

Represents the aggregate principal amount of the Existing Notes (excluding any capitalized debt issuance costs).
Represents the aggregate principal amount of the New Notes offered hereby (excluding any capitalized debt issuance costs).

Includes working capital lines in respect of the Fedrigoni Group, which working capital lines will remain committed and with amounts
outstanding on the New Notes Issue Date in respect of the Fedrigoni Group; and excludes obligations under the Fedrigoni Group’s off-
balance sheet exchange rate and guarantee arrangements. The amount in the adjustment column reflects (i) the repayment prior to the
Fedrigoni Acquisition Closing Date of €25.5 million in aggregate principal amount of Fedrigoni Existing Debt with cash on hand or cash
generated by the Fedrigoni Group and additional drawings of €24.0 million under certain working capital lines and (ii) the repayment of
Fedrigoni Existing Debt in connection with the Fedrigoni Acquisition, including €84.2 million repaid in connection with the Fedrigoni
Acquisition. Amounts incurred or repaid in the ordinary course of business following March 31, 2018 in respect of the Fedrigoni Existing
Debt but not in relation to the Fedrigoni Acquisiton or the Transactions are not adjusted for in the table above, except as otherwise
described in footnote (1) above. As of the Fedrigoni Acquisition Closing Date, after giving pro forma effect to the Transactions, we had
€27.4 million outstanding and €81.4 million available for borrowing under certain working capital facilities. The Cordenons EXisting
Debt will be repaid in connection with the Transactions.

Represents the carrying amount of finance leases in respect of property, plant and equipment of the Fedrigoni Group as of March 31,
2018, but excluding any change in the carrying amount since such date. See “Description of Other Indebtedness—Finance Leases.”
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SELECTED HISTORICAL FINANCIAL INFORMATION

The following tables present Fedrigoni’s selected financial information and have been derived from, and
should be read in conjunction with, the Financial Statements, which are included elsewhere in this Offering
Memorandum, and the sections entitled “Management’s Discussion and Analysis of Financial Condition and
Results of Operations,” “Summary—Summary Historical Financial and Other Information,” “Use of Proceeds”
and “Capitalization.” See also “Presentation of Financial and Other Information.” The Financial Statements
are presented in accordance with IFRS issued by the IASB. The information below is not necessarily indicative of
the results of future operations.

We have derived the summarized historical consolidated financial information and other data as of and
for the years ended December 31, 2017, 2016 and 2015 from the audited consolidated financial statements of
Fedrigoni as of and for each of the years ended December 31, 2017, 2016 and 2015, which are all prepared in
accordance with IFRS and included elsewhere in this offering memorandum, unless otherwise stated. We have
derived the historical consolidated financial information and other data as of and for the three month periods
ended March 31, 2018 and 2017, from the unaudited condensed interim consolidated financial statements of
Fedrigoni as of and for the three month period ended March 31, 2018, which are prepared in accordance with
IAS 34 and included elsewhere in this offering memorandum, unless otherwise stated.

The unaudited historical financial information for the twelve months ended March 31, 2018 is calculated
by adding the financial information for the year ended December 31, 2017 to the financial information for the
three month period ended March 31, 2018, and subtracting the financial information for the three month period
ended March 31, 2017. The results of operations for the twelve months ended March 31, 2018 have been prepared
solely for the purposes of this offering memorandum and are for illustrative purposes only.

All historical financial information presented in this Offering Memorandum is that of Fedrigoni and its
subsidiaries; accordingly, all references to “we,” “us” or “our” in respect of historical financial information in
this Offering Memorandum are to Fedrigoni and its subsidiaries on a consolidated basis, unless the context
indicates otherwise. When the terms “we,” “us” and “our” are used in this section, (i) when referring to
operations, businesses or historical financial results, such terms refer to the Fedrigoni Group, and (ii) when
referring to the indebtedness obligations or the Transactions, such terms refer to the Issuer or the Group, as

applicable.

Selected Consolidated Income Statement Information

Three Months ended

Year ended December 31, March 31,

(€ million) 2015 2016 2017 2017 2018
Sales reVeNUES........ccovveeireeinceies 977.0 1,054.6 1,081.8 278.9 254.3
Other operating iNCOMe..........ccevvenene. 16.9 94 26.7 2.2 1.8
Cost of materials ..........cccevivviicirennnn, (528.0) (549.4) (587.0) (146.7) (144.7)
Cost Of SErVICES ....vvevvveiece e, (199.0) (216.3) (214.3) (55.4) (51.2)
Cost of personnel ..........cccoevvvireiicnnnn, (136.5) (148.1) (152.8) (38.1) (37.3)
Other COSES ...vevvirvieirieicirie e (14.9) (17.4) (19.7) (5.7) (2.3)
Depreciation and amortization and

impairment 10SSES .........coovirerecrienen. (36.8) (43.3) (38.9) (9.9) (9.6)
Change in inventories of work in

progress, semi-finished goods and

finished products .........ccccceeeiiieninnne 5.7 6.3 5.8 (1.9) 7.8
Cost of capitalized in house work .......... 0.5 0.3 0.8 0.1 0.5
Operating iNCOMe.........cccceveneieiicenne 84.9 96.2 102.4 235 19.3
Financial income .........ccoccoovviieienciene 16.9 17.2 13.0 5.4 3.9
FiNance COStS........ocoveieriniice e (19.4) (19.9) (23.7) (6.7) (5.8)
Net financial income/(costs)................. (2.5) 2.7 (10.6) (1.4) (1.9)
Share of profits of associates................. 0.4 0.1 0.0 0.0 0.0
Profit before taxes.......ccococveviieivnennns 82.8 93.6 91.8 22.2 17.5
INCOME TAXES ..o (25.0) (30.1) (19.4 (7.8) (4.8)
Net profit........ccoeviiniiiiieiiees 57.8 63.5 72.3 14.3 12.7
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Selected Consolidated Statement of Financial Position

(€ million)
Non-current assets

Property, plant and equipment.........cccccevvevereriennn.

Intangible assets..................
Investment property............

Equity-accounted investments in associates...........

Tax creditS ....c.oovevveerrenenn,
Deferred tax assets..............
Financial assets...................
Other non-current assets .....

Total non-current assets...
Current assets

Inventories ......ccccoevveeveennnen.
Trade receivables................
Tax creditS ......cocevevvevveennen,
Financial assets...................
Other current assets ............
Cash and cash equivalents ..
Derivatives........cccccovveenenne.

Total current assets ..........

Non-current assets held for sale..........cocvevvevirennne

Total assets ......cccvevvrennnns
Equity
Share capital ..........ccceeeee.

Reserves and retained earnings.........cccccvevvevvennnnns
Equity attributable to owners of the parent......

Total equity ........ccccvveneene.

Non-current liabilities
Due to banks and other lend
Employee benefits ..............

EIS. i

Provisions for risks and charges ........c.ccoccovverenne

Deferred tax liabilities ........
Other non-current liabilities

Total non-current liabilities...........ccocvevveveeerneee.

Current liabilities

Due to banks and other lend
Trade payables..........c.co.....
Current tax liabilities ..........
Other current liabilities.......
Derivatives..........ccveevennne.

Total current liabilities.....

EIS. i,

Liabilities associated with assets held for sale.......

Total liabilities ..................
Total equity and liabilities

As of
As of December 31, March 31,
2015 2016 2017 2018

300.9 312.6 315.6 313.2
64.7 68.9 56.8 54.3
1.0 0.5 0.5 0.5
2.1 2.3 2.3 2.3
3.8 3.7 15 15
18.1 22.9 26.8 26.3
— 0.1 — —
3.9 5.0 12.1 11.9
394.5 415.9 4155 409.9
186.5 197.7 198.2 210.6
253.4 248.7 246.6 245.3
2.9 0.8 1.0 1.0
5.6 4.4 24.1 3.0
20.5 19.2 155 22.9
30.7 34.1 44.7 35.8
0.8 1.6 0.1 0.3
500.3 506.6 530.2 519.0
— — 8.8 8.8
894.8 922.5 954.6 937.7
40.0 40.0 40.0 40.0
319.7 381.0 404.8 414.2
359.7 421.0 4448 454.2
359.7 421.0 444.8 454.2
110.2 83.9 59.5 53.4
18.9 19.2 18.0 17.7
12.1 215 30.8 30.4
23.8 24.3 21.6 214
1.3 2.7 2.0 1.8
166.3 151.7 131.9 124.7
105.2 84.8 102.8 63.6
223.0 211.3 221.8 224.8
1.0 12.0 4.8 8.8
39.6 41.3 47.2 60.7
0.0 0.4 0.5 0.2
368.8 349.8 377.2 358.1
— — 0.7 0.7
535.1 501.5 509.8 483.5
894.8 922.5 954.6 937.7
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Selected Consolidated Cash Flow Statement Information

Three Months ended

Year ended December 31, March 31,

(€ million) 2015 2016 2017 2017 2018
Cash from operating activities............c.ccoevrvrnne. 67.3 116.8 106.4 31.1 45.1
Cash from investing activities ............c.ccoevevrnne. (152.1) (41.4) (63.2) (7.6) (7.5)
Cash from financing activities............c.ccoevevnne. 103.1 (73.2) (40.3) (25.1) (46.2)
Increase/(decrease) in cash and cash

BOUIVAIBNTS ...t 18.2 2.2 12.9 (1.6) (8.5)
Cash and cash equivalents at beginning of

0T o] SR 13.4 30.7 34.1 34.1 447
Effects of exchange rate changes on the

balance of cash holdings in foreign

CUTENCIES ...vivveveviieieve sttt 0.9 1.2 (2.2) (0.2) (0.3)
Cash and cash equivalents at end of period.. 30.7 34.1 44.7 32.4 35.8
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MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

The discussion and analysis below provides information that we believe is relevant to an assessment and
understanding of the historical consolidated financial position and results of operations of the Fedrigoni Group.
You should read this discussion in conjunction with our Financial Statements included elsewhere herein and the
sections entitled “Presentation of Financial and Other Information,” “Summary—Summary Historical Financial
and Other Information” and “Selected Historical Financial Information.”

This section includes forward-looking statements, including those concerning future sales, costs, capital
expenditures, acquisitions and financial condition. Such forward-looking statements are subject to risks,
uncertainties and other factors that could cause our actual results to differ materially from those expressed or
implied by such forward-looking statements. Results of operations for prior years are not necessarily indicative
of the results to be expected for the full year or any future period. See “Forward-Looking Statements” and “Risk
Factors.”

The following discussion of our results of operations also makes reference to certain Non-1FRS
Measures, including Adjusted EBITDA. Prospective investors should bear in mind that these Non-1FRS Measures
are not financial measures defined in accordance with IFRS, may not be comparable to other similarly titled
measures of other companies, have limitations as analytical tools and should not be considered in isolation or as
a substitute for analysis of our operating results as reported under IFRS. See ““Presentation of Financial and
Other Information—Non-/FRS Financial Measures” and “Selected Historical Financial Information.”

Overview

We are a leading European manufacturer and distributor of specialty paper, self-adhesive products and
security products, such as banknote paper and security features. We are the leading manufacturer and distributor
of specialty paper in Europe and Latin America by volume as of December 31, 2016. We have leading market
shares in the production of specialty graphic paper, such as paper used for the luxury packaging market, as well
as drawing and art paper. We expect the recently-announced acquisition of Gruppo Cordenons S.p.A., an Italy-
based manufacturer and distributor of fine paper products with a focus on high-end luxury packaging and premium
graphic applications, to further strengthen our presence and market shares in specialty graphic papers. Our product
offering also includes a wide range of drawing and art paper marketed under the highly-recognizable Fabriano
brand. We are the second largest manufacturer of self-adhesive products for the wine industry globally, with
approximately 29% of global market share by volume in self-adhesive products for wine bottle labels, and the
largest manufacturer in Europe, with approximately 42% of European market share by volume, in each case as of
December 31, 2016. We are also a leading manufacturer of banknote paper, selling our banknote paper in Europe,
Latin America, Asia and Africa, with a global market share of approximately 20% by volume in the banknote
market open to competitive tender as of December 31, 2016, the only manufacturer of banknote paper with
operations in Latin America, and one of the top manufacturers of security products in the European market. We
also produce commodity paper products consisting of premium uncoated and coated paper for general use and
office paper. For the twelve months ended March 31, 2018, we generated sales revenues of €1,057.2 million, of
which 30.3% was generated in Italy, 38.7% in the rest of Europe and 31.0% in the rest of the world, Pro Forma
Adjusted EBITDA of €142.7 million and net profit of €70.7 million.

We have a unique and broad product portfolio of more than 22,000 SKUs that we manufacture through
our flexible production process and market through our direct distribution system to a diversified clientele of
approximately 23,000 customers, ranging from large to very small premium customers. We design customized
products based on customers’ feedback thanks to the flexibility of our equipment and to our widespread direct
sale and distribution network. We currently operate 14 production/finishing facilities in Italy, Spain, Brazil and
the United States, of which six are paper mills. In the twelve months ended March 31, 2018, we sold approximately
438 thousand metric tons of paper (including interdivision sales) and approximately 134 thousand metric tons of
self-adhesive products. We distribute our products in 128 countries and, with our 21 direct distribution branches,
have a direct presence in all major European markets, as well as in the United States, Latin America and China,
where we see significant opportunities for growth. We also own twelve Fabriano retail boutiques across Europe
through which we market our fine paper and other stationery products under the Fabriano brand.

On May 27, 2018, we agreed to acquire Gruppo Cordenons S.p.A. Cordenons has sales in more than 90

countries and a product portfolio of more than 2,500 SKUs, and it had annual production of approximately 37,000
metric tons of paper in the year ended December 31, 2017. For the twelve months ended March 31, 2018,
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Cordenons generated €89.8 million of gross sales and €14.8 million of adjusted EBITDA. We expect the
Cordenons Acquisition to further strengthen our product offering, customer base and production capacity,
increasing our scale and market shares in our core niche markets for specialty graphic paper, particularly in
Europe, while at the same time broadening our customer base and providing cost savings opportunities in
procurement activities. See “Summary—The Transactions—The Cordenons Acquisition.”

Our specialty paper-focused offerings provide us with stable and defensible cash flow generation, and
we believe that our highly customized and flexible production processes, resulting from the use of our multi-
function and versatile machinery, will enable us to continue to shift even more volumes from commodity products
into specialty products and increase our profitability. We have a strong track record of growth, both organically
and through focused acquisitions, and we have historically outperformed the overall market for paper, growing at
a CAGR of 1.5% between 2012 and 2017 compared to a decline in the global market for paper of 0.4% in the
same period, mainly thanks to our focus on premium products, such as specialty paper.

We conduct our operations through two segments: the Paper and Security Segment and the Converting
Segment which, before interdivision eliminations, accounted for 77.4% and 24.2%, respectively, of our Adjusted
EBITDA in the twelve months ended March 31, 2018. The Paper and Security Segment is organized in two
business lines: the Paper Business Line and the Security Business Line. The graph below sets forth our Adjusted
Sales Revenues by business line for the twelve months ended March 31, 2018:

Total Adjusted Sales Revenues by Segment/Business Line®

Converting
3I5%

Paper
55%

Security
¥

(1) Includes sales by the Paper Business Line to the Converting Segment and the Security Business Line.

Paper and Security Segment: Our Paper and Security Segment produces various types of paper and
security products. Our Paper and Security Segment generated sales revenues of €722.5 million for the twelve
months ended March 31, 2018. The Paper Business Line produces and markets specialty graphic paper, drawing
and art paper, premium commodity paper, coated and uncoated paper, office paper and other kinds of paper
products. Our specialty graphic paper end users include blue chip companies, such as luxury fashion brands that
use our paper in their luxury packaging. Our Paper Business Line also includes the highly-recognizable Fabriano
brand, which designs and markets drawing and art paper, office paper, fine stationery products, leather goods,
writing products and other items, produced both in-house and by third parties using paper made by our Group.
Our Paper Business Line focuses on the attractive specialty paper market, with commodity products being used
primarily to fill capacity. The Paper Business Line generated sales revenues of €557.7 million for the twelve
months ended March 31, 2018. As of March 31, 2018, we had approximately 17,000 customers in our Paper
Business Line. We are further expanding our offering of specialty paper products through the acquisition of
Cordenons. The special papers produced by Cordenons include a wide range of fine paper in various formats,
grammages and colors, which are suitable for various applications, especially in the luxury packaging and graphic
markets. See “Summary—The Transactions—The Cordenons Acquisition.”

The Security Business Line produces banknote paper, other paper-for-value items, such as checkbooks,
passports, tickets and meal vouchers, and security features such as holograms and security threads for banknotes
and other security products, such as passports and checks. We are not involved in the production of the final
products such as banknotes or checks, which are printed by our customers. Our Security Business Line customers
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include public entities such as central banks, but also private companies involved in the production of
security products. The Security Business Line generated sales revenues of €164.8 million for the twelve months
ended March 31, 2018. As of March 31, 2018, we had approximately 300 customers in our Security Business
Line.

Converting Segment: Our Converting Segment produces a broad range of self-adhesive products
intended for the production of labels and similar items. Self-adhesive products are used in virtually every sector
of merchandising, with labels representing a key element of almost all packaging products. Through our Arconvert
and Manter brands, we serve a broad portfolio of paper and film label producers and distributors as well as several
premium niche markets, including producers of labels for premium beverage, wine and spirit brands. Our
Converting Segment generated sales revenues of €360.3 million for the twelve months ended March 31, 2018. As
of March 31, 2018, we had approximately 6,000 customers in our Converting Segment.

As of March 31, 2018, we had 2,708 full-time employees, of which 2,125 were employed in the Paper
and Security Segment and 583 in the Converting Segment. Our headquarters are in Verona, Italy.

Our Reporting Segments
Operating Segments

We report our results of operations in two segments, the Paper and Security Segment and the Converting
Segment which, before interdivision eliminations, accounted for 77.4% and 24.2%, respectively, of our Adjusted
EBITDA in the twelve months ended March 31, 2018. We evaluate the performance of each of these Segments
using indicators, such as Adjusted EBITDA, sales revenues by business line and investments in property, plant
and equipment. We also report our results of operations by geographic area at the level of each segment. To
provide a meaningful breakdown covering the majority of sales in each segment, we report our results of
operations based on the following three market regions:

e Italy includes results of our operations in Italy;

e Rest of Europe includes results of our operations in Albania, Andorra, Austria, Belgium, Bosnia
Herzegovina, Bulgaria, Vatican City, Croatia, Denmark, Estonia, Russian Federation, Finland,
France, Georgia, Germany, Greece, Ireland, Iceland, Kosovo, Latvia, Lithuania, Luxembourg,
Macedonia, Malta, Moldova, Monaco, Montenegro, Norway, Netherlands, Poland, Portugal, United
Kingdom, Czech Republic, Slovak Republic, Romania, San Marino, Serbia, Slovenia, Spain,
Sweden, Switzerland, Ukraine and Hungary; and

o Restof World includes results of our operations in Algeria, Benin, Burkina-Faso, Cameroon, Congo,
Ivory Coast, Egypt, Guinea, Kenya, Libya, Morocco, Mauritius, Mayotte, Nigeria, Reunion,
Senegal, South Africa, Tunisia, Argentina, Barbados, Bolivia, Brazil, Canada, Chile, Colombia,
Costa Rica, Ecuador, El Salvador, Guadeloupe, Guatemala, Guyana, Honduras, Martinique, Mexico,
Nicaragua, Panama, Paraguay, Peru, Puerto Rico, Dominican Republic, United States, Suriname,
Trinidad and Tobago, Uruguay, Venezuela, Saudi Arabia, Armenia, Azerbaijan, Bahrain,
Bangladesh, China, Cyprus, United Arab Emirates, Philippines, Japan, Jordan, Hong Kong, India,
Indonesia, Iran, Iraqg, Israel, Kazakhstan, Kuwait, Lebanon, Macao, Malaysia, Pakistan, Qatar,
Singapore, Syria, Sri Lanka, South Korea, Thailand, Taiwan, Turkey, Turkmenistan, Uzbekistan,
Vietnam, Australia, New Caledonia and New Zealand.

Key Factors Affecting Results of Operations and Financial Condition

Our results of operation are affected by a combination of factors, including factors which are beyond our
control. We believe that our results of operations, and particularly the results of operation during the periods under
review, have been primarily affected by the following factors.

Demand Drivers
Different drivers affect the demand for products in each of our segments and business lines.
In the Paper Business Line, we sell our products to a diverse customer base, from premium niche markets

to commodity paper customers, whose demand is affected by different drivers. While demand in our premium
niche markets, such as the specialty paper market, is mainly driven by brand awareness, product quality, breadth
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and customization of the product range, distribution model and service quality, our commodity market (including
the market for wood-free graphic paper, office paper and paper for school drawing and artwork) is more vulnerable
to global trends in the economic cycle, which affect demand for our products.

In the Security Business Line, we engage in the production of paper for banknotes, value items and
security products such as holograms and security threads for banknotes, value items for checks, identity cards and
meal vouchers. The demand for banknotes is mainly driven by the monetary policies of governments and central
banks. The main factors that positively affect demand growth include the increase in world population, economic
growth and inflation, issue of new denominations, and the wear and tear of banknotes in circulation. The main
factors that adversely affect demand for banknotes and security products include political decisions to start
insourcing the production of banknotes and security elements or reducing the size, frequency and timing of
banknote printing as the increased use of electronic payments. See “Risk Factors—Risks Related to Our
Business—Fedrigoni Group’s future results in the Security Business Line depend on its ability to win tenders for
future contracts,” “Risk Factors—Risks Related to Our Business—Product defects, failure to meet the client’s
specifications and revenue volatility in the Security Business Line could have a material adverse effect on our
activities and growth outlook” and “Risk Factors—Risks Related to Our Industry—Change in consumer
preferences and the increasing digitalization of data transmission and storage could adversely affect us.” In the
Security Business Line, our customer portfolio and number of orders are much smaller than in the Paper Business
Line. As a consequence, demand for our products can vary significantly from period to period, reflecting the
different stages of the orders and new order acquisitions or renewals.

In the Converting Segment, we engage in the production of self-adhesive products with pressure-
sensitive technology. Demand for self-adhesive products is linked to the primary end markets such as the food
and beverage and pharmaceutical sectors, which are stable, and chemicals, automotive and logistics industries,
which tend to be cyclical and correlated to macroeconomic trends. Although the performance of the converting
market is affected by developments in the broader economy, our focus on the food and beverage and cosmetic
segments, which tend to be more stable markets, makes us more resilient. For example, we expect our recently
developed innovative grease-proof technology, which could find interesting application particularly in the food
and beverage, olive oil and cosmetics markets, to result in increased demand for our converting products. The
greatest growth prospects for self-adhesive product demand are in emerging countries, where per capita
consumption of self-adhesive products is still low and growth is significant. Demand for converting products is
also affected by technological development and, in particular, by the increasing trend of replacing traditional
labels with self-adhesive ones (thus increasing demand for self-adhesive products), which enable faster
application, better print effects and a wider range of manageable supports. The technology we use is resulting in
market share gain compared with the previous technology and this is expected to lead to higher growth rate in
demand compared with the overall market given the current substitution trend, in particular in emerging markets.

Prices of Raw Materials

Our results of operations are affected by fluctuations in the cost of raw materials used in the production
process. In particular, our production process requires significant use of fibrous raw materials (such as pulp),
cellulose by-products, cotton waste and natural gas. The cost of raw materials amounted to 55.3%, 54.3%, 52.1%
and 54.0% of sales revenues in the twelve months ended March 31, 2018 and the years ended December 31, 2017,
2016 and 2015, respectively.

We buy raw materials (particularly fibrous raw materials, such as pulp) on international markets in which
prices are affected by a range of factors including global demand. For example, the price of pulp decreased in
early 2014 due to weakness in demand before stabilizing during the third quarter of 2014. During the last quarter
of 2014 and 2015, prices began increasing again as a result of low customer inventories and increased demand for
pulp. In late 2015, prices began to decrease due to ongoing pulp capacity increases, particularly in Latin America,
and lower demand. In 2016, the price of pulp fell by more than 10%, mainly due to a good offer of short fiber,
which represented 19% of our purchases (and 70% of our pulp purchases) in the year ended December 31, 2016,
in the market driven by new production capacity in Latin America and Asia. During the same period, the prices
of long fiber, which represented 8.5% of our purchases (and the remaining 30% of our pulp purchases) in the year
ended December 31, 2016, remained on a more stable trend, although prices increased near the end of the year
mainly on account of high Asian demand against a backdrop of substantially unchanged supply. In 2017, pulp
prices substantially increased due to offline periods at various pulp plants, high pulp demand from emerging
countries and depleting forest resources. In particular, the price of long fiber increased by approximately 23% and
the price of short fiber increased by 48%, compared to the year ended December 31, 2016. The average price of
natural gas also increased substantially in 2017, after three years of decreasing prices.
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The prices of raw materials used in our production cycle (such as pulp, natural gas, mineral coatings and
chemical products) typically decline during periods of economic downturn, thus decreasing our raw materials
costs and working capital. At the same time, the flexibility of our production process, which allows us to rapidly
adapt to changes in customer demand and to optimize capacity utilization, typically results in modest declines in
demand for our paper products. In addition, while commodity paper is more sensitive to the price of pulp, specialty
paper and converting products are much less tied to swings in the price of pulp due to our ability to pass through
raw material price increases to customers.

In order to manage risks from fluctuations in fibrous raw materials and natural gas prices, we typically
enter into long-term agreements with our major raw material suppliers. The standard contractual terms with our
pulp suppliers typically provide for monthly adjustments to price based on P1X indexes or on monthly net-prices
negotiations. In addition, the average duration of the paper product order cycle, which is usually less than 20 days
of production, generally enables us to adjust the price of a portion of our products without significant effects on
sales volumes. Agreements with our sole supplier of natural gas, Shell Energy Italia S.r.I., provide for periodic
negotiations of price based on TTF Index and on the quantity of natural gas to be supplied based on consumption
during a given period at each of our production facilities.

We do not hedge the risk associated with cost fluctuations of the main raw materials used in the
production process. In this respect we note that we are not using hedging transactions in connection with the
purchasing of natural gas and to our knowledge, no specific hedging instruments are available for cotton waste,
which is needed to produce banknote paper and fine art.

Product Mix and Business Segment Margins

Our results are affected by changes in the mix of products sold from period to period due to different
margins associated with the different products. In the Paper and Security Segment, paper for banknotes and the
related security products generally have the highest margins per unit, followed by specialty graphic paper for
luxury packaging, paper for artwork and schools. Coated, uncoated and office paper generally have the lowest
margins in our portfolio, although they represent an important component of our product portfolio, mainly due to
their function of filling unused specialty paper production capacity, thus absorbing part of our fixed costs, and
completing our portfolio of paper products, thus enabling us to offer a comprehensive suite of paper products.

In the Converting Segment, the premium niche markets we target, such as labels producers of premium
beverage and spirit brands, provide better and more stable margins than products for other end markets.

The flexibility of our production process (resulting from the use of multi-function machinery that enables
management to optimize production cycles by adjusting quickly to the relevant market changes) and our
knowledge of our markets and customers allows us to change the mix of products and semi-finished goods
efficiently in order to satisfy demand, while minimizing the financial resources absorbed by working capital, to
benefit margins in the various business areas.

Acquisitions

Acquisitions are an important driver of our results of operations. For example, in 2015, we acquired GPA
Holding Company Inc. and Fedrigoni Brasil Papéis Ltda., and on May 27, 2018, we entered into the Cordenons
Acquisition Agreement to acquire Cordenons. Acquisitions like these affect our results of operations in several
tangible ways. First, our results for the period during which an acquisition takes place are affected by the inclusion
of the results of the acquired business in our consolidated results. As acquired business are consolidated from the
date of their acquisition, the full impact of an acquisition is only reflected in our financial statements in the
subsequent period. In addition to the accretive revenue and costs impact of acquisitions, we also extract synergies
and generate cost savings as a result of acquisitions. We intend to continue to selectively evaluate and potentially
acquire companies with customer relationships and product offerings in our core businesses of specialty paper
and self-adhesive products, as attractive opportunities arise.

Development of a Direct Presence in International Markets

We are an international paper distributor with a direct presence in our key international markets. See
“Business—Distribution and Sales.” Our direct distribution network is a key element of our business model as it
enables us to maintain proximity with our customers, maintain relationships with key decision makers (such as
brand managers, creative agencies, designer and printers), enhance brand perception, reduce delivery times and
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offer customization of final products. We have developed our presence in the international markets in which we
operate by increasing our work force in our non-Italian subsidiaries, strengthening our non-Italian distribution
structures, expanding the sales network in other countries, including France, Germany, Spain, the United
Kingdom, Austria, Benelux, Brazil, the United States and certain Asian countries, redefining the incentive systems
of the sales network in order to focus our business on products providing higher margins, increasing warehouse
automation and implementing a control system that monitors promptly the receivables and inventory turnover
ratios. In addition, we reduced the use of our external paper distributors in recent years in our international
markets. As a result of our international business strategy, our non-Italian revenues grew at a CAGR of 7.7% from
2015 to 2017. Paper sold directly through our own distribution network is more profitable than paper sold through
third party distributors and consequently, as part of our strategy, we continue to seek to increase the share of
products that we sell directly to our customers, which also depends on the volume of specialty products we produce
as these are generally sold directly by the manufacturer.

Investments in Property, Plant and Equipment

Investments in property, plant and equipment represent an important driver of our results of operations.
From 2015 to 2017, we increased our investments in property, plant and equipment by €14.7 million, or 4.9%,
from €300.9 million as of December 31, 2015 to €315.6 million as of December 31, 2017. This increase was
mainly related to the ongoing integration of the recently acquired GPA Holding Company Inc. (a U.S. player
operating in the distribution of special digital paper and self-adhesive products) and Fedrigoni Brasil Papéis Ltda
(a Brazilian leader in the specialty papers and security papers and products) as well as in relation to investments
incurred as a result of the fire at the production facility in the city of Verona and the earthquake at the production
facility in the city of Pioraco.

Foreign Currency Exchange Rates

We conduct business in 128 countries, including the United States, Latin America and China. Therefore,
we are exposed to the foreign exchange risk deriving from the different currencies in which we operate. While
our net exposure to fluctuations in exchange rates is limited due to our hedging strategies, our results are subject
to foreign exchange translation and transaction risks, particularly with respect to the U.S. dollar, the British pound
sterling and the Brazilian real. For example, while we sell the majority of our products in euros, we purchase raw
materials, such as pulp and cotton (which amounted to 17.8% of sales revenues in the twelve months ended March
31, 2018), mainly in U.S. dollars. As a consequence, appreciation or depreciation of the euro against the U.S.
dollar could affect our U.S. dollar-denominated purchases and could impact our revenue. In addition, the value of
our pulp inventory and cash balances in U.S. dollars when translated into euro for purposes of the preparation of
our Financial Statements may affect our statement of financial position and the reporting of our working capital,
including our reported net debt. We also incur significant operating expenses denominated in British pound
sterling mainly in relation to our distribution branch in the United Kingdom. Also in this case, we are subject to
appreciation or depreciation of our reporting currency, the euro, against the British pound sterling. Moreover, our
subsidiary Fedrigoni Brazil Papeis Ltda., whose indebtedness and assets are denominated in U.S. dollars and
euros, exposes us to the risk of depreciation of the Brazilian real against the U.S. dollar and the euro. As our
Financial Statements are prepared in euros, fluctuations in the exchange rates used to convert the financial
statements of subsidiaries denominated in a foreign currency as part of the consolidation process may also
significantly affect results of operations, net financial debt, and consolidated net assets in our Financial
Statements.

A portion of our balances in foreign currency is naturally hedged by underlying business activities, such
as in the case of the Brazilian real, with sales and costs historically aligned. We also employ different financial
derivatives (mainly currency forwards) to counter the risks associated with assets, liabilities and anticipated future
cash flows denominated in foreign currency and to protect against significant future fluctuations in the exchange
rate for the euro against the U.S. dollar and the British pound sterling. See “Risk Factors—Risks Related to Our
Business—Fluctuations in exchange rates may adversely affect our business and results of operations.”

Description of Key Income Statement Items
Sales Revenues

Sales revenues means revenue from the sale of products of our ordinary operations, excluding sales to
other Fedrigoni Group companies. Sales revenues are recognized at the fair value of the consideration received
for the sale of our products. Sales revenues are recognized net of value added tax, expected returns, rebates and
discounts. Sales revenues are recognized when the risks and rewards associated with the ownership of the goods
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are transferred to the buyer, the sales price is agreed or determinable, and such price is expected to be paid. Sales
revenues by segment and business line include interdivision sales.

Other Operating Income

Other operating income mainly consist of other revenues (mostly related to sales of energy to third
parties), sundry non-financial income, contingent gains and unrealized costs as well as grants for operating
expenses. Other operating income is recognized on a straight-line basis over the useful life of the asset for which
the grant is received.

Cost of Materials

Cost of materials mainly consist of cost of raw material purchases, purchases of ancillary materials and
consumables as well as change in inventories.

Cost of Services

Cost of services mainly consist of cost of transportation, natural gas, commissions paid, maintenance,
use of third-party assets, electricity and expenses in relation with other services.

Cost of Personnel

Cost of personnel mainly consist of wages and salaries, social security contributions and period accrual
for defined contribution and defined benefit plans.

Other Costs

Other costs consist of writedowns of receivables and other assets, contingent losses and unrealized
income, indirect taxes, membership dues and sundry costs.

Net Financial Income/Costs

Net financial income/costs consist of bank interest income, foreign exchange gains, fair value
measurement of derivatives and other financial income, as well as of bank interest expense, interest expense on
leases, foreign exchange losses, fair value measurement of derivatives, interest costs on employee benefits and
other finance costs.

Depreciation, Amortization and Impairment Losses

Depreciation, amortization and impairments relate to depreciation of property, plant and equipment,
which we initially recognize at cost and depreciate using a straight-line method over their estimated useful lives,
which are reviewed and updated as necessary at the end of each fiscal year, and amortization and impairment of
intangible assets as well as amortization of tangible and intangible assets.

Income Taxes

Income taxes represent income and expenses in respect of current and deferred income taxes.

Results of Operations

The following table provides an overview of our results of operations for the three months ended March
31, 2018 and 2017, and the years ended December 31, 2015, 2016 and 2017:

Three Months ended

Year ended December 31, March 31,
(€ million) 2015 2016 2017 2017 2018
SaleS FEVENUES ..o 977.0 1,054.6 1,081.8 278.9 254.3
Other operating iNCOME ........ccocevirieieeie e 16.9 9.4 26.7 2.2 1.8
Cost of materialS.........cccoeveiiiiiiiiiicie e (528.0) (549.4) (587.0) (146.7) (144.7)
COSt OF SEIVICES...c.viiiiieiieiee e (199.0) (216.3) (214.3) (55.4) (51.2)
Cost of personnel........cccccevvvvveriisieiicre e (136.5) (148.1) (152.8) (38.1) (37.3)
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Three Months ended

Year ended December 31, March 31,
(€ million) 2015 2016 2017 2017 2018

(@] 1 15T o1 ) S R (14.9) (17.4) (19.7) (5.7) (2.3)
Depreciation and amortization and impairment

[OSSES ..ttt (36.8) (43.3) (38.9) (9.9) (9.6)
Change in inventories of work in progress, semi-

finished goods and finished products............... 5.7 6.3 5.8 (1.9) 7.8
Cost of capitalized in house work.............cccoe.u... 0.5 0.3 0.8 0.1 0.5
Operating iNCOME ........coovvireiireecre e 84.9 96.2 102.4 23.5 19.3
Financial iINCOMe........ccccvveiiiniiie e 169 17.2 13.0 54 3.9
FINaNCe COSLS ....c.ooviviiieiriciciiiecc s (19.4) (19.9) (23.7) (6.7) (5.8)
Net financial income/(CoSts) .......coovrevreriiinnenn (2.5) 2.7 (10.6) (1.4) (1.9)
Share of profits of associates .........c.ccccoererirennen 04 0.1 0.0 0.0 0.0
Profit before taxes........cocovvviiiniicicice 82.8 93.6 91.8 22.2 17.5
INCOME TAXES ... (25.0) (30.1) (19.4) (7.8) (4.8)
NEt Profit ..o 57.8 63.5 72.3 14.3 12.7

Three Months Ended March 31, 2017 Compared with Three Months Ended March 31, 2018

Three Months

ended
March 31,

(€ million) 2017 2018 Change in %
SAIES FEVENUES ...vviveveierectiiese et ete sttt sttt st et se st s ene b ssene et s 2789 2543 (8.8)%
Other Operating INCOME ........ocieiieiece et re e 2.2 1.8 (18.2)%
COoSt OFf MALEIIAIS.......eiiecicc e (146.7) (144.7) (1.9)%
COSt OF SEIVICES. ...ttt (55.4) (51.2) (7.6)%
COSt OF PEISONNEN ... s (38.1) (37.3) (2.1)%
OBNEE COSES ...ttt ettt bbbttt (5.7) (2.3) (59.6)%
Depreciation and amortization and impairment 10SSES ..........cocevvrvererinereienennns (9.9) (9.6) (3.0)%
Change in inventories of work in progress, semi-finished goods and finished

PIOTUCES. ...ttt ettt ettt bbb st en s (1.9) 7.8 510.5%
Cost of capitalized in hOUSE WOTK...........coiiriiiiiiiree s 0.1 0.5 400.0%
OPErAtiNG INCOME ...vveveeeeiecees et ettt s ettt terereenes 23.5 19.3 (17.9)%
FINaNCIal INCOME.. ..ot e 54 3.9 (27.8)%
FINANCE COSS ...ttt ettt et ene e (6.7) (5.8) (13.4)%
Net financial iINCOME/(COSES) ....vvvrrireeeireeieieri st (1.4) (1.9) 35.7%
Share of profits 0f @SSOCIALES .......ccveviiriiiiiiic s 0.0 0.0 —
Profit DEfOre TAXES......c.ccviiiecicecie ettt 22.2 17.5 (21.2)%
INCOME TAXES ...ttt r b b s (7.8) (4.8) (38.5)%
NET PIOTIT oot ettt 14.3 12.7 (11.2)%

Sales Revenues
Sales Revenues by Reporting Segment and Business Line

Sales revenues decreased by €24.6 million, or 8.8%, to €254.3 million for the three months ended March
31, 2018 from €278.9 million for the three months ended March 31, 2017. This decrease was primarily due to
decreased sales in the Security Business Line, which were partially offset by growth in the Converting Segment.

82



The table below shows our total sales by reporting segment and business line for the three months ended March
31, 2017 and 2018, respectively:

Three Months

ended

—_March3l, Change in

(€ million) _2017 2018 %
Paper and SeCUrity SEgMENT ..o e 200.7 163.2 (18.7)%
thereof: Paper BUSINESS LINE ......ccccvviiiieiieieeiiese et sie st see e s 143.4 1395 2.7)%
thereof: Security BUSINESS LINE ........ccccviveeeiieiieie e aneas 57.3 237 (58.6)%
CONVEItING SEOMENT ..ottt 89.8 995 10.8%
INtErdiViSioN ElIMINATIONS .....voveeeeeeeeeeeeeee ettt ettt e et e e enens (11.5) (8.4) (27.00%
SAIES TEVENUES .. .vviveiviierectesiese ettt ettt ettt sttt a et e st st neste s ane st s 278.9 2543 (8.8)%

Sales revenues in the Paper and Security Segment decreased by €37.5 million, or 18.7%, to €163.2
million for the three months ended March 31, 2018 from €200.7 million for the three months ended March 31,
2017. This decrease was primarily due to decreased sales in the Security Business Line and to lower interdivisional
sales in the Paper Business Line.

Sales revenues in the Paper Business Line decreased by €3.9 million, or 2.7%, to €139.5 million for the
three months ended March 31, 2018 from €143.4 million for the three months ended March 31, 2017. This
decrease was primarily due to our decision to decrease the production of certain low margin products such as
commodity paper due to the higher price of pulp in this period.

Sales revenues in the Security Business Line decreased by €33.6 million, or 58.6%, to €23.7 million for
the three months ended March 31, 2018 from €57.3 million for the three months ended March 31, 2017. This
decrease was primarily due to the cancellation of certain orders for security products.

Sales revenues in the Converting Segment increased by €9.7 million, or 10.8%, to €99.5 million for the
three months ended March 31, 2018 from €89.8 million for the three months ended March 31, 2017. This increase
was primarily due to increased sales volumes in each product line.

Sales Revenues by Geographic Area

The following tables show our sales by country and respective reporting segment and business line for
the three months ended March 31, 2017 and 2018:

Three months
ended March 31,

(€ million) 72017 2018 Changein %
TEAIY oot 851 779 (8.5)%
Paper and SECUrity SEOMENT ........ccoiiiiiireee e 66.7 58.4 (12.4)%
thereof: Paper BUSINESS LINE ......c.ccoiiiriiieieiee e 57.4 55.7 (3.00%
thereof: Security BUSINESS LINE ........cooiiiriiieiiie e 9.3 2.7 (71.0)%
CONVEILING SEOMENT.......oiuiiiiiiiie ettt e 19.2 22.7 18.2%
RESE OF EUFOPE.....eiiiiieie ettt bbb 109.1 106.1 (2.1%
Paper and SeCUrity SEOMENT ..........coiriiiiiiireeee e s 71.6 62.5 (12.7%
thereof: Paper BUSINESS LiNE .........ccvviiininieiieeiseese e 56.9 57.3 0.7%
thereof: Security BUSINESS LINE ......ccoviiiiriinirireneseiee e 14.7 52 (64.6)%
CONVEITING SEIMENT....c.oiiiiiieeie ettt 44.4 49.4 11.3%
RESE OF WOKI ...t 84.8 70.3 (17.1)%
Paper and SECUrity SEgMENT........c.coviirerirrseee e 62.4 42.3 (32.2)%
thereof: Paper BUSINESS LINE ......ccciveivieieeieriesesesiesie e e e e see e s 29.0 26.5 (8.6)%



Three months
ended March 31,

(€ million) 2017 2018 Change in %
thereof: Security BUSINESS LINE........ccccviveverieieie e aneas 334 15.8 (52.7)%
CONVEItING SEOMENL.......eiieieieie ettt sre e e sreens 26.2 27.4 4.6%

LI 7= 1 OSSR S TSRS 278.9 254.3 (8.8)%

(1) Sales revenues by segment and business line include interdivision sales.

Sales revenues in Italy decreased by €7.2 million, or 8.5%, to €77.9 million for the three months ended
March 31, 2018 from €85.1 million for the three months ended March 31, 2017. This decrease was primarily due
to a loss of volumes in the Paper Business Line as a result of our decision to decrease the production of certain
low-margin products due to the higher price of pulp in this period. This decrease in sales was partially offset by
increased sales of converting products.

Sales revenues in the Rest of Europe decreased by €3.0 million, or 2.7%, to €106.1 million for the three
months ended March 31, 2018 from €109.1 million for the three months ended March 31, 2017. This decrease
was primarily due to a loss of volumes in the Security Business Line as a result of the cancellation of certain
orders for security products. This decrease in sales was partially offset by increased sales of converting products
and paper products.

Sales revenues in the Rest of World decreased by €14.5 million, or 17.1%, to €70.3 million for the three
months ended March 31, 2018 from €84.8 million for the three months ended March 31, 2017. This decrease was
primarily due to a loss of volumes in the Paper Business Line as a result of our decision to decrease the production
of low margin products due to the higher price of pulp in this period. This decrease in sales was partially offset
by increased sales of converting products.

Other Operating Income

Other operating income decreased by €0.4 million, or 18.2%, to €1.8 million for the three months ended
March 31, 2018 from €2.2 million for the three months ended March 31, 2017. This decrease was primarily due
to lower volumes of energy sold to third parties.

Cost of Materials

Cost of materials decreased by €2.0 million, or 1.4%, to €144.7 million for the three months ended March
31, 2018 from €146.7 million for the three months ended March 31, 2017. This decrease was primarily due to
lower volumes of products sold, which was partially offset by the increased cost of pulp in this period. Cost of
materials accounted for 56.9% of our sales revenues for the three months ended March 31, 2018, compared with
52.6% for the three months ended March 31, 2017.

Cost of Services

Cost of services decreased by €4.2 million, or 7.6%, to €51.2 million for the three months ended March
31,2018 from €55.4 million for the three months ended March 31, 2017. This decrease was primarily due to lower
royalties paid with respect to our security products. Costs of services accounted for 20.1% of our sales revenues
for the three months ended March 31, 2018, compared with 19.9% for the three months end March 31, 2017.

Cost of Personnel

Cost of personnel decreased by €0.8 million, or 2.1%, to €37.3 million for the three months ended March
31,2018 from €38.1 million for the three months ended March 31, 2017. This decrease was primarily due to lower
cost of personnel as a consequence of a decrease in the production of security products following the cancellation
of certain orders for security products. Costs of personnel accounted for 13.7% of Fedrigoni Group’s sales
revenues for the three months ended March 31, 2018, compared with 14.7% for the three months end March 31,
2017.

Other Costs

84



Other costs decreased by €3.4 million, or 59.6%, to €2.3 million for the three months ended March 31,
2018 from €5.7 million for the three months ended March 31, 2017. This decrease was primarily due to a decrease
in the costs for guarantee arrangements related to our security products. Other costs accounted for 2.0% of
Fedrigoni Group’s sales revenues for the three months ended March 31, 2018, compared with 0.9% for the three
months end March 31, 2017.

Net Financial Income/Costs

Net financial income/costs increased by €0.5 million, or 35.7%, to €1.9 million for the three months
ended March 31, 2018 from €1.4 million for the three months ended March 31, 2017. This increase was primarily
due to losses with respect to exchange rates as a result of the consolidation of Fedrigoni Brasil Papéis Ltda.

Depreciation, Amortization and Impairment Losses

Depreciation, amortization and impairment losses decreased by €0.3 million, or 3.0%, to €9.6 million for
the three months ended March 31, 2018 from €9.9 million for the three months ended March 31, 2017. This
decrease was primarily due to losses with respect to exchange rates as a result of the consolidation of Fedrigoni
Brasil Papéis Ltda.

Income Taxes

Income taxes decreased by €3.0 million, or 38.5%, to €4.8 million for the three months ended March 31,
2018 from €7.8 million for the three months ended March 31, 2017. This decrease was primarily due to a decrease
of profit before tax and to a reduction in the corporate income tax rate as a result of an agreement with the Italian
Revenue Agency signed in December 2017 with respect to tax relief for the direct use of intellectual property.

Key Earning Figures
Operating Income
Operating income decreased by €4.2 million, or 17.9%, to €19.3 million for the three months ended

March 31, 2018 from €23.5 million for the three months ended March 31, 2017. This decrease was primarily due
to a loss of volumes in the Security Business Line.

Adjusted EBITDA

Adjusted EBITDA decreased by €4.5 million, or 13.4%, to €29.0 million for the three months ended
March 31, 2018 from €33.5 million for the three months ended March 31, 2017. This decrease was primarily due
to a loss of volumes in the Security Business Line.

Adjusted EBITDA in our Paper and Security Segment decreased by €5.2 million, or 20.6%, to €20.0
million for the three months ended March 31, 2018 from €25.2 million for the three months ended March 31,
2017. This decrease was primarily due to a loss of volumes in the Security Business Line.

Adjusted EBITDA in our Converting Segment increased by €0.9 million, or 9.9%, to €10.0 million for
the three months ended March 31, 2018 from €9.1 million for the three months ended March 31, 2017. This
increase was primarily due to an increase in our sales volume.

Year Ended December 31, 2016 Compared with Year Ended December 31, 2017

Year ended December 31,

Change in
%
(€ million) 2016 2017
SAIES FEVENUES ..ottt ettt ettt ettt tae et e tae e be e e sbeeeebee s 1,054.6 1,081.8 2.6%
Other 0perating INCOME .......coii it 94 26.7 184.0%
CoSt Of MALEITAIS.......eiiceieeee e (549.4) (587.0) 6.8%
COSE OF SEIVICES. ...ttt b (216.3) (214.3) (0.9)%
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Year ended December 31,

Change in
%
(€ million) 2016 2017
COoSt OF PEISONNEN .......cviiiiiiiic e (148.1) (152.8) 3.2%
OBNET COSES ...ttt 17.4) (19.7) 13.2%
Depreciation and amortization and impairment [0SSes ..........ccccvevvervenenn. (43.3) (38.9) (10.2)%
Change in inventories of work in progress, semi-finished goods and
FINISNEO PrOTUCES......cviviveveiesiiie ettt 6.3 5.8 (7.9)%
Cost of capitalized in hoUSE WOTK...........ccoocviieiiriiiee e 0.3 0.8 166.7%
OPerating iINCOIME ......couiiiiiiicirieee e 96.2 102.4 6.4%
FInancial INCOME.......ccoiviiiii e 17.2 13.0 (24.4)%
FINANCE COSES ..vviieiieie ettt (19.9) (23.7) 19.1%
Net financial iNCOME/(COSES) .....vovvrviiiiriiiiirece s (2.7) (10.6) 292.6%
Share of profits 0f aSSOCIALES .........covviriiiiiic e 0.1 0.0 (100.0)%
Profit DEOre TAXES. ..o 93.6 91.8 (1.9)%
INCOME TAXES ... veeie et te et ettt e re e e e ee e e (30.1) (19.4) (35.5)%
NET PIOFIT .o 63.5 72.3 13.9%

Sales Revenues
Sales Revenues by Reporting Segment and Business Line

Sales revenues increased by €27.2 million, or 2.6%, to €1,081.8 million for the year ended December 31,
2017 from €1,054.6 million for the year ended December 31, 2016. This increase was primarily due to a better
sales mix, particularly in the Paper and Security Segment in respect of export markets. The table below shows our
total sales by reporting segment and business line for the year ended December 31, 2016 and 2017, respectively:

Year ended
December 31,
(€ million) 2016 2017 Change in %
Paper and Security SEgMENT..........ccovriiiieniieieee e 763.8 760.0 (0.5)%
thereof: Paper BUSiNess LiNe ........ccocoovvvreneieneneienence e 572.3 561.6 (1.9%
thereof: Security BUSINESS LiNe.......coovvvienviiiiiieneee e 191.5 198.4 3.6%
CoNVErting SEgMENT .....c.ooiiiiieieere e 329.0 350.6 6.7%
Interdivision eliminations ...........ccccoeviiiiin (38.2) (28.9) (24.3)%
SAIES FEVENUES ...ttt 1,054.6 1,081.8 2.6%

Sales revenues in the Paper and Security Segment decreased by €3.8 million, or 0.5%, to €760.0 million
for the year ended December 31, 2017 from €763.8 million for the year ended December 31, 2016. This decrease
was primarily due to a loss of volumes in the Paper Business Line as a result of the earthquake in Pioraco, Italy
in October 2016, which suspended production at our production facility in Pioraco for more than one year.

Sales revenues in the Paper Business Line decreased by €10.7 million, or 1.9%, to €561.6 million for the
year ended December 31, 2017 from €572.3 million for the year ended December 31, 2016. This decrease was
primarily due to a loss of volumes in the Paper Business Line as a result of the earthquake in Pioraco, Italy in
October 2016, which suspended production at our production facility in Pioraco for more than one year.

Sales revenues in the Security Business Line increased by €6.9 million, or 3.6%, to €198.4 million for
the year ended December 31, 2017 from €191.5 million for the year ended December 31, 2016. This increase was
primarily due to increased product sales driven by successful tenders during the year, despite realizing some of
the impact for loss of volumes in the Security Business Line during the last quarter of 2017.
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Sales revenues in the Converting Segment increased by €21.6 million, or 6.7%, to €350.6 million for the
year ended December 31, 2017 from €329.0 million for the year ended December 31, 2016. This increase was
primarily due to an increase of €7.1 million in sales of wine labels and to an increase of €6.7 million in sales of
converting products in the United States finished at our facility in Cerritos, California.

Sales Revenues by Geographic Area

The following tables show our sales by country and respective reporting segment and business line for
the year ended December 31, 2016 and 2017:

Year ended December 31,

2016 2017 Change in %

(€ million)
EIY e 315.0 327.7 4.0%
Paper and SECUrity SEgMENT ........ccoviiiiiiiiiere e 263.1 267.2 1.6%
thereof: Paper BUSINESS LiNE .......cccooeirereieneneeneee e 228.3 222.1 (2.1%
thereof: Security BUSINESS LiNe.......ccoevierciiiineenecc e 34.8 45.1 29.6%
CoNVErting SEGMENT......ccvciieieee e 65.0 72.9 12.2%
REST OF EUFOPE....eictieti ettt 394.4 411.7 4.4%
Paper and Security SEgMENT .......cccevveieeie e 255.3 258.7 1.3%
thereof: Paper Business LiNe ........cccccvvvvivierieie e 226.4 220.1 (2.8)%
thereof: Security Busingss LiNe.........cccccvevvevieievie v 28.9 38.6 33.6%
COoNVErtiNG SEOMENT.......cciiiiiiie ettt 155.1 173.7 12.0%
REST OF WOKTA ... 345.3 342.3 (0.99%
Paper and SecUrity SEgMENt ........ccociiiiriieie e 245.4 234.1 (4.6)%
thereof: Paper BUSINeSS LiNe .........cooviieniieneneieseneee e 117.6 119.4 1.5%
thereof: Security BUSINESS LiNe.......coviririiieneeieec e 127.8 114.7 (10.3)%
COoNVEITING SEgMENT.......iiiiieiiie et 109.0 104.1 (4.5)%
TOTAID Lo 1,054.6 1,081.8 2.6%

(1) Sales revenues by segment and business line include interdivision sales.

Sales revenues in Italy increased by €12.7 million, or 4.0%, to €327.7 million for the year ended
December 31, 2017 from €315.0 million for the year ended December 31, 2016. This increase was primarily due
to increased sales of security products driven by the award of certain tenders and increased sales of products in
the Converting Segment as a result of increased sales of wine labels and film products.

Sales revenues in the Rest of Europe increased by €17.3 million, or 4.4%, to €411.7 million for the year
ended December 31,2017 from €394.4 million for the year ended December 31, 2016. This increase was primarily
due to increased sales of security and converting products in central Europe.

Sales revenues in the Rest of World decreased by €3.0 million, or 0.9%, to €342.3 million for the year
ended December 31,2017 from €345.3 million for the year ended December 31, 2016. This decrease was primarily
due to the cancellation of an order in the Security Business Line.

Other Operating Income

Other operating income increased by €17.3 million to €26.7 million for the year ended December 31,
2017 from €9.4 million for the year ended December 31, 2016. This increase was primarily due to an insurance
reimbursement in the amount of €13.1 million in respect of losses suffered as a result of the earthquake in Pioraco,
Italy.
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Cost of Materials

Cost of materials increased by €37.6 million, or 6.8%, to €587.0 million for the year ended December
31, 2017 from €549.4 million for the year ended December 31, 2016. This increase was primarily due to higher
average purchase prices of fibrous raw materials. Cost of materials accounted for 54.3% of our sales revenues for
the year ended December 31, 2017, compared with 52.1% for the year ended December 31, 2016.

Cost of Services

Cost of services decreased by €2.0 million, or 0.9%, to €214.3 million for the year ended December 31,
2017 from €216.3 million for the year ended December 31, 2016. This decrease was primarily due to reduced gas
and electricity costs during the interruption of operations at our production facility in the city of Pioraco following
the 2016 earthquake in Pioraco, Italy. Cost of services accounted for 19.8% of our sales revenues for the year
ended December 31, 2017, compared with 20.5% for the year ended December 31, 2016.

Cost of Personnel

Cost of personnel increased by €4.7 million, or 3.2%, to €152.8 million for the year ended December 31,
2017 from €148.1 million for the year ended December 31, 2016. This increase was primarily due to a change in
the collective bargaining agreement in relation to our Brazilian subsidiary, Fedrigoni Brasil Papéis Ltda, and to
inflation which affected our operations in Brazil. Cost of personnel accounted for 14.1% of our sales revenues for
the year ended December 31, 2017, compared with 14.0% for the year ended December 31, 2016.

Other Costs

Other costs increased by €2.3 million, or 13.2%, to €19.7 million for the year ended December 31, 2017
from €17.4 million for the year ended December 31, 2016. This increase was primarily due to costs incurred by
our Brazilian operations as a result of inflation and changes to our collective bargaining agreements in Brazil.
Other costs accounted for 1.8% of our sales revenues for the year ended December 31, 2017, compared with 1.6%
for the year ended December 31, 2016.

Net Financial Income/Costs

Net financial income/costs increased by €7.9 million to €10.6 million for the year ended December 31,
2017 from €2.7 million for the year ended December 31, 2016. This increase was primarily due to costs incurred
in respect of foreign exchange rates.

Depreciation, Amortization and Impairment Losses

Depreciation, amortization and impairment losses decreased by €4.4 million, or 10.2%, to €38.9 million
for the year ended December 31, 2017 from €43.3 million for the year ended December 31, 2016. This decrease
was primarily due to depreciation in the amount of €1.7 million in respect of an advanced payment in Brazil due
to one of our suppliers declaring bankruptcy and by an impairment loss in the amount of €2.4 million as a result
of the 2016 earthquake in Pioraco, Italy.

Income Taxes

Income taxes decreased by €10.7 million, or 35.5%, to €19.4 million for the year ended December 31,
2017 from €30.1 million for the year ended December 31, 2016. This decrease was primarily due to a reduction
in the corporate income tax rate from 27.5% for the year ended December 31, 2016 to 24% for the year ended
December 31, 2017 and by tax benefits in the amount of €6.3 million as a result of Fedrigoni’s five-year agreement
with the Italian Revenue Agency with respect to tax relief relating to direct use of intellectual property.

Key Earning Figures
Operating Income
Operating income increased by €6.2 million, or 6.4%, to €102.4 million for the year ended December 31,

2017 from €96.2 million for the year ended December 31, 2016. This increase was primarily due to (i) an increase
of the other operating income related to insurance reimbursements, (ii) a decrease in the cost of services (mainly
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gas and electricity) and (iii) an increase in the cost of personnel mainly connected to our Brazilian subsidiary,
Fedrigoni Brasil Papéis Ltda.

Adjusted EBITDA

Adjusted EBITDA decreased by €6.4 million, or 4.5%, to €134.4 million for the year ended December
31,2017 from €140.8 million for the year ended December 31, 2016. This decrease was primarily due to a material
provision set aside with respect to customary guarantees related to sales in our Security Business Line and to an
increase of raw materials and personnel costs in the Converting Segment.

Adjusted EBITDA in our Paper and Security Segment decreased by €2.1 million, or 1.9%, to €105.8
million for the year ended December 31, 2017 from €107.9 million for the year ended December 31, 2016. This
decrease was primarily due to a material provision set aside with respect to customary guarantees related to sales
in our Security Business Line and to the impact of loss of volumes in the Security Business Line during the last
quarter of 2017.

Adjusted EBITDA in our Converting Segment decreased by €4.4 million, or 12.6%, to €30.5 million for
the year ended December 31, 2017 from €34.9 million for the year ended December 31, 2016. This decrease was
primarily due to an increase in raw materials and personnel costs.

Year Ended December 31, 2015 Compared with Year Ended December 31, 2016

Year ended December 31,

2015 2016 Change in %

(€ million)
SAIES FEVENUES ....eeivie ettt ettt ettt s e et e e sraeeebae e sbeeebee s 977.0 1,054.6 7.9%
Other operating INCOME ......coiveiieiicie e 16.9 9.4 (44.4)%
CoSt Of MALErIAlS.......ecieiiececce e (528.0) (549.4) 4.1%
COSE OF SEIVICES. .. viiieiie ettt (199.0) (216.3) 8.7%
COoSt OF PEISONNEN .......coiiiiiieireic e (136.5) (148.1) 8.5%
OENEE COSES ...vviveitieeieetc et bbbt (14.9) (17.4) 16.8%
Depreciation and amortization and impairment 10SSeS ..........c.ccovevrvenne. (36.8) (43.3) 17.7%
Change in inventories of work in progress, semi-finished goods and

finished ProduCES..........covciveiiiicce s 5.7 6.3 10.5%
Cost of capitalized in hoUSE WOIK..........ccoviiinnirine e 0.5 0.3 (40.0)%
OpPerating INCOME .......ccviiiiieecie e 84.9 96.2 13.3%
Financial iNCOME...........cccoiiiiiiiiiic s 16.9 17.2 1.8%
FINANCE COSES ..vviviiiiiiicie ettt e e sres (19.4 (19.9) 2.6%
Net financial iINCOME/(COSES) ...c.vvviriiiiiriiiirec s (2.5) (2.7) 8.0%
Share of profits 0f 8SSOCIALES .........eovviriiiiiie e 0.4 0.1 (75.0)%
Profit DEFOre taXeS......covvveiiiirecee e 82.8 93.6 13.0%
INCOME TAXES ...ttt bbbt nee (25.0) (30.2) 20.4%
NEE PIrOTIt .o 57.8 63.5 9.9%

Sales Revenues
Sales Revenues by Reporting Segment and Business Line

Sales revenues increased by €77.6 million, or 7.9%, to €1,054.6 million for the year ended December 31,
2016 from €977.0 million for the year ended December 31, 2015. This increase was primarily due to a full year
of sales revenues generated by GPA Holding Company Inc. (with a full-year contribution of €68.1 million of sales
revenues in 2016, compared to a partial-year contribution of €50.2 million in 2015) and Fedrigoni Brasil Papéis
Ltda (with a full-year contribution of €55.5 million of sales revenues in 2016, compared to a partial-year
contribution of €35.9 million in 2015), both of which were acquired in 2015, and to increased sales of security
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products in relation to the award of certain tenders. The table below shows our total sales by reporting segment
and business line for the year ended December 31, 2015 and 2016, respectively:

Year ended
December 31,
(€ million) 2015 2016  Changein %
Paper and SECUFItY SEgMENT..........coiiiiiiiieiie e 703.5 763.8 8.6%
thereof: Paper BUSINESS LINE .......cccviviieeirieie e e seseesie e se e 556.8 572.3 2.8%
thereof: Security BUSINESS LINE.........cccveviiieieiesnse s eeeeese e 146.7 1915 30.5%
COoNVEItiNG SEOMENT ....oeiicie e es 299.5 329.0 9.8%
Interdivision eliMiNAtioNS ..........cccoov i e (26.0) (38.2) 46.9%

SAUIES FEVENUES ...ttt ettt e ettt e ettt e e s st e e e st et e e s bt e e e s sabeeessabaneessbeeas 977.0 1,054.6 7.9%

Sales revenues in the Paper and Security Segment increased by €60.3 million, or 8.6%, to €763.8 million
for the year ended December 31, 2016 from €703.5 million for the year ended December 31, 2015. This increase
was primarily due to increased sales as a result of the acquisitions of GPA Holding Company Inc. and Fedrigoni
Brasil Papéis Ltda. in 2015, which, in their first full-year as part of the Fedrigoni Group, contributed €10.5 million
and €5.1 million to our sales revenues in the year ended December 31, 2016, respectively, and to increased sales
of security products in relation to the award of certain tenders.

Sales revenues in the Paper Business Line increased by €15.5 million, or 2.8%, to €572.3 million for the
year ended December 31, 2016 from €556.8 million for the year ended December 31, 2015. This increase was
primarily due to increased sales as a result of our acquisitions of GPA Holding Company Inc. and Fedrigoni Brasil
Papéis Ltda. in 2015.

Sales revenues in the Security Business Line increased by €44.8 million, or 30.5%, to €191.5 million for
the year ended December 31, 2016 from €146.7 million for the year ended December 31, 2015. This increase was
primarily due to increased sales of security products in relation to the award of certain tenders.

Sales revenues in the Converting Segment increased by €29.5 million, or 9.8%, to €329.0 million for the
year ended December 31, 2016 from €299.5 million for the year ended December 31, 2015. This increase was
primarily due to increased sales of wine labels and to increased sales in Latin America and the United States as a
result of the acquisition of GPA Holding Company Inc. during 2015, which contributed additional sales revenues
of €11.4 million in the year ended December 31, 2016 over its partial-year contribution to sales revenues in the
year ended December 31, 2015.

Sales Revenues by Geographic Area

The following tables show our sales by country and respective reporting segment and business line for
the year ended December 31, 2015 and 2016:

Year ended
December 31,
(€ million) 2015 2016 Change in %
TEIY Lo 326.5 315.0 (3.5)%
Paper and Security SEgMENT ..........ccooiiiiiiiiiee e 278.9 263.1 (5.7%
thereof: Paper BUSINeSS LiNe ..........ccoevreneiineneeiece e 236.6 228.3 (3.5)%
thereof: Security BUSINESS LINE.......cooevieniciinenecience e 42.3 34.8 17.71)%
COoNVEItING SEIMENT.......iiiiieiiiie ettt 59.1 65.0 10.0%
RESE OF EUFOPE......iiiiiiteieeiecieres e 370.8 394.4 6.4%
Paper and Security SEgMENt .........ccooviereiinenee e 228.1 255.3 11.9%
thereof: Paper BUSiNess LiNe ........cccovvreneieneneienenee e 217.8 226.4 3.9%
thereof: Security BUSINESS LINE.......coovvreniiiiineeseee e 10.2 28.9 183.3%
COoNVErtiNg SEOMENT.......cciiiiiiie ettt 161.7 155.1 (4.1)%
REST OF WOKTA ... 279.7 3453 23.5%
Paper and Security SEgMENT ..........ccooiieiiiieiee e 195.5 245.4 25.5%
thereof: Paper BUSINESS LINE ........ccoeiiriiiiiineie e 101.4 117.6 16.0%



Year ended
December 31,

(€ million) 2015 2016 Change in %
thereof: Security BUSINESS LiNe.......ccocovverciiiiniiiencc e 94.1 127.8 35.8%
CONVEITING SEgMENT....c..iiiiieiiiteieieee et 78.7 109.0 38.5%
Interdivision eliminationNS®...........ccccocvvieiirieiieeie e (26.0) (38.2) 46.9%
TOAID e 977.0 10546 7.9%

(1) Sales revenues by segment and business line include interdivision sales, which are eliminated from Total sales revenues.

Sales revenues in Italy decreased by €11.5 million, or 3.5%, to €315.0 million for the year ended
December 31, 2016 from €326.5 million for the year ended December 31, 2015. This decrease was primarily due
to the loss of certain key customers of office paper in the Paper Business Line and by decreased sales in the
Security Business Line as a result of fluctuations in demand and price for security products.

Sales revenues in the Rest of Europe increased by €23.6 million, or 6.4%, to €394.4 million for the year
ended December 31, 2016 from €370.8 million for the year ended December 31, 2015. This increase was primarily
due to increased sales of security features in relation to the award of certain tenders in the region.

Sales revenues in the Rest of World increased by €65.6 million, or 23.5%, to €345.3 million for the year
ended December 31,2016 from €279.7 million for the year ended December 31, 2015. This increase was primarily
due to increased sales of security products (such as banknote paper and security features) driven by the award of
certain tenders and increased sales in the Converting Segment to the United States as a result of the inclusion of
a full year of results for GPA Holding Company Inc. and Fedrigoni Brasil Papéis Ltda., which were acquired in
May 2015 and June 2015, respectively.

Other Operating Income

Other operating income decreased by €7.5 million, or 44.4%, to €9.4 million for the year ended December
31,2016 from €16.9 million for the year ended December 31, 2015. This decrease was primarily due to decreased
insurance reimbursements in the amount of €2.0 million during the year ended December 31, 2016 in connection
with damages to our Pioraco production facility as a result of the 2016 earthquake in Pioraco, Italy, as compared
to insurance reimbursements in the amount of €8.2 million during the year ended December 31,2015 in connection
with damages at our Verona production facility as a result of a fire.

Cost of Materials

Cost of materials increased by €21.4 million, or 4.1%, to €549.4 million for the year ended December
31, 2016 from €528.0 million for the year ended December 31, 2015. This increase was primarily driven by
increased costs of materials in relation to a full year of costs for GPA Holding Company Inc. (with full-year cost
of materials equal to €28.1 million) and Fedrigoni Brasil Papéis Ltda (with full-year cost of materials equal to
€16.7 million) in 2016. Cost of materials in 2016 was partly offset by a decrease in the cost of fibrous raw
materials. Cost of materials accounted for 52.1% of our sales revenues for the year ended December 31, 2016
compared with 54.0% for the year ended December 31, 2015.

Cost of Services

Cost of services increased by €17.3 million, or 8.7%, to €216.3 million for the year ended December 31,
2016 from €199.0 million for the year ended December 31, 2015. This increase was primarily due to the inclusion
of a full year of costs of GPA Holding Company Inc. and Fedrigoni Brasil Papéis Ltda. In particular, the increase
was due to cost of services in relation to GPA Holding Company Inc. (with cost of services equal to €11.8 million)
and Fedrigoni Brasil Papéis Ltda (with cost of services equal to €11.0 million) in 2016. The increase of cost of
services was also affected by (i) an increase in transportation costs mainly attributable to the greater volumes
produced partly offset by a decrease in natural gas and electricity costs due to lower rates, (ii) higher cost of patent
rights in relation to certain products in the Security Business Line and (iii) an increase in commission expenses
largely due to GPA Holding Company Inc. (equal to €4.6 million) and Fedrigoni Brasil Papéis Ltda (equal to €1.5
million). Cost of services accounted for 20.5% of our sales revenues for the year ended December 31, 2016
compared with 20.4% for the year ended December 31, 2015.
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Cost of Personnel

Cost of personnel increased by €11.6 million, or 8.5%, to €148.1 million for the year ended December
31,2016 from €136.5 million for the year ended December 31, 2015. This increase was primarily due to a higher
average number of employees following the 2015 acquisitions of GPA Holding Company Inc. (with a full-year
cost of personnel of €7.2 million in 2016, compared to a partial-year cost of personnel of €4.6 million in 2015)
and Fedrigoni Brasil Papéis Ltda (with a full-year cost of personnel of €11.2 million in 2016, compared to a
partial-year cost of personnel of €6.4 million in 2015) and an increase in the production of security items at the
production facility in Ospiate di Bollate, Italy. Cost of personnel accounted for 14.0% of our sales revenues for
the year ended December 31, 2016 compared with 14.0% for the year ended December 31, 2015.

Other Costs

Other costs increased by €2.5 million, or 16.8%, to €17.4 million for the year ended December 31, 2016
from €14.9 million for the year ended December 31, 2015. This increase was primarily due to an increase in
sundry costs of €7.2 million in relation to risk provisions related to lawsuits, disputes and business arrangements,
which was partly offset by a decrease in contingent losses and unrealized income related to the loss of sales of
white certificates. Other costs accounted for 1.7% of our sales revenues for the year ended December 31, 2016
compared with 1.5% for the year ended December 31, 2015.

Net Financial Income/Costs

Net financial income/costs increased by €0.2 million, or 8.0%, to €2.7 million for the year ended
December 31, 2016 from €2.5 million for the year ended December 31, 2015. This increase was primarily due to
losses with respect to exchange rates.

Depreciation, Amortization and Impairment Losses

Depreciation, amortization and impairment losses increased by €6.5 million, or 17.7%, to €43.3 million
for the year ended December 31, 2016 from €36.8 million for the year ended December 31, 2015. This increase
was primarily driven by acquisitions and investments and by €2.1 million in writedowns of structures and portions
of machinery at the production facility in Pioraco, Italy. The increase was affected by impairment losses of (i)
€1.7 million in relation to an advance payment given to an equipment supplier declared bankrupt in January 2017
and (ii) €2.4 million related to the 2016 earthquake at our production facility in Pioraco, Italy.

Income Taxes

Income taxes increased by €5.1 million, or 20.4%, to €30.1 million for the year ended December 31,
2016 from €25.0 million for the year ended December 31, 2015. This increase was primarily due to an increase in
current taxes of €6.8 million compared to the previous year partly offset by a decrease in deferred tax liabilities
of €1.7 million compared to the previous year. The Italian corporate income tax rate remained unchanged at 27.5%
for the year ended December 31, 2016, compared to the year ended December 31, 2015.

Key Earning Figures
Operating Income

Operating income increased by €11.3 million, or 13.3%, to €96.2 million for the year ended December
31, 2016 from €84.9 million for the year ended December 31, 2015. This increase was primarily due to a decrease
in the cost of pulp and to the increase in sales and margins in the Security Business Line.

Adjusted EBITDA

Adjusted EBITDA increased by €20.2 million, or 16.7%, to €140.8 million for the year ended December
31,2016 from €120.6 million for the year ended December 31, 2015. This increase was primarily due to a decrease
in the cost of pulp and to the increase in sales and margins in the Security Business Line.

Adjusted EBITDA in our Paper and Security Segment increased by €19.3 million, or 21.8%, to €107.9
million for the year ended December 31, 2016 from €88.6 million for the year ended December 31, 2015. This
increase was primarily due to a decrease in the cost of pulp and to increased turnover and margins in the Security
Business Line.
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Adjusted EBITDA in our Converting Segment increased by €0.8 million, or 2.3%, to €34.1 million for
the year ended December 31, 2016 from €34.9 million for the year ended December 31, 2015. This increase was
primarily due to increased sales in the Latin American market.

Liquidity and Capital Resources
Overview

The principal sources of our liquidity are cash flow from operating activities, bank credit lines and other
forms of indebtedness, including the Revolving Credit Facility going forward. The primary needs for liquidity are
to fund working capital, repay debt and make investments to develop our business. We believe that the current

cash flow from operating activities and existing bank financing will provide us with sufficient liquidity to meet
current working capital needs.

Cash Flows

The table below sets forth a summary of our consolidated statements of cash flows for the periods
indicated:

Three Months ended

Year ended December 31, March 31,

(€ million) 2015 2016 2017 2017 2018
Cash flow from operating activities.............cccovverienernienenn 67.3 116.8 106.4 31.1 45.1
Cash flow used in investing actiVities..........ccccvvvvieeriverecinenn, (152.1) (41.4) (53.2) (7.6) (7.5)
Cash flow from (used in) financing activities............cccccocu.e. 103.1 (73.2) (40.3) (25.1) (46.2)
Increase/(Decrease) in cash and cash equivalents............... 182 2.2 129 (1.6) (8.5)
Cash and cash equivalents at beginning of period ................... 134 30.7 341 341 44.7
Effects of exchange rate changes on the balance of cash holdings in

fOreign CUITENCIES ..o 09 12 (22) (0.1) (0.3)
Cash and Cash equivalents at end of period .............ccc...... 30.7 341 447 324 35.8

Cash Flows from Operating Activities

Cash flows from operating activities increased by €14.0 million, or 45.0%, to €45.1 million for the three
months ended March 31, 2018 from €31.1 million for the three months ended March 31, 2017. This increase was
primarily due to the partial reimbursement of other payables owed by the Fedrigoni Seller to Fedrigoni, which
was partially offset by lower charges for risk provision and by an increase of the trade working capital.

Cash flows from operating activities decreased by €10.4 million, or 8.9%, to €106.4 million for the year
ended December 31,2017 from €116.8 million for the year ended December 31, 2016. This decrease was primarily
due to an increase of change of trade payables in an amount of €28.5 million, a decrease in other assets/ liabilities
in an amount of €25.7 million and a decrease in income taxes paid in an amount of €8.7 million.

Cash flows from operating activities increased by €49.5 million, or 73.6%, to €116.8 million for the year
ended December 31, 2016 from €67.3 million for the year ended December 31, 2015. This increase was primarily
due to an increase of profit before tax in an amount of €10.8 million, an increase in impairment losses on tangible
and intangible assets in an amount of €4.1 million, an increase in charge to risk provision in an amount of €8.2
million, an increase in trade receivables in an amount of €9.7 million, partly offset by a decrease in trade payables
in an amount of €32.9 million and an increase of income tax paid in an amount of €14.2 million.

Cash Flows from Investing Activities

Cash flows from investing activities slightly decreased by €0.1 million, or 1.3%, to €7.5 million for the
three months ended March 31, 2018 from €7.6 million for the three months ended March 31, 2017.
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Cash flows from investing activities increased by €11.8 million, or 28.5%, to €53.2 million for the year
ended December 31,2017 from €41.4 million for the year ended December 31, 2016. This increase was primarily
due to investments in property, plant and equipment in the amount of €53.4 million for the year ended December
31, 2017 compared to investments in the amount of €42.5 million for the year ended December 31, 2016.

Cash flows from investing activities decreased by €110.7 million, or 72.8%, to €41.4 million for the year
ended December 31, 2016 from €152.1 million for the year ended December 31, 2015. This decrease was primarily
due to the acquisition of GPA Holding Company Inc. and Fedrigoni Brasil Papéis Ltda for an aggregate amount
of €122.0 million during the year ended December 31, 2015.

Cash Flows from Financing Activities

Cash flows from financing activities increased by €21.1 million, or 84.1%, to €46.2 million for the three
months ended March 31, 2018 from €25.1 million for the three months ended March 31, 2017. This increase was
primarily due to the repayment of certain short-term bank loans.

Cash flows from financing activities decreased by €32.9 million, or 44.9%, to negative €40.3 million for
the year ended December 31, 2017 from negative €73.2 million for the year ended December 31, 2016. This
decrease was primarily due to increased dividend payments, new medium- to long-term bank loans, repayment of
certain short-term bank loans and new short-term bank loans.

Cash flows from financing activities decreased by €176.3 million, or 171.0%, to negative €73.2 million
for the year ended December 31, 2016 from €103.1 million for the year ended December 31, 2015. This decrease
was primarily due to new medium- and long-term bank loans in the amount of €125 million and new short-term
bank loans in the amount of €92.4 million.

Net Working Capital

Net Working Capital represents inventories and trade receivables, less trade payables. Change in Net
Working Capital represents the difference in Net Working Capital as of the specified date compared to Net
Working Capital as of the comparable prior date. The following table summarizes our Change in Net Working
Capital for the periods indicated:

As of December 31,
(€ million) 2015 2016 2017
AT a1 (0 T 186.5 197.7 198.2
Trade FECEIVADIES ......ecve ettt st et ebe e sbaesbaens 253.4 248.7 246.6
Trade PAYADIES.......e o (223.0) (211.3) (221.8)
Net WOrking Capital ... 216.9 2351 223.0
Change in Net Working Capital ............coooiiiiiiiiiiineee s 16.4 18.2 (12.1)

Net Working Capital decreased by €12.1 million, or 5.1%, to €223.0 million in the year ended December
31, 2017, from €235.1 million in the year ended December 31, 2016. This decrease was primarily due to an
increase of €10.5 million in trade payables, a decrease of €2.1 million in trade receivables as well as a modification
of our customer base in the year ended December 31, 2017.

Net Working Capital increased by €18.2 million, or 8.4%, to €235.1 million in the year ended December
31,2016, from €216.9 million in the year ended December 31, 2015. This increase was primarily due to an increase
of €11.2 million in inventories and a decrease of €11.7 million in trade payables as well as working capital
requirements of our newly acquired businesses Fedrigoni Brasil Papéis Ltda (previously Arjo Wiggins Ltda.) and
GPA Holding Company Inc.

Capital Expenditures

Capital expenditures consist of investments in intangible assets and investments in property, plant and
equipment (including extraordinary capital expenditures), net disposals of intangible assets and disposals of
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property, plant and equipment. We finance our capital expenditures with cash flow from operating activities and
cash flow from financing activities.

The table below sets forth our capital expenditures based on cash flows for the periods indicated.

Three months ended

Year ended December 31, March 31,
(€ million) 2015 2016 2017 2017 2018
Paper and Security SEgMENt .........ccocvvvvireniineneseeee e 250 366 486 6.5 7.3
CONVErtiNG SEGMENT ....o.viviieicieie e 6.6 6.7 5.6 1.7 0.7
Capital eXPenditUresS.........cooeivieieieneiee e 316 433 542 82 8.0

Capital expenditures slightly decreased by €0.2 million, or 2.4%, to €8.0 million in the three months
ended March 31, 2018, from €8.2 million in the three months ended March 31, 2017.

Capital expenditures increased by €10.9 million, or 25.2%, to €54.2 million for the year ended December
31, 2017 from €43.3 million for the year ended December 31, 2016. This increase was primarily due to
investments related to (i) the reconstruction of the production facility located in Pioraco, Italy, following the 2016
earthquake that suspended production for more than one year and (ii) the increase of the production capacity of
the plant located in Salto.

Capital expenditures increased by €11.7 million, or 37.0%, to €43.3 million for the year ended December
31, 2016 from €31.6 million for the year ended December 31, 2015. This increase was primarily due to
investments in material assets related to the increase of the production capacity by GPA Holding Company Inc.
and Fedrigoni Brasil Papéis Ltda, in an amount of €5.7 million and €15.7 million, respectively.

Contractual Obligations

The following table summarizes certain categories of our contractual obligations and commitments owed
to third parties (excluding any interest payments or such contractual obligations and commitments), by period, as
of March 31, 2018 on an as adjusted basis after giving effect to the Transactions:

Less than More than

(€ million) lyear 1-5years 5years Total
New Notes offered hereby® ..o — — 125.0 125.0
EXIStING NOTES@) ...ttt — — 455.0 455.0
FINANCE 18ASES® ....oviiiieiiciie e 0.2 1.0 2.7 3.9
Other fINANCING® ....c.oiuiiiiie e 3.4 0 0 3.4
Trade PayabIes® ..o 2248 0 0 224.8
TOMAID ..o 2284 10 582.7 8122

(1) Represents the aggregate principal amount of the New Notes excluding future interest payments.
(2) Represents the aggregate principal amount of the Existing Notes excluding future interest payments.

(3) Represents amounts in the unaudited condensed interim consolidated financial statements. No adjustments are required to these items
for the Transactions.

(4) Excludes the Revolving Credit Facility, which we expect to be undrawn on the New Notes Issue Date. The Revolving Credit Facility
matures on April 16, 2024.

Off-Balance Sheet Arrangements

Certain of the contracts with our customers in the Security Business Line include a product lifetime
warranty. As a consequence, in case of product defects we could incur warranty costs and be required to make
indemnity payments to our customers in the Security Business Line. Indemnification accruals in relation to these
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contracts are based on estimates that can change over time. In addition, we have entered into certain off-balance
sheet exchange rate and guarantee arrangements.

Quantitative and Qualitative Disclosures Regarding Market and Financial Risks
Overview

In the ordinary course of business, we are exposed to interest rate risk, foreign exchange currency risk,
raw materials price risk, credit risk and liquidity risk. Our risk management policies are established to identify
and analyze the risks we face. We counter financial risks with finance policy methods and specific risk
management. Risk management is centralized with our Treasury Management function, which identifies, assesses
and hedges financial risks by working closely with our business units.

This discussion does not address other risks to which we are exposed in the ordinary course of business,
such as operational risks. See “Risk Factors.”

Interest Rate Risk

Interest rate risk is the risk that the fair value or future cash flows of a financial instrument will fluctuate
because of changes in market interest rates. Our interest rate risk originates primarily from long-term financial
liabilities at variable interest rates in the form of the Notes and the Revolving Credit Facility following the
Transactions. Variable-rate debt exposes us to risk arising from interest rate volatility (cash flow risk). As of
March 31, 2018, and December 31, 2017, 2016 and 2015, we had medium- to long-term financial debt, including
the current portion, equal to €117.0 million, €162.4 million, €168.7 million and €215.4 million, respectively.
Although we have a risk management policy in place, in the event of increases in interest rates and inadequate
hedging, the increase in finance costs on variable-rate debt could have adverse effects on our financial position,
financial performance and cash flows. We may enter into interest hedging arrangements to hedge our exposure to
fluctuations in interest rates, including under the Notes and the Revolving Credit Facility.

Foreign Exchange Currency Risk

We conduct business on an international level, and therefore we are exposed to the foreign exchange risk
deriving from the different currencies in which we operate (primarily the U.S. dollar, the British pound sterling
and the Brazilian real). The foreign exchange risk originates from sales transactions that have not occurred yet
and from assets and liabilities that are already recognized in our Financial Statements in currencies other than the
euro. To hedge from an economic perspective the risk associated with assets and liabilities already recognized in
the Financial Statements in currencies other than our functional currency (euro), in some instances we use currency
forwards. The currency forward contracts usually have a maximum duration of twelve months. A portion of our
balances in foreign currency is also naturally hedged by underlying business activities (such as in the case of the
Brazilian real). See also “Risk Factors—Risks Related to Our Business—Fluctuations in exchange rates may
adversely affect our business and results of operations.”

Raw Materials Price Risk

We are exposed to fluctuations in the cost of raw materials used in the production process (particularly,
pulp and energy), whose costs are subject to market volatility. We manage the exposure to raw material and energy
commodity price changes mainly by monitoring the costs incurred against the budget, with activities aimed to
reduce costs and volatility risk through negotiations with suppliers, whenever possible. For example, we enter
into long-term agreements with our major suppliers that include agreed price adjustment mechanisms that reflect
developments in fibrous raw materials and natural gas prices. See “—Key Factors Affecting Results of Operations
and Financial Condition—Prices of Raw Materials.”

Credit Risk

Credit risk is the risk of financial loss resulting from counterparty failure to repay or service debt owed
to us according to the contractual terms or obligations. The credit risk essentially coincides with the amount of
trade receivables recognized at the reporting dates. We currently do not have a significant concentration of credit
risk. At the same time, we have adopted internal procedures to ensure that the sales of products and services are
conducted with customers that have shown to be reliable in the past and we have stipulated insurance policies to
cover unexpected losses. We also constantly check our outstanding receivables and monitor collection within the
established time limits.
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Liquidity Risk

Liquidity risk is the risk concerning the ability to meet obligations arising out from financial liabilities.
Prudent management of the liquidity risk stemming from our ordinary operating activities entails keeping up
sufficient levels of cash holdings, short-term securities and funding through adequate credit lines. We must have
adequate stand-by credit lines in order to finalize contracts and collect invoices, to an extent that ensures financial
flexibility. Our management monitors the projections of cash turnover, including undrawn credit lines, and
available cash and cash equivalents on the basis of expected cash flows.

Critical Accounting Policies

The preparation of our Financial Statements requires our management to make judgments, estimates and
assumptions about the carrying amounts of assets and liabilities that are not readily apparent from other sources.
The estimates and associated assumptions are based on historical experience and other factors that are considered
to be relevant. Actual results may differ from these estimates. The estimates and underlying assumptions are
reviewed on an ongoing basis. Revisions to accounting estimates are recognized in the period in which the estimate
is revised if the revision affects only that period, or in the period of the revision and future periods if the revision
affects both current and future periods. For a complete summary of our accounting policies and for information
regarding recent and pending changes to our accounting policies, see footnote four to our Financial Statements
included elsewhere herein.

Use of Estimates and Assumptions

The preparation of the Financial Statements requires our management to apply accounting policies and
methodologies that, in some cases, depend upon difficult or subjective assessments and estimates based on
experience and assumptions deemed reasonable and realistic given the specific circumstances involved.
Application of such estimates and assumptions affects the figures reported in the Financial Statements. The final
results of the items for which such estimates and assumptions have been made may vary from those reported in
the Financial Statements that show the effects of the occurrence of the event subject to the estimate, due to the
uncertainty that characterizes the assumptions and the conditions on which the estimates were based. The
following is a brief description of the accounting policies that entail the greatest extent of management subjectivity
in calculating estimates, and for which a change in the underlying conditions and assumptions could have a
significant impact on the Financial Statements. For a more detailed description of our significant accounting
policies, see note 2.3 of our Financial Statements.

Provision for Doubtful Debt

The provision for doubtful debts reflects our management’s best estimate of the losses on the total trade
receivables. The estimate is based on our expectations of losses, determined according to past experience with
similar receivables, current and previous past-due statistics, careful monitoring of credit quality and projections
of economic and market conditions.

Provision for Inventory Obsolescence

The provision for inventory obsolescence reflects our management’s best estimate of the losses we
expect, determined on the basis of past experience, past trends and expected market trends.

Income Taxes
Deferred tax assets are recognized on the basis of expectations of future earnings. The assessment of

expected earnings for the purpose of recognizing deferred tax liabilities depends on factors that may vary over
time and may have a significant impact on the measurement of deferred tax assets.

Provision for Warranty Claims
The provision recognized for product warranty claims represents our management’s best estimate at the
reporting date. The estimate entails making assumptions that depend on factors that may vary over time and may

have a significant impact with respect to the current estimates made by management for the preparation of the
Financial Statements.

Goodwill and Fixed Assets
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Goodwill and fixed assets recognized in the Financial Statements are tested for impairment by calculating
the value in use of the cash-generating units (“CGU”) to which goodwill has been allocated. Using different
methods for the different business segments, we conducted testing in which goodwill was allocated to a group of
CGU benefitting from the synergies of the specific business combination (in accordance with IAS 36, paragraph
80). The CGU/groups of CGU were identified, consistently with our organizational and business structure, as
uniform combinations able to generate cash flows independently from the continuing use of the assets allocated
to them. The structures were grouped together at a regional level to identify the benefits deriving from the
synergies. Value in use was measured as the present value of the estimated future cash flows for each CGU in its
current condition, excluding estimated future cash flows that could derive from future restructuring plans or other
structural changes. The discounted cash flow model was used, which requires future cash flows to be discounted
with a risk-adjusted discount rate. The 2017-2020 business plan prepared by our management on the basis of the
2017- 2019 business plans prepared by the subsidiaries’ management and approved by our management, used for
the impairment testing, is based on variables controllable by our management and theoretical changes in
exogenous variables not directly controllable or manageable by our management. If the main estimates and
assumptions used to prepare the business plans should change, the value in use and the calculation of the
recoverable value of the assets could change. Therefore, we are not able to assure that the assets disclosed in the
Financial Statements will not suffer an impairment loss in the future.
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INDUSTRY

Certain of the projections and information set forth in this section have been derived from external
sources, including industry publications and surveys, industry reports prepared by consultants, internal surveys
and third-party reports commissioned by us, as well as from customer feedback. Industry publications, surveys
and forecasts generally state that the information contained therein has been obtained from sources believed to
be reliable, but that the accuracy and completeness of such information or the assumptions on which it is based
cannot be guaranteed. While we believe that these industry publications, surveys and forecasts are reliable, we
have not independently verified them and cannot guarantee their accuracy or completeness. Certain information
in this section has also been based on our own experience, internal studies, estimates and investigations of market
conditions, in some cases combined with the aforementioned external sources. We cannot assure you that any of
the assumptions we have made are accurate or correctly reflect our position in the market. The information and
estimates in this section involve risks and uncertainty and are subject to change based on various factors. See
“Risk Factors” and “Forward-Looking Statements.” This industry section includes certain technical terms that
are commonly used in our industry. See “Glossary of Selected Terms” for a detailed explanation of these terms.

Overview

Through our Paper and Security Segment and our Converting Segment, we operate in the paper, security
and converting markets.

Paper Market

According to the Confederation of European Paper Industries, the paper market can be divided into
wood- based and wood-free graphic paper, paper for sanitary and household use, basic paper and cardboard for
packaging, and other kinds of paper. The majority of our products are subject to trends in the wood-free graphic
paper market, which includes uncoated (or “matte”) wood-free paper (“UWF”) and coated (or “gloss””) wood-free
paper (“CWEF”).

Within our Paper Business Line, we produce (i) specialty graphic paper (including specialty uncoated
paper), (ii) drawing and arts paper and (iii) commaodity paper (including standard uncoated and coated paper).

As of December 31, 2016, the global market for graphic paper (printing and writing) was approximately
88.1 million metric tons (including newsprint). Wood-free graphic paper (including UWF of 42.9 million metric
tons and CWF of 23.0 million metric tons, as of December 31, 2016) represented approximately 74.9% of the
total volume of graphic paper. The market for wood-free graphic paper is expected to slightly decrease over the
period 2016-2021, both for coated paper (expected negative CAGR of 1.7%) and uncoated paper (expected
negative CAGR of 0.3%), especially in Western Europe and the United States (Source: EMGE, September 2017).

The graph below shows actual 2016 volumes of wood-free graphic paper and expected volumes for the
period 2017-2021 in Europe and the rest of the world.
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Source: EMGE, September 2017

Demand for wood-free graphic paper is linked to demand for paper products in the advertising,
publishing, office, schools and packaging sectors, among others.

Specialty Graphic Paper

The specialty graphic paper market can be characterized as small but profitable, and it focuses on paper
goods with strong aesthetic appeal and advanced technological features, generally requested by users with specific
aesthetic and functional needs. When compared to the wider paper market, demand in terms of volumes for
specialty graphic paper is typically low while unit prices and margins are generally higher.

In premium niche markets, due to the greater role of tailored custom features, products require more
flexible production structures in terms of quality and quantity, and competition is based primarily on brand
awareness, quality, breadth and customization of the product range, distribution model and service.

Many of our production facilities are specifically designed to provide flexibility in responding to
customers’ needs for tailor-made specialty products which, together with our integrated in-house distribution
structure, allows for short delivery times and small minimum order sizes.

As of December 31, 2016, the global specialty graphic paper market was estimated at approximately 800
thousand metric tons (approximately 1% of the global wood-free graphic paper market). Globally, this market is
split between fine papers (75%), luxury packaging (20%) and other (5%). Global demand for specialty graphic
paper is expected to increase at a CAGR of 1.0% in the period 2010-2025, mainly driven by luxury packaging,
which is expected to grow by 4.5% in that period (Source: Leading paper industry consulting firm).

The main demand drivers in the specialty graphic paper market are (i) economic conditions (i.e.,
corporates’ need to promote brands as opposed to potential budget cuts and cost savings that companies incur
with their marketing budgets), (ii) media and advertising (shift to digital platforms as opposed to new product
launches), (iii) technology (product development, introduction of new and innovative text and cover qualities) and
(iv) environmental approach to paper utilization.

Our key applications for specialty graphic paper are (i) luxury packaging and (ii) digital printing.
Luxury Packaging

Paper has a variety of packaging applications, and we focus on luxury premium packaging applications
(e.g., packaging for premium cosmetics, luxury jewelry, luxury cigarettes, smartphones and confectionery). The
largest markets in terms of volumes for luxury packaging are Asia Pacific (representing approximately 35% of
total volumes) and Western Europe (representing approximately 30% of total volumes). The Western European
market is expected to increase at a CAGR of 2% in the period 2016-2022 (Source: Smithers Pira; management
analysis).

The chart below shows historical and expected market size for luxury packaging over the period 2012-
2022 in terms of geographic markets and end-use markets.
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Source: Smithers Pira; management analysis

Paper (and, more precisely, paperboard) is expected to retain a stable share of luxury packaging
applications (approximately 40%) mainly driven by a strong demand in health and beauty as well as wines and
spirits, due to its technical (e.g., easily recyclable), economical (e.g., light to transport) and easy-to-customize
features (e.g., inexpensive base and luxury finish) (Source: Smithers Pira; management analysis).

The main trends supporting growth of luxury packaging are premiumization, SKU proliferation,
customization, personalization, and consumers’ and brand retailers’ demand for variety at higher frequency and
increasingly premium standards.

Digital Printing

Digital printing is a professional printing method that uses a digital-based image. The continued shifts
toward short print runs, personalization and on-demand printing has driven growth in the digital printing market
with traditional analogue printing methods continuing to lose market share. As such, digital printing is a key focus
area for most specialty graphic paper producers as they look to differentiate themselves and develop higher quality
paper grades for this advancing technology.

As of the year ended December 31, 2016, the digital printing market was estimated at approximately
$120 billion in value, with a CAGR of 7.4% in value and 6.8% in volume in the period 2012-2016, gaining market
share as compared with traditional analogue printing (which had a negative CAGR of 0.1% in value and 0.5% in
volume in the period). Such trend is expected to continue, with digital printing increasing at a CAGR of 6.1% in
the period 2016-2022 in value and 8.3% in volume compared to traditional analogue printing (which is expected
to report a positive CAGR of 0.5% in value and a negative CAGR of 0.2% in volume in the same period) (Source:
Smithers Pira; management analysis).

Despite such growth, digital printing total volumes are expected to remain marginal compared to
traditional analogue printing methods (expected to be around 4% of the global printing market in 2022), while
they are expected to account for 20% of its value (Source: Smithers Pira; management analysis). This increase
reflects a shift away from continuous mono laser to full color with significantly higher asset value.

The graph below shows historical data and the expected evolution of the global printing market over the
period 2012-2022 in terms of value and volume.
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Drawing and Art Paper

The drawing and art product line includes drawing paper for schools and artwork paper for professionals
and amateurs used for artwork techniques and fine art printing.

The European market, which is our main market for drawing and art papers, is estimated to be 40-45
thousand metric tons, which is approximately half the size of the global market at approximately 80 thousand
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metric tons (Source: Leading paper industry consulting firm). Although the traditional drawing and art paper
markets are mature, there are also growth drivers keeping the market relatively stable, including (i) growth in the
digital drawing and art paper market, (ii) quality product upgrades in Asia and (iii) introduction of new products
(e.g., paper to substitute canvas). The market is served by few companies, of which our Fabriano brand is one of
the most well-known.

Commaodity Paper

Commodity paper includes standard CWF and UWF paper. The market for CWF paper mainly includes
commercial printing (e.g., corporate communications and promotions) and magazines, accounting for over 60%
of the market by volume, as well as direct mail and books. The market for UWF paper mainly includes office
paper. Commodity paper represents a small portion of our sales revenues and is produced to complete our product
offering and maximize capacity utilization. Commodity paper often has low margins, but we believe demand for
commodity paper is resilient to market changes.

Competition in the Paper Market

Several large multinational groups, some of which are publicly traded, operate in the global paper market.
They have international sales and production, with factories located on several continents. They are often
integrated upstream (particularly in the production of raw materials such as cellulose) and produce all types of
paper (including wood-based and wood-free graphic paper, packaging paper and card and paper for sanitary use).
Compared with global commodity players, we have a smaller and more flexible production capacity, which mainly
focuses on the manufacturing of high quality and customized products.

Barriers to entry are significant, and are associated not only with production facilities (investments
required to build production facilities are significant) but also with distribution networks. For example, our
widespread direct sale and distribution network, characterized by a “direct go-to-market approach,” gives us
access to premium customers by providing customized products in short delivery times, which are not accessible
to larger commodity manufacturers that typically do not rely on a direct distribution system. The vertical
integration of certain operators represents a further barrier to entry. Many industrial groups are integrated upstream
and produce the principal raw material (cellulose) in addition to paper.

Specialty Graphic Paper

Specialty niches are served by a small number of operators, and some suppliers are moving from
commodity machines to specialty machines in order to drive higher margins. The main players include Fedrigoni,
ArjoWiggins, Cropper, Favini and Cordenons.

We are the leading player in the specialty graphic paper market in Europe and Latin America, with a
global market share of approximately 10% (Source: Leading paper industry consulting firm). This market is
characterized by the following high barriers to entry: (i) scale and efficiency, (ii) range of SKUs, (iii) quality, (iv)
innovation and R&D, (V) direct distribution approach with supply flexibility and order customization, and (vi)
brand reputation, consistency in execution and relationships with key brand managers, agencies and printers.

Luxury Packaging

We are a leading player in Europe with long-lasting relationships with leading luxury brands. Our
competitive advantage is linked to our high value added production capabilities and know-how, flexible
production based on customers’ needs (e.g., more than 2,220 special products and 2,400 standard items), highly-
recognizable brand, innovative skills with the ability to introduce new products to market over time (e.g., textures,
surface finish and base-weight) and our distribution network with quick deliveries compared to competitors.

Digital Printing

The competitive landscape for digital printing varies across geographies, with high concentration in Asia
Pacific (with one producer, Zhejiang Welbon) and North America (with two producers, Suzano and Scrive) and
more fragmented market in Europe. We are a European market leader in terms of capacity serving both toner and
inkjet.

Drawing and Art Paper
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The drawing and art paper market is characterized by branded products and few (approximately five)
strong European players (i.e., Canson, F.l.L.A., Fedrigoni, Favini, Clairefontaine and Hanemuhle FineArt),
creating high entry barriers. We have more than 70% of market share by volume in Italy and are the second largest
player in Europe (following Canson) with a market share of approximately 20% (Source: Leading paper industry
consulting firm). Our competitive advantage is based on Fabriano’s, high, long-standing brand perception as a
quality paper producer, strongly recommended by teachers and schools in Italy, wide range of products (1,000
standard products and more than 600 specialty products), proximity of our distribution network to our customers
located in Europe and continuous development of new products and strong back-selling team coupled with strong
production capabilities.

Commodity Paper

Competition in the commaodity market is high and price-based. Competitors focus primarily on reducing
production costs and achieving economies of scale. We believe that our key strengths in this market are our
integrated distribution network downstream and our flexible production system, which ensure a rapid response to
the requirements of the distribution network. In addition, proximity to the Balkan region reduces distribution costs
and increases our cost competitiveness in the region.

Security Market

The Security market mainly consists of (i) the security paper market (banknotes and other security paper)
and (ii) the security features market (holograms, threads, taggants, inks, print, etc.).

Security Paper Market

The security paper marker mainly comprises banknotes paper (28%) and other security papers, such as
tickets / vouchers (17%) and postage and tax stamps (15%) (Source: leading paper industry consulting firm). We
are mainly present in the banknote segment, where global demand is approximately 150-160 thousand metric tons
per year (Source: Leading paper industry consulting firm).

The graph below shows the global demand for security papers by geographic markets and end-use
markets.
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The overall demand for security papers is growing globally. Only a few specific end uses such as checks
are declining, while global demand for most products is increasing.

Banknotes Paper

Banknotes paper production by volume has increased at a CAGR of 2.2% in the period 2011-2016 and
is expected to increase at a CAGR of 2.3% in the period 2016-2021, with growth mainly driven by emerging
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countries (MEA 3.3%, LatAm 2.9%, China 2.4% and India 1.6%), inflation, continued GDP growth and an active
consumer economy (Source: Smithers Pira; management analysis).

2011-2021 Banknotes” Market in Volume and Value'" 2011-2021 Banknotes” Market by Geography

Fhwkroim prodmed (bam)

5 " incdin L L
[l Valm g e
13
v ¥ -
F atan 3 %
| g
' 3 ; LI = L
= .
N % =
180
——— —ER =
5

e I I T T T
Fais%

Source: Smithers Pira; management analysis
(1) Value ($ billion) for substrates only (paper, plastic, inks etc.) and not for the value of the printed bank notes.

We produce traditional and longer-lasting paper, but do not produce polymer-based materials. Demand
drivers for banknotes depend on several factors, including: (i) population growth, (ii) economic growth (global
banknotes demand is shifting from developed to developing countries driven by stronger economic growth), (iii)
inflation, (iv) change in banknotes series, (v) change in the climate impacting the banknotes’ useful life, (vi) usage
of electronic payment methods and (vii) central bank policies and counterfeiting encouraging the use of tax stamps
and brand protection.

The main trends potentially affecting the banknotes segment are described below.

e Polymer Banknotes: Polymers are substitutes for paper in the security business. Use of these
products is intended to provide longer service life of banknotes, although their cost is considerably
higher than paper. However, as an alternative to polymers, various types of long-life paper have been
introduced over time, which also significantly increase banknote life. We currently do not produce
polymer-based materials. Polymer is forecasted to increase over the next ten years (e.g., the Bank of
England recently started to circulate polymer banknotes); however, cotton remains the major
banknotes component as a result of (i) the decision by the European Central Bank in 2014 to exclude
polymer banknotes production and (ii) limited existing production capacity for polymer banknotes,
high switching costs and counterfeit concerns relating to the production of polymer banknotes.

o Digitalization: Other possible substitutes include electronic and digital payment methods, which are
gradually and constantly increasing. So far, banknotes substitutes have only cannibalized themselves
(e.g., e-payment and wireless cannibalizing credit cards use), with no impact on currency demand.
More than 80% of global consumer transactions are still in cash and resilience shown even in
countries at the forefront of electronic payments adoption, such as the United Kingdom. We believe
the volume of cash transactions in the United Kingdom only decreased by negative CAGR of 0.7%
over the period 2007-2017, compared to electronic payments which grew at CAGR of 9.1% over the
same period.

e Production insourcing: Currently, there is limited history of decision to insource paper productions
(i.e., India, France, Spain and Indonesia). However, the recent decision by a material customer of
our Security Business Line to insource its paper production and to temporarily interrupt all of its
banknote orders had a significant impact on the banknote production. There is limited risk from
further insourcing as (i) economic break-even is only achieved at significant volumes of production
(e.g., the European Central Bank produces banknotes on a country level and none of the European
countries have the capacity to reach such economic break-even) and (ii) significant quality and
counterfeiting issues may arise from insourcing production, thus requiring a long time to develop

104



the necessary technology (e.g., India effectively developed technologies for insourcing over a period
of ten years).

Security Features Segment

The security features market (e.g., inks, holograms, threads) provide further opportunities for
differentiation in a market expected to grow at a CAGR of 3.6% in the period 2017-2022 (Source: Smithers Pira;
management analysis).

Competition in the Banknotes Market

Historically, the production and printing of banknotes’ security paper and features has been dominated
by state-owned companies. We believe that more than half of countries’ current demand for banknotes is being
met by state-owned companies.

Countries that do not have their own mills or countries that do not have enough production capacity
source security paper and features for banknotes from a small number of private companies. As of December 31,
2016, the global demand on such private companies amounted to approximately 60-70 thousand metric tons,
which is approximately 40-50% of the overall banknote paper and features market. Our market share among those
private companies is approximately 21% (Source: Leading paper industry consulting firm).

Barriers to entry are high and mainly relate to (i) the specific technical know-how (often protected by
patents) required for the manufacturing of highly sophisticated and technological advanced products and to
operate with highly demanding institutional clients and (ii) the accreditation process/relationship with institutional
customers (e.g., central banks and government printing offices) relying on confidentiality, professionalism and
trust earned over time and through reliably high performance. This, coupled with the importance of using high
standards raw materials, gives us strong bargaining power.

Converting Market

The converting business is a segment of the market for adhesive products. A variety of technologies for
adhesive labels are currently available, including wet glue (when glue is applied to the label before the label is
affixed to the product), pressure-sensitive or self-adhesive labels (“PSL” or “SAL,” when the adhesive is already
on the back of the label and is activated by pressure), in-mold technology (when a plastic film is melted and
incorporated into a container by the action of heat) and sleeving technology (when a plastic film contracts around
a container and adheres to it when subjected to heat).

In most end markets of the converting business, wet glue technology is being replaced with pressure-
sensitive technology because PSL labels are more flexible, more easily applied, have lower manufacturing costs
and provide high-quality graphics with high durability in wet conditions. Our Converting Segment produces self-
adhesive products that use pressure-sensitive technology.

As of December 31, 2016, the global market for self-adhesive labels was approximately 23.4 billion
square meters (Source: Leading paper industry consulting firm).

Over the past two years, growth in global demand for labels has been stable, supported by the growth in
demand for individual technologies (such as in-mold, sleeving, glue applied and pressure-sensitive products), with
glue applied labels losing market share mainly in the wet/cold glue-applied sub-segment, due to a strong
performance of pressure-sensitive technology.

Self-Adhesive Label/Pressure-Sensitive Label (SAL / PSL) Segment

Self-adhesive products are used in a significant number of sectors, such as the chemical and
pharmaceutical industry, the automotive industry, logistics, and the food and beverage industry (“F&B”). We
believe the F&B industry is the main market for end-use labels (which represents approximately 40% of the self-
adhesive end-use market) and is considered the key market for specialization in high value labels (according to a
leading paper industry consulting firm). The F&B industry is our main market, for which we produce labels for
wine bottles, spirits, gourmet foods and olive oils.
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PSL market volumes are expected to increase at a CAGR of 3.7% in the period 2015-2020. It is expected to be
the fastest growing category in the global label market, with growth driven by (i) the Asian market (expected to
increase at a CAGR of 5.1% in the same period), where the use of self-adhesive paper per capita is still
significantly low compared to more developed countries and (ii) the development of the wine label market.
(Source: Leading paper industry consulting firm).

The graph below shows the actual volumes for 2015-2016 and expected volumes for 2017-2020 for self-
adhesive labels in terms of geographic markets.
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The most favorable growth prospects for self-adhesive products are concentrated in emerging markets,
where per capita consumption of self-adhesive labels is still very low and potential for growth is higher.

The SAL / PSL segment (and in particular specialty products) is expected to grow faster than other
technologies mainly driven by long term shifts from wet glue to PSL technology thanks to (i) more flexibility to
innovate shapes, materials and other possible designs, (ii) higher quality digital printing (liner support), (iii) easy
adaptation to smaller bottling runs (in line with trend), (iv) rising brand security product authentication, (v)
uniformity of the adhesive with cleaner and better consistency and (vi) durability to wet conditions.

Wine Labels

One of our key premium niche markets in the Converting Segment is the wine labels market. Global
wine production is stable, with the European market accounting for approximately 60% in volume as of 2016
(Source: Leading paper industry consulting firm). The European market is expected to experience a decline in
market share due to the growth of “new world” markets such as the United States, Australia and South Africa.
The wine label market is characterized by growing premiumization trends and production shifting toward higher-
end wines, thus increasing demand for “specialty” wine labels. While wine labels do not significantly impact the
cost of production associated with wines, they represent a key driver in the purchasing decisions made by wine
consumers, particularly in terms of design and quality. In “new world” markets, wine production is carried out by
large wineries, such as Concha y Toro, Gallo and Accolade Wines, with high capacity to expand and market their
wines compared to the European market, which is more fragmented and has smaller players.

The global wine label market is characterized by a continuous shift towards pressure sensitive labels
(replacing old, glue-applied labels), expected to grow from 72% share in 2016 to 76% in 2020 (1.4% CAGR)
mainly driven by Europe (expected to increase from 61% in 2016 to 66% in 2020 (2% CAGR)) (Source: Leading
paper industry consulting firm). The PSL wine label market is very mature and is expected to grow moderately at
a CAGR of 0.6% in the period from 2016-2020, with CAGRs of 0.8% in Europe, 1.9% in North America and
1.5% in South America (Source: Leading paper industry consulting firm).
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Competition in the Converting Market

The converting market is fragmented, with a limited number of large players and several small local
producers who participate in parts of the converting process. The only two global players are Avery Dennison and
UPM (which operate mainly in the market for commodity-like products), followed by numerous small- and
medium-sized players. Our market share by volume in the converting market is approximately 11% in Europe
(mainly Italy and Spain) (Source: Leading paper industry consulting firm). Despite a small market share, we have
a competitive advantage in the converting business due to (i) our capability to produce premium specialty products
thanks to vertically integrated production of specialty graphic papers, which enables customization and a flexible
production set-up, and a specific go-to-market approach, and (ii) the leading position of Arconvert as premium
niche producer, due to its distinctive promotional catalogue offerings, wide range of premium products that are
not available to competitors and strong relationships with end-users.

We have a strong position in certain premium niche markets such as the market for wine bottle labels,
where the breadth and quality of our products are an important competitive advantage. In the wine label market,
as of December 31, 2016, we are the second largest player globally and the largest player in Europe (with
approximately 42% of market share by volume) and the largest player in France and Spain (with approximately
50% of market share by volume) (Source: Leading paper industry consulting firms).

Raw Materials

Our main raw material is pulp, which represented 29.0% of our cost of raw materials for the twelve
months ended March 31, 2018. Pulp is converted from wood by means of mechanical or chemical processes. The
price for pulp is highly volatile and sensitive to changes in the industry capacity, producer inventories, the demand
for paper, cyclical changes in the global economy and currency fluctuations, especially relating to the U.S. dollar.

In terms of market demand/supply dynamic, the relevant pulp price started to increase in 2016 and is

expected to peak in 2018 (up to an increase of 10% over 2017). Thereafter, prices may decline as new production
capacity (currently under maintenance) comes to the market that may help reverse the trend for 2019 and 2020.
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BUSINESS

This business section includes certain technical terms that are commonly used in our industry. See
“Glossary of Selected Terms” for a detailed explanation of these terms. We have estimated certain information
in this Offering Memorandum regarding market share and our position relative to our competitors based on our
internal data and certain extrapolations. See “Industry and Market Data.”

Overview

We are a leading European manufacturer and distributor of specialty paper, self-adhesive products and
security products, such as banknote paper and security features. We are the leading manufacturer and distributor
of specialty paper in Europe and Latin America by volume as of December 31, 2016. We have leading market
shares in the production of specialty graphic paper, such as paper used for the luxury packaging market, as well
as drawing and art paper. We expect the recently-announced acquisition of Gruppo Cordenons S.p.A., an Italy-
based manufacturer and distributor of fine paper products with a focus on high-end luxury packaging and premium
graphic applications, to further strengthen our presence and market shares in specialty graphic papers. Our product
offering also includes a wide range of drawing and art paper marketed under the highly-recognizable Fabriano
brand. We are the second largest manufacturer of self-adhesive products for the wine industry globally, with
approximately 29% of global market share by volume in self-adhesive products for wine bottle labels, and the
largest manufacturer in Europe, with approximately 42% of European market share by volume, in each case as of
December 31, 2016. We are also a leading manufacturer of banknote paper, selling our banknote paper in Europe,
Latin America, Asia and Africa, with a global market share of approximately 20% by volume in the banknote
market open to competitive tender as of December 31, 2016, the only manufacturer of banknote paper with
operations in Latin America, and one of the top manufacturers of security products in the European market. We
also produce commodity paper products consisting of premium uncoated and coated paper for general use and
office paper. For the twelve months ended March 31, 2018, we generated sales revenues of €1,057.2 million, of
which 30.3% was generated in Italy, 38.7% in the rest of Europe and 31.0% in the rest of the world, Pro Forma
Adjusted EBITDA of €142.7 million and net profit of €70.7 million.

We have a unique and broad product portfolio of more than 22,000 SKUs that we manufacture through
our flexible production process and market through our direct distribution system to a diversified clientele of
approximately 23,000 customers, ranging from large to very small premium customers. We design customized
products based on customers’ feedback thanks to the flexibility of our equipment and to our widespread direct
sale and distribution network. We currently operate 14 production/finishing facilities in Italy, Spain, Brazil and
the United States, of which six are paper mills. In the twelve months ended March 31, 2018, we sold approximately
438 thousand metric tons of paper (including interdivision sales) and approximately 134 thousand metric tons of
self-adhesive products. We distribute our products in 128 countries and, with our 21 direct distribution branches,
have a direct presence in all major European markets, as well as in the United States, Latin America and China,
where we see significant opportunities for growth. We also own twelve Fabriano retail boutiques across Europe
through which we market our fine paper and other stationery products under the Fabriano brand.

On May 27, 2018, we agreed to acquire Gruppo Cordenons S.p.A. Cordenons has sales in more than 90
countries and a product portfolio of more than 2,500 SKUs, and it had annual production of approximately 37,000
metric tons of paper in the year ended December 31, 2017. For the twelve months ended March 31, 2018,
Cordenons generated €89.8 million of gross sales and €14.8 million of adjusted EBITDA. We expect the
Cordenons Acquisition to further strengthen our product offering, customer base and production capacity,
increasing our scale and market shares in our core niche markets for specialty graphic paper, particularly in
Europe, while at the same time broadening our customer base and providing cost savings opportunities in
procurement activities. See “Summary—The Transactions—The Cordenons Acquisition.”

Our specialty paper-focused offerings provide us with stable and defensible cash flow generation, and
we believe that our highly customized and flexible production processes, resulting from the use of our multi-
function and versatile machinery, will enable us to continue to shift even more volumes from commodity products
into specialty products and increase our profitability. We have a strong track record of growth, both organically
and through focused acquisitions, and we have historically outperformed the overall market for paper, growing at
a CAGR of 1.5% between 2012 and 2017 compared to a decline in the global market for paper of 0.4% in the
same period, mainly thanks to our focus on premium products, such as specialty paper.

We conduct our operations through two segments: the Paper and Security Segment and the Converting
Segment which, before interdivision eliminations, accounted for 77.4% and 24.2%, respectively, of our Adjusted
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EBITDA in the twelve months ended March 31, 2018. The Paper and Security Segment is organized in two
business lines: the Paper Business Line and the Security Business Line. The graph below sets forth our Adjusted
Sales Revenues by business line for the twelve months ended March 31, 2018:

Total Adjusted Sales Revenues by Segment/Business Line(1)

Converting
35%

Secunty
104

(1) Includes sales by the Paper Business Line to the Converting Segment and the Security Business Line.

Paper and Security Segment: Our Paper and Security Segment produces various types of paper and
security products. Our Paper and Security Segment generated sales revenues of €722.5 million for the twelve
months ended March 31, 2018. The Paper Business Line produces and markets specialty graphic paper, drawing
and art paper, premium commodity paper, coated and uncoated paper, office paper and other kinds of paper
products. Our specialty graphic paper end users include blue chip companies, such as luxury fashion brands that
use our paper in their luxury packaging. Our Paper Business Line also includes the highly-recognizable Fabriano
brand, which designs and markets drawing and art paper, office paper, fine stationery products, leather goods,
writing products and other items, produced both in-house and by third parties using paper made by our Group.
Our Paper Business Line focuses on the attractive specialty paper market, with commodity products being used
primarily to fill capacity. The Paper Business Line generated sales revenues of €557.7 million for the twelve
months ended March 31, 2018. As of March 31, 2018, we had approximately 17,000 customers in our Paper
Business Line. We are further expanding our offering of specialty paper products through the acquisition of
Cordenons. The special papers produced by Cordenons include a wide range of fine paper in various formats,
grammages and colors, which are suitable for various applications, especially in the luxury packaging and graphic
markets. See “Summary—The Transactions—The Cordenons Acquisition.”

The Security Business Line produces banknote paper, other paper-for-value items, such as checkbooks,
passports, tickets and meal vouchers, and security features such as holograms and security threads for banknotes
and other security products, such as passports and checks. We are not involved in the production of the final
products such as banknotes or checks, which are printed by our customers. Our Security Business Line customers
include public entities such as central banks, but also private companies involved in the production of security
products. The Security Business Line generated sales revenues of €164.8 million for the twelve months ended
March 31, 2018. As of March 31, 2018, we had approximately 300 customers in our Security Business Line.

Converting Segment: Our Converting Segment produces a broad range of self-adhesive products
intended for the production of labels and similar items. Self-adhesive products are used in virtually every sector
of merchandising, with labels representing a key element of almost all packaging products. Through our Arconvert
and Manter brands, we serve a broad portfolio of paper and film label producers and distributors as well as several
premium niche markets, including producers of labels for premium beverage, wine and spirit brands. Our
Converting Segment generated sales revenues of €360.3 million for the twelve months ended March 31, 2018. As
of March 31, 2018, we had approximately 6,000 customers in our Converting Segment.

As of March 31, 2018, we had 2,708 full-time employees, of which 2,125 were employed in the Paper
and Security Segment and 583 in the Converting Segment. Our headquarters are in Verona, Italy.
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Our Strengths
Leading Position with Demonstrated Growth in Profitable Premium Niche Markets

We are positioned as one of the leading European players in premium niche markets for paper and self-
adhesive products, such as specialty graphic paper (e.g., for luxury packaging) and self-adhesive paper and films
(e.g., for the wine label industry), which are characterized by high product quality, customized product range and
a high level of customer service. We are the leading manufacturer and distributor of specialty paper in Europe and
Latin America by volume as of December 31, 2016. We believe that the Cordenons Acquisition will further
enhance our leading position in the European market for specialty paper. In the specialty graphic paper market,
we believe we are the leading supplier of specialty graphic paper globally, with a market share of approximately
10% by volume as of December 31, 2016. We are also the second-largest player globally of drawing and art paper,
which we market under the highly-recognizable Fabriano brand and a leading market share of approximately 70%
in Italy, in each case by volume as of December 31, 2016. We are the third largest manufacturer of self-adhesive
labels in Europe and, more specifically, we are the second largest manufacturer of self-adhesive products for the
wine industry globally, with approximately 29% of global market share by volume in self-adhesive products for
wine bottle labels, and the largest manufacturer in Europe, with approximately 42% of European market share by
volume, in each case as of December 31, 2016. In addition, we are a leading global manufacturer of banknote
paper, with a global market share of approximately 20% by volume in the banknote market open to competitive
tender as of December 31, 2016. We are also the only manufacturer of banknote paper located in Latin America
and one of the top manufacturers of security products in the European market.

We are also able to leverage our leading market positions in these premium niche markets, which we
believe to be the most profitable markets in the paper industry, to command premium prices compared to our
competitors, due to our ability to ensure high product quality, an excellent level of service, and a broad and deep
product range tailored to customer needs, and, compared to our smaller competitors, to obtain favorable
commercial terms from our suppliers.

We have historically outperformed the market in the premium niche markets in which we operate,
growing our sales at a CAGR of 1.5% between 2012 and 2017 compared to a decline in the global market for
paper of 0.4% in the same period. In particular, our sales for specialty graphic paper products grew at a CAGR of
6.2% between 2012 and 2017 and our sales for converting products grew at a CAGR of 6.1% in the same period.
Between 2015 and 2017, Cordenons grew sales at a CAGR of 1.9%, mainly driven by an increase in volumes of
products sold. We believe that our leading position and our strong historical track record of growth will enable us
to take advantage of the development of the markets in which we operate.

Strong Heritage and Well-Established Brand Recognition

We are a specialty paper and self-adhesive products manufacturer, with a strong reputation in premium
niche markets that sets us apart from larger paper makers focused on commodity papers. Our strong competitive
positions in the premium niche markets are underpinned by our well-established brands, including the Fedrigoni,
Fabriano, Arconvert, Manter and GPA brands. Our Fedrigoni brand, with its 130-year history, is associated with
excellence, quality and innovation in specialty papers, and is a reliable partner for companies operating in this
sector such as printers and paper processors for luxury packaging. Our Fabriano brand, with a papermaking
tradition dating back 750 years, is one of the oldest paper brands in Europe, and we believe it is perceived as
synonymous with very high-quality paper made in Italy. The “Fabriano 4 paper block in particular, which has
been part of the standard school materials for Italian schoolchildren for more than 40 years, is a product with very
strong brand awareness and is used by three million students annually. Our Arconvert and Manter brands have
gained a leading position in the sector of self-adhesive papers and films, and are associated with high quality
products such as labels for the wine industry. We also market our paper and self-adhesive products in the United
States through our GPA brand, following the acquisition in 2015 of one of the leading U.S. players in the
distribution of special digital paper and self-adhesive products. Customer surveys indicate we have the highest
net promoter score in the premium niche markets in which we operate, which shows the strength of our brand and
the loyalty of our customers. We believe that the acquisition of Cordenons, with its fine paper brands such as
Astrosilver, Modigliani, Wild, Papermilk, Dali and Malmero, will also strengthen the range of our highly-
recognizable brands in the specialty paper market. We also believe that brand awareness makes it difficult for new
competitors to enter into our premium niche markets, since their brands may be less recognizable to customers.

Cash Generative Business Highly Resilient Through Economic and Raw Material Input Cycles
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Our business has delivered consistent sales growth and resulted in stable cash flow generation in recent
years. Our sales have steadily increased at a CAGR of 3.4% over the last ten years, showing a strong and resilient
financial profile through macro-economic and commaodity price cycles. Our Adjusted Cash Conversion was
65.6%, 76.5% and 70.2% for the years ended December 31, 2015, 2016 and 2017, respectively, and 87.3% for the
twelve months ended March 31, 2018, and our Normalized Capital Expenditures amounted to €21.7 million, €21.4
million and €21.9 million for the years ended December 31, 2015, 2016 and 2017, respectively, and €20.5 million
for the twelve months ended March 31, 2018. While our Adjusted EBITDA Margins have been relatively stable
(12.3%, 13.4% and 12.4% for the years ended December 31, 2015, 2016 and 2017, respectively, and 12.3% for
the twelve months ended March 31, 2018), we see significant upside in our ability to identify new opportunities
for volume growth and increase our margins, which we believe can be further improved by expanding our
geographic footprint and product offering, by increasing our leading position in premium niche markets and, at
the same time, by reducing our costs and streamlining our procurement function. Our business has also shown a
high degree of resilience during periods of global economic downturn, including a certain degree of counter-
cyclicality. The prices of raw materials used in our production cycle (such as pulp, natural gas, mineral coatings
and chemical products) typically decline during periods of economic downturn, thus decreasing our raw materials
costs. At the same time, the flexibility of our production processes allows us to rapidly adapt to changes in
customer demand and to optimize capacity utilization and therefore typically results in only modest declines in
demand for our paper products. For example, in 2009, we experienced only a moderate decline of 2% in sales
revenues compared to the previous year, which was more than offset by a significant decline in the costs of pulp
and cotton, and we experienced an increase of 28% in Adjusted EBITDA during such period. Moreover, while
profitability for commodity paper is more sensitive to the price of pulp, specialty papers and converting products
are less tied to swings in the price of pulp due to a high ability to pass through raw material price increases to
customers, and therefore as we continue to shift volumes from commaodity to specialty products we expect our
results of operations to be less affected by fluctuations in raw material prices than paper producers focused on
commodity paper production.

Specialty Driven, Highly Flexible and Synergistic Production Process

Our production process is based on the use of small and medium-sized, multi-function and versatile
machinery, often custom-designed by our technicians to produce a wide variety of graphic paper and self- adhesive
products. Our multi-function machinery allows us to produce a broad range of specialty papers. Our flexible
production process allows us to offer a broad range of products tailored to our customers that would be difficult
for larger, bulk commodity paper manufacturers to replicate (particularly in terms of managing small and
fragmented orders, due to less flexible production facilities, which do not allow a great customization of the final
product). Approximately 70% of the products we manufacture across our two segments are high margin premium
products. Our flexible production process also enables us to balance risk exposure across economic cycles (in
light of different market dynamics affecting each of our business lines) and to quickly switch our production focus
by adjusting to relevant market changes. By leveraging the high flexibility of our production facilities and the
wide knowledge of our markets and customers, we can plan in a timely manner for an optimum mix of finished
and semi-finished products, with the objective of maximizing profitability by prioritizing products with higher
margins, ensuring customer service (i.e., having the necessary product at the right time) and minimizing working
capital. In addition, the high level of technical expertise in the paper production processes enables us to operate
with a streamlined workforce, maintain a level of efficiency in line with the best market standards, and to control
costs.

We also benefit from a highly synergistic production cycle. The Paper Business Line, the Security
Business Line and the Converting Segment serve different markets but share the same requirement to offer
customers high quality, tailored and broad product offerings. Part of our specialty graphic paper production is
allocated to the Converting Segment, which allows us to reduce purchasing and production costs and fill our
production capacity, which is critical to ensure fixed costs absorption. Moreover, our strong direct distribution
network provides us with bargaining power vis-a-vis third party distributors. At the same time, we use our paper
distribution network to market our converting products and provide our customers in the Converting Segment
with access to a complete range of specialty products developed by the Paper Business Line that are not available
to competitors. A number of our specialty paper production lines are also shared with our Security Business Line,
which allows us to optimize capacity utilization and minimize the production time allocated to commodity
products. Moreover, we can leverage our know-how in the Converting Segment to develop adhesive elements for
our security paper production.
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Efficient Direct Distribution System Serving a Diversified, Blue Chip Customer Base

Our distribution system is characterized by a “direct go-to-market” approach. We rely on a wide
distribution structure that we manage directly, which allows us to exercise control in the distribution of our
products and to sell these products to a highly fragmented customer base. We have 21 direct distribution branches
in Europe, the United States, Latin America and China, as well as twelve Fabriano retail boutiques across Europe.
Our “direct go-to-market approach” differentiates us from larger commodity manufacturers, which typically do
not rely on a direct distribution system and do not customize their products on the basis of direct dialogue with
customers, and therefore lack access to smaller and premium customers. Our direct distribution system is also
supplemented by a network of distributors and independent agents who sell the majority of our products in 128
countries.

Our unique and broad product portfolio of more than 22,000 SKUs and the level of specialization we
provide has resulted in a highly diversified customer base. The flexibility of our production and distribution
structure and the integration between our Segments enable us to serve both large and premium customers. Our
end users include global blue chip companies, such as famous luxury fashion brands using our paper in their
luxury packaging and global wine and spirit producers using our Converting Segment’s self-adhesive products to
produce their labels. For the twelve months ended March 31, 2018, we had approximately 17,600 customers in
our Paper and Security Segment as well as 6,000 customers in our Converting Segment, and our ten largest
customers in the Paper Business Line and the Converting Segment accounted for 4.6% and 3.6% of our sales
revenues, respectively. We also benefit from multi-year relationships with key decision makers in the markets in
which we operate, such as brand managers, creative agencies, designers and printers. We expect the end users of
our premium products to continue to demand more variety, higher frequency and at increasingly premium
standards for their packaging, labelling and paper needs, which we expect to continue to drive volumes and
enhance the profitability of our specialty paper and converting businesses.

Highly Experienced Management Team with a Strong Track Record and Strong Sponsor Support

We have a highly experienced management team. Our senior managers have a combined total experience
of over 100 years in our industry and a strong track record in optimizing our business model that is highly regarded
in the specialty paper industry. In addition, our management team has significant operating experience, having
successfully reorganized our operations, which are now highly integrated, with centrally managed sales,
marketing, risk, management, finance and administration functions. Participating members of our senior
management will be granted an incentive package with a strong focus on increasing EBITDA and cash generation
in connection with the Transactions. The management team has delivered results under volatile and varied
macroeconomic conditions, including the global economic downturn and weak growth in our Western European
markets. In addition, we benefit from the market expertise, business relationships, knowledge and experience of
our Sponsor, Bain Capital. Bain Capital is one of the most active sponsors both in the broader industrial space as
well as in chemicals, industrial transformation processes and, directly or indirectly, paper. The extensive
experience in these sectors positions the Sponsor to understand the complexities of the industry and support the
Group’s management team. The Sponsor also has a strong track record of driving cost savings and improvements
in margin, while at the same time growing its portfolio companies both organically and through targeted
acquisitions.

Our Strategies

We and the Sponsor have developed the following strategies:

Maintain and Grow Our Leading Positions in Attractive Premium Niche Markets by Leveraging Flexible
Production, High-Quality Products and Highly-Recognizable Brands

As an established market leader in the manufacturing and distribution of specialty paper and self-
adhesive products, we intend to continue to reinforce and grow our leading market positions in the attractive
premium niche markets in which we operate. We believe that we are well-positioned to benefit from global growth
trends in our core markets, and we believe the Cordenons Acquisition will improve our position even further. As
a large player with a highly diversified product offering and customer base, strong distribution network and highly
recognizable brands, we intend to continue to leverage our flexible production and broad expertise to support our
main business lines, improve our margins, expand our market share and product offering (including in the
profitable food and beverage, olive oil and cosmetics markets) as well as strengthen our relationships with key
decision makers, such as brand managers, designers and printers. Moreover, we intend to continue to shift even
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more volumes from commodity products into specialty products, which we expect, together with our focus on
streamlining our operations, will increase our profitability.

Accelerate Global Growth in Attractive Premium Niche Markets

We intend to consolidate our market leadership in the attractive premium niche markets for specialty
paper and self-adhesive products by expanding our geographic footprint. We see significant potential to expand
sales growth in international markets where we already operate, such as Germany, the United Kingdom, France,
Spain, Austria, Benelux, Brazil, the United States and China, by strengthening our direct sales structure and
expanding the range of our premium products available locally in order to strengthen our relationships with
existing and potential customers. At the same time, we intend to build on our highly recognizable brand,
diversified product offering and distribution network in order to enter into new, international markets, such as
Argentina, Australia and Eastern Europe. In addition, we plan to establish new relationships with potential
strategic customers by initially supplying lower value-added paper products with a view to gradually expanding
the relationship to premium paper products, in particular specialty paper.

Increase Profitability by Focusing on Cost and Procurement Management and Operational Efficiency and
Further Improving Our Product and Distribution Mix

We believe that we have significant potential to improve our margins and strengthen our business by
implementing certain cost savings initiatives. The Sponsor has an extensive track record of driving efficiency in
its other investments, providing us with an opportunity to implement its established best practices to significantly
improve our profitability. For example, we intend to continue optimizing our procurement process by streamlining
the supply of raw materials across our production segments and increasing the operational efficiency of our
procurement division. We also believe that we can achieve cost savings with respect to our operating expenses by
optimizing our headcounts and our sales force structures and reducing non-personnel general and administrative
spending. By the end of 2020, we expect to have undertaken initiatives resulting in approximately €18.0 million
of annual run-rate cost savings mainly related to procurement savings, headcount optimization and management
costs. We intend to leverage our distribution network to increase the volumes of our products that we sell directly
(rather than through third-party distributors) to our customers and minimize production time allocated to
commodity products in order to increase our profitability and resilience to changes in the price of raw materials.

Continue to Invest in Innovation, Research and Development

Our research and development division is focused on improving existing products, creating new products
based on customers’ needs and innovating our production processes. We intend to continue to invest in innovation
and research and development to offer our customers an even more diversified, sophisticated and customized
range of products, particularly with respect to specialty paper and self-adhesive products, by strengthening the
cooperation between our research and development division and our production, marketing and procurement
functions. We also intend to increase the level of support provided by our after-sales, marketing and sales teams
to the research and development division in terms of information on customer needs and preferences to streamline
our research and development initiatives.

Successfully Integrate Gruppo Cordenons and Selectively Consider Accretive Acquisition Opportunities

We have a strong track record of growth, both organically and through focused acquisitions, and we
intend to continue this combination in the future. Examples of our most significant acquisitions include, in 2002,
the acquisition of Cartiere Miliani Fabriano S.p.A., the Italian paper company which owned the historic Fabriano
brand, in 2004, our acquisition of the security business line of Mantegazza Antonio Arti Grafiche S.r.l., which
enabled us to expand our business to the production of security products, and in 2015, the acquisition of GPA
Holding Company Inc., a U.S. player operating in the distribution of special digital paper and self-adhesive
products, and Fedrigoni Brasil Papéis Ltda (previously Arjo Wiggins Ltda.), a Brazilian leader in the specialty
graphic papers and security papers and products. Recently, we entered into the Cordenons Acquisition Agreement
to acquire Cordenons, a manufacturer and distributor of fine paper in Italy focused on high-end luxury packaging
and graphic applications and, following the consummation of the Cordenons Acquisition, we plan to leverage our
experience to successfully integrate Cordenons into our business. We intend to continue to selectively evaluate
and potentially acquire companies with customer relationships and product offerings in our core businesses of
specialty paper and self-adhesive products, as attractive opportunities arise. For example, one of our strategies is
to continue our growth in Europe and North America through selective acquisitions that will increase our luxury
and converting operations. We expect that this strategy will allow us to further diversify our geographical
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presence, customer base and product range, expanding our sales network, brands’ portfolio and value chain
downstream.

Our History

Our historical roots can be traced back to 1717, when Giuseppe Fedrigoni established a paper making
business in Trentino, Italy. In 1724, he built the San Colombano paper mill in the Comune of Trambileno in
Trentino. The Fedrigoni family carried on this business and operated the paper mill for almost a century until
1815, when the San Colombano mill was sold to a third party. In 1875, Giuseppe Antonio Fedrigoni, a descendent
of Giuseppe Fedrigoni, decided to re-establish a paper business bearing the family name. He did so in Verona,
first as an agent of German paper firms and then as a representative of the Nodari di Luigi paper maker from
Vicenza.

Over the course of our history of over 300 years, we have expanded from a small paper making business
focused on the domestic Italian market into a leading player in the international paper making industry:

e The company Fedrigoni & C. S.a.S. was founded in 1888 and expanded its product range to envelopes in the
1930s and specialty papers in the 1940s.

o Inthe postwar period, we rebuilt our business and expanded through, among other things, the acquisition of
Barone Ambrogio e Figlio S.p.A., a Turin-based company.

e In 1935, we acquired and started to operate our first paper mill in Varone (Trento, Italy).

e In1979, we incorporated Cartiere Fedrigoni & C. S.p.A. and started to operate a paper mill in each of Verona
and Arco (Trento, Italy).

e Inthe late 1980s, we began expanding into other European markets by establishing distribution companies in
Germany and Spain, followed by France and the United Kingdom in the next decade. During this time, we
also entered into the converting business, with the establishment in 1989 of Arconvert S.p.A., with
headquarters and a factory in Arco.

e In 1993, we acquired the Spanish company Manipulados Ter SA, headquartered in Sant Gregori, Spain
(currently, Arconvert S.A.), which was also active in the manufacturing and marketing of converting
products.

e In 2002, we acquired Cartiere Miliani Fabriano S.p.A., an Italian paper manufacturing company with a very
long tradition and which owned the historic Fabriano brand. The history of Fabriano brand paper dates back
to 1264, and can be traced to the eponymous town of Fabriano, where master papermakers were known for
their innovative sheet papermaking techniques that had previously only been used by the Arabs and Chinese.
Over the years, the Fabrianese master papermakers made high-quality paper for celebrated figures (such as
Michelangelo, Ludwig van Beethoven, Emperor Franz Josef, Canova, Leopardi, Francis Bacon and Fellini)
for their private use and for general use in the fields of art, literature, publishing and history.

e In 2004, we acquired the security business line of Mantegazza Antonio Arti Grafiche S.r.l., beginning our
involvement in the production of security features, such as holograms and security threads.

e In 2006, we established Fedrigoni Asia Ltd., headquartered in Hong Kong, and Cartiere Miliani Fabriano
S.p.A. inaugurated its new paper production facility in Castelraimondo (Province of Macerata, Italy).

e In 2009, we commenced production in Brazil with the establishment of Fedrigoni Brazil Papeis Ltda., a
subsidiary which owned and managed our first production facility outside Europe.

e In 2010, our distribution structure in Europe was expanded with two distribution companies, Fedrigoni
Austria GmbH in Austria and Fedrigoni Benelux B.V. in Belgium.

e In 2010, through a series of corporate transactions, various legal entities under the control of the Fedrigoni

family were reorganized into our current structure, with Fedrigoni S.p.A. becoming the holding company of
the Fedrigoni Group.
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e In 2015, we acquired GPA Holding Company Inc. in the United States, which allowed us to expand the
distribution of our special digital paper and self-adhesive products. In the same year, we acquired Fedrigoni
Brasil Papéis Ltda (previously Arjo Wiggins Ltda.), the Brazilian leader in the specialty papers and security
papers and products. The acquisition of Arjo Wiggins Ltda. gave us access to the Latin American market.

e In 2016, for the first time our sales exceeded €1 billion.

e In 2018, the Sponsor, Bain Capital, acquired the Fedrigoni Group with the aim to create a leading global
player in the high-end specialty paper market. As part of its strategy for the expansion of our Group, in 2018,
the Sponsor, through HoldCo, entered into the Cordenons Acquisition Agreement to acquire Cordenons, an
Italian manufacturer and distributor of fine paper focused on high-end luxury packaging and premium graphic
applications. See “Summary—T he Transactions—The Cordenons Acquisition.”

Our Products
Overview

We are a leading European manufacturer and distributor of a wide range of technically advanced paper
and paper-related products, security products (such as banknote paper) and self-adhesive products (so-called
“converting” products). Our unique and broad product portfolio includes more than 24,500 SKUs, including more
than 2,500 SKUs owned by Cordenons. We organize our activities in the following two segments:

e Paper and Security Segment, which produces paper and security products and is organized into two business
lines:

1. Paper Business Line, which produces and markets specialty graphic paper, drawing and art paper,
premium commodity, coated and uncoated paper, office paper and other kinds of paper products; and

2. Security Business Line, which produces and markets banknote paper, other paper for value items, and
security features, such as holograms and security threads for banknotes.

e Converting Segment, which produces self-adhesive products, such as labels.

The table below shows our sales revenues split by segment and business line for the periods indicated.
Each line item is also expressed as a percentage of total sales revenues for the period.

Three Months ended Twelve Months ended
March 31, March 31,
2017 2018 2018
(€ million)
Paper and Security Segment.......... 200.7 72.0% 163.2 64.2% 722.5 68.3%
Paper Business Line .........ccccceevenee. 143.4 514 % 139.5 54.9% 557.7 52.8%
thereof: Specialty Paper................... 69.0 24.7% 66.1 26.0% 276.9 26.2%
thereof: Specialty Graphic
Paper ..., 59.7 21.4% 57.5 22.6% 233.0 22.0%
thereof: Drawing/Art Paper .... 75 2.7% 6.8 2.7% 35.8 3.4%
thereof: Other Products........... 1.7 0.6% 1.8 0.7% 8.1 0.8%
thereof: Commodity Paper ............... 74.6 26.8% 734 28.9% 280.8 26.6%
thereof: Uncoated and Coated
Paper ..., 44.4 15.9% 43.6 17.2% 162.9 15.4%
thereof: Office Paper .............. 30.1 10.8% 29.8 11.7% 117.9 11.2%
Security Business Line...........c........ 57.3 20.5% 23.7 9.3% 164.8 15.6%
thereof: Banknote Paper ......... 32.2 11.6% 13.2 5.2% 101.4 9.6%
thereof: Security Paper ........... 10.1 3.6% 8.2 3.2% 28.5 2.7%
thereof: Security Features....... 15.1 5.4% 2.3 0.9% 34.9 3.3%
Converting Segment ..........c.cccvvenee 89.8 32.2% 99.5 39.1% 360.3 34.1%
thereof: Wine Labels............... 23.2 8.3% 25.4 10.0% 84.0 8.0%
thereof: Ad Hoc Film .............. 15.7 5.6% 18.1 7.1% 71.2 6.7%
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Three Months ended

Twelve Months ended

March 31, March 31,
2017 2018 2018
(€ million)
thereof: Ad Hoc Paper ............ 46.7 16.7% 51.0 20.1% 186.7 17.7%
thereof: Other Products........... 4.2 1.5% 49 1.9% 18.4 1.7%
Interdivision eliminations®............ (11.5) (4.1)% 84 ) (3.3)% (25.8) (2.4)%
Total Sales Revenues.............c........ 278.9 100 % 254.3 100% 1,057.2 100%

(1) Sales revenues by segment, business line and products include interdivision sales, which are eliminated from total sales revenues.

Paper Business Line Portfolio

In our Paper Business Line, we sell a well-diversified portfolio of paper products, including clear
specialty graphic paper (papers with strong aesthetic appeal and advanced technological features), drawing and
art paper, premium commodity paper (i.e., specialty graphic paper targeted toward the high-quality end of the
commodity paper markets), coated and uncoated paper, office paper and other kinds of paper products. Our Paper
Business Line focuses on the attractive specialty paper market, with commodity products being used primarily to
fill capacity whenever required. We are the leading manufacturer and distributor of specialty graphic paper in
Europe and Latin America by volume as of December 31, 2016. We have leading market shares in the production
of paper used for the luxury packaging market, as well as drawing and art paper. We are also the second-largest
player globally of drawing and art paper, which we market under the highly-recognizable Fabriano brand and a
leading market share of approximately 70% in Italy, in each case by volume as of December 31, 2016.

We have a well-diversified paper products portfolio covering a large number of specialty paper products
and a wide range of commodity papers. We are further expanding our offering of specialty paper products through
the acquisition of Cordenons, an Italian manufacturer and distributor of fine paper focused on high-end luxury
packaging and premium graphic applications. The special papers produced by Cordenons include a wide range of
fine paper in various formats, grammages and colors, which are suitable for various applications especially in the
luxury packaging and graphic markets. Cordenons generated €80.7 million of gross sales from the sale of specialty
papers in the year ended December 31, 2017. See “Summary—The Transactions—The Cordenons Acquisition.”

Historically, we have gained shares in the specialty paper market mainly by leveraging our leading
position in premium niche markets, such as the luxury packaging market, and in the commodity paper market by
expanding our geographic footprint through our direct distribution network.

Our Paper Business Line products are described below.

1. Specialty graphic paper. Paper goods with strong aesthetic appeal and advanced technical features.
Specialty graphic paper is manufactured with special production processes (such as embossing,
coating and printing) which give the finished product premium technical features (such as a
particular surface texture). In manufacturing specialty graphic paper, we pay great attention to
aesthetic and technical details, in order to satisfy a clientele that demands a high-quality product
with specific features. The principal products in this category are stamped and embossed card paper,
digital paper and envelopes for digital printing, card for packaging, including luxury packaging, and
coated (or gloss) card.

Specialty graphic paper also includes premium commodity paper (i.e., specialty graphic paper
targeted toward the high-quality end of the commodity paper markets).

In the twelve months ended March 31, 2018, revenues from the sale of specialty graphic paper
amounted to €233.0 million, or 22.0% of our total sales revenues.

2. Drawing and art paper. Paper for drawing in schools and in artists” studios and covers a wide range
of products marketed under the Fabriano brand. Along with paper for school use, drawing and art
paper includes paper for artwork, intended to be used by professionals and amateurs for pictorial
techniques in the fine arts and fine art printing. The principal products in the drawing and art category
are school drawing paper, art drawing paper and stationery.
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In the twelve months ended March 31, 2018, revenues from the school and art drawing paper
amounted to €35.8 million, or 3.4% of our total sales revenues.

Other products. Fine paper products (i.e., high margin premium paper products) used for writing,
artwork, home and office uses (and include notebooks, practice books, index cards, photo albums
and greeting cards). These products are produced entirely from paper manufactured by us (using
original papermaking and printing techniques, and also often incorporate other materials such as
cloth or leather) partly at our Castelraimondo production facility and partly by third parties and are
marketed through our Fabriano brand.

In the twelve months ended March 31, 2018, revenues from the sale of other products in the Paper
Business Line amounted to €8.1 million, or 0.8% of our total sales revenues.

Uncoated and coated paper. Bulk white paper for generic uses. The main products in this category
are uncoated (or “matte””) wood-free paper, which is used for offset printing and coated (or “gloss”)
wood- free paper, which is used in printing and for the production of paper and cardboard products.

In the twelve months ended March 31, 2018, revenues from the sale of coated and uncoated paper
amounted to €162.9 million, or 15.4% of our total sales revenues.

Office paper. Paper products used for office purposes such as printing, writing and archiving. In
addition to classic white paper, we also produce environmentally-friendly papers (e.g., recycled,
FSC-certified), colored paper, ultra-smooth paper, and paper of different weights. The principal
products in the office paper category are white copy, environmentally friendly copy paper,
multipurpose paper, photographic paper and rolled paper. We believe that the Fabriano brand name
enables us to achieve premium pricing in this product line.

In the twelve months ended March 31, 2018, revenues from the sale of office paper amounted to
€117.9 million, or 11.2% of our total sales revenues.

Security Business Line Portfolio

In our Security Business Line, we manufacture banknote paper and other security features, such as
threads, holograms and patches. We do not manufacture the finished products in this line (such as the banknotes
or checks), which are printed directly by our customers using the paper and other elements provided by us. We
are also a leading manufacturer of banknote paper, selling our banknote paper in Europe, Latin America, Asia and
Africa, with a global market share of approximately 20% by volume in the banknote market open to competitive
tender as of December 31, 2016, the only manufacturer of banknote paper located in Latin America and one of
the top manufacturers of security products in the European market.

Our main Security Business Line products are described below.

1.

Banknote paper. Watermarked and plain paper used for the manufacturing of banknotes, which may
also contain various security features (threads and holograms), and is made primarily of cotton
waste, which is especially wear-resistant. We believe we are one of the lowest cost producers of
banknote paper globally. As of March 31, 2018, our banknote paper production accounted for 61.0%
of our Security Business Line in terms of sales revenues and volume.

In the twelve months ended March 31, 2018, revenues from the sale of banknote paper amounted to
€101.4 million, or 9.6% of our total sales revenues.

Security paper. Paper products that will be assigned an economic value following their circulation.
These include checks, meal vouchers, bond certificates and stamps. Security paper contains features
intended to thwart counterfeiting, such as watermarks, sensitizing agents and other security features.

In the twelve mo